





“<— *<> eI 


= 


aia VY 
































PPL 


THE MAGAZINE O/ @@ OFrrice EQUIPMENT 

















AG nC 
Founded by Geo. HiPatterson Edited by 
: . 7 
Evan } Johnson 
: 
, 
4 
on — 


; 4 


Wi 
| —_— 


+ 




















ee eee 











i es 


| 


|}OFFICE APPLIANCES 


THE MAGAZINE OF OFFICE EQUIPMENT 


FOUNDED BY GEO. H. PATTERSON 


Managing Editor—EVAN JOHNSON HOBART W. MARTIN, Associate Editor 
Published Monthly by The Office Appliance Company, 417 South Dearborn St., Chicago, III. 
EVAN JOHNSON, President and Treasurer C. F. MALATESTA, Secretary A. iH. HITCHCOCK, Vice President 




















Cable Address—Applico, Chicago DONALD C. MILLER, Western Representative Telegraph Code—Western Union 








Eastern Office—-508 Tribune Bldg., New York Cc. H. EVERLY, Manager 








Office Appliances is a monthly trade journal covering the manufacture and distribution of office machine 
office devices, office furniture, office supplies and the entire range of commercial stationery. It serves a clientele 
composed of managers and agents for the various office machines, devices and supplies, commercial stationery 
dealers and the purchasing agents of many of the largest corporations in the United States. It also reaches 
some dealers in fifty-one other countries who deal in American office equipment. 

The ownership of Office Appliances is vested solely in the officers of the company. No person, firm or 

corporation, either directly or indirectly connected with the business it represents, has any share in its owner- 
ship or voice in shaping its policy, which has in view at all times the best interests of the field it serves. It 
aims to discuss all subjects fairly, and to furnish its readers reliable information concerning the progress and 
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COPYRIGHT. Contents covered by Copyright, 1916, by The Office Appliance Company. 
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Is for the Exclusive Use of Su 


scribers and Advertisers 
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In the execution of its various commissions this bureau calls upon practically every member of the staff 


It answers by personal letters all inquiries upon matters germane to the field, it furni 
reports upon articles of office equipment, supplies names of manufacturers of any 


shes specia! 
article 


wanted, puts man and job together, prepares advertising copy, furnishes lists of 


desirable agents and dealers in nearly every country, aids foreign dealers 


in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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OMPETITION in the modern 


trade arena is polishing its 

“tooth and claw.” It is learning 
the art of being civilized. Mere mass 
of money even does not wield the 
power it once held, when 
confronted with the frailer 
but more potent might of the 
human spirit.—Blake. 
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FROM THE PUBLISHERS’ POINT OF VIEW 


A Suggestion and a Counter-Suggestion. 


N A letter received recently from A, ¢ Lu I 
the Elsinore Paper Company, the suggestion was 
made that the National Association of Stationers 
and Manufacturers be divided into two parts com 


of the manufacturers and the st 


and that at each convention ea division meet 


tioners 


separately to discuss its own peculiar problems and in 
4 1,1 


common for the discussion of problems which a1 


()thce Appliances wrote to Mr. Lutz stating we 


vould take the matter up for further reflection, 


s just such suggestions, made in the spirit of hel 
ness, which have created, strengthened and sustained 
€ associatio1 pon mature reflection weve ve 
ire obliged to disagree with Mr. Lutz because we be 
e) hat the manufacturers’ conference committe 
e committees of the whole recommended by Sec 
retary vers his report last year at San Francisco, 
e sufficient to meet all the requirements so far as 
e work of e manufacturers is concerned. The 
ed s of Office Appliances had considerable experi 
( the preliminary work of organizing the asso 
which eventually developed into the National 
\ssociation of Stationers and Manufacturers We 
ve in close with every step of that work and 
ve re \ that the early efforts to organize the 
é stationers were a failure, and that it was not 
someone broached the suggestion to unite al] 
es of ide that the movem« in i 
Wi efore find ourselve e to ci 
s suggestion, fi g so sl 
‘1 e elements of th O Vi 
veak« é o ion instead reng ning 
( e sure ever, that membe f va i 
\ r. Lutz for his sugye wing 
tha S ough the sugg s of 
n t the ( On is at ( : T é 
a 


The Business Outlook. 


HE National City Bank of Chicago in its 

le under date of June I notes 

t crop conditions are becoming interesting. 

There is a prospe if 10 per cent. loss in spring 


but the outlook is better in 


j 


others. The country’s total wheat production will be 
less than it was in 1915 

The prospect of peace in Europe is still uncertain. 
that the 
| be glad to get peace if they 


The general impression prevails central 


| | 
powers, nowever, Wout 


could secure it on suitable terms. 

In the nited States the business conditions are 
still go The we hopeful, cheerful and _ pros- 
perous a s doing a large business, although the 
sensationa dvance steel prices has led to a slight 
falling off in the demand for some products. It is 

ed tl westel ilroads are probably doing the 
est busin e ever done. The story of the 

ulroad I extraordinary and shows how 
idespread busines tivity is. During March alone 
the roads report gain of 42 per cent. in net 

earl o 
Manufacture re confronted with wage problems, 
hose tment require no little tact and abil 
During lay the wages of 600,000 men were 
dvance m as to add more than $60,000, 
( to the pay-roll requirements. A very 
important rove! under way between the rail- 
ads our b of railway labor which have 
ked ( es amounting to nearly $100,- 
eal e situation has been made some- 


he fact that the shortage of labor in 


ome quarters is eat as to force many small em- 

ers to grant reases almost as soon as they 

vert eadjustments will have to be 

made f e, since it will be impossible to 
Va pes times. 

Phe nts ntinues to enjoy an export trade of 
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about $400,000,000 a month. The figures indicate 
that total 
$5,000,000,000, a total double the exports of any full 


exports for 1916 may aggregate nearly 
twelve months period heretofore, and it would 
also represent an export movement far in excess of 
that reported by any other nation, for the country’s 
foreign trade takes in a vast amount of material other 
than that representing war supplies. 

A number of large sales of American securities for 
The 


thus returned have found a ready market in almost 


European account have been made. securities 
all instances, and this has been helped by the exist- 
ence of a large fund in the United States awaiting 
investment. Importations of Canadian gold have been 
resumed. These consignments are likely to aggre 
gate a large total and will be of benefit in strengthen 
ing Great [ritain’s credit balance in the United 
States. 

The bank believes it is probable that the mercantile 
demand for money will enlarge during the next few 
weeks, since general business is very active and retail 
trade in many centers is showing up well. Improve 
ment is noted in the freight congestion and the prob 


lem of relieving this situation may soon be solved. 


<_o—> 


A Little-Considered Phase of Preparedness. 
() those to whom preparedness means nothing 
but the fear of a military caste, it may come as 
a surprise to learn that thirty thousand Ameri 
can engineers and chemists are making a card index 
survey of American industry so that it may be pre 
pared for its vital part in defending the country if 
The last half 
lack of 


means to a nation at war. 


need shall arise. vear and a have 


demonstrated what industrial preparedness 
In the United States five great engineering societies 
civil, mining, mechanical, electrical and chemical 
have pledged their services to the government of the 
United States without pay to prepare industry for the 
national defense. The Associated Advertising Clubs 


of the World, in co-operation with the engineering 


OMT NAL iH ALLAN SH {UH AMOMNIAUIIIV ARYL 1 AUAIUHN 
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ANCES June 


societies, have oftered their services to the end 


the country may know what the engineers are doing 
The foregoing facts were presented in an advertise 


ment published without cost to the United States 
the Journal of the American Society of Mechanica 


Che 


Naval Consulting Board of the United States, consist 


engineers. advertisement was signed by thi 


ing of Thomas A. Edison, Hudson Maxim and Pete 


Cooper Hewitt, and by the five engineering societies 


mentioned above. 


President [louston of the Associated \dvertising 


Clubs of the world has made the following statement 
of the situation: 


“If we can have industrial preparedness the count: 


1S given the basic line of defense. In modern wa 


three men are needed in manufacturing munitions at 
equipment, to every soldier or sailor on the firing line 
Therefore, industrial preparedness becomes a_ tre 
mendous insurance policy on behalf of peace. That 
is One reason why it is proposed to carry the campaig! 
forward under the title, “National Defense and Inte: 


national Peace.” And no interests are so deeply con 


cerned with the maintenance of peace, as a cold busi 
ness matter, as are advertising interests. Last night 
| was looking over, in the London Advertising World, 
a review of [English advertising for the last year. It 


\nd the loss in 


1 
i 


has been much more than cut in half. 


l'rance and Germany has been even greater than 1 
We have an amazing stake in the maintenance of pea 
but we want it maintained with honor 

“Here is another business consideration that is al 


most as great: by having industry prepared for a pos 
rit 


sible war, it will be put on the best basis for prosp« 


in time of peace Just consider what an incalculable 
service the engineers of -\merica are planning 
render to American industry Consider to what 


thei 


+ 


degree advertising interests are beneficiaries ot 


work. Most assuredly, we shall not be doing any more 
than our part if we render the co-operation that has 


been proposed. We are prompted to this co-operatior 
by the highest patriotic reasons and we are prompt 


to it also bv the soundest of business reasons. 


4 WIM 





MAN IN ANY 


AUTOMOBILE. 


Ike Millikan says: 





SE 





ABOUT THE MOST CONSPICUOUS 
NEIGHBORHOOD IS 


THE CHAP WHO DOESN'T OWN AN 


“A lot of men do not keep account of the cost of owning 
their machines because they would know that they can’t afford to have them 


A. Hoosier. 
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OXY-ACETYLENE IN STEEL FURNITURE MAKING 


Interesting History of Use of Oxy-Acetylene in the Metal 
nished by One of the Largest Firms in This Line in the World 


Issue o} 











‘* Acetylene 





Furniture Industry, Fur- 
Digested from a Recent 


Journal 








= ———- a mcunenaen wlll 








(orn ri Ps “caren ~ 

EDITOR'S NOTE Letters which Office Appliances has received from several of the leading steel furniture manufacturers 
confirm the views expressed in this artick lo assume, howe that the ox icetylene process is the only method of welding 
\vailable is hardly correct, since not only oxy-acetylene but electric welding as well h» eh place in steel furniture factories. 
One manufacture! ses oxv-acetviene only n situations where the welding cannot be ne by the electric arc. Another manu- 
icturer hopes ise spot-welding exclusivel sometime, because he has found the intense heat and light of the oxy-acetylene 
ro « injurious » the eves of operators t he hopes to see this difficulty over ‘ Practically all manufacturers state that 

the ox cetvlene process in the welding of corners and in other difficult situations is ndispensable. 


1f steel furniture manufacture 


CHE history 


ind extensive 


metal cabinets, safes, filing devices, ; 
steel office interiors—it may be said there have 
been two stages rf dev elopment. 
()ne was about thirty years ago when this type ot 
( firs became established On t irge scCalt 
S en the industry has grown step by step, and 
ractically all large public and private institu 
tions use steel furniture for the storage of their valu 
é ecords 
e se md s ive Was that Ol ul mn] rativel\ 
f ears ago, when the welding process was first 1 
ind pted, in the steel turniturs dustry 
e making of stronger joints 
Coupled with steel furniture equipment the welded 
gives protection against disastrous internal fires 
re are otl ereat advantages to the user, but on 
e broad ground of general public interest the fa 
\f fire protection is the most impot 
remos ity encountered by the « 
er W e absence of a n mica 
ict e method tor making ( Te ) 
ion between the various member \ he 
( Was strus ed. Phey had recourse 
met riveting, seaming, splicing, solder 
Ss. ¢ I t vhich gave the ideal ynbination oft 
streng incl « my of production to the work 
the old method it was necessary to emp! 
ated svstem of reinforcing plates to give a ri 
nnection between the various members 
s has been changed by oxy-acetylene welding, 
isn { ssible almost an type if sheet steel 
tio1 welded at ever int 
ne s ece of metal 
steel furniture m irers t 
g ethod for joining exposes 
( Tt : ( rer cabinet ca eon gh 
ges of ste velding than vw ss ' 
eavit eel under the older systems of 1 
ulding-up with the \ 
( e now the s f ¢ 
+ vreatet S 17 ~ eT ot 


ained, a further vantage lies in the resulting archi- 
tectural improvement design. There has also been 
1 material reduction cost. 

The saving of time and labor effected depends 
argely on the character of the work to be done. In 
many ins es the reduction of labor easily runs as 
high as 50 per cent, to say nothing of the additional 
saving materia ugh the use of lighter gauges 
1f metal 

\nother branch of the industry now using oxy- 

etvlene to espe idvantage is the manufacture of 
iffice safe he newer types are of exceptionally 
light weig ¢ rs and shell being welded to give 
erfe esistance. This was possible by no other 
means n particular instance the method 

as co uted n than any other factor to the 

successful introduction of a new and distinctly Amer- 
u \ eached large proportions. 

\1 or use of the new welding 

, id is in. the nufacture of cold drawn steel 

og ed larg by makers of steel furniture and 

nterior trim. Su eldings are drawn through dies 

ym strips of steel which are received from the mill 
in coils he end of the coil is entered in the draw 
be en the strip is almost exhausted, the end 

the next welded to it so that the drawing be- 

mes pract tinuous process, enabling the 
n g ifacturer to draw this stock in any de 
ed leng 

Considerable m vould otherwise be lost on 
ea roll through the waste occasioned by restarting 
1 e ce running | gh as 4 to © feet ona strip, 

yrding to the rracter of the work. In simple 
terms ( stringing’ the machine, which 
eprest i saving in both labor and 
material 
D Hunter of the Shaw-Walker 
Compan eg lich., one of the largest steel 
fit ( if g houses, who kindly furnished 
he data given, in the great metal furniture industry of 


ene 


torch stands supreme as 
‘abinet work together. In 


piece to piece in solid steel.” 
















































































in this column with much pleasure 
management 
manager and sales manager 


stantial success of this organization has been due 





vicissitud 


When 


the gentleman 
pprenticeship 


igo the deponent saith not, but 


public schools and later graduated 


Chicegwo and afterwards becam« 


Baker-Vawter Company 


Duplicator and incorporators 


Manufacturing 


and in proper and dignified publicity 


his organization make 
satisfied customer and a happy user of the Commer 
Duplicator, so far 
and the members of organization 
until today the Duplicator 
occupying its own building ot 
solid institutions of the street. 
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HOW WESTERN DEALER HANDLES LOOSE LEAF 


By L. H. Raber, Sales Manager, The Mitchell Publishing Company, Mitchell, S. D. 
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NOTE.—The tollowing article was intended for publication it pe nsable, for in case we cannot give a customer exactly 
1 nnual loos number in May, but reached us too late 
r us that It is presented here in the belief that what he wants from our line we can nearly always show 
ts suggestions will prove valuable him something which is close enough to the device he 
N OUR opinion the average dealer should devote desires so that we can order it from the manufacturer and 
ut 3 per cent of his stock to his loose leat depart clinch the sale without losing the customer. 
nent [his may appear to be a small proportion, but \We have found that the use of inexpensive goods as an 
vhen one comes to consider the extent and variety of the entering wedge for the more expensive devices is an ex- 
stock of a modern stationery store, one will realize that tremely practical method. In fact, we have made sale 
3 ner cent amounts to a considerable investment—at least after sale of high priced and larger outfits to customers 
sufficient in a well equipped store to give a reasonably who would never have considered the outfit at first if they 
full sample line of some standard manufacturer, with a had not been induced to buy a small and inexpensive de- 
ir amount of reserve stock vice as a starter and a try-out equipment. 
The Mitchell Publishing Company prefers to concen What a Loose Leaf Salesman Should Know. 
ate on one line of loose leaf devices, and believes in We believe that a loose leaf salesman should have a 
carrvinge a good stock of that one lin« Circumstances, considerable working knowledge of accounts. He ought 
wever. have forced us to add another line, so that we to know something about the manufacture of loose leaf 
handle a complete line of one manufacturer and a books, how they are put together, what kind of material 
small stock of another manufacturer is used, how durable they are, how the paper is made, 
In selling loose leaf devices the personal equation 1s an ruled and printed, and what systems have been found the 
important factor and has a great deal to do with success most practical for various businesses. Until a man knows 
ful selling. The salesman must be equipped to tell the these things he can hardly be considered as a first-class 
ustomer just what can be done with various loose leaf loose leaf salesman We believe that a salesman ought 
devices; how they will help him in his business. He must to be capable of going right into a business house and 
know his own line and other lines well enough so that 1! outlining a system, making suggestions as to what 
the customer has some particular need he can equip him forms should be used and how they can be used. That 
his own line or else order it specially is what we would call high-class salesmanship. Our sales- 
The subject of displays is important also. \t least men usually make it a point to know something about a 
every sixty days we make a strong effort to show a good prospective customer's business before attempting to sell 
window exhibit of loose leaf devices. Preferably this is him a loose leaf ledger. We believe that it is better to 
done every four to six weeks. We always put the pric: sell a man a small ledger and let him grow into a large 
on the goods in the window display for the reason that outfit than it is to sell him a large outfit to begin with, in 
our experience has shown that a good many of our sales the hope that he will grow into it in a few years. The 
he traced to the windows, for customers often coms writer's experience has been that with business men in 
n and ask for some especial book at the price named in this territory, a big, unwieldy outfit which is much larger 
the window than they will require for two or three years, is an eye- 
Our loose leaf department is advertised by means of sore to them and they get disgusted with it, considering 


elope inserts furnished us by the manufacturers, and the size and amount of money they put into it before they 
newspaper advertising as well. Advertising copy should really get to learn all of its advantages. On the other 


tell just what saving of time and effort the loose leaf sys hand, if they buy a small ledger and then grow out of it 
will brine about for the business man. It should they are pleased to know that their business has increased 

plain that such a system once installed will eliminate so rapidly 
t necessity of opening up a new set of books every We employ the following method in keeping track of 
vear. and save space in the safe or vault or other filing our stock. Whenever a sale of any item in our loose leaf 
place Loose leaf advertising should tell something about stock is made, the clerk who makes the sale is supposed 
the line the stationer handles, the way it is manufac to check up immediately and see how much stock we have 
tured, the materials used, the prices, et The best way on hand of that iter If the stock is getting low, an 
to exhibit loose leaf in the store is to show a sample of order it put on the order book right away for whatever 
each style of book carried. How this exhibit should bs is needed Besides this, a salesman from the loose leaf 
inged it is impossible to say, because so much depends house from which we purchase calls on us twice a year, 
on the amount of space which the dealer has available for and at that time our stock is checked over very carefully 
stock nd any items that have happened to get low without 


\ complete catalogue of loose leaf devices 1s indis heing noti re bi ht up to the standard stock. 

















News and Notes of the Activities in 
Office Appliances Field Abroad. 





Office Appliances in Great Britain. 
Exclusive Correspondence of “Office Appliances 
ondon, May 18th, 1916 
OMMUNICATIONS from and _= interviews with 


leading typewriter and office specialty men of this 


country during the past few weeks bring out fore) 
bly a very real fear that the latest of military service acts, 
if it goes through the Houses of Parliament on the lines 
now drafted, will be a serious blow to them as to every 
other class of manutacturer. Summarizing the experience 
of the last two years it may be remembered that originally 
this country depended entirely upon voluntary enlistment 
and secured somewhere about three million men for the 
army on these lines. Big recruiting campaigns were or 
ganized all over the country to help this along and adver 
tising in the newspapers and on the billboards was re 
sorted to; and what most people would consider a very 
fine result followed. It was regarded by the government, 
however, as insufficient in view of the enormous size of 
the European war. Hence we had the passage of the first 
Military Service bill 


married men between the ages of 18 and 41 who were fit. 


Chis compulsorily enlisted all un 


with the exception of course of those who secured ex 


emption from military service on one or another of the 


grounds laid down in the act Generally these legal 
grounds tor exemption were the engagement in home 
work of national importance, but amongst — the minor 


grounds there figured conscientious objection to military 
service The work of national importance referred to 


would of course be labor in such things as munition work, 


coal mining, agriculture, et In these cases, however, the 
degree of essentialness has beet ut finet in recent 
months with a view to combins ut the unmarried men 
under thirty years of age Exemption from conscientious 


objection mainly concerned such people as members of the 
Society of Friends, commonly called Quakers, and Christ 
adelphians. Other alleged or true reasons of conscience 
were a mere bagatell 
<< > 
\ good many typewriter houses declare that unless they 
can get exemption this bill will take from them practically 
the whole of their men with the exception of a minority 
who are over 41 or unfit for military service. The ques 
tion is, however, complicated very greatly in these cases 
by the fact that so many of the typewriter factories are 
also engaged on munition work and are doing their level 
best to help the government in this respect 
<--> 
This act added a large number of men to the army 
Still the government regarded the number as insufficient, 
although the figure had by this time reached about five 


millions, including the Home Defense Corps, etc. €om 


pulsion is now to be extended to married men and a 


measure to this effect 


tiouse ot Commons 


third reading is due shortly ait 


letter Then the passing 


f Lords will be. possibly, 


and, the Royal assent 


gated 


At the same time the shortage 


increasingly stimulating the den 


plhances for offices, counting ho 


that the Burroughs 


recently this particular deficiency 
the 


good advertising in 
was taken tn reading 
article headed, “The 


“The Problem Solved 


shortage and its two methods of solution, 
ployment of women and git 


and machinery. This all led in tl 


Adding Machine and 


dred Varieties ot stvles ot the 


pointed 


a 
is at present passing thr 
It has een read wic 
r the time of mat 
the bill through the 
tter of a few he 
then given, the law will b« 
<--*--> 
f labor is naturally 
and for labor-sa 
ses, stores, et 
Adding Machine, Ltd... wi 


matter sty 
Labor Sho 


" Che matter 


1 
is an 


ot busi ess and over 200.000 ot ti 
ice today Some useful test 


saying that 5,000 monthly state! 


ing made out by two 


little story about Willi 
in to lighten the seriou 


ot | nelis readers learned 


irls in sé 
im Seware 


sTIC SS 


] 


a ledger clerk ina bank wh« des 


ery of his accounting | 

made of the fact that the 1 

some ther ive been 11 sé 

vears Publheity of this kind w 

useful by the Burroughs peopl 
<--e-- > 


( W. Knox, managing director 


Company. is also introducing s 


advertising He has 


’ ’ 
] ; 


decid i oO 


in the campaign for bringing sti 


the typewriter buying 


the Royal The idea 


public tl 


is to 


rather than through the usual p 


tive and striking examples 


trator’s arts The first of these 
sheet, on paper which has the apy 
details of illumination, illustrat 
up ia beautiful example of col 


effect 1s in every way 


Signed té idvertise 


sending out in a large « 


origin on the front cover, but si 


terpress motto, 7 The 


worthy Oo 


Che fold 


le 


a 


and was 








as the 


newspapers, \ 


tage, ' oa 
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‘ end to 
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text 
whole 
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ine to surt 
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were 
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e recipient finds a striking specime! cording t ilities 250 per cent and 300 per cent. 
ithic letterpress ; at first sight derate st <s exist and leading firms can supply rea- 
ne that some friends e sent hi sonable tities 1 st ers at current prices. When 
tation address \ e head e pl ~ ks a 1usted much higher prices must 
shed outline picture Windsor Cas e | < I e is the question of aniline 
ire the Arms of gland, Scotlan yes, whi entet anufacture of typewriter sup- 
comes the stor is to tell, i plies ypev se dealing with this matter 
with a setting of utifully illu iS ISS ts customers containing the fol- 
ve of the seriptor ssals lowi! ested to know, and as illustrat- 
tish Museum. ing t tly st of manufacture, that the 
<--* > last lot we ised cost $17.50 per pound; the 
e rest of the d t Bennett ost be va > cents per pound for the same 
letropolitan manager, speaks as 
aragraph has an interesting history be ei 
head office in New rk offered th Wit eneral situation the rule appears 
del No. 10 Roy typewriter for 1 to be t sh and husband stocks as much 
ild be considered t e applicable 1 ssible houses supplying carbon pa- 
rs Che prize slogat as Compal ers I | rit ts, etc., advise economy in their 
is figured prominently 1 ul : ¢ o1 idvised in the use of everything 
ence the succeeding graph reads requisit rrespondence and the carry- 
of the Royal Typewriter with that ins vO! t is pointed out that typewriting 
ne, and the reason will evident wl pani thie mcerns are seeking to carry 
ent has given ordet r 5,000 Royal n thei sa is they can in these most excep- 


onal t d 1 e entitled to the help of their 


oe stom é lt surroundings. 
entioned betore tl ce! Sit I be st 
ntrv local committees called exen e ( office supplies certainly seems 
ir claims for exemption from military to have t ' ral view in the trade being that a 
hese claims are for siness reasot reat st has ade in recent years in selling 
n what is called the applicant's 1 stocks t ly e a further need for economy on 
to military service and are, in fact the part man in the use of his bought 
of conscience lw riter sales suf 
far as claimants for exemptio1 eo? 
ind of conscientious objectior hey ect wit stationery economy campaign, 
nonks of the Order of St. Francis by the t is ra imusing to note that whilst the 
im, in the Midlands This brothe British Government making urgent appeals for this 
three members and the two “monks econo! resti ¢ imports, etc., this government 
smissed tselt ns ices what it preaches. Every- 
<—-* > ody w ee! respondence with a department 
roubles. however. 1 tvpewriter and the stat s | erience of the riotous prodigality 
this country is vainst all kinds th w ets of printed formulae are show- 
thing. in consequence the short ’ ire turned out by the million 
vernment orders 1 it mport nery office has 400,000 differ- 
re held up at iyed S ent Che scale on which the govern- 
the fact that t 1 1] ent I iuged by the following return 
le to supply new 1 s and I apers made by the stationery 
then with wv é 
e availabl iF nnectior Quantity; Cost. 
nced prices is , The it Tons 
utedl Sunnie rs and sit ud 60  $ 25,000 
restricted Birt rece iT \ OOO 90,000 
ry small quantit p to the e1 \ y) 3,300 355,000 
hey do not know t will ppel Wi 40) 5,000 
<--> 300 32,500 


cks in this ants tvpewrite! Print t 4.100 240,000 
id the other day that he ha 1. ' 1,500 70,000 


in stock and 10,0 eams on ordet 200 5,000 
every sheet of this t bussii t 1 Wi Ll 400 28,500 


1s ome to retu nee | 4 V1 | | ried) 650 19,000 
keeping in tou ‘ hom«e MH et 450 15,000 
; 1,200 65,000 


<-e-> 

lv suffers fro shipping but 12,800 $950,000 
Iie dyes il | 

r any lengt f time the prices ng the following huge stores 
all probability enor! s vere pplies” by the stationery of- 
times the 1 
ce. t ¢ st 1 i 
itions apply to t ting papers 1 Quantity Cost. 


pment of both paper and pulp beings e] &C_000,000 $160,500 
prices Cartr | 54,000,000 200,500 








16 Orrit. & 


40,000 
30.000 


For Irish dept 16,000,000 
Telegraph 75,000,000 


Miscellaneous 5,000,000 2,500 

Total 230,000,000 $433,500 
Labels 3,500,000 $ 6,500 
Cardboard 240 tons 31,60 
Tracing papers 4,000 rolls 6,500 
Carbon papers (hand) 500,000 books 13,500 
Carbon (typewriting) 15,000 boxes 17,500 


papers 
26,000 


14,500 
74,500 


Typewriting papers 35,100 reams 


») . 
Duplicating papers 22,000 reams 


30,000 reams 


Various papers 


The foregoing statistics (which were supplied to a select 


committee in 1912) are valuable as indicating the scope 


that exists for economy. 
<-> 

It is estimated that there are about 10,000 typewriters 
in use now at the various theaters of war and in military 
depots at home. This by no means is an_ incredible 
amount when one thinks of the tremendous quantity ot 
organizing work that is called for, quite apart from the 
actual fighting. For example. there are between 4,000 and 
5,000 medical men at the front and the Royal Army Med 


ical Corps has an immense amount of work for the type 
Furthermore, one company alone has supplied the 
4,000 the 


writer 
War®r 


it 


British Government with machines since 


started and at least half this number is estimated to be 


the front 


<---> 
Che Oliver has, I note, been greatly extending its 
stenography and typewriting school in Queen Victoria 


street to help cope with the increased demand for female 


typists 
<-> 
The Blick Office Equipment Company of Cheapside has 
taken a big warehouse across the Thames for the manu 
facture of the C. B. D. Multi-copier. This duplicator 1s, 


| hear, selling very well. 


<-> 
Managing Director Claflin of the Underwood has been 
for some time recovered from his recent illness and its 
hard at work tackling the question of handling the busi 
ness of his company now that there is such a shortage 
ot help 
<*> 
The Visizgraph Typewriter has been approved by the 


British Government Stationery Department and_ the 


agency here expects now to be busy on army and navy 
work if supplies come forward sufficiently well 
<-> 

[The Lamson Paragon Supply Company has just been 
holding its annual meeting and had a good tale to tell its 
shareholders This company does business to a tremen 
dous extent in stationery and ofhce supplies tor counting 
houses, and especially for all kinds of storekeepers, gro 
cers, butchers and the rest Che profits tor last year are 
given as $185,620 compared with $129,115 for 1914, and 
$182,455 for 1913 \lan McLean, chairman of the com 


pany, made the following interesting statement about d«¢ 


pletion of staff and this statement may be taken as very 


and 


representative of all other firms in the same business 
business that is absolutely on 
McLean (dur staff is 


250 men serving with the colors Six 


in tact, any not war ma 


terial. Says Mr 


We have at present 


550 


normal male 


beet 


130 


lives: 24 have 
Moreover. 
about to be 


of them have already given up their 
suffered illness 
Derby 


called up within a few months 


wounded or have trom 
scheme and are 


Not 


exempted and 


are attested under the 


one unmarried man 


two especially a few medically re 


except 





jected, 1s now in our employ, and not one had t é 
etched So much for the men. Our girls have 

their part, too \s far as possible girls are doing 

ing trained to do men’s work, and in oftce, t 

even in our sales organization “on the road,” tl 

“doing their bit” to keep Paragon Works zoing unti 

men come back We have paid out in increased 


nearly $25,000, and, in addition to that, we have 


coiors tf 


behalf of our employes serving with the 


de pe ndents over $5,000 


remarks 


these may ‘ 


also quote Mr: I[cLean’'s 


I might 


outlook before his particular business, as 


authoritative and also apply to all s 


greatly affected by the import re 


taken to lhe 


businesses We are 
+ . ¢ - ¢ As ly } hil . _ na rt 
striction of paper and pulp, and, while we are endecavoril 


in every way possible to bring our business in link 


government, that is, reducing the 
that 


the requirements of the 


tonnage of paper used to two-thirds of importes 
naturs 


1914, | 
| 


such wholesale reducti 


purchased at home tn am atraid the 


business will not permit of 
ing chara 


bulk of our manufacture is of a labor-sa\ 
and the remainder are products of utility, and, apart 
the general inconvenience which our failure to supy 


customers, they could only carry 


labor tl 


would cause our 


businesses by a considerable increase in the 


employ 
<--> 


1 


ie Ludgate Company sends 


G. E. Whitehouse of t 


characteristic report on conditions from Edinburgh, S$ 
land He sells Ludgate Loose Leaf Books ar vile 
goods and says It is very difficult jor me to single 
any special item of news of interest to give to you : 


business a 


all the 


aspects and prospects of our 


that | can not select anything which stands out 
nently as being worth notice But I am sure yo 
like to know that we have just finished another veat 
business which has turned out far better than any 
vious year, and it will be a pleasure to us to make 


contribution to the revenue in the. form of war pr 


Chis 


advertising than usual, and, of 


has been brought about by our doing mucl 


course, by increased 


ties on the part of everybody in the business. !t its 
sible that in a very short time the Military Servic: 
will take away our most valuable men, but [| am, nevert! 


ypeful that this financial year which we 
just started will be as good as any that have 


Wi the advertis 


as usual, by 


less, quite he 
gone et 


shall try to insure this by continuing 


working as hard as ever, and by doing 


thing necessary to keep the good opinion ot 


customers, which forms the undation for ur pres 


reputation and most certainly the reason for the s es 


we have had 
Venezuelan Houses Consolidate. 

It is announced that the Bazar Americano, Compa 
Anonima Limitada, has succeeded the houses of Enri 
Arvelo and Anzola y Ayala, at Caracas, Venezuela Phe 
new company has a capital of 1,000,000 bolivares Its 
management will be in the hands of Enrique Arvel 


founder of and partner for several years in the firn 


Arvelo & Phelps, and tor the last three vears pro] 

of the Bazar Americano The other members of the 
company are Dr. César V. Anzola, treasurer of 

ner in the firm of Anzola y \vala: Hector Ayala G 

ner of the firm \nzola V Ayala, and one of the best k: ‘ 
salesmen in Venezuela, and Edgar J. Anzola, a grad 
salesman and repairman of the National Cash Regist 


Company, for several years manager of the Ford M 
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Handbook on Central America. id ima and the Central American 
ird Harris has written a new hat issued 
{ 3] Bureau of Foreign ar Domestic Con < so well known as a writer on com- 
erce, Department of Commerce, Washington, D. | mercial s ts, es lly when they deal with South and 
[his ndbos eals with Central Amer as it really Centi merical Shortly before he sailed from 
with its progr iveness, its wealtl tf resources nd i Ne ) d to New Orleans to deliver an 
rivinge populatio1 The Central Amer n region « t rtant res ade mark registration in the coun- 
square mil than the combi: rea of New Et tries s the States. He is very well informed 
New ¥ Pennsylvania. New Jersey. Maryland t il s s in general. It is confidently ex- 
Ohio. W lready sell the Central Ameri bout ect ers that he will be highly suc- 
nt oods they import, but s uld sell thet essful t the R i his chosen field. 
Mr. Harris advises the invest t of more At - 
tal in 1 republics, the extension of more libe John T. Whitehead Resigns. 
mp! ment of banking facilities for export lohn 1 Vhitehs the past twelve months super- 
and more direct and personal efforts in the mark intende reg r the Visible Writing Machine 
Many important subjects are discussed in thi Com] t t tish representatives for the Royal 
tion with Central American « rtunities lypew! as resigned his position because 
the | is “Central America as an Export Field ll} associated with the Royal Type- 
>I 1 Agents Series No. 113. It contains 229 pages ter | early days, as superintendent of 
sé I lftone illustrations ni ne e United States, when he made 
30 nt It may be obtained at the district spl work for the Royal in Great 
I Br u of Foreign and Domestic Commer rit ill llustrious, and his retirement 
the Superintendent of Di nts, Governmet! eply regretted. In the future his 
Off Washington, D. ¢ 


be devoted principally to the 
‘ t : ers business interests. 


More About Office Appliances in the Sudan. 
\. Fadel, whose article in t January number Italian L. C. Smith Agent. 


() Appliances on conditions at K m and in t ul | ltaly, started home late in May 


S generally was read with inter ted States, during which he made 
Sil ! rticle was writter emel! ent the L. C. Smith & Bros. Type- 
s shown a real tendency to im] owing t vriter | ' irt of Italy 
ertain Sudar S pr ts nd hi 
\t pi nt, besides the difficulty of transportatior An Interview With Mr. Clausen. 
is tl trongest set back to American goods, tl S. G nn Cla Bergen, Norway, sailed from New 
tion of t non-acceptance of postal money ordet 1 Y ork 18 scar Il after a visit to this coun- 
to y similar di tly try of t five w ; iration, in which he was arrang- 
the market in American devi nd preventi res tion on the Scandinavian peninsula 
ishi to carry on business wit America fron ind D irk tor mber of devices in our field, with 
rn kk s of exchange t ly hig rt lar attention given to representation in Norway. 
st of f1 t is increasing. Notwithstanding all the Mr. Cla engaged in our field for a number 
Mr. Fadel hopes that Amer 1s realizir of years ar esented some of the best known 
t that t present war cannot last 1 h lor t ff ippliar n t eld His first work was in the 
measures to s¢ trong foothold typewriter field i: nnection with the Monarch and Un- 
erwe ! ! t as he preferred to deal directly 
ol s are tendered to Mr. | | Che editor vitl in the case of his typewriter 
on his letter which was published nnect t i essary for him to buy through 
ber. crediting tl rticle to Mr. ] t get la t the country in which he lived, he 
Fadel ver nnect d went into business for himself. 
His ait to est complete line of office appliances 
English Firm Does Big Rebuilt Typewriter Business ‘ vat — and he is representing — 
Miller, Drake & Co.. 36-37 Upper dike de ae the Mer ty] r, th riumphator calculating ma- 
ie antenatal. ie eked i St ine of office furniture, the Joh 
A eins. seca ‘ga ee . Olsen line all of which are European prod- 
ae cehadk teu, eve + ee eee ts \I eld of othce appliances he is rep- 
cae iis cet ik Ds ag saa ze resentil as the Barre tt adding machine in 
- iil ot N mark, the Todd Protectograph 
ee ee eee ee Compat t \ n & Erbe steel line in western 
, - i nd northern Ne vell as a number of smaller spe- 
the cor ny’s affairs at London ar n the nt , 
. " ¢ | 
phen wheg Se ee Mr. Clausen not vers the field himself, but has 
2 —s anization to assist him in his 
H vy rooms and sales rooms in Ber 
Royal Typewriter Man Sails for Latin-America. to business conditions in Norwav 
t Marcl rs | vell { ndi ninsula that never in his recol- 
nme ial circles 1 lect r t nditions been so good as at the 
‘ \merica, set s present t 1] With prices rising in many parts 
( S erica and ( é nevertheless, anxious to buy, 
é 1 representati I I uk is at nd | nf He reports a very favorable 
n for mission, as he is perience : ttitude t rd At n goods and a splendid opportun- 
; a ae ee 


inufacturer to make headway. 


says, because there is no 








thought on the part of the people there to compete wit! 
American products by home manufacture. They want the 
best goods and they believe the American goods are thy 


best. 


He states that Norway, with a population of two and a 


half million people, is a most fertile field for the de velop 
ment of business with manufacturers in our field in this 
country. In his opinion the representative of the manu 
facturer there should be a man not only familiar with the 
country, but thoroughly in accord with the spirit of thy 


country, which virtually means a native of the country 


Among the things which he suggests would be to the ad 


vantage of American manutacturers in furthering their 


business interests there is a better credit arrangement 


more in line with the methods employed by European 
manufacturers in this end of the business, and he gives 
expression most strongly to the need for American manu 


facturers to educate their agents abroad, saying that fre 


quently they work in the dark, and that while European 





S. Garmann Clausen, of Bergen, Norway. 


ntries send salesmen to visit them and to remain a s 
ficient leneth of time to thoroughly tamiliarize them wit 
the products they are to sell, the American manufacture 
does not do this. and he adds that it would be well wort: 
while for the American manutacturer who wishes to ex 
tend his business there to occasionally send rmen w 
understand American sales ethor ind wl ire con 
petent to educate the dealer in our methods of sales and 
demonstrations 

He states that in the early days following the declar: 


tron otf war matters looked rather dark. but 1t was only 
short time until the demand for the raw products 
Norway increased very rapidly and this demand ts today 
probably ten times what it was before the war, and tha 


Norway. which 1s an 


life 


commercial fleet of 


their 


the 


factor in national commercial has increased 


value Chis 1s a particularly im 


the fact that 


ve times its tormer 


portant factor because of Norway is esser 


tially a maritime country 


In reward to the particular or special needs in the el 


of othce appliances he states that such machines as book 


banking and con 


AC hine S, 


keeping machines, addressing 1 


mercial equipment, including coin changing and coir 
wrapping devices and other ipment of this nature t 
not used to the extent that they sl uld be, and that there 


APPL! 





are great opportunities along these lines. So far as w 
furniture is concerned he states that the American pro 
uct can not compete with the home product, becau 

the heavy duty and the excellence of the home product as 
well as the price at which it is sold. He states that t 
local wood turniture will compare very favorably 

the American product | »wever, does not hold tr 
in regard to metal furniture and a fertile field is offer 
here He states that the typewriter companies 

only ones in our field who have done anything like real 


work in developing their opportunity in Norway and w 


ing intelligently toward covering the eld and maki 
money, and expressed the ion that other manuf 
turers would protit by following their exampl 

He states that he has learned a great deal in his Si 
to this country in regard to American methods, and 
he will certainly come back t s again, and expressed t 
opinion that any dealer wl wants to do anything | 
what is possible with American goods should 
\merica from time to time in order to familiarize hims« 
with our methods of manufacture and distribut 
states further that the American manufacturer s} 
vote more attention to thor ghly understandi 
port situation and to arranging to make terms s 
can be accepted by the foreign dealer 

M Clausen is taking tw \merican salesmetr 
Norway with him for the pur se of instructing his 
organization along the lines of demonstration 
is conducted in this country One of thes s | 1) 


Huston of the Barrett Add Machine Company 


delphia, which Mr. Clausen represents, and the othe 
Robert S. Davis He des express Nis ap] 

ot the many tesies ext to him by the n 
rers here I his s d | particularly 

» express his thanks to © \ppl nees r tl 

ne rendet ! t] . publ 


(,; | Whiteho e key ' ‘ shew amet 
the ly ed States < t} iat ‘ | e ( 
pany, mat ers of loos oks an ( 
Kdinbur tl tland i s 1 
little ] 1 VaZine ss s s Ive 
ribute \pril 151 ‘ leral 
England 
T W hit s¢ Ss 1 ] \ ( ‘ 
o1 ( s s Day XS s stil 
re ? < escs Ww lel and \ 
’ Cs . lly > ¢ s { . 
the tha id 1 u izes t 
start spe ry it ft 1 ‘ ~ 
tre ently ( antag. \\ « oO! r 
I T we nuit 3 i st ) 
ve vet the bes lore tT til nN ive : 
he i ins ( ( { s lite Succes 
simply over ne dif ] . me kind « 
Phe yy oT vhose ¢ Ss are minimize 
tainty mat he illed upo nlav his best qualities 
Speak ( \\ t Heral S 
His early ( 1 is Veslevyva Ne 
Par | ne Vie T} 1 s \ a | Vas head 1 st 
n plet ( s ed ( t rious places 
n the great s l of | 
\t i t ely Ca started s : . 
arect! Sa I clerk 1 ite \lle1 | 1 yt 
iny t ( }? I Cs | nd Lite tiie > ( 
ceags | S ” t t ness bre ght 
s¢ ence Ss rtunes a les wl I 
roke the spirit of thous ss dete 
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Just about eight years ago the efforts of this brilliant ditions, states in a recent letter that since having written 
ng business man began to bear fruit in connection with the foregoing article they have exceeded the high-priced 
indertakings with which he was identified. He went Wahl referred to therein, by having sold one Smith Pre- 
the south of England for a time, where he achieved mier typewriter fitted with Wahl adding and subtracting 
cess attachment for the total value of £286:10:0 sterling, or 
Che his opportunity came a little more than four about $1,400. Mr. MacKenzie remarked that this price in 
rs ago. when he was asked to go to Edinburgh to a small country seems to be a huge sum to pay for a 
rate and carry on the business which is so well single typewriter He will be interested in knowing 
today as the Ludgate Company, making loose leat whether it can be equalled in the United States. 
cs and ofhce devices of all kinds. During these four 
s the remarkable powers of ‘a man who knows’ have 
reed themactiues New Building for Havana Concern. 
: The Frank G. Robins Company of Havana, Cuba, deal- 
y business men have been prone to regard G. | ae Tal ca ; ice machines of it tinea 
tehouse as a fighter in business, but those who know ae See. See en ee er : re 
have recently erected a new building at Havana. It is 
ly in that character might be surprised if they met § “9 a: , 
; : said that this structure is probably the largest building in 
n that large oak panelled room in Hanover street, . 
urgh, where his work is done. In private he is one — : 
e gentlest and most unassuming of men. A calm, dig | 
figure, of small stature; a rather small face of olive 
l¢ ith clearly chiselled teatures ind piercing eyes 
rtainly denote the earnest thinker _ 
Ss a most extraordinary man, who says what he 
s without g a jot for public opinion. It is this 4 
| T haracteristic which probably acce nts tor ict , 
he gets more attention on the part of business men 
ny other writer on business topics le is distinct % 
ational, all his writings being distinguished by ae 
ring originality and method of treatment ie a 
count relates incidents of Mr. Whitehouse’s career yo “ . ' - 
is decision in handling a strike and meeting all L 5 ss a ' 
ts on time, traveling to all the leading cities to ee 5 a “ ve 
or at short notice to keep his plant running 
ents are related of his humanity and generosity in — 
ent ol employes, and of his lightning Intuition a Lil 
ting the right man for a given position from a 1 CLM TTT | 
’ ppl . i BULLS 2 
I i vear ago \ir \ te put nace " 
é ddition t his many activities by publishing 
nNagazil for business men, wl he calls ‘1 
: \nd his latest accomplishment is to publisl 
olume under the title of ‘Impressions of a Business 1 ee . = - 
literary treat for broad-minded business met 
, 4 New Building Which Will House the Business of Frank G. 
? tivities are only possible to Robins Company, Habana, Cuba. This is probably the 
tehouse’s particular temperament He does ne largest building in the West Indies devoted 
time, es it well. leaves it then to look after exclusively to office equipment. 
plunge nto his next effort. Mr. Whitehouse is a 
r WOTK Generous to a fault ! relies upot l the Weest 1 1¢s A S devoted exclusively to ottice 
linary mental capacity to carry him through his, pment. The ne of the Frank G. Robins Com- 
lis humorous side is well developed and on I pany is It ner, with large, beautiful show 
s listen to something fresh and od during those vindows o1 vo side ove the show windows are two 
s ial discourse of which he has‘so tew fronts of glass le light to the high interior of 
dinburgh today he is much respected, and his the ground I | ilding contains five stories and 
S carry it eignt He is « ‘ ith el asement t itis re é ivalent to a six story building 
he t vhich tends to commercial and ivik since the first stor . . high as two ordinary stories. 
ent, and he has personally achieve the unique rhe uilding is - mposing construction. 
getting that historical city t st off her ol Office Appliances offers its congratulations to the Frank 
es and right into the limelight of advertising G. Robins Compar their new home. 
‘ vhole vorld In this respect | inburgh stand 
N itv in Great Britain us big spaces 
si itself and its attractions e full credit tor Jacobsen in Chicago. 
st be given to Mr. Whitehous ho originated and \ vi to press e receive word that L. A. Jacob- 
throug Il the details, quite apart from his ows sen. secretal! nd dis r of the Excelsior Supply Com- 
es In a recent magazine Mr. Whitehouse was d: pany, Ltd S¢ to America was announced in 
: s the most useful man in Edinburgh, wl the previous issue Office Appliances, will be in Chicago 
A ( ird mayor thout tl} Se. ‘ lune 
Mr. Ja egotiate for the agency for 
Australian Firm Sells High Priced Machine. office de ul < es \lanufacturers who are in- 
RB. MacKenzie. of the Australian Typewriter Supplies terested in the fiel istralie and New Zealand may 
Brisbane Australia. who wrote for the January address ybs ire of Office Appliances, Chi- 


On \ppliances an articl n A traliat at 
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Ricord Gradwell Enters Moving Picture Field. Ri ( well. Hi lend tem of tr 
his t nat ee vith the ne , teria he 
Ricord Gradwell, vice-president, assistant general man ms great patience Wi poor material 
Lied « “9 oS ee ; 
ager and general sales manager of the Oliver Typewrite vleenaiatn e to accompl nething 
' he tyn r field is to be found a large 
Company, which he has served continuously for the last In the typewrites ' © AUS S IAbf 
cighteen years, has resigned his position to accept an f men who received rst traiming | 
or tio ()] represent ves | 
attractive offer from one of the largest moving picture reanization vel MITALIV : 


the country, and will enter his 
15th 


concern 


companies in 
New 
We compliment the moving 


preducing 
new duties in York upon June 
picture upon the 


choice of its distribution manager and congratulate Mr 


Gradwell upon appointment to such an important post 
with such brilliant prospects. While we appreciate that 
such an opportunity is not to be disregarded, we regret 
Mr. Gradwell’s withdrawal from the held in which he 


has done such excellent work for so many years. 


Ricord Gradwell has been one of the constructive 


forces in typewriter distribution during the most im 


portant period in the history of the typewriter industry 


It would be impossible to classify his mind with a word 


stox k 


a description as any to say that he is 


or a set oft accepted phrase Ss. It is perhaps, as 


accurate “alive.” His 
ittitude toward other men ts pleasant and courteous, but 
he presents to everyone the etherency 


Gift d 


ipression of torce, 


and understanding with a mind acute and log 


ical, he nevertheless presents none of the aspects ot a 
man whose intellect has submerged his human perce] 
tions, for he is sensitive to impressions, and a_ keen, 


shrewd observer. Ricord Gradwell, the man, is a unified, 


coordinated, balanced being—a sort of kindly force which 


can always be trusted to work out its problems for th: 


lasting good of the organization in the interests of which 


it is exerted He is still well under fifty and capabl 


| 


of his vreatcest work 


Mr. Gradwell has a special faculty for organization 


and knews how to get results In the conduct of his 


business he makes practical application of the axiom 


a straight line is the shortest distance between two points 


The spirit which he has put into his work in the type 


] 


writer held will be expressed in his new undertaking 


Mr. Carnegie has said that one of the secrets of su 


cess lies in the selection of the right man for the job 


In his smaller field Mr. Gradwell has manifested that 
sense of selection which Elbert Hubbard called genius. 

There is something uncanny about the way Grad 
well takes a man’s measure,” said an old typewriter 


man not long ago “For my knowledge of the typ 
writer business,” remarked another who was one of a 
group at a recent New York Business Show and wh 
has given good account: of himself. “I am indebted t 





Ricord Gradwell 


Who Gives Up His Position as Vice-President 
and Assistant General Manager of the Oliver Typewriter 
Company, to Take a Prominent Place in the 
Executive Department of One of the 
Principal Motion Picture Companies 











lected by tandard oft capacity rather than their ex 
ence wit typewriter. Its increasing ranks wer 
ited by young men of special ability who were 


ery careful training under the company’s admirabl 


Ss [his nced method was used ina day whet 
tle was ard of the practice ining sale C1 

Mr Gradwell leaves the industry with which he is 
connected for practically all of his business lif 

the company with which he has been associated for 

ly twent \ rs, with great regret His first expert 
was as a salesman of the Smith-P1 ier machine 
vas whil n the St. Louis staff of tl Smith-Premiet 
panv in 1898 that Mr. Gradwell’s attention w it- 
ted by the ivent of the Oliver believed he saw 
int stined to occupy a great place on the mar- 


[The history of the Oliver proves the soundness 


is judgment. His 


anagerial 


soon 


work with the Oliver 


which he 


good 


appointment trom 


t terw entered into his present executive posi 
nd his lace in the councils of the company lo 
er connections which have endured for such a length 
time is no pleasant experience, but the opportunity 
nakes necessary could not be passed by 
While parti ating in the upbuilding of the great 
ness of t Oliver Company, Mr. Gradwell won the 
eem of hi superior officers and the staft whose forces 
lirected t will be his privilege to look back upon 
years < isefulness 
‘ m usiness is his contr tion to tl sul 
1 of human endeavor Mr. Gradwell may have satis 
in what he has contributed throughout the period 
per ! ( it type writerdon 
though is entering a new field Mr. Gradwell 1 
his st Idings in the Oliver ynpany and looks 


advancement under the splendid 


Williams vho has been the 


vard to its further 


vement of President 


ting genius of the organization since its inception 
T ( Appl es voices the re gret oft Mr Gradwell’s 


nv friends at his withdrawal from the eld in whicl 
is met witl such success, but extends its good 
shes for his future and expresses the hope that he wil 


alize all of his 


anticipations 


Interesting Decision in Loose Leaf Litigation. 


e United States District Court for the Western Dis 

t of Mi at Grand Rapids, rendered a decision o1 
ril 29 in the matter of a petition by the Proudfit Loos 
Comp t ‘tain permission from the lower court 
ur | ers which were held to intringse the Kala 

00 Loos Binder Company patents, pending the 
ting w been ordered by the court Believ 


the readers of Office Appliances will be interested 


this action by the United States District Court, we 


end a digest of Judge Sessions’ opiniot 


urt stated that the Circurt ¢ t Appeals ha 
qa that e patents of the Kalamazoo Loose Lea 
er Company are valid and that these patents have 
fri y the defendant, and that a perpetual in 
tion was properly granted restraining the defendant 
irectly indirectly making or causing to be made, 
g caus to be used, vendit r causing to be 
ed to ot to be used, the infringing loose leat 
rs \ rdingly a decree was entered and an 11 
ction issued which the lower court has no power to dis 
modi I suspe nd The ( rt stated that the 
g of the petition of the Proudfit Loose Leaf Con 
sking ermission to repair inders sold t S 
ers wou ynstitute a modification of the injunct 
ething which the court could not d Ey S 
ging binder purchased from the defendant is a 
sent an infringer of complainant's patent, and is liable 
n t, the Kalamazo mpany r] f 


whether, if de- 
satishes any decree for profits 
and damages suc] ayment will release the binders here- 
liability. He said 


1 ake it u himself to decide 


users from 


that 1 e decree shall be actually satisfied the users 
will cor e t é ringers and that by supplying the 
necessary parts for use in the infringing binders, the de- 


fendant would become at least an indirect or contributory 
is violate the injunction. 


Interes ting Business Show at Toronto. 


The 7 nt ess show was held in the Arena at 
loronto, Canada, beginning on April 26 and closing May 
3. A correspondent states that the attendance was fairly 
good, but owing to the fact that more than 100,000 men 
have enliste for verseas service from Toronto, large 
crowds iré e expected. 

The sl was ucted by the Toronto Business Show 
(ompat E. W. Wilcox, manager. Among the exhibitors 
were \lontague Addressing Machine Company, rep- 
resented loronto by Mr. Dyer; A. S..Hustwitt & Co., 
displaying e Elliott addressing machine; the Lightning 


letter opener, Standard Sealer and other office specialties, 


with A. S. Hustwitt charge: The Irfternational Time 
Recorder Company t in a fine display of its various time 
ré ks exhibit of the Ellis bookkeeping 
n ( is extrel tasteful and well arranged. Grand 
& Toy were there with an appropriate selection of loose 
leaf ledgers Che exhibit of the Monroe Calculating Ma- 
hine ¢ y atts much attention. Favorable com- 
ment was elicited by the showing of the Elliott Book 
lypewritet Brow1 ros., Ltd., Toronto dealers for the 
\. B. Dick Company, manufacturers of the Edison-Dick 
Dermatype Mimeographs, displayed all models of the 
mimeograph and tl lick folding machine. This exhibit 
was in charge of R. J. Ludlow, of the A. B. Dick Com- 
pany, assisted by Messrs. Paterson and McHardy. 

\ complete mail om was fitted up showing a circu- 
lar letter ocess eing printed on the Edison-Dick 
Mimeog The letter was then passed to the Elliott 
addressing machine, where the name and address were 
matched ij nd the elope addressed. From there it 
went to the lick folding machine, after which it was 
enclosed by young y operators and passed to the Stand- 
ard Seal here envelope was sealed and later 
stamped by a stan xer. These letters contained ad- 
vertising matter a! were distributed to the crowds, but 
before they were inded out they were opened by the 
Lightning letter ner, thus showing the complete pro- 
ess 

New President for Victor. 

\t ent is made that Mayne R. Denman has 
been elect president of the Victor Typewriter Com- 
pany Within a « paratively short time Mr. Denman 
has rise his est ysition. A little over six months 


general sales manager of the 


Victor Typewriter Company, and then successively has 
been 1 ( pr nt and president. His experience 
has « e editorial staff of the Greensberg 


wholesale and retail shoe busi- 


if since 1898—typewriter and adding 
1898 that Mr. Denman entered 
} type s a member of the Smith Premier 
rganizatior t V ling, W. Va that time he 
has worked for several other companies in the typewriter 
1915, 


Since 


fields, until December, 
typewriter organization. 
trip to 


progress 


month for a_ business 


Eure nte ts of his company, in whose 


had a good part. 











Group of Visitors and Players—in which Charlie Hamburger’s face dissolves from view and 





‘Major Bill” Smith’s eyes light up 


through his spectacies. 


CHICAGO STATIONERS’ GOLF TOURNAMENT 


Members of Trade Enjoy Second General Meet Despite Unfavorable Weather. 


HE Chicago stationers’ second annual golf tourna- 
Park 


Illinois, Tuesday, June 


played over the Ridge Country 


Park 


downpour ot 


ment was 


Club course at Ridge, 


the 6th, in an all-day rain, which drenched 


the players, but failed to dampen their spirits Every 
present, re 


who had 
sponded to the roll call and all who had entered for p! 


man signified his intention to be 


ay 


lairway. At the end of the 


went blithely down the first 
first nine all were a bit bedraggled. When the eighteen 
holes had finally been worked the players resembled a 


crowd which had come ashore on a boat upturned in Lake 


Michigan 


The gallery that followed the players last year was 
not in evidence Its members grouped themselves com 
fortably before the blazing logs of the open fireplace and 
put in the time at cards while waiting tor the water 
bearers. 

\ qualifying round of nine holes was 
plaved in the morning, after which lunch 


o'clock. 


which the 


The play started at 


Was sf rved 


Dinner was served at 6, after 


trophies were awarded, practically all of 


the players receiving some sort ol 


Walter 
the day, being th: 


prize. 


Rodiger carried off the honors ot 


winner of the first flight. 


Because he had won the honors the vear 


before and had first choice of the trophies, 
Mr. Rodiger 


ner of the second flight 


insisted upon giving the win- 


first choice of the 
prizes 
The winner of each flight was given first 


choice of trophies, which, by the way, was 


a very handsome collection that reflected 
the good judgment of the committee, com- 
posed of Fred Butenschoen, Harry Mur- 


Charles R. Fargo, Charley Hambur- 
Bill Cox and Harold Strubl 


The funds for the 


doch, 
ger, 
cost of the lunch and 


dinner and for the purchase of the 





Fred Butenschoen, who is re- 
sponsible for the establishment 
of the annual golf tournament, 
at the top of a 250-yard drive. it to appreciate the small amount of salvag 


contributed by the following manu 
Automatic Pencil Sha 
& Pease Company, Carter & 
B. Dick 


Dixon Crucible 


trophies were 
rpener Company, Booru 
Allen, Carter’s Ink 


Chaddeus Davids lt ] 


Company, katon ( 


turers 
Company, A Company, 
Company, Jos 
& Pike 


Steel 


Fabs r, Esterbr 
Eagle Pencil (¢ 

Imperial Metl 

ompany, MeMil 
Smith & Co | 
turing Manufactut 


Pen Co., L. E. Waterman Compa 


Company, Chicago; Eberhard 
Manufacturing Company, 

Richard Best: 
Manufacturing ( 
whall 


Santord 


Pen 

pany, ( KE. Gowdy, of 
Irving-Pitt 
Company, Meyer & Wenthe, Ne 
Manufa¢ 


Sheatter 


( omipany, 


louze Company, 


Company 


and Wilson-Jones Loose Leaf Company 
Besides the thirty-two players there were t ist 
whose names are appended | B. Gibb S] S 
Co.; Bill Smith, Newhall-Smith Company: L. Childs, S 
D. Childs & ¢ Julius Biel, S. D. Childs & 


Co.: A. H. Beckford. 


Imperial Met! 


Company; E. Beckford, S. D. Childs & ¢ 
Ed. Spath, Marshall-Jackson Company 
S. Hannah, Carter’s Ink Company Fra 
Walsh, The | nd Hobart W. Mart 
(othe A\pplhiatr es 

President Gibbs, of the Chicag ss 
tion, came on the evening train in time 


the dinner received an ovatior 


his arrival The other guests, and Mil 
the mascot, were present throughout 
day 

Those plavers wl O Cate prepared 
condition of weather were saved the neces 
sitv of a marcl iW the rain to the 
clothing stor supplies This mare 
which was headed bv Gus. Mever. was 
of the events of the day What an all-day 
lownpour can do to the nattiest suit 


clothes and trimmest pair of shoes ts sé 


thing remarkabl One has to experienc: 
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Lou Childs and Mike, the mascot. 











From left to right—Harry Adams at the putter; Ralph Wil- 


son, appearing unconcerned; Charles R. Fargo, intently watch- Adams, Fargo, the Hoosier, and Ralph Wilson, facing the 


camera, despite the driving rain. 


ng the player; Harry Horder, smiling at Mike, the mascot, in 


the distance; Harry Murdoch, watching the ball roll in. 


Phe hap from Jean's” helped to reduce the ill effects dinner were unusuall ellent and were much appre- 
of the soaking and Lou Childs and Bill Smith, at the head ciated by every meml of the group. 

the salvage corps, made a number of rescues The pleasure of the nner was much enhanced by the 

The management of the entertainmen, at the club hous« Wilson-Jones vocal and orchestral selections. The songs, 
nd all the provision therefor fell to the lot of Charley with piano and saxophone accompaniment, were big favor- 
Eins rger. who is a member of the Park Ridge Country ites Besides these there were some choruses by that 
Club. If anything further could have been done, no one unparalleled trio—Hart Murdoch, Arthur Payne and 
was aware of it The arrangements were perfect in every Harry Adams 


detail. The menu for the mid-day lunch and the evening Those o returne: n the train missed the exciting 
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experience of the twenty-mile drive, over roads awash 
with the results of the day and night rain Northern 
Illinois roads at best are not the most comfortable in the 
world for automobiles. Those prairie trails with some otf 
the characteristics of the old-fashioned, corduroy turnpike, 
reduced to lake s and pools, make riding in an automobik 


something like a trip on a deep-sea-going tug when the 


tide is coming in. 


To Fred H. Butenschoen, president of the Imperial 
Methods Company, belongs the credit of organizing the 
stationers’ golf tournament Last year Mr. Butenschoet 
planned a day at golf for a little group of members of 











A group of players and visitors of which every man distin- 


guished himself in one way or another. 


proposal was so great that 
the 


Vhe the 


ot manutacturers 


the trade interest in 


a number and dealers expressed 


wish “to get in on it.” The result was sixteen players with 
some eight or ten visitors. This year the players num 
bered thirty-two. The committee headed by Mr. Buten 
schoen left nothing undone to make the day a pleasant 
one The eight foursomes which detied the weather 
bureau upon the inspiration of the German Almanac wer« 

C. R. Fargo, Wilson-Jones Company; H. Horder, E. \ 
Horder: H. S. Adams, Eaton, Crane & Pike; H. H. Parks, 
Eaton, Crane & Pike; R. B. Wilson, Wilson-Jones Com 


Wheeler. Mead & Wheeler; H. L. Murdock, 
Maloney & 


Evan Johnson 


pany; J. A 
Irving-Pitt Company; ¢ \. Stevens, Stevens, 
Co.: G. M Rowley. S. D. Childs & Co.; 
Office L.. Moore, Thaddeus Davids Company; 
W. W. Matthews, Gresham Blank Book 
Mueller Dixon Crucible Company; C. | 
Richard Best; Arthur Payne, Commercial Stationery & 


Leaf Company; W. H. ¢ 


Imperial 


\ppliances; 
Company; C. P 
Jos Gowdy 
Loose ox, Carter’s Ink Company; 
b H Methods 


Styler, Imperial Methods Company: ¢ 


Company; C. | 
strom 


Butenschoen, 


Stromberg, 


berg-Allen Company; Church Todd, L. E. Waterman 
Company: Gus. Meyer, Meyer & Wenthe; Guy G. Souer 
bry, Eaton, Crane & Pike; WW. Buchanan, Commercial 
Stationery & Loose Leaf Company; W. G. Rodiger, San 
ford Manufacturing Company; ( A. Elsy, L. E. Water 
man Company; Chas Hamburger, Cameron-Amberg; 
Geo. Cormack, Wilson-Jones Loose Leaf Company; Mun 
roe Cole, Geo, EF. Cole & Co.; | Rohs, Imperial Methods 
Co.: G. Coy, Butler Brothers; H. B. Struble, Eberhard 
Faber; and W. F. Maloney, Stevens Maloney & Co 

The only official photographer was Hobart W. Marti 
who succeeded in getting five good exposures, including 
the group taken in the club hous« 

The day might have been perfect, with a blue sky and 
white clouds for a canopy The going might have been 
a little easier and certainly more comfortable, but not a 
player who participated could have had a _ better time 
The deticiency of the weather only accentuated the spirit 
of camaraderie, made the glow of the open fire all the 


Arrs.% 





ANCE 


more cheerful and tl mpanionship a 


ple asant 


Courses in Foreign Trade Announced. 


Dr. Edward E. Pratt, Chief of the Bureau of F 
and Domestic Commerce of the United States Dey 
ment of Commerce, is the director of an educati 
course in foreign trade which has just been annour 


Associated with Dr. Pratt in the preparation otf 
course are men prominent \merican export activit 
including ©. P. Austin, of the National City Bank of N 
York; E. N. Vose, editor of Dun’'s International R¢ 
k \. De Lima, president of the Battery Park Nat 
Bank or New York: Profte ssor Emory R Johnson al d Lr 
G. G. Huebner, of the University of Pennsylvania 
several others 

“Today the country is about to enter upon a peri 
vaster world commerce,” says Dr. Pratt, in an introduc 
tion to the course. “Unprepared and even unwilling, w 
have been forced to play an important role in inter 
tional economics We are required to go into unfamil 


markets, and to supply there the goods formerly provi 


by the great industrial and exporting nations of Euré 


This is a place in world economy which I believe 
will not relinquish. The United States is about to 
come, if she has not already become, the great export 
nation of the world.” 

In Dr. Pratt’s opinion the problem of our foreign tr 


expansion is largely one of meeting the demand for 


trained to handle this business The course in forei 
trade w= desigt@d to aid manufacturers, banks, ¢ 
houses and other concerns in giving adequate training t 


the men in their organizations who are handling or 


be developed to handle their foreign business 


The course covers a treatment of the various factors 
entering into export marketing, 

The course is supplied to corporations and firms 
moderate cost, for study by their employes, and to ot 
interested in foreign trad It is being issued throug 
the Business Training Corporation, with offices at 18 


Madison ; New York 


venue, 


“The Self Starting Remington.” 


the advertisem 


Nearly 
of the 


has noticed new 


There 


velopments tn 


cve rybody 


“Self Starting Remington.” 


are very 


typewriter advertising de recent y 


which have attracted so mu attention and con 


The 


ington 


“Self Starter” is the new name used by the R 


Typewriter Company to describe the imy 


column selector of their correspondence model 


timeliness and aptness of the term is generally 1 
nized The Remington Company says there is 
close parallel between the functions performed by 
“Self Starti keys of the Remington and tl 
starter of an auto, and the parallel is a strong on 
the advertising standpoint | use it rivets attentic 
word which is at present in the minds of everyor 
the meant o! which everybody knows 


Advertising Card Sells Pencils. 


In these columns we spoken about the eff 
black and white sign gotter ut by the Josepl 
Crucible inv to advertise Dixon's Best White 
352 T¢ ils \ hich are I mit ended tor wus¢ or hj 
prints hoto albums ar mounts, as well as 
markin it securing high lights on dull finished 
graphs 

One of the leading stationery and drawing 
h ses hoston savs tl ince they nut this s 
in their store thev have sold lot of the pencils t S 
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rs whe serving the card, asked to se Fire-Proof Furniture and Construction Company 
Is he stationery trade generally will 1 loubt é vas organized about seven years ago. About a year ago 
ave this svgegestion M. Taylor Pyne, J: f New York bought a large interest 
writing tl sseph Dixon Crucible Company in Jet the company, be g its president, and since then the 
ty, N. J ny reliable merchant ca tain a,suppl) mpany is rapidl <panded. Mr. Pyne is a member 
se pel s and also the show rds of a family that is ns een prominent in American 
: nance and business i other officers of the company 
‘ e “- are W Seamen, vice-president, and H. D. Tucker, treas- 
New Member of Elliott-Fisher Staff. ure! )» W. Wilkers who is well known in office ap- 
I Benedict, advertising mat I f the Elhiott ana ; 5 is general cales manager. 
ets Com] £5 y announces that Rol rebate Murray ge TI ( anv has large office in New York City at 25 
Cem} i Mr secret pie pecans Pe pr oy dere West Forty-ftt “ t, from: which point ns ss 
‘6 —s . ; usiness ndl e company, although working at 
a — sai na : lled orders Tit t the new consolidation should 
Lo! a ee ate make it ssible 1 ase its output considerably. The 
die pis ~ cropenems vgn Elliott-Fisher peta Syracuse plant is especially well equipped with modern 
has beet ompantes Vy more extensive plans tot ; 
_— ng gg 0 8 Ne aD sr a ' ae i. Phe mpany’s lit Security steel products includes 
pa fn ned : Be ie ‘4 Reg s of sks, t s and office furniture generally. 
bin boas Seba Pi pati ba a “8 oi Rebuilt Typewriter Business Thriving. 
: age ia: W. H. Beardsley inager of the General Typewriter 
na ne., Br lyn, N. Y¥., has sent a strong cir- 
Further Particulars of Big Steel Furniture Consoli- |) 7°) ak Wai os Res wo sande 
dation. vriter lers. TI cular states that the approaching 
ling to its official announcements of recent te summer season shows no relaxation in orders, but this 
re-Proo irniture and Construction Company ol! relaxati vill prol l me about the Fourth of July, 
York Cit nd Miamisburg, Ohio, S pul af nd it is likely that ill be of short duration. The Gen- 


Exchange is increasing its pro- 


s fast as it can. 


Neuner Company Builds New Home. 


Ni Company of Los Angeles, Cal., 

yn its new modern building on 

S Los A les street, between Seventh and 
ling will be eight stories high, 

136 feet deep. It will be strictly 

ind steel. The front will 

ced with enameled brick and 


vill be the most modern to be 





Neuner ( ipany expects to leave its pres- 
Flant of Fireproof Furnitire & Construction Co., Miamisburg, Ohi nter its new home by Janu- 





S | { Dat oO ey s 
y } i concer?! 
Svracus¢ capit 
steel nee 
operated 
Svracuse. All details of 
( ympleted and 
~ S ( is been consoli 
he i! roof Furniture and ( 
( The Syracuse 
ill «¢ tit ‘ < 
‘ is now 
products 
wy ~ | nitwure ( 
( ~ I the sell 
Fire-Pro I 
R ( pany, Fi 
I Ss line hel } 
| i 1 the 
5 | S go f 
s ngage 


rniture The S. Steel Furniture Company's Plant, Syracuse, N. Y. 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of 

Those Who Have Passed Away and 

Whose Work in This World Is 
Tinished. 











L. R. Dickerson Dies by Accident. 

retary of the Wilson 
Company, Mrs. Mary C. Bullen 
R. B. Wilson, president of the company, was 
killed in a railroad accident at Kenosha, Wis., 
May 16 Mr. Dickerson born in 
May 1, 1882 \fter finishing at the 


Manual Training High School at Chicag 


Leonard R. Dickerson, se Jones 


Loose Leaf son ot and 


nephew of 
on Tue sda 


Mon 
public 


morning, Was 


mouth, ITIl., 


schools and the 


he entered and graduated from the Michigan College o 
Mines \fter his graduation he took special courses a 
Columbia University in New York City 





The Late Leonard R. Dickerson. 


Mr. Dickerson member of the College Club ot 


Was a 





Chicago and of the Medinah Temple Oriental Consistory 
He joined the Wilson-Jones Company ten years ago and 
gave special attention to patents and to the manutactu 


ing departments of the business, in which work he ren 
dered valuable Service 
Intelligent, energetic and bold with the boldness ot 


Mr 


young man in the heyday of his physical strength, 

Dickerson was regarded as one of the most promisin 
young men in the loose leaf el He had made in eX 
haustive and intelligent study of loose leaf devices and 


regarded as an authority on 


leat 


was 


the industry 


loose 


AN ( 


In recent ye 
of the 
turers. In the 
committee ot 
Manufacturers 
ization tour, d 
friendships I 
published in ¢ 


crson 
Before takin 


traveled exten 


National 


ES Jus 
ars he attended several of the conventions 
Association of Stationers and Manufa 


+ +} 
" 


summer of 1913 he was a member « 


the National Association of Stationers and 
who visited the Pacific Coast on an org 
uring which he made many close, pers | 


he interesting report of this trip, which was 


fice was written by Mr. Dick 


Applian. es, 


Mr. Dickers 


the nortl 


g up the loose leaf business 


ining districts of 


sively in the n 


ern and western portions of the United States and 
Central America. 
The funeral services were held under Masonic rites at 


\lonmouth, 
the factory of 
closed as a 
parted 

rhe 
the dec 


funeral 
ased 
hicago 


Mi 
trade 


trom ( 
Society of 
tionery 

The 
Dickerson’s g1 
Mines 


ry 
i ste uni 
a ricndsnin % 
mas pri 
luri fhios ‘ 
” ad 1 f 
/ iow , 
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} 
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[ll., on 


pall bea 


Thursday May 18, on whicl aay 


the Wilson-Jones Loose Leaf Company was 
tribute of respect to the memory of the de 
was attended by friends and relatives 


\ considerable number of people attended 


including lodge brethren, members of the 


ning Engineers and friends from the st: 
rers were made up from members of Mr 
aduating class of the Michigan Coll 
leath T l irda ackRers ,i de fr rf 
wh was much er 1 and greatly app» 
¢ fo ha hdence f this ) } 
irs ‘ he ‘ Iissing fT ye ! 
rt ( witel ra fil y} 
SSLON f lif 
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S. Dana Kimball. 


S lana Kin ll, secretary and treasurer of the J. I 
i Paper Company, died on May St. Fra 
hos Jers Cit is a result of a collision betwee 
bile nd an Erie train. Mr. Kimball's plac 
S ss was ekman and Cliff streets anhattan, ar 
162 Point Terrace, H Wi 
t o¢ D. N. Dalv of 507 West One H 
t S et Manhattar s in the « 
\ iel Br merhoff, the chauff vas It 
M ball was driving 
was on its way from Jers City to New 
on on the golf links, I Vas ¢ S51 
ens eadows For sever rds ne 
i l tiie tu rossing on the Erie, t Kearney 
he I ls id ind 1 rnpike parallel 
| hauft vl escaped with cuts and bruises, sa! 
ist of the automobile probably prevent 
K ll from hearing the train approachi 
| un and tomobile raced to the crossing tro1 
tol nd s the automobil 2 § the 
ti 1 forty-five mil 1 
anf 
IN eld it his scat erit eC 
Daly landed partly under the wrecked cat 
t as t wn clear \lr Kit Il’s skull 
i s injured internal! ne « 
, . P and he ail 
Dhe nk Mr. Daly t 
11 after the i i 
{ t ers City Eerie ial 
Vat ( ints f the I ‘ t ¢ 
John William Wild. 
| ll \ ld. long connecte Vit { Kiggins & 
Compat died on Sunday, May 28, at his resi 
273 R I street, Brooklyt ‘ \ \tter n ill 
an a week, rheur t nd heart 
eas elope nding in pneumont 
\ : in Oldham, 1 é 1 
854 He came to this 188 
since } d been in B He ( 
S e pos with R. H. M & | 
| stre to ind trom tl t 
NI s& | ( pany with wv I Vas 
S ‘ st twenty S 
M Vil of unquesti \ 
Ve ( 1 ormed Or ( 
if deal eZ ] t ( 
t n i host of trie ~ H ‘ é 
I 1 | 372. F. and A. M.: DeWitt Cl 
( NX }] | Ceres Lodge 2 () © J 
( B <’ Le 1¢ ri¢ 
e Central ¢ ( 
ser ere held Y } 
SCTVICCs ry ‘ 
» belenced. 
‘ ogins & To 
< ster \ \ 1 
John V. Sheehan. 
She tor twenty yv« t D 
rs, recently died 
Arbor, Micl H ffer 
‘ va ' "we 
S by valvula 
a c , , 


77 


a/ 


open ok st vhile a law student at the Uni- 
versity of M g 1898, the year following his grad- 
uation from the university, he opened a store in Detroit. 
Althou Detroit store grew to be one of the largest 
in the city, Mr. Sheehan always retained the Ann Arbor 
store, w st he presence of the university in 


t ; t\ ‘ st 


as rapidly as the second ven- 


Charles W. McDermott. 


he ti S ecently to learn of the death 

f ¢ 5 McD lately New York state repre- 

itat S] Fountain Pen Company. Mr. 
McDermott was kil an automobile accident at 
Poughke N \ May 8&8. 

\t the t f tl dent Mr. McDermott was asso- 

te S t Robert H. Ingersoll & Bro., 
n s of Ingersol s, and had purchased a Ford 

ne vhich t ke his calls on the trade. He 
is when the accident occurred 
which kill r overturned while Mr. McDer- 
i" ing corner in Poughkeepsie and 
st rocks, breaking his neck. 
| é s M McDermott was connected with 
pany as salesman, and later 
vas ady for the Tower Manufacturing 

d XN ( He was a man of many lika- 
| us friends He was about 

rt and is survived by his widow 

Brooklyn, N. Y. 
J. W. Wood. 

Jose] \ resident of the Philip Roeder 
Book & Stat ery | ny, St. Louis, died on April 
27 at : n $ is, at the age of fifty years. 
Phe ' R yas pneumonia. 

Mr. W nnected with book companies 
n S years, and for twenty years 

Roeder Book Company. He 

rr edu n St. Louis. In 1889 he mar- 

M Sall <i k and 4s survived by his widow, 
A. M. Langfeld. 

Member tationery trade were much shocked 

ently 1 th of Abraham M. Langfeld, 
enior 1 rm of Langfeld Bros. & Co., 
‘ é fter a long illness. Mr. Lang- 

Wi tive York, where he was born Jan- 

R4 removed to Philadelphia when 

ere he received his education. 

sit ( Bros. & Co. was founded by 
George L. Burgess. 

G na Burge tioner of the Missouri Pacific 
Railw t known railroad men of the 

at St. Luke’s Hospital, St. 
peration. He was forty-six 


Bur d been in the railroad busi- 


having been connected with 
he resigned to accept a 


Railroad. 


irt Pacific 


ihn A. Rowe. 
664 Sixth Brook- 


home after a long illness. 


avenue, 


HH ty-eight years ago, and was a 

hirty-three years. Mr. Rowe 

yne Social and Benevolent 

S Railroad Employés’ Relief 
ved by his widow 














Prize-Winning Display in March Window-Trimming Contest of Carter's Ink Co. 


Morton Co., 


Results of Carter’s March Window Display Contest. 


, , ] 
who were the successiul con 


dithcult to decid 
March 


‘ 
It was 


testants in the window display contest which fea 


tured the title contest picture now being exclusively adver 
tised by The Carter's Ink Company The judges, J. M 
Newton, of the Boston office of Yawman & Erbe Manu 
facturing Company; G. ¢ lames, of tl New Eneland 


branch of 


N. N 


(sair ( 


\vyer & Sons, and ¢ I Thompson, ot 


the Robert ompany, decided that J. P.M: 


Company, of Louisville, Ky 


J. W. Clark, who put in the di howed marked origi 


nality The display, which is reproduced herewith, had 
for its central feature a large white interrogation mark 
which at once arrested the attention of every one passing 


the window Chis display was striking, w 


strong in attention value 


Che second prize was awarded the Dulany-Vernay Con 


pany, Baltimore, Md., for their window dressed by Josep! 
( Kearney This window skilfully featured the tith 
contest picture and the various products of The Carter's 


Ink Company were arranged in an attractive manner 


George | Damon, of Boston, whose display was mad 
by Otis W ood, won the third prize 
\mong the photographs received which won honorabk 


mention were the following University Drug Store 


Austin, Texas; Scott Bros.. Marshall, Mo Baers’, Car 
ton, Ohio Hoyt Ww Dow Portsmouth N H | \\ Fisch 
ers & Co., Hanover, Pa.: J. Krank Pierce Store, Augusta, 
Me.; Virginia Stationery Company, Richmond, Va.; Bra: 
lev & Scoville I ne New Haven, Ct.: The Citv Book 
Store, Chiton Forge, Va | | Sadler, Berkeley, Cal 
Parker Book Store. Gainesville. Ga El Paso Book Com 
pany, El Pa Pexas: L. S. Alexander, Victoria exas 
\side tron the contes r res t was int es t 
learn ¢ the excellent re Its W ws ave ll thos 
who exhibited Carter's ds s evi t that t ‘ 
bination of ¢ d window displays dna nal : 
S about as stro i e as ( nade 


Ames & Filstead in New Quarters. 


The \mes ra Filstead ( mpanyv, manuta rers I tvi 
writer platen parts, tools and supplies, have recently 
moved to new and larger quarters at 607 South Dearborn 
street, Chicago W present o1 th opposit page s« 


Louisville 


P ' 
Mt 
hile 

( Cl 
parts 
Deak 
I I 

\ 
| =f 

‘ 


Ky. 


Display Arranged by J. W. Clark, of J. P 


rhe \ & Filstead ¢ i 
S Sic ly tie ld d ~ 
Ss wert ip their pl : 
overes L he was ] ys 
eks i re then owing 
ij n ( Sify a | S 
rom & s to $i.2s ror é 
eA. KA s esident the 
\ S lov tine ¢ 
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making more tools, and now feels that within a_ seen one Chis is said to be the only catalogue printed 


such parts as No. 10 Remingtcn, No. 10 Smith 


short time it will be in a position to give even better showing 
in the typewriter parts field. Premier and late style Underwood parts outside of the 
The Ames & Filstead catalogue, which has been de original manufacturers catalogues 
scribed in Office Appliances heretofore, is a remarkable The new office of the company occupies the whole top 


floor of the building at the number heretofore given, and 


book. It contains 100 pages and lists parts for the Under 
) square feet, where the manufac- 


wood, old and new models, Remington No. 10, L. C. Smith contains more than 5, 
5, turing department and the general offices are brought 


Nos. 2 and 3, Oliver Nos. 2, 3 and 5, Royal Nos, 2 and 
Fox Visible, Remington Nos. 6 and 7 and Smith Premier together. The building faces Plymouth Court, Harrison 
No. 2. It also contains lists of tools and shop equipment and Dearborn streets, and therefore the best light is se- 
for typewriter men, also shock absorbers, clamps and at cured from a total of twenty-five windows facing these 
tachments, special brushes and the miscellaneous supplies three streets. The company extends a cordial invitation 
not listed as parts. Each and every piece is numbered, to dealers who come to Chicago to make its office their 
m headquarters. Mr. Ames is always glad to extend special 


named and priced. This catalogue is in loose leaf for 
to strangers and glad to show them about the 


and new pages will be added as the lines develop courtesies 

















Views of the New Factory and Business Offices of the Ames & Filstead Company, Chicago. 


ew | 11s italoguc is now ut ready ror city, not only t point nterest but to other typewriter 
istributior n this work the prices rinted the ses r their supplies. Whether a dealer purchases 
terms of pounds, shillings and pence ( t desires him to come in and get 
The Ames & Istead catalogue is furnished to cus Inte 
ers ee O ge. To a dealer, | ever, who has 
er purchased ls from th mes & Filstead Company : . : 
shy e Ames & 9s" ' Additions to Imperial Desk Factory. 
tial arge f one dollar is made, which is cheer , ; 
1 ore me el <r ' e Imperial Desk ¢ any, Evansville, Ind., has re- 
ully retunade ifter ten dollars’ worth of goods have beet 
sed. Many dealers have not been willing to pay a tly built and ts 1 sing its new, modern dry kiln. 
lollar for the italogue but there are many who have The cor ny has als lt a new power house and in- 
ra he catalos ( ind have received their money back talled é rsep engin New machinery also 
ter purchasing the proper amount. While in manv cases has beet nstalled thr ghout the factory, which con- 
lealer turns down the propositior n the catalogu: siderably increases the pacity of the plant. The Im- 
vill eventually me back for the | k after he has’ perial Desk Compar a complete line of desks. 














Ward Macaulay, President, 
Association; John J. Wood, Retiring President; 
Eugene L. Herr, 


Louis Keating, Third Vice-President, 
American Booksellers’ Association. 


American Booksellers Hold Big Convention. 


For the first time in the history of the organization the 


American Booksellers’ Association held its annual meet 
ing in Chicago last month Chis was the sixteenth yearly 
meeting of the organization, all meetings heretofore hav 
ing been held in the East The association held its ses 
sions at the Congress Hotel, where for three days there 
were lively discussions on matters pertaining to the sale 
of books at a profit. The movement to put the book busi 
ness upon a sounder basis is attaining considerable mo 
mentum, and the plan made after the fifteenth convention 
to change the meeting place from the [ast to Chicago, a 
more centrally located point, is in line with the intention 
of the ofthcers and members of the organization to in 
crease its membership and intluence throughout the entire 
United States, in the hope eventually of doing away with 


a number of unfortunate practices which have retarded 


the progress ol the booksellers’ business Phe meeting 
concluded on the evening of May 18 by a dinner in the 
Gold Room of the Congress Hotel 

The sessions of the convention were well attended and 
the discussions were lively and interesting. On Wednes 
day officers for the ensuing year were elected, the election 


President, Ward Macaulay, of Ma 

Mich.; first president, Walter 
& Clothier, Philadelphia, Pa.; sec- 
Fred Melcher, of the W iN 
Indianapolis, Ind.; third president, 
of Frederick Lozier. Brooklyn, N. Y.: 
McKee, of John V. Sheehan ( 
treasurer, Herr, of 


’ 
Pa 


as follows 
Detroit, 


Straw brida« 


resulting 


aulay Bros., vice 
| cwls, ot 
stewart 


ond vice-president, 


Company, vies Lous 


Ke ating, 
WwW. \ 
Mich 


caster 


secretary, 
ompany, Detroit 
Herr & Sons, | 


| ugene | an 


\t the last session of the convention held on Thursday 
morning and Thursday afternoon of May 18. the more ob 
vious results of the association's labors were brought to 
a head in a series of resolutions whose substance was as 
follows The next meeting place of the association will 
be at Boston, Mass Phiiadelphia. New Haven. Baltimor 
and other cities contested for the honor. but the prize 
was awarded to the Hub \ resolution was passed au 
thorizing the establishment of clearing houses in San 
Francisco, St. Louis, Chicago and Boston, under the con 
trol ot three booksellers from each citv, to make recom 
mendations to a similar committee in New York, the lat 
ter committee having the power to decide on recommen 


Phe 


formulate a 


dations to be adopte d 
to 


work expected of these cleat 


ing houses is whereby booksellers 


plan 


American Booksellers’ 


Treasurer. 


may exchange stock w 
certain localities but wl 


Phe 


to torm a mor compat 
and me 


Illinois, the 
the 


ans tor 


OrganiZi 
recomimecne 


basis for 


It was decided that 


tion should become a 


Trade League through 


Chicago members 


organization of 


the 





G. Melcher, 
President, Booksellers’ 


Second Vice 
Association 


Frederic 


hicl has been found insalabl 
cl ay be salable in others 
of the association were request 


t organization and to devise w 
ny the booksellers ot t] e Stat 
lations thus made to be used as a 


associations 
\ss led 
American | 


Board oO! Trad 


other state 


American Joo0ksellers’ 


ber 


oft the 
Books« lle rs’ 


met 


the 


and give its support to the amended Stevens Bill rhe 
reading of this resolution brought out considerabl 
cussion pro and con, but it was tinally passed 

Che association went on record against cut-throat cor 
petition and in tavor of honest advertising of books 


other 


merchandise. 

While the association elieves it to be detriu 
publishers to sell to the eneral public or to an é 
other than booksellers, the president was request 
ippoint a committee to discuss this subject ar 
report upon it at the Boston meeting 

Resolutions of thanks and appreciation were extended 
to absent members who id written the associat 
to others whose labors vhalf of this meetin n ¢ 
cavo ] id bec nm suc h a pronoul ced SUCCESS 

The Annual Dinner. 

The scene in the Gold Room at the Congress H 
was very brilliant when the doors were thi 
giving a view of the | dining hall Che tables 
decorated with carnati . nd roses and with yellow 
sh ded candelabra Be { ics and gentlemer 
present at this dinner number of betweet 


hundred peopl 


1) Nesbit, the Hoosier 
speakers’ table included 


sident; John J 


the following persons 1 
litical wor 
Miss Edna Furber 
ot the Chicago Herald 


Albert J 


Indiar a 


Beverids 


from Jetween 


thusiastically in popular 


accompanied by an orch 


number of popular and 
} 


much appreciated 


poet 


ld Edgar Ri 


toastmaster was Wilbur 
Th T it ; 


Ma lay the 


and 
N« sbit, 


humorist 


Mr Ward 


Wood, the retiring presid 


the liter 
Burroughs, J 


} 
i, 


rominent 
ames \\ I 
Keele \ 


Davies 


ug James 


Thompson 


mer United States ser 
tl yurses the diners joined et 
songs, led by a baritone s 
estra \ soprano soloist sang a 
lassical selections which 





st speak the evening was the retiring presi 
John J. W 1, who spoke with feeling e wi 
organization and of the pleasant associations it 
é his ¢ ortune to tind during the vear of his 
1 ncy H troduced his success Ward Ma 
\ sp in a brief but appropriate speech. Mr 
Ma lay then introduced Wilbur D. Nesbit, the toast 
ister, whose sparkling wit kept every one it gal 
ghter Mr. Nesbit, in his opening, int: ll 
s re spe s table, gently roasting each o1 
he delight of his audience 
r Rice Burroughs was the ftirst speaker follown 
tmaster \fter Mr. Burroughs’ brief but appro 
i ] es W. Foley was introduced Mr 
I ¢ 1 s 5 | Dakota. and the udiencs 
s able to write good poetry since he re 
ot ] poems most e tt« Mi } t 
s tl next speaker Miss Furber ¢ e point 
1 ting a prose poet Walt Mase 
Read was lled upon and gave an eloquent tribute 
t e work of the bookseller Following Mr. Read, Lil 
lat Bell spoke briefly on the value oksell S 
the igation under which the uthors are to 
vho s« books Emerson Hough received a pat 
warm d feeling tribute of regard from t 
ister and responded with a strong speech. Jame 
Keeley, the editor of the Chicago Herald, told son 
stories about the lives of newspaper kind 
stories that d not find their way into print lar 
| Davies is her subject \ e Day 
\ 
\ 
St teatur Tt the evening Ww: t 
Senator Al rt |. Beveridge, wl ] | 
yn tl subject of preparedness The s tor pointed out 
preparedness for anything re ires 





rtion, the 


patier 
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preparedness for everything— 


intellectual tenacity, steadiness, 


will to master any task that life 


redness that endures is possible 
station of an inclusive popular 
eks to be equipped to discharge 
Armed effi- 
The senator 


joy all privileges. 
general efficiency. 
of 
build a national ideal of think- 


s national state mind which 

pull together instead of in op- 
ust improve the quality of the 
children select. The conclusion 
is that America is in very slight 

vasion by a European power, 
ill arise at all, will be likely to 
He the 


ight, it is impossible that the 


tion said, “if wisest 
e between the occident and the 
Should 


a position where, shoulder 


rst blow will fall on us. 
in 
nations of kindred blood, we 
ountry’s interests, but for the 
ivilization—the civilization that 
1ere, 


Shakespeare and Goethe, 


the philosophy of the Christian 


re presented to the guests and 
created pleasure and amuse- 
a duck and a drake—Quacky 
les. These were wooden toys, 
stand upright with perfect 
a little book entitled “The 


late Eugene Field, was presented 


mpany. 
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Display of the Lines of the Joseph Dixon Crucible Company, made recently in Baltimore under the auspices of the Philadelphia 
office of the company. This display was similar to that recently given at the Grand Pacific Hotel 
in Chicago by the Chicago office of the Dixon Company 
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Remington Battalion Prominent in Preparedness 
Parade. 

Preparedness 

Saturday, May 20th 

New York City 


marchers were in line 


The held in 


greatest 


so called | arade 


New York 
demonstration 
Nearly 150,000 
which far surpassed that 


any of New 
the past. From 10 o'clock in the 


on 
that 


Was the 
has ever scen 
a number 


which has ever marched in York’s great pa 


geants ol morning until 


after 10 o'clock at night this seem interminable pro 


cession passed ste adily befor tne stand it l we nty th rd 
street, where they were reviewed by General Leonard 
Wood of the United States 


It was a great day for the Remington boys, who turned 


ie@ht « 


mpanies, each company twenty strong, 

making a total of over 170 men in line, including the cap 

tains of the companies, from the New York Remington 
office alone 

But that wasn't all The best of it was the Remington 

Typewriter Band of 45 piec: that splendid musical or 
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ganization from the Ret typewriter 


llion, New York, which own specially 
Remington cohorts in the g procession Chis was 
York's first introduction 1 the Remington 1 
Band and the welcome t y received from th 
along the line marc! ide the ( ers 
band anxious to come aga 
There wasn't a finer | band in th \ 
ion than this Remington | ewriter Band 
¢ sly esplendent unifort and the qual 
That New York appre e mus of the R 
ton Typewriter Band was sl n not only by the 
which it received along the line but also by the 
press comments on the following day The fa 
New York Remingtonites fell in line ehind ‘ l 
impressive in itself and the way they marche 
impressive But there eason fo i 
par ide wasnt like the usua citizens parade s ‘ 








soseseee (ES 














Remington Battalion 


see ee eee 











in New York Preparedness Parade. 
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olove 
e I 
17 
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rule 
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1] 
oO 
sident { 
e-Pres 
hards: ¢ 


the process t it s« Ihe R 


Worth street at 
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the like ers . globe, and stretches almost 
the cont s \ No country presents greater 

( edness Ren pportunit trad ment than Russia. 
t ughty D1 tor n Des Moines, Iowa, and 
rae — terent ated i f that city. He is a gradu- 
throughout t nd t re ft : ring of Columbia University 
sion in the s spent ars service of the United States 
who reviews Steel Cort experience in the manutfac- 
| never seen s I I i tes | epartments He left the posi- 
gists Gary works of the Illinois 
Remingt Re S ( re Gi any, where he spent three 
he parade is veal es of Doctor of Engineering 
The result of é j S 1 versity of Aachen, and 
riter forces Ss ‘ sper ‘ ¢ visiting works, and con- 
the second re ) erring { ess In that very interesting in- 

Ss ( Ision W S ( 1 


Remington 





cy vere I \ : 
the reviewing s had beet 
street and Seve re 
sing cheers were en to the Ret 
| There were lots of en in that 
ve been persuaded to mat 
onditions, but as one f then 
to march to A 1 ehind if 
band played almost yntinuously 
so there was hard 1 moment 
en were not mart ng to mus 
netonites was y Krank 
the company | K 
marched Tre S \\ R \l ( 
Gifford and R dwin, dire 
ight companies ( 
manders ( < \ ut 
\\ Dickert ( rT 
\ Forest ( { 1 
y “D.” under E. O Co 1 
New York ( Co 
nio Ruiz; ¢ G I 
iny “H nde V. S. Sheluor 
Huntington Leaves for Russia. 
ais ineatite: “Olaias satel f de Dr. William C. Huntington, Who Has Been Appointed VU. S. 
sc Maiti ad th BE tile Commercial Attaché, at Petrograd. 
. Possh rae 
eon oye : | dus he lved and worked as a 
ntee! rg rks in order to better learn in- 
vy post in | : : 
paint ne he ' P : xis. He feels that the year 
( ent vo in daily contact with the 
nd Domestic | siness 1 nd 1 ers of this district has been 
Comme , as enabled him to properly 
Creu ' esires of American business 
, -s ert | 
i practi | | s 
E @-¢ ice p 


i onl the United St i ; His Office Up-to-Date. 


er of the Kansas City office 
While f the kK ev Company, Inc., at 815 Walnut 
gal re ree QO pliances one of the editorial 
nercia Ut rime M ntaining an editorial on type- 
SSY, IS Tree write! f ’ rom the Kansas City telephone 
business ¢ t101 , ' k. § t Royal Typewriter Com- 
nly with t ronment of ent department with the 
wit . oe eneath that the words “Serv- 
edites I) M idson says: “The enclosed is 
I] t l one typewriter company 
S { ps up with, or is a Hittle 
ric 


credit.” 
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A MAN OF MANY 
ACTIVITIES 


A Little Sketch of Charles A. Stevens, 
with Reference to the Fields in Which 
He Occupies a Prominent Place 











TO Ee on HN, 


Peed 


an mM NE 


HE portrait which adorns the frontispiece of this 
number presents an old friend in a new role 
Charles A. Stevens has been referred to many 


His activities in the local station- 


times in this magazine 
ers’ association and in the national organization of sta 
tioners and manufacturers have made him a conspicuous 
figure in that section of the field 

His many friends throughout the country will be inter 
ested to learn that Mr. Stevens is also president of the 
Barrett Changer Company, Chicago. It is not Mr. Stev- 
ens’ intention to be any less active in the stationery field. 
He believes that the Barrett Changer hooks up capi 
tally with the commercial stationery business 

The Barrett Changer is the invention of Glenn J. Bar 
rett, the inventor of the Barrett Adding Machine Phe 
company formed for its manutacture and distribution is 


composed of a group of prominent Chicago men, who are 
identified with some of the city’s greatest enterprises. 
When plans were being formulated for the distribution 


of the machine, the suggestion was made that some lead 


ing commercial stationer be called into conference with 
the idea of finding out if the changer could be sold 
through the dealers The list of local stationers was 
checked up and Mr. Stevens chosen as the man to fur- 
nish the information. Mr. Stevens not only concluded 
that the machine could be sold with profit by the sta 
tionery dealers, but as a result of the conference and his 
examination of the machine, he offered to take some 
shares in the company 

He became very enthusiastic about the machine and 
made many practical suggestions. Because of his splen 
did ability and his capital recommendations, Mr. Stevens 
was elected president of the company 

As the demands of the Stevens, Maloney business re- 
quire the major portion of Mr. Stevens’ time, the active 
management of the Barrett Changer Company falls upon 
its general manager, Paul Barrett, brother of the in 
ventor, and the man who organized the selling force of 
the Barrett Adding Machine several years ago. 


Although the Barrett Changer has been on the market 


less than a year it has attracted a great deal of attention 
No machine in recent years has been more conspicuously 


the news columns of and 


Illustrated 


leading 
the 


featured in magazines 
Barrett Changer 
have appeared in the “Chicago Examiner,” “Philadelphia 
“Philadelphia “Salt Lake 
Weekly,” Mechanics,” 


“Railway 


daily papers stories of 


Ledger,” Inquirer,” Tribune,’ 
“Popular “Scientific 
Age It 
also been featured by the International Film Service 


Newark, Ohio, 
of 


“Collier's 


American,” Gazette,” and others has 


\. Stevens was born | October 
He left at 


messenger the 


Charles 
17, 1869. 


to work 


n 
went 


Tele- 


school nine years and 


old 


age 


for American Union 


as 
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graph Company, at the salary of $5.00 per montl 
in some wonderment at his ability to spend his incom 
There be business concerns these days who expect their 

employes to crowd a day’s work in from seven t 

hours. In 1878 it was the custom to allow the employés 

the privilege of from ten to eighteen hours to accomplis! 
the day’s activity Young Stevens worked only Irol ~ 
thirty A. M. to seven P. M. and every other night til 
nine It will be observed that the old Americar 

Telegraph Company was liberal with time 

In 1880 Mr. Stevens came to Chicago and set 

Austin, where he still resides. His first position i1 is 

new home was as shipping clerk in Libby’s shoe factory 

long since out of business lor several years he was 
newsboy on the Chicago & North Western Railroad a1 
in "83 and ‘84 controlled the news route in Austin for al! 

Chicago papers. In 1885 Mr. Stevens started to wor 
for the stationery firm of George E. Marshall & Company 
and spent sixteen years in their employ. In 1901, 
William F. Maloney, he formed Stevens, Maloney & ( 
pany By strict attention to business and a caretul st 
of conditions both partners had made themselves a1 ne 
the best informed men in the stationery trade Dut 
the long years of work they had also won the este: 
their employers and of the oldest members of the ( 
in Chicago The business was a success from the beg 
ning It has grown steadily in the past fifteen years at 
ranks as one of the best conducted stationery businesses 
in the United States 

Mr. Stevens was one of the founders of the Chi 
Stationers’ Association, as well as one of the founders 
the National Association of Stationers and Manuta 
ers He has filled every office for the local asso t 
retiring from the presidency last year. He has als 
many offices of the national association and has bee 
indefatigable worker for that association from its 
inception. His capital work in the national associat 
won for him a conspicuous place among his fellows 
made him one of the most popular men in the business 
Mr. Stevens is married and has three children. Golf is 
Mr. Stevens’ favorite recreation, although he is still | 
to the automobile and likes to hit the turnpike “at tl 
of the wild.” 

Attractive “Clemco”’ Cataiogue. 

One of the most attractive catalogues of desks r« 
received by Office Appliances is that of the Cl ; 
Company, 2608 Flournoy street, Chicago his cata 
is a worthy example of printers’ art at its best, ar 
impression of quality as exemplified in_ th: atalos 
influences favorably one’s opinion of the line of 
described and illustrated in the catalogue 

On pages 22 and 23 and several other pages 
scribed the Clemetsen Company’s typewriter desks 
ticularly the “2 in 1 Clemco” which has an all 
ball-bearing mechanism for controlling the typ 
platform. One of the strongest features of this 


writer mechanism its that it ke the machine 


eps 
i 


zontal position whether in the pedestal where it is | . 


when not in use, or in position for writing, o1 
point between 

In this new Clemetser italogue are described 
top and roll top desks, swivel and leg othce airs 
phone stands, costumers, aste baskets, office tables 
Of particular interest to office furniture dealers w : 
equipment for private ofthces will be the descripti 
Clemetsen office furniture in suites, such as 
Colonial and the Hepplewaite 

The Clemetsen company will be pleased to sen 
terested dealers a copy this latest Clemco ( ¢ 


a 8 
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The War and Typewriter Ribbons. graphs outlining the situation with regard to white paper, 
in des n so rapid of late that price 


: , hose ids s | 
L. S. Wilson, manager of the supply department of the WHO setaiinciaoeuinte stale cs 
R 1 Typewriter Company, contributed an article to a lists _—- 
recent number of the Royal Standard, the house publi 7 


tion of the Royal Typewriter Company, outlining th os s 
ute conditions which prevail in the ribbon a -] Handsome Canadian Exhibit. 
tur f a business show booth presented on this 


business. He states that even should t war end now, 
typewriter users will soon be limited as to the variety page is that the « of the Ellis Adding-Typewriter 
a. linen of s ns they may purchas Ribbon manu Company at the Tor business show, which was heid 
facturers have heretofore met the public demand for freak in that city April 26 to May 3, inclusive. The Toronto 
es in ribbons, and from concentrated colors have office of 1 Ellis Ac e-Typewriter Company, under A. 
d strong copying ribbons for the makers of L. Whitelaw, sales manager for Canada, made elaborate 


itions for this show, and thinking that too often 


hektographs and other devices for the making of dupli preparé 
ies. The base aniline colors used in these ribbons the theoretical is presented instead of the practical, they 
nothing on exhibit but that which is 


nt | determined to hav ot ¢ 

in the Canadian territory. Two special 

concentrated fort for typewriter ribbons and carbon showcases were therefore built, each nineteen feet long. 
\ systems contest was incorporated, open to the opera- 


papers 
f Ellis adding-typewriters, the contest being to sub- 


German manutacture and no serious atten 


de in the United States to produce them in 








\ Wilson tells of the advances which have occurred sOrs OF bles. ine P 
in prices of aniline colors. These advances are al mit a set of forms of daily work on the Ellis. The one 
ae familiar to the readers of Office Appliances, th who presented the | t forms was the winner. These 
! r having been covered in a previous issue of this ee — faced in t " glass as PANY according “ie the 
i ie states deck tt bee af Meek won class of worl mac being placed immediately behind 
bons has been increasing constantly during the last few 
veal nd believes that present tendencies will make the 
S this style of ribbon even more universal than it is 
\ | record ribbon makes an 1! ressior vhicl 
practically indelible, and this ribbon there is the on¢ 
\ h is most suitable if permanen impressi¢ is 
re the United States can compete with Germany 
t] making of color dyes, there must be developed a 
factories economically to util e by-products 
rom the primary processes down to the 
' by-products cease to be of In Germany 
this ain of factories has been complet ve S i¢ 
. sts the idea that capital would undertake this w 
if legislatior ering a period of years could | r 
t Washinetor uaranteeing the promoters a reason; le 
| t during such period as n t essary 
to establish the industry 
Carbon met ourse, are acutely concerned witl 
the advances in the prices of aniline lors The 
opinions of many of the leading carb r men wert Exhibit of the Ellis Adding-Typewriter Co. at the Toronto 
. a \ pplianes s three months ago Re Business Show, April 26 to May 3, 1916. 
t ow he Rochester Democrat and Chronicle 
pr nted an article nearly a column in length in which each group of for Seven or eight demonstrators were 
I \. Brecher, secretary and treasurer of the Ribbon & on hand ¢ é nit nd the necessary forms were sup- 
Carbon Paper Manutacturers’ Association, was quoted at plied by 1 stor s of the Ellis Adding-Typewriter 
s( eth Mr. Brecher stated that 1 \merican dyes, Company s was of material aid in assisting visitors 
with one exception, applying to the ril n and carbon to pick out the pa lar forms which interested them 
i e te be had, and the speculators are holding and to witn demonstration of a machine 
ipplies at om 3,000 to 5.000 per cent ve handli t | 
Phe \ egoing systems contest were 
Mr. Hirscl Id of the American R & Carbon Miss Steele, of tl tral Canada Loan and Savings 
Lor ny 1s als 1ioted with regard to the scarcity o < pany Lore é \ entered large cash book sheets; 
nds of paper used in the making of carbon and a close second, M Blight, of the Bank of Toronto, 
There are two mills in the | States in exhi ( ournal sheets, the work of the 
the kind required by the carbon paper manufat ete i oss tabulating carriage ma- 
t t bot f losed, one by his vater and tl hine n t ex hil mercial forms, Miss Counter, 
‘ Another mill is situated i: ngland f the Fat ( Ltd., Toronto, was first, with a 
nts fro: there are so irre | t it is iT lete t f d expense ledger sheets. 
| » k to expect anothe: ppl) Before Phe the test was George J. Gibson, sales 
{ large quantities of this paper u to | tanec manager Chatterson Company, of Toron- 
str M Hirschfield said t s Va to Mr. ¢ t rded as an authority on anything 
ble to obser nly available supply either of paper n the addi: , hit r loose leaf business, and he had 
‘ lors 1 lready in the hands of t manufacturers difficult t to ¢ the winners, so nearly perfect 
When that is ex isted it 1s impossi t say W n vere tl its 1 nting the work of the Ellis in 
ot é | houses and department stores 


] 


presented 
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Interest and Practical Language Teaching System. 


Being a Description of How Any Foreign Language May 
Be Practically Mastered in a Few Months. 


LINTORS NOTE The following article describes a system 


of teaching foreign laneuages which appeals to us as being 


sensible, quick and free from encumbering details Office Appli 
ances will be glad to refer inquiries to the company having this 
system in charge 

HE wide spread interest in the snbject of export 


; 


Bureau ot 


trade as evidenced by the activities of the 

Foreign and Domestic Commerce and the various 
boards of trade and other commercial units throughout 
the country, has awakened the American manufacturer 


to the importance of knowing foreign languages 


It is now realized that world-trade is not the negligible 


and picayune business that it was formerly considered to 
concerned—but 


be insofar as efforts to secure it were 
that it is a very rich and alluring field for our best en 
deavors. We have come to realize that there is no rea- 


enjoying the fruits of the harvest if we 


will but make an effort to 
principal difficulty that occurs to the mind of the sales 
He knows that the 


using the language 


son tor our not 


secure them. Of course the 
manager is the matter of language 

best results can be obtained only by 
of the buyer so as to offer as little resistance as possible 
to the formation of business relations with foreign houses. 


He knows, after the most casual study of the matter, that 


the social element enters more strongly into business 
life abroad than is possible in the United States 
Naturally the solution to this very important difficulty 


is the a quisition oft the desired language by some trusted 
trad Hereto 
deemed so difficult as to be 
that all books so tar pub 


employe of the firm engaged in export 
this 
impracticable for the 


lished 


rather 


fore solution has been 


reason 
have enlarged on the science of the language, 
than its art. 

“Chinese cannot be such a 


It is often said, as a joke 


difficult 
There are 
its literature, but the 


language. Even the babies in China speak it.” 


grammars and libraries on 
bothered 


numerous Chinese 
Chinese baby is not with 


has attained more or 


is taught its science. 


the rules of grammar until after he 
less knowledge of its art and then he 
We all 


words and phrases constantly repeated in association with 


acquire our native tongue by hearing’ certain 


certain ideas 


The average vocabulary of the adult person is less than 
1,000 different words. Undoubtedly there are many of us 


who readily understand and place 50,000 words when we 
them, and yet we do not make use of more 


day's end to another 


read or hear 
700 or 


Miserables of 


750 words trom one 


\ ictor 


than 
masterpiece of word 


that 


Les Hugo is a 


known Hugo used 


that 


painting in French, and yet it is 
less than 2,500 different 
It follows that a man who knew and could use 


‘ ould 


language 


The New System—What It Is. 


words in monumental work. 


2,500 words 


of French converse very freely and generally in 


that 


combined idea of the baby’s natural manner of 


| he 


learning his native tongue and the really vocab- 


limited 
ulary necessary to the average man, has been the basis of 
the Old-Wil systems of language courses. It is absolutely 


a new departure in language instruction and the only 


scheme of instruction even approximately analagous to it 
is that of the U. S Mail service in the teaching 


of mail routes to the postal employés 


Old-Wil 


Railway 


lad > ” 


1000 cards, 2”x33 


The 


consists ot 


system 


Are ws 





ES Jus 


LN ( 


~ ” ” »” 


in a neat mahogany box 7'4"x8'2"x3", together wi 


vest pocket card case, and a complete index to the s 


ject matter of the 1,000 cards. 


On the face of the card is given a complete senter 
in the foreign language, a form of conjugation of a verl 
and a grammatical rule, the last named of which may 
entirely neglected by those who are desirous of acquiring 
the art of the language, except in cases of doubt in s 
particular form of construction 

Qn the reverse of the card are two words of addit 


vocabulary and the translations of the sentence of foreign 
words and the verb form Che cards are numbered 


1 to 1.000. 
Che student takes card No. 1, reads the English ser 
tence, “Am I interrupting you, sir?” to get its meaning 


and then turns the card over He knows that ; Le inter! 
l., senor? is the t! 


umpo a Ud., of saying 


Spanish manne j 
same thing and he repeats that sentence to himself until he 


has stored it away in his memory. He then learns the addi 


tional words of vocabulary and the verb form: Habl 
speak, and takes up the following card. 

The convenient size of the cards permits them to be 
easily carried in the pocket for study and references 
odd moments during the day, and experience has showr 


that it is easy to learn an average of ten such short ser 


tences in a day. This means that the 1,000 complete ser 


tences and the additional 2,000 words of vocabulary 
be acquired without special effort and with no loss 
time, within a maxXiImuni four months. 

The index of the subject matter of the cards is « 
tremely complete and contains cross references to such ar 
extent that it is easy instantly to refer to any card of 


This 


solution of s¢ 


explanation on any particular subject. is valu 


for reviews of matter learned or for the 
special doubt 

With each course there are furnished coupons provid 
for the answering of 100 questions, even though 
that all 


pletely explained that a very 


lieved matters have been so clearly an 


small number of the cout 


W ill be used 


\s Spanish isa phonetic language, no figurative or sy! 


bolic pronunciation of its words is necessary, as t 
German and French In the case of the last two nam 
languages, this matter has been taken care of in a way 


without a teacher 


which insures perfect pronunciation 

[The advantages of the Old-Wil system are 

l. The acquiring of the desired language without 
teacher. 

2. No loss of time in taking lessons, study being givet 
in odd moments during the day 

3. Only absolutely correct expressions are used 
viating the possibility of unconsciously acquiring slang 
ungrammatical speech 

4. The rational and natural method, attentior ng 
paid to the art and not the science of the languag 

5. Unprecedented rapidity in the acquiring of the 
language. 
a) Words and sentences practical use and not the 
common school book vocabularies of heterogeneous rds 
7 The repetition of sentences as many times as desir« 
so that they may be pertectly learned 

8. Instant and ready reference to any subject 

9. Convenience, especially portability and the « 
separation of learned matter from that to be learne 


most complete grammar of the language as yet 


10. The 


published, for desire to perfect themselves 


those who 


the science and technicalities of the languag« 


1] Price 
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Cardinell-Vincent Co. Take New Store sample 1 ms, well lighted from large rear windows. 
Cardinell-Vincent Company of San Francisco has These ro s are entirely enclosed with plate glass par- 
ined, after some years of business expansion, to titions. One of these sample rooms is devoted entirely 


sh better and more attractive quarters, and to that to toys; the other is used for samples of miscellaneous 

is entered into a long lease on the eg ind floor and lines, including the Gibson line of greeting cards, etc. 

nt at 577 Market street, in addition to the two These display rooms were planned by Mr. Cardinell after 

Hoors which have been occupied by the company a long eastern trip, during which he observed the display 
e years in the same building The location is arrangements of leading merchants and manufacturers. 


\t the head of the stairs, to the left, is J. D. Cardinell’s 


proximity to several other well known firms in t e he a 
commercial stationery and toy lines, making it othice, with a window verlooking the main floor. In the 
convenient for visitors from out-of-town points rear is t general office, with a telephone exchange, in- 


neumatic tube cash carriers con- 


new establishment has been fitted up especially 
rious departments. Mr. Vincent's office is 


iew to tl comfort of the visiting trade, and with necting the va 

1 of giving the best service in every way Full ad- nclosed at one side Che general office is under the able 
e will be taken of the prominent location of the supervisi a Phillips, vice-president of the com- 
in the matter of attractive arrangement of the main any 
and display windows. An effort will be made in the \ stairw it one side leads down to the large stock 


g of tl large display windows to give n in the basement, used for holiday goods and staples 





George Vincent, Secretary, Cardinell- 
John D. Cardinell, Pres., Cardinell- Vincent Co. 
Vincent Co., San Francisco, Calif. 


f value to the retail merchant The new store f various lines. Here space is arranged conveniently for 
ibundance of space, being mut 25 feet i the advertising novelt partment. Under the sidewalk 
tending through from Market street to Steve s a large firepr ult, for the safe-keeping of the valu- 
wit ileony all around the Hos le Exposition photographic negatives. Large space is 
ezzanine floor at front and 1 sed for making up samples and laying out orders. The 
inent positions in the store are give the Conl rea sement tted up as a shipping department, 
ling fountain pen and Eversharp pencil depart ving connection w rear street by a freight chute, 
nd to the amera and photographic supply é levator al st " 
ts whi ire located to the 1 t and left, re he cor il Ss ma Zw al especially strong feature of 
ely, of the entrance, both departments having hand ts toy depart nt, taking orders both for delivery from 
: v cases and display features well equipp¢ stock and direct shi nt from the factories. 
department is placed on the me nine floor \ de h this company is an office 
e display windows. The producing end of the phi specialty department er the management of Geo. C 
department (formerly on_ the Expositior Brosch of v Yor vho has just taken up the coast 
s) is being moved to the second fi gency for e R \ddressing Machine .Company. 
novatior ith the house 1s a pictur nd framing Lhis « pies rt space over the entrance, where 
ent, which is placed on the right side of the mai to ichines is carried and where a 
tut mi lw i iT the store, with 1 Ni l sj ace tof dis service tine { featured 
ramed pictures The remainder of the wall spac I. D. Cardi pre ent of the Cardinell-Vincent Com- 
in f r and balcony is occupied shelvit ; the trade, starting fourteen 
¢ Val lines handled. nothings t a hand-grip of calendar sam- 
the reat entral staircase rises to the general les al good ‘sup] pep” and confidence, soon at- 
the 1 anine floor To the 1 t of this is a tainit he sition among the leaders in his 
sk reserved for the use of visitit friends of line 
also salesmen’s desks. Mr. Pilt ' lesale sales Georg: ent menced business on his own ac- 
er. has s desk at the left of the stairs on the t i rancis n 1902. In 1904 he and J. D. 
or Behind these desk spaces are two large Cardinell ted under the firm name Cardi- 
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nell-Vincent Company. In 1906 the business was incorpo 


rated 


The fire of 1906 wiped out the stock of the Cardinell 


Vincent Company, but they resumed business without de 
lay in Oakland, returning to San Francisco early in the 
rebuilding period, and every year since has been marked 
by the addition of new lines 

The most important venture of late years was the pho 


tographic concessions for the Exp: which was cred 


sition, 


itably and successfully handled 


George A. Olney Celebrates Eighty-First Birthday. 
Che George A. Olney will 


many friends of rejoice to 


know that his health was excellent ] the 


on the occasion ot 
celebrations of his eighty-first birthday at his home in 
Brooklyn on May 29. Mr. Olney, although he retired two 
years ago from active business life is still regarded as a 


member of the Irving-Pitt Manufacturing Company's 





George A. Olney, Dean of the Traveling Fra- 
ternity of the United States, Now Retired, 
Who Celebrated His 8ist Birthday 
on May 29. 


of salesmen of that ore: 
Nir 


ant attendant at the 


organtzation, and at reunions 


tion makes it his business to be present Olney is also, 


whenever possible, a t meetings 


of the National 


cons : 
\ssociation ff Stationers and Manu- 


facturers 


We congratulate him upon the ict that he has reached 
the eighty-first milestone in such excellent mental and 
physical condition and we trust that many more years 
will be added to his life (;,eorge \. Olney is the Nestor 
of the commercial trade; oldest in years and oldest in 
service of any man who regards the vocation of the trav 
eling salesman as his protession We ext nd to Unele 
George our love and cordial good wishes, and we can dé 
no better here perhaps than to repeat the following littl 


biographical sketch of his life 


Olney born at Southington, Conn. May 


George A was 
29, 1835. His parents and his grandparents were natives 
of that state His father was a man of literary tastes, and 
was the author of the far Olnev school readers eog 
raphies, histories and arithmetics, whicl riot the C1 
War were in use throughout the United States. Mr. Olney 





if FEatAnRtc eas é( 
received a common school education such as is 
to the young people ecticut in those days 
1851, when he was sixteet ears old, he left 
became an errand boy in the wholesale bookstor« 
Woodford & Co., New \ City. He bent all his 


tory accomplisht 


ability was such that he was soon made a salesmar 
store In 1855, when he is twenty years old, 
his career as traveling salesman, his first trip « 
nearly all of the states sout the Mason and D1» 
He was away on this t1 r months and 
canvassed the trade, usi r to make his t 
points, every sort of conveyance known to the 
Olney remained with Pratt, Woodford & Co t 
each winter, until the war broke out and the | 

on account ol the fact that its I ide was largely I 
southern states, and on the reaking out ¢ the 
lections could not be made Young QOIney had 4 


some money, and in 1861, after the failure of the 

which he worked, he orga! da small wholesak ~ 
under his own name. The business he continued 
creasing success until 1864, when he took in a 

and the firm name was changed to Olney & Pratt. 1 
company bought out the stock of Ames & Barnes 
moved to 41 John street. Four years later Mr 
bought « t the interest of | LD. Pratt and car 
business until 1873, when the panic times of t 
brought al ul greatly depre ited prices ind 1ci¢ 
lections impossible, and he was forced to the 1] 
this he mtinued as a manufacturer's agent t S 
when he became a member of the staff of Henry 
bridge & Co., working most the vear on the 

during a few months in the store While wit! 
Bainbridge & Co., Mr. Olney ivered the entire tet 


northwest to Minnesota and s 
d North Carolina. On 
Ww Co he bec 


leaving that concern a few ye 


west to Denver, 


leaving H. Bainbridge 


ame connected with the house of | 


Kimpton, ars ago to ¢ 


Company 


the Irving-Pitt Manutacturi 

Mir. Olney, during the years of his servi has 
at tainted not only with member of the firms s 
but with the young men on the store staffs. Thess 
become in turn manag . uvyers and owners 
nesses of their own He probably ni 

United States has so wid n acquaintance 
tionery trade as Mr. Olney It 1s interesting 
at one time during and immediately after the Civil V 
ne | 1 the largest wl ] ] Stationery b mess 
citv o New \Y rk 

Mir. Olnev was marr October 18 85 
being i native of Newburg N \ \Irs (Oot 
living and is in vigorous health. She will be seve 
ears of age next Jur nd Mrs. Olney 
three hile cl ill ot ¢ living | ey \ 
1. Olney, Henry M. Olne d Anna Olney 
atte? ed the Stationers ¢ nvention at oo Ss 
il Is remel bered by 1 ny f the members 
ciati Mir. and Mrs. Olne e a comtortable 
163 Herk ¢ street | ind here Uncel ( 
isa st interesting on of photographs 
tos and s enirs o ‘ ents oO s |ife 
tl sands of triends ut ( ited St 


to Factory of Crescent Brass & Pin 
Company. 


The Crescent Brass & Pin Company of D 
ecently d to tt t two-st \ 
ilding, 120x135 feet is addition will g@ 
: , 
‘ \ r their « S . ¢ f { £ 
( t | S expected \ icle t1¢ | 





Cincinnati Concern Celebrates Centennial. 
The Automat 
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Useful Desk Tray Set. 


File & Index Company of Green Bay, 
il success with the sliding desk 


F. H. Lawson 






\ppliances is indebted to the 
Cincinnati for a booklet gotten out in commem Wis., is having phenomen: 
of the one-hundredth anniversary of the organi tray set this con rought out about a year ago. 
f this house, which has been manufacturing special Many dealers in office supplies who had tried out a sample 
stationers for a number of years awco’ prod are now placing quantity orders. A change in construc- 
ving bec widely known. tion has recently been ade which improves the appear- 
oklet is beautifully printed taining eight ance as well as adds to the durability and efficiency of 
with en ssed covers, the interior being of the these sets 
grade of deckle edge stock \n interesting his The illustrations show a No. 4L (4 tray letter size), 
this house is given. with metal slides on which the trays slide out or sus- 
ears tl ne spring morning in the year 1816 an pend fro ther e1 n the rack. The base is likewise 
ver flat boat landed at the foot of Broadway, in arranged to form a shallow tray in itself and is accessible 
neer tov Cincinnati, then a thriving trading by moving back the lower sliding tray. 
nity of 10,000 people The first passenger to dis Heretofo t se tray sets were made 3, 4 and 5 trays 
was a voune Englishman from Yorkshire, named high in both letter and cap sizes, but the demand made it 
s Laws ho bore in his arms a little child. Be 
came is wife holding two other little ones by 
ds The Lawsons established themselves in a 
ible house in a then desirable residence section 
it te M Lawson immediately) ned i sho] 
stree r the corner of Fifth, the sign bear 
e insect i Thomas Lawson, I Monger 
nd Me W orker.”’ Mr. Lawson, who had a 
d in Enela comfortable amount of money, was 
d ld up a profitable business in the west 
was t s said, the first western nutacturertr i 
le ler in t metal trade to deve lop a large busines 
e sug eries in the valleys e QO] ur 
SISS TIvers 
830, M Lawson took his three sons, Fenton, R 
ul Thomas, Jr., into partnership, the firt yecoming 
vs & Sons e business continued to grow in vol 
nportance and to widen in scope \t the death 
t senior Lawson in 1841, the business was continued 
é n Laws & Brothers until the death of Rob 
son and the retirement of Thomas, Jr., when the 
rother toc omplete control, operating under his 
e, Fe Lawson He, like his fathe roug 
S ree sons to succeed him in tl ntrol of thi 
s s n i s death in 1853, George Park Laws 
nKI ‘ Lawson, grandsons of the tounder, as Illustrations Showing Automatic File & Index 
rol the new firm’ being designated as Company’s N 4-L. Sliding Desk-Tray, 
sons Ss George Park Lawson retired two years Closed and Open. 
Villiam n becoming a partner and continu necessary to add one of 6 trays height. List prices have 
early thirty years in active servi intil his deat] lso beet 
884. During is period the house was known as | Auto sli re made in quartered oak and 
son & | mahog nish fit to adorn any high 
( cicten traditions of the family. Franklin | class desl lhe tr s w made large enough to take 
Vs ite is sons to continue the business in an letter o1 p size foldes vith contents. Any office ap- 
li lescent. In 1880 Fenton Lawson, the lia leal like to place a trial order has 
hie e, was admitted to membership in the the priviles returning the goods at the expense of the 
f S yt William C., becoming a partner in 188f factory if for any 1 ( whatever he prefers to do so. 
804 ‘ iny was incorporated under the laws of Chis S many a good customer and 
e | Lawson Company, F. Rogers Lawson, those who ( these sets should avail them- 
S é ming an active member of the orga! selves of this portunit 
son remained with the corporation n the last six 1 t e Automatic File & Index Com- 
- eatl n 1910, having at that time been at the pany of Gre Bay, V s worked out a new extension 
; siness for fifty-sever nsecutive years slid ne tomat e for their file drawer. They 
awson, t vreat-grandson of the founder, was regard thi tt t as a big improvement in the 
t Ss s father as pre sident R rs Law | 
é r. esident and J. M. | rsheld, secre - 
reas To Help the Red Cress. 
th gratitude and pride in the at athar al resident of the Stationers’ Asso- 
ts tennial The cor s still your tion of Ne Y o1 nt to members a circular letter 
ressive ideals ar n a i rd with contributions in sup- 
s In a spirit f thankfulness they port t ¢ ee s ( ggested that the association 
1 the quality of tl Is and the 11 shoul rate 1 g the Red Cross which is an 
the siness standards sis that wil ss tself for relief of human suffering. An 
, present patr trengthe é lt é hich members may sign and 
’ ene t and esteetr 











Makes Remarkable Record. 








Manager H. J. Humphrey and the New York office 
the L. C. Smith & Bros. Typewriter Company are proud 
of the work which A. E. Keating has done recently \s 
the result of Mr. Keating’s labors as a salesman, M1 
Humphrey believes that the New York office now holds 
the record for individual sales made by one salesman in 
one month, and that month was February, during which 
Mr. Keating sold 109 machines. It took sixty separate 
orders to get this business These orders consisted of 
hity four single sales, four orders of ve machines ea 
one order for nine machines and one order for twenty-six 
machines. One frequently hears of a salesman who h: 
turned in a hundred or more sales in one month, but 
usually the bulk of the business is in one or possibly twe 
orders 

Mr. Keating has been in the typewriter business fo 
fifteen years, for the past nine years having been assoc 
ated with the L. C. Smith & Bros. Typewriter Company 
and during seven of these vears he has covered the finar 
cial district For some time Mr Keating has don ul 

| 

| 

' 

| 

L 

A. E. Keating, L. C. Smith & Bros. 

Typewriter Co., New York, N. Y. 

extraordinary business It is said that for the past six 
months he has averaged better than sixty machines pet 


for 115 
April 21 


h orders 


March 


more 


Mr 
than for 


month In Keating closed wit 


machines, six February, and on 


he had enough sales so that he closed for February 
March and April a total of 300 machines 
Manager Humphrey of the New York office says thate 


Mr 
H« 
a good waiter, never yielding 
that 


Keating’s success is duc everlastingly at it 


to kee ping 


has abundant contidence in his machine and he is also 


to discouragement and real 

izing all harvests are not garnered in October 
“Fingers On The Keys.” 

New York Sun 1916, 

editorial comment Miss 


iting champion, who has h 


Che of Mav &, makes interesting 


the 
eld 


ither 


on the work of Rose L. Fritz 


former international typewr 
hizh speed records in typewriting longer than any « 


Miss 


speed and accuracy for som 


steady 


Indeed, it 


person ritz’s work has shown improvement 


in years Is a 


championship record of 87 words a 


123 


far cry trom her first 


minute to her present high of words achieved 


score 


at the last business show in Philadelphia. The Sun refers 
] 


to her as champion This is at present an error, since 

Miss Margaret Owen has the distinction of tyvpewriting 
£ ] 

the greatest number of werds net per hour under the 





7] ’ 
revi ANCES 
rathe Struc conditio1 tel ‘ 
tests But in using the teri ampion,” the S 
doubt, reters to the recent performance of Muss 
the Metropolitan Sanctioned Typewriter Contests, 
the Miller School in New York City. under é $ 
ot the Isaa Pitman Shorthand Writers ss 
where she made a new world’s record r abs 
iracy, writing 118 word nute or ttee! 
without a single error yest revious “er! : 
ecord was made at the nternational contests 
it the New York Busines Show where \liss 
maker, a amateur contest wrote for t ‘ 
it the rate ot OY words a te, a Ving a 
ot DY Several have a eved high records 
e of i te errors, but M ao yperat S 2 
spe vithout som err this respect \ ‘ 
well as in speed, the w pists 1s impt g 
cal thanks to h rite t " sed \ Vp I 1! 
cst nd the intellige ratio ) S S 
tram heir students st anda ' 
| é Su SaVs 
l t ting machine 
irt t excel nee fT t 
iry i tacult i t t ty t 
\ l \ t lPaderewski re 
Rose I Frit loes to theme f vrit 
- ! my 
I fiftecr ni tes Miss | t vit t 
l v s men les t $ 1.77 ‘ 
tos IS W t the nit 1 =f f ~ 
f Mis Frit " evement nt ty ‘ “ Is t | 
in avers ‘ tters to ft If the fracti 
lut il | tition not s fa t s 
TON ft imute ln ev the fiftt 
t pole sseal i al sseul t 
t ‘ \ “ t this w t t 
t dj t t fr tt t = v l 
ipypuare t ft - wit speed = ‘ \ tiny 
= f al inimagis ite i t 
t t brain and t 
rt i“ i t thachite t , es | 
. f irt t t nak i 1 | t i I 
Frit Plate. we think, w t the nat 
\ ! s 1 thre | | u = 
, a : = P 
Vacation for Safe-Cabinet Employés. 
Lnder date of May 1 1 Sate Cabinet Cor 
\Mlarietta, ©., has sent out the following notic: 
lor the purpose t affords needed rest and re 
to the employes of TI S Cabinet Com 
rder t verhaul the equipment of our plant 
needed repairs and improvements, and in ot 
provide for the highest « ency in the stret 
nother year to. take care our consta ‘ 
yusiness, we hereby announce a vacation pert 
from Iriday evening of June 30 to Tuesda 
July 11, 1916, to include or general oftice i 
ranches Wi request that all our agents ¢ : 
rat hes salesmen and other parties and rms 
we have busintss dealings, co operate wit s 
‘ : 1 +} 
rangement by anticipating ly all their know 
ments covering the period herein named 


Moves Clock Ahead. 


Che Typewriter Emporium of Chicago, aly 
of the times, has adopted the slogan, “Anoth« 
daylight ind has moved its clock ahead on 
decision was reached a weel ago and on \or 
Q ti policy was adopted \iter three or 
trial every one concerned in the experiment t 
ployers and employés, are enthusiastic over 
tion 
The Typewriter Emporiut s the rst bus $s 
in Chicago to adopt the scheme It is said tha girl 
employes have already organized a swimming cl 
they are zoing to name the Extra Hour S 








S ) organize a tennis cl Furt 
‘ s strap hanging tor thet ecause w 
nary mmon or gard n va 
me the hour of four in tl fter1 n the 
1: , = ; 
Way ( avoiding the rus I I s 
seat on the trains and street cars 


Nebraska Dealer Wins Contest Prize. 


( nstruction Cor ently i 
t st for dealers This Ss KI wn as t 
isiness Show Stunt Contest ur involve 
‘ . vindows exclusivel it Art 
rst prize was Har Lit 
Porter used many different thods 
etal before the people of Lit In. For instar 
ym lus eon of the Rotary Club arcl 14, 
v about 160 members promine Inc? 
ne s salesmen and a representative 


tal Construction Company, gave little talks abs 
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going e answer was, to Europe. England and Ger- 

( we g buy sers over there recognizing the 

») prime qualities whic ive given American walnut stand- 
r g erywhere as é cabinet material. 

s Three years ago, | e the war broke out, the leading 

ers s try decided that the time had come 

restore alnut 1 ' in the domestic market. They 

dertook a campaig ch was addressed to furniture 

ait manufacturers and dealers, architects and others interested 

, n the us wood, and after convincing them that walnut 

vas still e ma succeeded in restoring their prod- 

7 t to general popularity) lt is said that over 200 manu- 

rers mest urniture are now making walnut, 

_ and many portant buildings are being finished with it. 

; s als g se again in the office furniture 

; eld, and the predicti s made that inasmuch as it is an 

. \merican product, it will get the support of Americans 

s compared with i1 ted materials. 


sat Davids Ink Co. Reorganizes. 


rters store and a t Art Metal pat On May the ement was made that the re- 
fter which three Art Metal mahogany finished cently incorporated Thaddeus Davids Ink Company had 
xes were given away to men drawing the lucky pleted its reorganization plans and had taken over 
, the hat. Following this reside Thaddeus Davids | pany, having acquired the en- 
eeting to Porter's stot * am hous ' interests of the estate of the late Louisa A. Davids, 
cement to get as many as possible into widow of 1 late avid F. Davids. The new company 
ter gave each me ; ' luncheot is incorporate inde the laws of New York with a 
| to a Rotary butt sent tal s ‘ $400,000 
niruns esle sonveniy tray ut latter onenes The executive pers | of the company will remain 
1 The resulting turn-out was site the same vith J. W. R. Merckle as president; R. R. 
ig Porter. as 148 out of anaaticte 10% sett Lows ( ide general manager, L. Murphy, 
in S¢ tary treas and F. E \shley, assistant to 
he toregoing sche t ortet t general nage 
, of advertising vo daw ak tick he board of directors will consist of men affiliated 
1 to. be sent up an aeroplane-kit th a with the 1 fact e end of the industry, and inti- 
hanging to it. to which was attached a bie sign tel onnected with companies of national scope. 
, Attend Better Business Shov Harry Porter’s , The are as follows Vm. G. Dooley, treasurer of the 
s knw ( tion R ys and Union Stock Yards; Gil- 
etal motion picture films were also sent from the t Johnstone president of the United States 
nd were presented at the leadis seit ercie rit itl ic Company; B. G. Volgar, 
ter’s energetic publicity 1 ot lea ident of B. G. Volgar Manufacturing Company; 
1 f stock of Art Metal g« ds. and ne . ies VW Byrnes etary of the Rogers & Pyatt 
: nner in the agents’ sal a — Shell Com] ys | es Walker of Walker & Patter- 
si n the Better Bus Pe ene arene ee so! Ci K. Dill anufacturers’ agent; Jeremiah J. 
ded « Chactea WW. Marcia of Gees IIs Howe state V. R. Merckle and R. R. Rowe. 
d prize to Sydnor & ndl | inder which the company will 
cabin eases : 1 ’ r] . iders some of the leading sta- 
s 1 Equipment ( tle Pa Sil his, in conjunction with the 
‘ g & Lithograph ¢ , le R ly ef nt selli organization, will certainly work 
| Jefferson City, Mo & Skinner , ers S d advancement of the already 
& S ery Company, St | & easel 
Sedal and Oliee Oetttters Cement. i The co uN vill rk along the lines of mutualiza- 
, - a all ; pie set . s salesmen and heads of the 
F stted ef dhe i ; ious « tine tockholders to an extent com- 
sura t rtance of their position. In 
addition to this t pany has insured their lives for 
American Walnut Has “Come Back.” the benefit their s. In short, it is Mr. Merckle’s 
vave patriotism now sweeping er thr t ( to st { inization into a happy fam- 
result the preparedness agitation makes the ry ily of worker it be recalled, in this connection, 
of American walnut mestic wood that. s« company instituted a merit 
Ls ack” in the face of ! mpetition Y1 their Employés’ Efficiency Or- 
t ieties, of unusual intere nizat 
( rty years ago v ered \ dent of the company, hardly 
t att e wood on the 1 t tre es needs inti twenty-eight years of continu- 
erpetrated by t ( : industry, both from a manu- 
Iped to put it otion standpoint, have made 
; é nto favor Vite idea h ink His aggressive policies, 
ile the supply of w t é " ‘ sumed active charge, have 
t statistics de t H studied the ink situation from 
ear were bein mitable purpose to elevate the 
S vhere was this big t { try ing the best possible products, 
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easily entitles him to an enviable position in the station- 
ery field. 

me 
comparatively 
of the 
originally started with the 


Rowe. vice-president and generai manager, 1s a 


Davids’ company, yet 
field. He 


repre 


new member of the 


broadest experience in the stationery 


company as a general 


and is now pro 


is so well qualified. 


sentative, becoming its salesmanager, 


moted to the position for which he 
an extensive study 


He is of the modern school, has made 


of retail conditions and is a firm believer in educational 


Working 


commendabl 


campaigns along these lines he has written 


many articles of merit, and has delivered 


lectures on ink to publi r 


institutions and stationery « 


ganizations His ability as an organizer is easily de 


men with whom he has 


end of the 


monstrated by knowing the 


surrounded himself in the active business. 


L. Murphy, secretary and treasurer, has been with the 
company many years, acting in a confidential capacity in 
The 


supervision 


executive administration credits and auditing come 


directly 
F. | 


a thorough 


manager, has 
end of the 


under his 
assistant to the general 


Ashley, 

training in the merchandising 
years in a 
dual capacity, that of special local representative in New 
York, production. 


His experience 


business. He has served the company for 


also as factory 


and systematizer of 


and natural constructive ability make 


him a valuable adjunct to the well balanced executive 


personnel of the company 


The field representatives of the company will all re 
port at the company’s offices on June 1 for a general 
conference Among these will be Frank D. Whitney, 
who covers the semi-middle West; L. J. McFawn, cover- 
ing the far and central west: B ¥ Sandner, eastern rep 


lr. H. Pancoast, southern representative 
Moore and R. \ 


Stoltz, 


resentative 
Messrs | 


| dward 


Raine, Chicago represen 
representative, 


also. the 


tatives; special and city 


M. ¢ Constans and 


eastern representative 


various missionary assistants 


\ briet 


were originally 


history of Davids’ inks is interesting They 


Davids under the di 
1824 \t 


two 


made by Thaddeus 


rection of an Englishman named Kidder about 


the United States was chiefly supplied by 


this time 


English manufacturers and one French manufacturer. 


making 


There were one or two American manufacturers 
ink at the time, but in each instance indifferent success 
was met with, 

Thaddeus Davi when apprenticed by Kidder, was 
only fourteen years old During the latter's illness, 
Thaddeus Davids acted as a nurse and general utility 
man, and in recognition of services rendered, Mr. Kid- 
der turned over all formulas and business to him. This, 


then, in the year 1825, was the starting of Davids’ inks, 
making them the oldest inks of American manufacture 
now on the market Phaddeus Davids became very suc- 


cessful, each year getting a firmer grasp on the market 


and gradually bringing his products to the front 
Considerable trading was done during these days with 
ships that plied between the West Indies, South Amer- 


ica and the northwest coast Because of this promising 


held, and having his business well in hand. voune Thad 
deus Davids personally sought it During his trip he 
became well acquainted with many merchants who had 


promised him custom and the fulfillment of these prom 


started him as a prosperous manutacturer 


wes 


Che business grew rapidly and the field for proprietary 


preparations became a factor, and in order to extend in 


this under the 


co-partnership was tormed 
Davids & Black 
Thaddeus Davids 


solely. hn Mr 


direction, a 


name of traveled at home and 


abroad concerning himself with the 


| 


Black’s death the firm of 


manutacture 


See Ss5 





ES Jur 


LN ( 


avain CStTaDILIS 


Thaddeus Davids Company is 


continucd ever since. 


The original home of the business was 
William street seing resident of New Roche 
with a view of developir that section as 
turing center, Mr. Davids moved his plant thers H 
ever, the many difficulti shipping, etc., became 
burdensome, so the plant was again returned to W 
street, where it was maintained until the move t 
modern quarters now « pied at 95 and 97 Van D 
street, some eight years ago 

All this time the company remained in the 
the Davids family On Thaddeus Davids’ deat 
management was put in charge of David | Davids 
son Qn the latter's death the company reverts 
Mrs. Louisa A. Davids. under whom Mr. Mer 
ably served and whom he later succeeded 


The Buehner Chair Line. 


We show herewith one of the most popular ni : 


the line of th 
The Buchner company specializes on a « 


Buehner Chair Company, of Evansvill 


aihaina 





A Member of the Bueh- 
ner Chair Line. 


line of medium-priced office chairs. These are att 
considerable trade from the lealer who desires to 
Phe Buehner 


priced lin« compat 


h illustrates 


a reasonably 


catalogue whi entire line his 


will be sent to anyone interested 


Canadian “Y and E” Organi- 


zation. 


Slemin to Manage 


Harry C. Slemin, formerly advertising managet t 
Yawman and Erbe Manufacturing Company of Roch 
N Y.. became actively connected with the Y ar 
Canadian organization on June 1, as general manager oft 


cturing Company Ltd 


Newmarket, Ontario, ( 


Manufa 


and factories are at 


the Office Specialty 
head othe 
ada. This 
brings Mr 


portion of the “Y 


appointment is in the line of advancemet 


iediate contact with the s 


and is 


products thoroughly, and ts 


Slemin in imn 


creating business H 


} 


stands the ‘Y and E” 


whose energy and judgment will win him success 


department of the field 


Mr. Slemin came to 1904 with the St 


a 
Rochester in 


Telephone Manufacturing Company s 


he ro-( arlson 


1 


19] 


made 
held until he 
March 1 


nufacturing Company l 


telephone engineer. [1 0 he was 


vertising manager, which position he 


the Yawman & Erbe organi: 
The Office Spe cialty M 


ation on 


does a verv extensive siness in wood and s 
furniture, filing devices, office systems, post t 
railway equipment, and €1 plovs more than tive 
people, maintaining fourteen branch offices and st 
the principal cities of tl Dominion of Cana 


Mrs. Slemin will make 


Mr. and 
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A Valuable Pointer KX i y 
Y 


G 
to the Dealer 





WE SHOW A SATISFACTORY PROFIT IN EVERYTHING 
WE SELL YOU AND THE MERITS OF OUR GOODS 
SECURE EVERY SATISFACTION TO YOUR CUSTOMERS 


Investigate our exclusive lines of typewriter rib- 
bons, typewriter carbons, pen and pencil carbons. 
We manufacture any kind of inked ribbon, any 
carbon paper required for special purposes 
of any nature. Our facilities are unlimited, our 
experience is the broadest. 


COM PARISON COMPETITION 


As the true stimulant in trade Ona ba of low is not 
promotes — the uccess thereof, the ‘‘life of trade’’ but the death 
the analogy is plain, our success of the ‘‘cheap”’ man, resulting in 
being largely founded on the the advance of the tandard 
superiority of our manufacturer who is upholding 

RIBBONS AND his prices and thereby the qual- 


CARBONS 


MITTAG & VOLGER, Inc. 


~ARK RIDGE, N. J., U.S. A. 


BRANCHES: 


NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 205 W. Monroe St 35 Montgomery St. 
CLEVELAND ST. LOUIS 
2119 East 9th St Laclede Bidg 
LONDON 
7 and 8 Dyers Bidg., Holborn, E. C 


AGENCIES ALL OVER THE WORLD 


a 
= 
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Brown's Linen 
Ledger Paper 


I Want “Brown’s” 





Tes is the demand of every 

one who knows paper, of 
every bookkeeper who has ever 
used it, of state, county and 
city governments, of the lead- 
ing banks and insurance com- 
panies, and of big business in- 
terests generally. 


Brown’s Linen Ledger Paper is uni- 
versally preferred because it is un- 
failingly reliable. It never grows 
yellow or deteriorates from age. It 
gives perfect preservation of records 
for ages. Its fine writing qualities 
make for better bookkeeping. It 
pays to demand Brown’s for your 
ledgers and record books. Write for 
Samp'‘e Book to-day. 


L. L. BROWN PAPER CO. 


Est. 1850 ADAMS, MASS. 


— 


LLBROWN ry . PAPER Co. 
LINEN cl LEDGER 
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market, Ontario, where the head offices an 
are low ated 
The Office Specialty Manutacturing Compat 
established in Canada for 1 than thirty-fi 
has buil p a successtul business through painsta 
orts serve customers with highest quality ( 
inets and othce turniturte ey have also b 
| 
Harry C. Slemin, General Manager, Office Spec- 
ialty Manufacturing Company, Ltd., New- 
market, Ontario, Canada. 
deal of equipment for the ¢ n governn 
ing post office equipment 1 variet ot I es 
terior equipment for government mail trains lhe 
manutac safes, telephons ooths, interior I 
hoard room equipment, at vreat variety 





Savings 


cialties like steel waste l pet baskets, 


posit boxes, etc., etc. Principal branches ar 


Montreal, Ottaw Halifax, Winnipeg, R 


T. Saskatoon C ise 


Ik<dmonton, Vat ‘ 


| s are located 


St. Johns, and sales representative 


principal cities. Newmarket, the home town of thie 
pany, 1s located about thirt ve miles nortl 

and is reached by the Metropolitan Electr 

Prunk railroad The | lation of Newmarl 


veral other 


$000 people, and there 


oncerns lo ited there 


P. H. Yawman its president of the company 
tav Erbe is vice-president lhe tactory 1 
largest motorized plant i! ( aominie 

inwe | separate buildings are devoted 
facture ot de sks, papel eroods \ od s 


| 


voods 





Canadian Factory, Yawman & Erbe Mfg. Co. 
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| Your Stationery | 
| Should Represent Your 


im Opinion of Your Business 








: The stationery that a printing house uses 
| : should be representative. If you tell your 
3 customers that better printed matter means 


y : better business, you should prove the case 
l : by taking your own medicine. Will you 


th 


= 
: fairly answer these questions? Does your 
| 3 letterheading represent your work and your 
2 id ls ? ou i y ay ¢ 
Carbon Paper eal Are you willing to say that your | 
letterheading stands for your conception 
— of the best the modern master printer 
ana ofte nem . | 
| 
_ P . 
rypewriter Ribbons | your use, we recommend | 
good today as eve Old H hire Bond 
: ya | ampshire Bon 
> . There is something much more significant 
Panama Quality in this recommendation than a desire to 
. sell Old Hampshire Bond. We believe that 
Is Standard Old Hampshire Bond represents the spirit 
of the new printer. It stands for quality, 
that can’t be mat as against price cutting. It stands for a 
standard price, as against shifty estimating. 
It stands for thoughtful service, as against 





slip-shod methods. Fifteen years of adver- 
tising have told the public these things, and 


Manifold Supplies Co. : the benefit of the national reputation Old 


A. L. FOSTER, Pres. ©.G. DITMARS, Vice-Pres. Hampshire Bond holds will work for you if 
you give it an opportunity. 
188 Third Ave., BROOKLYN, N. Y. 


Hampshire Paper Company 


We are the Only Paper Makersjin the 
World Making Bond Paper Exclusively 


SOUTH HADLEY FALLS - MASSACHUSETTS 
MEMBER 
PAPER MAKERS 


ADVERTISING CLUB 
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Icopy 30 
Letters 
a Minute 






I am saving money for 
20,000 business men 


and I can save money for you Do vou still 
employ the letter press method of copying 


It is 


Do you use carbon paper? 


correspondence ? slow, cumbersome, 
and inefficient. 
It wastes your time and your stenographer’s 
is high, and it is un- 


time. Its working cost 


reliab e. 


The FXON FO way 


is a better way 


The Roneo method is distinct beyond any 


other way of letter copying. It guarantees 
to you an exact duplicate of every written 
By 


¢ 


means of specially prepared paper it cut 


communication that leaves vour office 


NS 


out the water tank and because of its nature 


it makes a copy of the letter exactly as your 


correspondent sees it when he opens the en- 
method 


velope It is the most up-to-date 


of copying extant— yet there is nothing 


whatever experimental about Roneo It 


was thoroughly tested many years ago, be- 


e market, and now 


1 
+h 


fore being place d on 


it bears the endorsement of a multitude of 


uscrs. 
ts operation is extremely simple and_ the 
maintenance cost 1s very ow Investigate 


the Roneo. It will pav vou 


FRONES COMPANY 


Roneo Building 
117 Leonard St. NEW YORK 


New York Holds Big 


New York City Metr 


“Worry,” by The 


New Factory Building for 


Worl — atns 





ti t \ 1 Img t fe 

Wi Mass 1) 
t ities ( 

Mass S e past 








Accuracy Contest for 


Typewriter Operators. 
Seventec of toe hirst twenty contestants 1 
New Yo Metropolitar ampionship competit 
accuracy W typewriting Remington pe 
operators \ll of these students in the s 
Greater New York, a1 nearly 100 participat 
young me and wome! ting were rated 
to their accuracy, not t speed Onlv wl S 
in even § t n accufra tie esti ot spe 
to determine the relative standing 
Phe rst ve made pert r yrds 
1} s res oft the rst t ¢ t ( ntestants ! . 
low 
Mi Na ( I 
Ket I M. kk W I Ss 4 
Ie I ; WW Dus. 8 57 
Ren Het J iste \ Pus. Se Tt 
Rem, Cont LaMedicia St. J s Acad GS 
Rem Max l Merkel WW Bus. S« | ) rT) 
tr HH A. Cont l Se. I Acad 7 2 
Ren lo la St I ! s A 4 
Rem. Ne Sime W Bus. Sel uo 
Rem Jas J Cam St I =« Aca i 7 
Ken Ros Kasst W Bus. Se j 26 
Ren Bes Franke W Bus, Ne l 21 
Rem. Herma M. Hadere Wi I s ! MM 
Rem. Sa D. Shay Wo Bus. S i 
Une Robt. 1 I wi I) Kus. & l Si4 2 
Ke H I rakiff H. S ( mie TH 2 ‘ 
Une Aly Kleinklar St I I's Aca 741 2 S 
Re I Gre St. I urd’s Acad US ” 2 
Rem. Anna Re baum W Bus. S nits : ’ 
Rem. J 1s ' Las Academy S28 ‘ 
Ren l I Zu \ Pus. Se l > ‘ 
(On these standings the following awards were é 
Miss Eleanor M. Klein, gold medal, “Champ S 
Typist Ne York City, Metropolitan District, 1‘ 
Miss Lydia Elkin, silver medal, “Champion S$ 
ist of the Borough of Brooklyn, 191¢ 
Mr. | ert B. Brown, “Champion School Typist 
N. J. s rban district 19l¢ 
Mr. Harry J. Takiff, silver medal, “Champion §S 
lypis the Borough of Manhattan in 1916. 
Mr. ( is. J Johnston, “Fastest School Typist 


District in 191¢ 


Safe-Cabinet Company. 


Wi are I re eipt o as t Ider used as I 
insert by The Safe-Cabis Company, of Mart 
and this littl piece I ny 1 ter 1m] ss 
ts recipiz€ the rac s mental ila 
some nat I aired, V \ least r 
the n 11 le nig " the fire engi 
and steaming and tl tine 
omce ¢ ry vere 

{ ) ‘ nt ? ~ ~ 
sumably sitti 1 ! bly w ied ar 
clo eTte t s si 5 S ( if n an | s 
exting S e fre i S W he tine 
it s Vs ec Sane i i Ss . 

! ( is yuld M had sed 7] e = 
inet tor protection ‘ ds 

C)ne \ f this s, tha 
lad Safe-Cal talk, 
eT T 1 ‘ ‘ i? t 

ype ! t re] red Ss 
‘ \ se his val s 


L. D. Van Valkenburg. 


Mont 
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Touch Typewriting 
Perfected 


By the /mproved Column Selector of the New 


Remington 


Do you know that until the invention of the aa ered mE St 
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Remington Column Selector, perfect touch 





ty pewriting was impossible in letter writing ? 





Touch Typewriting means keeping the eyes 


on the copy. 





Perfect Touch Typewriting means keeping the 
eyes ALWAYS on the copy—NEVER look- 
ing at the machine after inserting the paper. 
For a touch typist to look away from the copy 
is called a “break.” And it is the “breaks” 
that cost the time. But there were always 
bound to be about a dozen “breaks” in every 
letter for the date line, paragraphs, “‘yours 
truly,” etc. Why? Because hand settings of 





the carriage could not be made by touch. 

The Improved Remington Column Selector 
eliminates these hand adjustments. It pro- 
vides instant machine setting for the start of 
any line. 

It enables the operator to transcribe a letter 
from date to signature without taking his 
eyes from the copy. This is perfect touch 
and it is obtainable in letter 





ty pewriting 
. . . R ° 
writing only ona Kemimnegton. 
The result is a gain of 25 % in the 
producing capacity of the machine— 


F a gain w is proved and demon- 





Be It saves enough time to offset 
RIES DY COMPETRYS SER. the total cost of the machine 
but adds nothing to the price 











Grand Prize, Panama-Pacific Exposition 
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Remington Typewriter Company 


Incorporated 


New York and Everywhere 
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This box with the name 


Berkshire Typewriter 
Paper 


insures the quality of 
the business stationery 





THE A.W. SMITH 
MINNEAP 





\ 


Two Foto Sueet 
7% X 10% 














This style sheet and 
envelope lend the dis- 
tinctive touch to the 
business correspondence 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


Pittsfield, Mass., U.S. A. 


APPLIANCES us 


The new plant will enable the tirm to extend its activi 


ties and further increase its working force The building 
will be of brick and of odern mill construction, 42 by 
120 teet two stories and masement. It was schedul 


bye completed on June ] 


Kistler Erects New Building. 


( struction work on the new seven-story bul 
tl W. H. Kistler Stationery Company in Champa stre 
adjoining the Boston Iding in Denver, ts rowressil 
rapidly he utlding | ¢ one or the nest 
mod ! il | est e¢ 1 aqaings of its t 
ul It will be ‘ irely of re-et 
reproot and design . ently heavy I ‘ 
two more stories The front will be ices 
cream terra cotta \ll the windows from the s 
up will have steel sashes Che building Ss desig 
modern adaptation of French Goth 
Lhe basement will be or the storage of paper 
ir Che first floor will contain the retail sto 


wholesale department and with the office on a me 


vallery The second floor will re devoted entire! 
niture with a small furniture repair and finishi : 
the rear, leaving a clear floor space of 75x110 fe: 
exhibition purposes These two floors will be 


in very attractive styl 
(On the third floor are to be the composing 
press room: the fourth Hoor will contain the binder the 


fifth floor divided between engraving department 


ufacturing stock; and the sixth and seventh floors yw r 
stock rooms for the stationery department 

Chere will be two enclosed stairways, obviating the ne 
cessity for fire escapes; one passenger and one freight 
elevator; and toward the rear will be a vertical trans t 
for the quick transportation of articles from the s 
rooms above to the retail department and _ s] 
partment 

lhe company will furnish its own light, power and 
heat ina plant situated in one part of the basement \l] 
of the latest ideas in efficiency for plants of this 
embodied, eastern experts having been called t I 


opinions on the layouts for the various departments 


About the Nappanee Table and Its Makers. 
The Mutschler Bros. Company of Nappanee, Ind., mat 

acturers of dining, library and office tables, ar 

the pioneer concerns in the table manufacturing business 


Indeed. the present head of the business is a met 


the second generation in the line for twenty-o1 years 
the company has been making tables for the home 
ten vears it has been making once tables Chey nevel 
pushed this part of the line particularly hard, sel oy it 
however, always strictly on its merits 

Che plant of the Mutschier Bros. Company is one the 
largest and best equipped factories in the count: ted 
exclusively to the manuf turing ol tables, whi 
a side line but the company’s principal and only 

Che factory ts situated on the main line of the 


& Ohio railroad between Chicago and New Y\ 


r ! 1 ed 1 es { cay \] 
ive ) rest 

The company is es \ epared sel 
\ iT cs it si ill who sells 
Ship s are usual e promptly. Tables 
rder where necess: where specihe 
plied. The finish of the regular lines is stand 
but any other finish may be furnished to suit th 
enience ot the customer 

Che president of tl mpany is Charles 
s also the treasurer and general manager 
ind sales manager is Henry L. Guth. 
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BALANCED 


at the end of 


EACH DAY 


Are Your Books in this 
conditionthrough the use 


pf the 


UNDERWOOD BOOKKEEPING 


or i 
eeare you.still keeping oo 
records with the same old 
sputtering stee/ pen. 

The Underwood is the only 
one that will furnish con~ 
tinuous balances without setting 
a brake on its mechanism. 






Ask us for Bookkeeping Ynformation that 


will save you time and money. 


UNDERWOOD TYPEWRITER COMPANY Inc 


Underwood Building, New York City 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 
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Frank R. Welsh, Philadelphia, Pa J. Herbet White, Buffalo, N. Y. Frank E. Ewing, Framingham, Mass Edward S. Towne, Holyoke, Mass 
Heary E. von Wedelstaedt, St. Paul, Minn William W. Buchanan, Chicago, Ill John L. McMillan, Syracuse, N. Y Carl M. Bernergau, Hoboken, N. J 
Theo. A. Stei lier, Bal ¢, . J. Ogden Pierson, New Orleans, La Millard E.. Heise, Philadelphia, Pa Andrew L. Weis, Monroe, Mict 





TIME AND PLACE OF NEXT MEETING—ATLANTA, GA., Oct. 9-13, 1916 
SECRETARY'S OFFICE—4I Park Row, New York. INFORMATION BUREAU—411 Olive St., St. Louis. Mo. 
Manager of Information Bureau, W. D. PITTMAN 


Interest Increases in Convention Blanks Exhibit. John Costigan, secretary and treasut The N 
The proposed exhibit of blanks and forms used in Blank Book & Supply Company, 35 N. Main st1 
stores, ofhces and manufacturing departments to operate ron, ©), 
the many different systems used by the stationery trade is Thomas Stagg, general manager, Philip Jaisohn & 
creating much interest—an interest which its encouraging Inc., 1537 Chestnut street, Philadelphia, Ta. 
to the officers of the National Association \lfred Lee Twells, treasurer Philip Jaisohn & ¢ 
The convention at Atlanta will be held October 9 to 12, 1537 Chestnut street, Phila elphia, Pa 
inclusive, but the request to members to send in data for Wm. H. Lewis Estate, Shamokin, Pa 
this collection as soon as possible was made early on a \l. Holman, 611 South Olive street, Los Ang 
count of the great amount of detail work required to put frank G. Robins & Co., Obispo & Havana streets 
the blanks tn order for exhibition These blanks are being vana, Cuba 
fastened into cap size vertical folders after classifying, Metropolitan Supply Company, 7-11 Scott street 
and a catalogue will be prepared giving the name of th mosa, la 
firm, file number and different kinds of blanks in each E-R Fastener Company, 195 Freeport street, D 
folder ter, Boston, Mass. 
Some of the members appreciate the educational value Detroit Paper Tube and Can Co., Ltd., 26 Gris 
of this exhibit and have written that this one feature street, Detroit, Mich. 
would be enough to call them to Atlanta. We append an Metal Othce Furniture Company, Grand Rapids 
extract from a letter recently received from S. D. Childs Queen City Printing and Paper Company, 14 East 4t 
& Co., of Chicago, by President Bellman relative to the street, Charlotte, N. ¢ 
proposed exhibit J. R. Diaz & Co., 108 East Overland street, | 
“In reference to your request of the 3rd, | am sending Texas 
you today complete set of our various blanks used in sta The Tension Envelope Company, 296 Broad 
tionery, metal, rubber stamp and manufacturing depart York, N. Y. 
ments; also office records, billing systems, costs and other Los Angeles Desk Company, 848-50 South Hill 
blanks with notations on same desired Los Angeles, Cal 
“It will certainly be interesting to examine the various ry Kohlhaas Cor ! 1 West Lake s ( 
forms used by concerns throughout the country, and | cago, Ill 
trust that your letter will bring in many replies witl \rt Novelty Manufacturing Company, 838-42 
samples, and I know that you can get some good ideas \ustin avenue, Chicago, III 
from an examination of the forms in use in other con \. D. Joslin Manufacturit Company, 223-33 West 
cerns.” street, Chi o, Ill 
Mr. Bellman urges all members to respond at once to Phe Dalton Adding Mas Cx y st J 
the request for blanks, and if necessary to put the matter Cincinnati, Ohio 
into the hands of someone who can attend to it at ones xclust Greeting | pany, 825 W s 
Blanks used for every purpose in the store, office and man Philadelphia, Pa 
ufacturing department are wanted and should be sent to 
Charles N. Bellman, 321 Superior street. Toledo, Ohio An Interesting Folder. 
The publicity committee of the Atlanta Statior 
National Association Adds New Members. has issued a striking tolder 18 ches square, ¢ 
The following new members have been added to _ the many interesting facts \tlant: \ pat 
membership rolls of the National Association of Station ture ( eart \t S esente ‘ 
ers and Manutacturers since the publication of the pre- nd below are pictures ( el ( 
vious list ce and a group of A office buildings.  ¢ 
Shropshire Book Store Company, 301 Broad _ street, and directors of the National Association, at 
Rome, Ga. manent ittees are Iso the s 
Wallender & Wilder, 321 N. Main street, Decatur, II local mimittees whe 
Perkins Bros. Co., 5th and Douglas streets, Sioux City, the National Associatior O) 1 
lowa cert \tlanta et \ il al « ne 
Hesse Envelope & Lithographing Company, 501-35-5-7 the twe adquarters els, anc map s 
N. First street. St. Louis, Mo lanta as ulroad cent res ot this 
R. R. Bowman, manager The National Blank Book & port. it is devote e story of Atl 
1 } P City « ec 


Supply Company, 35 N. Main street, Akron, O intensely interesting hist 
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Do you Know that trade- 
marked goods do not lie? 


Consider any advertised Document Filing Envelope which you sell today 


DONNA UTI 


WHEN our envelope was first the cheapest and best method of 


made it was not advertised ona _ placing our product before the buy- 






large scale nor sold in great quantities. ing public. 


We could not advertise and 
live if our envelopes 
were not of the very 

best and that is why 
national adver- 


Our product grew from a 











small beginning. When 
we had our envelope 
quite well devel- 

oped we sold a 
few and learned tised 
from the people goods 


who used them, are al- 


changing the en- es wee 
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velope to meet reliable 


every criticism. and su- 
Then we adver- perior 
tised locally, sold and 
relatively cheaper 


than non - advertised 


a larger number, re- 
ceived more valuable 


criticism, and changed envelopes. 


WOW 


WAV BVI BV BV BV BV 


our envelope again. 
Our Trade-mark and 


Finally, when we were sure that our national adve rtising are a sure 






DD DDDBDX 


envelope was as good as could be made, guarantee that our envelopes and 
we put our trade-mark on it, invested prices are as near right as wecan make 
in more good, substantial advertising them and is your best guide in selling 
and gained a national distribution for Bandless Fi ing Envelopes. 
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our product. : 
A trade-marked line is the most 


Not until our envelope reached a great valuable of all in your business today. 






degree of excellence would it justify The whole tendency is to raise 






a national trade-mark advertising cam- qualities and standards and at the 






paign. When we reached that point same time reduce prices and estab- 
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of excellence, national advertising was lish prestige. 









Are You With Us? Investigate 
Free Samples and Catalogue 
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E! IMINA1I é of waste is the secret of Henry Ford's great 
success. Not only in his Factory — but also his Branch 
Offices. Slow, tiring hands have been replaced, wherever 
possible, by sqft 
untiring, accurate 
machines. 


AND to further 
increase efh- 
ciency—cut costs 
and insure accu- 
racy, he has just 
BOUGHT AND 
PAID FOR 27 
complete Ad- 
dressograph equip- 
ments to handle the 
payroll and other 
routine addressing 
in each of the 27 


Ford Branches. 








have found it profitable to furnish their 
branches with Addressographs. Here are 
a few of them with the number of 
Addressographs employed indicated after 





~ each name: 
Pranis an Surety Company . 34 
Standard Oil Company 19 
American Sheet and Tin Plate Company . IW 
a : |: *ORD Pay Forms that are “*Addresso- Armour & Company 8 
=e we gtaph-ed” with speed, plus accuracy.” Delaval Separator Company . - « 6 
= —_ 131 ee eae Oliver Iron Mining Company is &¢ & « 
= —— r John Deere Plow Company . ... . . 10 
American Telegraph & Telephone Company, over 50 
Swift & Company . oo ae . 16 
Western Electric Company . eA . 
U. S. Weather Bureaus .*- 4 136 
Crane Company . 8 5 
f i Federal Reserve Banks 9 
os 0 General Electric Company . t2«# ¥ 
Hand Addressographs as Lo’ ‘ 
‘ : Addresso 
graph Co., 
10 DAYS’ TRIAL — NO COST 903 W. Van Buren 
Hand addressing is TOO SLOW-- TOO EXPENSIVE — TOO INACCURATE. enc an 
Try the better way — the Hand Addressograph for 10 days AT OUR . 
RISK. Let our salesman carry it into your office and give you a 2-minute PI esey 5 tore nce 
demonstration—or, if you will send us 50 names from your list we will Trial Offer 
send you a Hand Addressograph PREPAID. If you decide not to Name 
buy, return at our expense. SIGN AND MAIL THE COUPON. eeniiaeeie 





The Addressograph Co., 903 W. Van Buren St., Chicago. Town and State 
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IMPRESSIONS 


OF A BUSINESS MAN 


Y new book, published under this 
title, is selling as rapidly as | 
expected, which means that the 


demand is greater than would satisfy 
most people. One well-known business 
man ordered fifty copies, anothertwelve, 


another nine, whilst many have sent 
repeat orders so that they may give 
copies to friends. There is nothing 
special about this book except that it 


is well printed and bound and the con- 
are really interesting. It is a re- 
print of m0 best things out of the first 
vear of my little magazine IMPRES- 
SIONS—the monthly deligl it of big bus- 
iness men. I write the whole of it my- 
self and say just what I think about 
business and advertising and life. 


tents 


SOME OF THE THINGS THAT 
HAVE BEEN SAID ABOUT IT 


rHEN the edition is exhaust “ec can- 
W not b more. The _ book 
1 ) irce, includi1 { ir’s ub- 
on nagazine IMP RE SSIONS 
pin lollar bill to vour letter heading 
| ir¢ below lf i ( 

ith this bo | ( 


G. E. WHITEHOUSE 


76 Hanover Street 
EDINBURGH 
SCOrLAND 








Banks and Large Commercial 
Houses Want This Tray Binder 


It is needed wherever a sarge. peneane 
of accounts are carried. 


The Adjusto Tray Binder 


BUILT FOR in montane PERFECT 
All Steel Construction 


The construction is scien- 
tific and mechanically per- 
fect. The operation is 
simple—a few turns of the 
crank key expands or closes 
this tray binder. The com- 
pression when tray is closed 
holds the sheets securely 
and in perfect alignment. 
The weight is always in the 
center. 


Fits Sheets of Any Size 


The guide rods on which 
the slotted sheets rest are 
movable and adjustable to 
any position to fit sheets of 
any size or punching. For 
systems already in use, we 
set up this tray binder to 
fit the sheets. 


2000 Account Capacity 


The base of the Adjusto 
Tray Binder is 18 inches 
long. The end supports 
travel from the center to 

extreme end. With 2000 
—————e account sheets in current 
- use, there is still ample 
room for handling. 





EXPANDS AND CLOSES LIKE 
A LEDGER BINDER 
EASY TO OPERATE 

HOLDS SHEETS SECURELY 






oS =a = 


wip arapty in Itself 


\ patterned after anything of like 
I l fa 4 mand for something better 
i scientifically constructed to 


ing a prac tical and wholly sat- 
instant approval of the posting 
Tray Binder is fast displacing 

laimed by users ‘‘the greatest 

e the advent of the Posting 


The 
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{ 
Furnished with or 
without the wheel 
stand. 
\ Of Equipment Dealers. 


rina SAE G @ypany 


turers 


Cc EDAR RAPIDS, IOWA 
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holds fifty staples and can be re- 
loaded in a few seconds. 


A single motion of the lever 
will bind securely without muti- 
lation such papers as: Corre- 
spondence, orders, shop memor- 
anda, job sheets, vouchers, cost 
and time records, pay envelopes, 
legal documents, etc., etc. In 
fact, any thickness of paper or 
cloth, etc., from onion skin to 
heavy cover stock—far greater 
thicknesses than can be handled 
by ordinary hand-binders. 


Many other dealers in office 
equipment are making profits 
from the sale of Acme Binders. 
Write for literature on how the 
Acme line can help you increase 
your profits. 


AGME STAPLE CO., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 


CANADIAN REPRESENTATIVE: 
Ernest J. Scott & Co., 59 St. Peter St., Montreal 








EUROPEAN AGENTS: 
Progress Typewriter Supply Co., Ltd., 8-9 New 
Zealand Avenue, London, E. C. 











mh MOREA 


MEETINGS & DINNERS 


Brief Reports of Some 
Interesting 
Events 


Association 











MAAR RG INERT HEE cour le PRAM 4S MBSE NERRPIRIN “Wasabi a Md 60 NN Done PL AMSEMIRI: 26 AAS LAATTETY RS ABR EOL EHC ABELL ba, 
Chicago Stationers Meet. 
(On Wednesday evening, May 24, in the Gray Ri 


the Hotel Sherman, the Chicago Stationers’ Associatio1 


held an “old-timer’s” meeting, which was preceded by 


dinner \bout forty persons were present, who listened 
with interest to the remarks of the speakers of the ev: 
ning. During the course of the dinner an excellent male 
quartet sang popular and classical melodies, whil 


all voices 


in good condition for the next political campaign 


let of popular songs at each plate helped to keep 


\fter the dinner’ President Gibbs called the meeting to 


order. Secretary Riddle being ill, Harry Hl. Shaffer 


made secretary pro tem. Roll call and reading of th 


minutes of the previous meeting were dispensed wit! 


There were no committee reports except that 
Stevens, chairman of the membership committee, who re 
ported ten new applicants for membership, four for execu 
tive membership and six for individual membership. Thess 


were admitted to the organization Vir. Gibbs then urge 


the importance of a asain canvass of the city en 
large the membership of the organization so that 
better handle the situation when the national conventior 
meets here in 1917, as it probably will. He then brought 
up the subject of the preparedness parade on Saturda 
June 3. A committee consisting of Messrs. Harris, Eggert 
and Buchanan was appointed to make arrangemet 
possible for the participation in the parade by the ass 
ciation \ roll call disclosed the fact that it was impos 


sible to secure enough members who would absolutely « 


gage to march to make it worth while to push the matte 
] 


Quite a number of members had already 


any further. 
gaged to march with their staffs in other sections 
Mir. Gibbs made a short speech in which he reter: 

jocularly to a dream George Ramskill had experienced one 
night, of a great field day of the Chicago Stationers’ As 
sociatiot After describing the circumstances 
dream in eloquent language, Mr. Gibbs 
Finally it was decided that Saturday 


asked ror ideas 


and suggestions 
\ugust 19, would be a good day for the stationers’ hel 
day and a committee was accordingly authorized to make 
arrangements 


quarterly meeting was bt 


the necessary 
The subject of the third 
held in September at 


up This meeting will be 


lustrated address will be a feature of the entertai 
after which there will probably be dancing. This 1 
will be held at the rooms of the Mid-Day Club, a1 
are particularly invited to attend. 

With regard to Atlanta next Oct 
\. H. Childs, C. H. Stevens and R. B. Wilson 


the meeting at 


pointed a committee on transportation H. H 
FF. F. Harris and Dudley A. Johnson were appoint: 
en the deat! 


ommittee to prepare resolutions 
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Koyal Master Model 10 
Price $100 


L.et the Royal pay part of the 


postage on the 
ECAUSE the Royal is built 


to end the two great evils 
of the typewriter business— 
excessive repairs and “trading- 
out’— your operators can do 
haties work and more of it with 
less effort on the Royal. 
You are not losing money for working 


time lost w hile the machine is idle 
during repairs. 


You are not losing money because of 
the natural depreciation in efficiency 
of a machine which is expected to be 
only worth “‘trading-out”’ in two years. 


You have a typewriter which enables 
your employes to improve in efficiency 
and in value to you. 


letters it writes 


You have a typewriter which is worth 
its full value of one hundred dollars. 


The actual saving in the cost of turn- 
ing out each letter will almost buy the 
stamp that mails it. 


This is only one of the many reasons 
why you will buy the Royal when you 
get the facts. Settle the question now. 


Telephone or write any Royal branch 
or agency for a demonstration in your 
your own office, under your own work- 
ing conditions. 


Write for “Facts About the ‘Trade-Out’ ” 

book which doesn’t mince 
words in telling the story of the type- 
writer. Every typewriter owner or user 





should have it. We want to place a 
copy in your hands. A postal card 
brings it to you free. 


e& 


ROYAL TYPEWRITER COMPANY, INC. 


Royal Typewriter Building, 364 Broadway, New York City 
Branches and Agencies the World Owver 


“Compare the Work” 


Me ‘iil 
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METTLE WILL TELL 


in an article as well as in an individ- 
ual under unusual difficulties, and 
dealers find Consistency of Quality 
and Service in 





CARBONS ano RIBBONS 


despite the perplexities of the raw 


material situation. 


This is a factor of prime—and 


increasing—importance, and we are 
sparing no expense to maintain the 
inherent worth of our products — 
depth of color, legibility, the clean- 
ness and superior wearing qualities 
of both carbons and ribbons. 


Neidich Process Company 
BURLINGTON, N. J. 





“The factory behind the goods” 
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Pettibone d | R LD sol \Ir Horde Q 

hat the ass lation t { favorable t ti | 
tion to change the time Chicago so as give 
another | I daylig seems that s s 
ilre idly be 1 mace 1! 1) he is ( i 
the suggestion. Spea , r the manufacturers 

ittes sisting , 2 d itens el Bill ( 

and Harold Strul 2 invited the members tiie 

association to a day on the golf links at Park Ridg 
on Tuesday, June 6 

Following a musical number r. Gibbs rea 

ry of the association, then introduced H 
wester representative of the Cook & C ( 
read a most interesting address on the subject ()] 
Reminiscences in the Trade Besides Mr. Bro 
began in Chicago in 1861, there were other old-timers 
the audience, including S. D. Smith, the only sur 
partner of the original firm of S. D. Childs & ¢ 
house started in Chicag 1837, and W \ Am be 
Came ! Amberg & C: At the conclusion of tl 


ks was asked to dot 
After 


Mr. Br ks the meeting adi 


interesting address Mz 


the association, which he 


of thanks to 


Southern California Stationers Meet. 


The annual meeting and dinner of the Stationers 
socia of Southern California was held on | 
evening, May 9th, at the Elks’ Club, Los Angeles 

\fter the preliminaries ntroductions wet 
members and guests e1 led into the luxuri . 

om where the business 1 ting was held 

The program included Roll call; President's R 
Davi \. Vail of Duncan, Vail Co.; Secretary's Re 
Read W Rogers of K \ Miason & { llins ( 
Treasure ~ Report \\ | Goodwin of | 
Price Committee Report, Arthur L. Stoll, chairs 


Executive Com 


Curtis & W 
hair Sanborn, Vail & ¢ 


port. T. W. Moore, cl 


dress | | French 1 residet Sierra | 
pany id ess Wn \ I esiat to bart 
iddress,. S I. Cr } asurer of Bl: 
“& | wre ( Ss | ‘\ ne pres de 
( el tion ¢ mcers 

Preside Vail im « e work ac¢ 
he ass min the s s | Phe 
‘ his iniza I Ss e cone ( 
tronery s ss an ssible those ¢ 
it a tatt e i ne 
to at 1 Si 1 s r 

e s re business tically str s 
tne l i TCLa ¢ VW ] 

S CLVa le etl S 1 S 
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I ( le i 
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cle t ~ | 5 1 ~ 
| ‘ 
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1 
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Do 
You 
Know 
How @ 





Ball Bearing; Long Wearing 


It is often necessary to write a word or phrase exactly in the center 
of the paper. It is simple on the L. C. Smith G Bros. typewriter. 


Do you know how? 


Do you know the best way to insert a large number of sheets of 
paper and carbons at the same time, so that the edges will all 


come even? 


Do you know how to “half-space” so that you can write in an 
extra letter and still have the work look well? 


Do you know why the use of the Variable Line Spacer increases 
the life of the platen? 


Do you know what can be done with our Variable Line Spacer 
that can not be done with any other? 


Do you know the best way to insert a sheet of paper? 
Do you know how to “‘front feed’’ envelopes? 


If you cannot answer “‘yes’’ to all these questions, it will pay you to send for the booklet—‘‘The Silent 


Smith.’’ It’s yours for the asking. Drop a card to 


L. C. Smith & Bros. Typewriter Company 
Factory and Home Office: Syracuse, N. Y. 


Branches in all principal cities. 


Full Line of Standard and Silent Models 























Just look at the illustration and you 
will get some idea of the WMumberless 
useful positions to which the All-Ways 
Portable Lamp can be instantly adjusted. | 
The lamp shade is so attached that it 


can be revolved around the lamp; the 


lamp itself can be tilted at any angle 
desired; the arm can be extended from a length 


weighted base. 
Many 





and reading will suggest themselves. 
Write for quantity discounts. 


No. 6. 
tachment plug, but without lamp 


ways in which to use All-Ways Portab'e | 
Lamps so as to get greater pleasure out of working 


of 5 inches to one of 25 inches;this ‘‘extensible”’ 
arm can also be adjusted to a horizontal or 
vertical position and again from a vertical to 
a horizontal position in the other direction, 
and finally a short swivel standard permits 
the whole apparatus to revolve on a heavily 


With socket, shade, 10 feet of cord and at- 


.cach $5.00 


In ordering state whether oxidized copper or brush 


brass finish is wanted. 


Order Now 


Now is the time. Not 
month, but now. Write for 
window display; 
your customers 


ome lamps 
j 


then watch results 


men in your locality who want a practical adjustable lamp and 
the pr hit 


we make that lamp. Now, it is up to you to get 
comes from bringing the two together 


A good window display and a little 
aii 


salesmanship will make dollars 


profit for you 
Manufactured by 


Gmerican Elect 


COMPANY 


State and 64th Sts., 


tomorrow, next week 
today, 
talk portable lamps to your salesmen 
There are many | 


a 


» 5 


Chicago, U.S. A. 
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committee, presented the following ticket whicl was 
unanimously elected for the ensuing year 

Cunningham, Curtis & Welch 
Co.: first vi e-president, Read W Kingsle 


Mason & Collins Co.; second vice-president, T. W. Moore 


President, F. J Young, o 


Rogers, ol 


of Sanborn, Vail & Co reasurer, Willard Goodwi 
fowler Bros.; secretary, G. Edward Fetters, 517-19 | 
change building, Third and Hill streets 

Chis concluded the business session and the 200 men 
bers and guests filed into the beautifully decorated dining 
room, where an enjoyable evening was spent 

Che menu was unique it its arrangement ( 


were typically named after various members present 
were interspersed with dar throughout the entire eve 
Mir. and Mrs. David A. Vail won a copper 
in the prize dance contest 
The 


ns on the success of the evening 


hicers and committees received many ong! 


Philadelphia Stationers Meet. 
Philadelphia Stationers’ Asso 


was devoted to detail matters The secret 


Che last meeting of the 
clation 
\tlanta statior Ss re 


instructed to communicate with the 


varding the convention in October 


H. M. Storms Company Gives Dinner. 
The H. M 


ufacturers of New York City, gave an informal 


Storms Company, ribbon and cat al 


1 


recently to celebrate the twelfth anniversary of the estab 
lishment of the company This concern was start 
1904 and from a small beginning has grown to be 

the important factors in the ribbon and carbon field Phe 
dinner took place on Saturday evening, May 20, at the 


Hotbrau House, New York 


known in New York and is celebrated for go¢ 


This place is one of the best 
rd ti i! 5s to 
eat. Attractive invitations were sent out and thos at 


tending represented every department of the ompany 


from the office boy to the superintendent and from the 


t 


shipping clerk to factory manager, as well as their wives 


or other members of their respective families Some ot 


the bovs brought the ladies whom they expect t ) ome 
members of their families 

The purpose of the dinner was to develop the get-t 
gether spirit and to build increase in co-operation be 


tween all the different departments \ most delightful 
] 
i 


seven-course dinner was served, finishing witil the Sud 


demi tasse, which was strongest liquid offered ring 
the evening 


During the dinner, H. Van Note, the president the 


mnpany, was presented with a beautiful bouquet f 
American Beauty roses as a token of the esteet the 
employes of the company Vhe presentatior Wa 

by i Paradise in a tev vell chosen remarks t al 


Note in appre 


went back to the earlv days of the concern wl 


response made a little speech of 


duction of ribbon and carbons was not only han rk 


but hard work, and expressed his great pleasut 


ing the company together in an event of this natu Che 
favors distributed during the dinner wer 

fans the ladies and caps of unique design 

vhich were a material aid eliminating 

and with the program rendered readily broug 

n atte ( r wether s e | i ily W“ ( 

were, 


During the dinner Harry Schessler was present 


i very handsome pipe al l a jar topdac ~ 

is the oldest employe é the concern and 

given by the employes as an appreciatior 

pleasant intercourse with Mr. Schessler in the years he 
has been in the company The presentation spe was 
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Complete 
Keyboard 
Control 





HIS is the latest time saving 
idea in typewriting. And it finds its per- 
fect development in the MODEL 10 VISIBLE 


yyemuer | 


The old hand adjustments of the carriage which con- 






sumed so much time and labor are, on the MODEL 10 
SMITH PREMIER, reduced to an absolute minimum. 


Spacing for the writing point on each line, back spacing, 
hands of the operator never touch the carriage except to 
insert the paper and space for a new line. : 


To watch a SMITH PREMIER operator at work is 


tabulating; all are performed from the keyboard. The | 
to get a convincing idea of the value of these time and 


labor saving features. 


329 Broadway New York City 
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THIS BOOK 


ASKING 





THIS CATALOG 
MEANS BIGGER 
BETTER BUSINESS— 


it points the way to more sales 
contains business forms and_ binders 
for any purpose, popular because of 
their practical utility and simplicity. 
Your Loose Leaf Department is not 
complete without this catalog—send 
for your copy today. 


Are You a 
C&3CC Dealer? 


We want to submit evidence—facts 
and figures why you should be a 
Cesco Dealer. Our prices—our dis- 
counts—our facilities and dealer co- 
operation all mean bigger business for 
you. 


Send today for Catalog 
and full particulars. 


The C. E. Sheppard Co. 


MANUFACTURERS OF 


LOOSE LEAF SUPPLIES 


303-311 Hudson St., New York, N. Y. 


CHICAGO PHILADEPHIA 





IS YOURS 
FOR THE 


— 








wn mess 


APPLIANCES Ju 


made by Mr. Peterson at r. Schessler gave tl 
a fitting mannet Chere were nearly 100 in attendat 
told, about twenty of whom were young ladies en 
in the Storms Company. During the dinner proper ; 
chestra was in attendance which rendered many delig 
selections At the close of the dinner the affair was t 
in charge by the employés themselves and l 
program rendered, composed entirely f talent it 
loy he Storms Compat 

Chis program was 1 harge of Mr. Barth, tl } 
keepet oncern 1 iss Nellie Hughes, 
also employed in the othe Copies of a number 
lar songs vere distributed at ong the guests 
Frankel and Miss Hughes, both employés of the 
alternated at the piano. Following this came the 
program Ragtime select the piano b a 
ter, piano solo by Miss Sophy Frankel, “| Hear \ 
Img \le, te Ihe wed by al Cl Te, “This Is the I 
Perfect Day \lelophone solo by Mr. Rosenbur¢g | 
Song That Reached My Heart,” with an encore 
erere”’ from Il Trovatore Vocal solo by Gus 
“\lemories accompanied y Frank Dick, e1 { 
Bye, Good Luck, God Bless Yo Piano solo 
Dick, selected Piano solo by Walter Longiel 
Dit Hleaven. his ; enthusiastically rece e. 
\Ir. Longiel was presente h a green s é 
i favor ing the dins ng his appea | 
larly appropriat 

Next ame a mandoli: and guitar duet I 
Llope, y Frank Cassar Mir. Vosti.  \ 
“The Garden otf My Heart by Miss Nellie H 
cal solo, Alf Revere, selected Violin solo, B. Pat 
Impersonations by Hilton Berkson 

\ll those taking part did exceedingly well and 

it] n enthusiastic receptior The prograt S 


cluded by dancing. 


Progressive Wire Goods Plant Moved. 
The Progressive Wire Goods Company of Phil 
Pa., has moved its entire plant to its new lo 


northwest corner of Thirteenth and Hamiltor 


Philadelphi The company spent thirteer 

tor l ion, 528 ( 1 ‘ treet. but 1 eas 
ness forced them to seek other quarters suft 

to enable them to plan their processes in sucl 
goods may be turned out better and more qui 








Down East in Boston the General Fireproofing Company's Local 
Branch is Borrowing Uncle Sam’s War Munitions 
to Advertise ‘“Alisteel.”’ 


























Comparing a Day’s Work 


HE shortcoming in pen-bookkeeping is lack of ac- 

curacy and failure to detect errors when made. 

The pen-bookkeeper, fearful of mistakes, uses a 
check-figure or some other plan of checking—doing the | 
work twice. 

But the bookkeeper has no positive proof, hence the | 
trial-balance delay at the end of each month. | 

| 


In considering bookkeeping-by-machinery (and you must con- | 
sider it, because it will affect your profits), bear in mind that the 
fundamental principles of accounting cannot be sacrificed to suit a | 


machine. 
The machine you want must be true to these principles and yet | 
be flexible in its application to your individual accounting problems. | 
It must handle your debits, credits and balances accurately and 
with sufficient economy to be a profitable permanent investment. 


It must produce a detailed journal-sheet of all debits, credits and balances at 
and-the-same operation of posting. This is impossible with pen-bookkeeping. 
A separate totaling of postings by machine is as unreliable as the separate 
sting checking | 
There is no advantage in merely substituting key-punching for pen-pushing. | 
' aa le ; | 
It must matter much to vou whether your accounts are kept in perpetual | 
' , 
ince and proved daily, or kept in such a way that you must wait many days } 
ra trial balance statement each month 
There is a real bookkeeping machine that will, with one operation on each 
action, post to the ledger, prove it produce the detail debit and credit 
rnal, and, if desired, make a bill or statemet 
Let us show vou how to keep your books in constant balance and how to get 
tatistical figures guaranteed for accura b ising Elliott-Fisher The | 


Bookkeeping Machin 


ELLIOTT-FISHER COMPANY 


62 Elliott Street Harrisburg, Penna. 
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Wonder ful 
Record 


has been made in the sale of 
The New Woodstock Visible 
Silent Typewriter. 


The output is being increased 
as fast as new machinery can 
be acquired and yet the de- 
mand is ahead of the supply. 
The Woodstock Typewriter 
is Standard in every particu- 
lar and has twenty per cent 
less parts than any other 
standard machine. It is 


Simple— Durable 
Artistic— Efficient 


Territory is being rapidly 
taken on our new sales plan. 
Dealers and agents write for 
particulars. 


Woodstock Typewriter Co. 


WOODSTOCK, ILLINOIS 
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Lumberman Becomes Adding Machine Man. 


Office Appliances takes pleasure in announcing that 
George X. Wendling, a prominent lumberman of Califor 
nia, president the Weed Lumber Company of San 
ra S manufactur California white pin 

1 doors, and head of other well known enterprises 

e P fic Coast, has thdrawn from the lumber business 
ind has become a member of the Dalton Adding 
Compan his present | tion having become eftective 

Ly Wendling is now vice-president and general 
sales manager of the Dalt Adding \Machine ¢ pany 
and is removed his household from the Pacific ¢ st to 


rwood, Cincinnati, Ohio 


Wendling has | one of the most active 





(; ree X een 
and successful members of the lumber fraternity n the 
Pacific Coast. He was born in New York city September 
12, 1861. He is of Fret German descent, but 
theless a thorough-¢ Yankec In 1864 his ents 
George X. Wendling, New Vice-Presi 
dent and General Sales Manager, 
Daiton Adding Machine Co 
moved with the famil Keokuk, lowa, 
tained his early schooling Until his present cor n 
with the adding machine | iness Mr. Wendling ha een 
associated with the lu r trade since he was fhifte« years 


was in the yard and 


f ag For three years he 

he C. W. Goodlander Company at Weir City, Kai 
Ne ecame assistant manager of the Long-Bell 
Company, Cherryvale, K remaining at 

year and then becoming manager of the yards o 


Walnut, 


mpany then sent him to 


ompany at remaining 


manage the Caldw 


branch. In January, 1888, he moved to Calit 

his family and spent two and one-half years witl ri 
of Prescott & Peirce it Fresno In the 1 
Wendling went into business for himself, organizing the 
Wendling Lumber Company at Hantord, Cal., at stab 
lishing vards in several places throughout th bel 
In this venture he was ery successtul, as he I 
all his business enterprises In 1897 he ga d 
managed the California Pine Box Manufacturers 

which in 1903 was ine rated as the California | . 
& Lumber Company 1 capital of $1,500,0% 899 
the Wendling Lumber ( npany was re ganize 

capital increased to $500,000. In April, 3, he ed 
the Weed Lumber ( wl ich has e! re 
factor in the cash, door and box trade. Mr. Wer is 
prominent in the Pridl ise, In W h suit 1 d 








Fess OFFICE APPLIANCES 63 











NATIONA 


























Stock Transfer Manifold Orders 





“Within the Law” 


PRINTED and Ruled to meet 
the latest requirements of the 








New York State corporation 
+- 4h T i ’ % 
Approved by the Comp- NATIONAL Window ( ard 
eS atte ile ! No. 5 shows this book in 
roll A supply of envelope : 
RR Moe actual use,. and demonstrates 
tuft rs (34x83) showing book : 
t= 4 , tWO Ways Of preserving recipes 
and ruling all ready for 1 , : 
< lied f by pasting in and copying. 
ou WNprint, supplied tree ; Display this book during June 
Hov many : it the month of brides! 

















Improved Book 


| iene seigue it was nect 
arv to use extra cove 


> 
b Mtoe tu ay 
en eee eel 


the ( hook but LnNeV are 
nade with light 

) | 1) hee { “() We 
ce i 1 ( 





ou have a Camera De- 


ment, don’t be without a 


“Ti alf Bounds” ily pense — — “ ib ral supply of National 


hoto Albums. A _ size for 


Alv in demand These - . <9 

. prints, 4x5 prints, 5x7 

and inexpensive account ae ee ae eee A prints, 6x10 and 10x12 prints. 

are made in 2 sizes, nae ‘ecenting glean asad ‘ull Black Cloth Binding, best 

523x128 and 63x12}; with 150 re | The ras yrade black photo paper. 

500 page All the regula- of sizes provides a book to cach size comes in 25 and 50 
ok-keeping rulings tisfy all u leaf thickness. 























NATIONAL BLANK Book COMPANY 


HOLYOKE, MASS. 
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Gloria Brand 


is essentially a 
dealers proposition 


BRAND 


MEDIUM -WEIONT 
TYPE-WRITER 
’ CARBON 








£0 & 


aang oe 
AULT<WIBORG 
-co 


CINCINNATI 














The high class dealer needs a 
Carbon Paper of this kind be- 
cause it is far away and beyond 
cheap competition. 


Gloria is the last word in qual- 
ity, appearance and style of 


package. 


Customers who buy this brand 
from you are safely yours 


for further sales. You place 
your business safely beyond the 
job-lot peddler’s reach. Hehas 
nothing to offer like Gloria—in 


appearance, quality or package. 


Gloria is distributed only 
through the high class stationery 
trade. Such are wel- 
come to a box without charge. 


dealers 


You must see the entire pack- 
age to fully appreciate it. 


MANUFACTURED BY 


The Ault & Wiborg Co. 
Factory—Cincinnati, Ohio 


Branch Houses in the Principal Cities 


of stationery specialties, 716 Harris Trust 

















against a number of western railroads, the California Pine 
Box & Lumber Company becoming an intervenor 
case. His knowledge of the lumber business and 


details of the Pridham ase made his assistance 
advice of great value 

Mir. Wendling was married December 17, 1886 
Inez Cross at Elk City, Kan. Mr. and Mrs. We 
1912 graduated wit 


Leland Stanford university 


have one daughter, Florence, who in 


highest honors at the 


A Word About Englewood Desks. 
‘J he | nel wood De sk ( 


Chicago, has just issued a new cata 


ompany, Fifty-ninth street 
Lowe avenue, 
which the typewriter desk illustrated herewith is f 
This desk is made in both oak and birch mahogany 
5-ply writings bed of quartered oak and solid mal 
The drawers are dovetailed at both ends and have 
in bottoms and movable partitions 


The Englewood “700” line of typewriter desks 





An Englewood Typewriter Desk. 


Englewood company’s own patented device 
and lowering the platt 
In addition to typewriter desks the Enel 1) 
Company illustrates in its catalogue also 
and vertical filing cabinets 
The Englewood Desk Company claims to be 


largest manutacturers ig 
low-priced desks. The mpany will be pleased 


opies of its new catal e to in 


New Building for Ohio Company 


The Delphos Printing & Publishing Con 


phos, Ohio, has recently closed a contract 
tion of a new building Main street, just 
Flick block. The building will be occupied 
newspaper plant of the company and by it 


plant and office supply | equipment business 


Need of a new buildit to house the entire 


the company under one roof has long beet 
with two plants sitt several blocks 
was carried on under difficulties Much labor 
cated and operating expenses increased 


The Delphos Printing & Publishing C« 


ecured 1uthority to increase its preferred st \K 
tional stock to be issued will be offered to tl 
the praceeds of the sale thereof will be used 11 rayit 


the cost of the erection of the new building, 


ve three stories hig! nd 55 feet wide It will 


proof throughout and will be an ornament to M 


t 


Goes with Newhall-Smith 


Edward Dick is now on the sales torce 


Smith Company, manufacturers agents a1 
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Complete and Practical in every Detail 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 


hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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anit | Berger Steel Transfer Units. 


Most business concerns transfer their accumulat 


* 2 , 

ters from the live files twice a year—July and Jar 

é 1S] | ap Chis opens up the way for every dealer in office app! 
of transfer units to care for tl 


to increase his sales ster 


| ’ 
umulated corre spondencs 
Berger Steel Transfer Units are hre-retardant 
rodent and vermin proof, substantially mad 











A Universal 
Typewriter _ 
| 


The VISIGRAPH is universal 





Some Berger Steel Transfer Units. 


in thoroughly meeting ail writ- Pci: MMM aia Same -itae ie ee, ie 

ing requirements. | than wood transfer units, their ultimate cost, 
lifetime of durable service they render, is less 
The illustration shows the many distinct 


It iS UNIVERSAL in suiting Berwzet steel transtet units which are as I llows i! 


heavy channel steel frame, front and rear 


all writers—experts, typists and 


ee for convenient filing: | igh back to keep t 

NOVICES. | solid bar legs welded to channels: (e) conne 
lock units horizontally f) solid sides to keep S 
It is UNIVERSAL in its yield (g) sanitary base: (h) hook fastener in rea : 
= . ‘ ertically: (1) handle on back for convenient cat g 
ot good work under all condi- | drawer Che upper case in illustration is rais« 
tions, through its conveniences how legs are slipped into channels of lower cas 
| ( ivy cl i nel s iT? \\ ! es 
and short-cuts. 
| 
And it is RELIABLE. 





Catalogues on request. 


The Visigraph Typewriter Co. 


Lenox Ave. and 116th Street 
NEW YORK CITY, U. S. A. 





ciently strong to permit stacking them, on 
other, to anv desired he t 
| The legs of the lower uni serve as a Sal 
. . while those of the pper unit interlock wit 
General Agency for Great Britain: ‘ ' 
aa Ph _f | work below, forming a rigid connection nits 
35 Queen Victoria St., London, E. C. , - 
J, F 
together horizontally by connection links in t ront and 


rear, and vertically by hook fasteners in the 


be quickly unfastened and changed about 
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Dealer 





**MultiKopy has the 
call, and the MultiKopy 
selling plan guarantees 
me against loss.’ 


’ 


4) \ 
Stenographer 





‘*“MultiKopy is non- 
smudging. One _ sheet 
often makes 100 copies.” 


Business Man 





6 ’ 
I’m proud of my 
clean, clear-cut 
MultiKopy records.” 
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All Arguments 
Favor MultiKopy 


There’s no “‘neutral’’ opinion 
about MultiKopy. 


No matter from what angle you 
look at the carbon paper field 
you are bound to see MultiKopy 
on top. MultikKopy is the 
world’s best selling carbon paper. 





Carbon Paper 


MultiKopy is never dead stock. 


MultiKopy never dries out, skins over 
nor **livers.’’ 

MultikKopy means satisfied customers 
because its copies are permanent, sharp, 
clean, clear and non-smudging. 


MultiKopy means happy dealers because 
you take no risk in stocking MultiKopy. 
We take back any unsold stock after a 
specified time. 

Our STAR BRAND Typewriter Ribbons are guaranteed 


to give 75,000 impressions of the letters “a” or “e” without 
clogging so as to show on the paper. 


F. S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 


ADDRESS ALL LETTERS TO HOME OFFICE 
New York: 114-118 Liberty St Philadelphia: 908 Walnut St. 
London, E.C.: 67 King William St Vienna: 111 Paracelsusgasse, 6. 
Copenhagen: Sotorvet 1 and Rotterdam Zuidblaak, 64 
Krakow. Poland Gossnitz S/A, Germany. 
Barcelona: ¢ e Universidad, 10€ Tokyo: 3 Kajicho Kanda. 
Chicago: 14 N. Franklin St Pittsburgh, Pa.: 830 Park Bldg. 
Berlin: Friedrichstrasse, 60 Budapest, Hungary. 
Stockholm, Sweden Ghent, Belgium 
Moscow, Russia Par 10 Rue Saulnier. 
Milan: Via Principe Umberto 





Write for Selling Plan which Insures Your Sales 
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Just A Hint 


First—an invitation. No 
doubt you'll be in Chicago 
soon. When you come, 
visit our new factory quar- 
ters and see what’s back of 
“Retyco” Service. 


And the hint—. When 
you are ordering rebuilts 
it might be a good idea to 
take into consideration the 
fact that machines of higher 
serial numbers are more 
readily available now and 
have bigger talking points 
than machines of low serial 








numbers. 


Don’t forget to visit us. 











EFBUILT "AS GOOD AS EVER 
TVPEWRITER. 


COMPANY” 


Factory: 525 South Dearborn Street 


CHICAGO, ILL. 
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Each case has solid sides giving double protection to 
the contents of the drawers. The drawer has 
back, which acts as a suspension when drawer is 


out to full length. 


Che drawer slides in and out easily. Thi 
especially large, each drawer containing 25 
hling space. Low sides insure easy reference \] lges 
on drawers are folded to give the proper rigidity Vel 
bottoms are grooved to take guide card with 


Suitable pull and label holder on each drawet 
handle in the rear is a great convenience in carrying 
finish ts of rich neutral olive 

Optional features Either an ordinary transfet 
ing block or regular positive locking verti 
pressor will be furnished if desired, at slig 
cost, also rods for holding guide cards. 


The Berger Manufacturing Company, Cant 


manufacturers of steel office equipment, maint 
operative department to assist dealers in promoting sales 
This service is free Full particulars on tl Berger line 


may be obtained from this company 


Carter’s Picture Contest Closes Successfully 


Recently the Carter's Ink Company has been cot ting 
a contest for the purpose of securing the best ansv 
the question, “What is being said in the pictur: Phe 
picture referred to is familiar to all newspaper 
zine readers About 30,000 answers were sent i! 
every state in the union, as well as from many foreig! 
countries. The high-water mark was reached 
Miav 22, when 1,045 ansawers were received in t first 
mail and 300 more later in the day. As the time limit dre 
near special delivery, telephone and telegrap! 
to expedite the answers of some of the tardy 

lany humorous answers have been rece 
detailed pe rsonal reasons vhy the contestants eset 
win. One said, “If you send me a prize I'll raise 1 boy 
to be a Carter's ink salesman.’ \ picture | he is 
attached Another said, “I deserve to win one 
prizes because [I have entered a number of 
have never been successt : 

[It is interesting to note that an unusually larg: 
age of answers which were submitted were sent 
executives and business men who used thet S 
Stationery 

The Carter's Ink Company is convinced t dver 
tising campaign this year is the most success! ne they 
have ever conducted 

Accountants Give Dinner. 

The Illinois Institute of Accountants gave 
8 p. m. on Wednesday, May 17, at the New Morris 
hotel his event was an inter-society meet! t 
the desirability of co-operation between techi soci 
ties Lhe following representatives of techni 
zave short talks: J. J. Whitlock, director 
\ssociation of Credit Men; Joseph J. Schros 
of the Chicago Chapter American Institute of Banking 
r. H. Williams, manager employment rea ri 
Association of Engineers Thomas Drever. { 
nois Society American Association of Cert 
\ccountants: J. R. Bentley, Western Efficie: Ss 
and loseph |] Mi ( Pp \ [lin s Insti 
countants 

The object of the dinner was to convince met rs 
other technical societies f the desirability i g 
gether and co-operating in order that jealous 
done away with and difhculties smoothed o 
there has been some feeling between cert 


hed public accountants, and between members 


technical societies w se work overlaps 
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Wait for this new addition to the 


De[uxe [ine 











The DeJuxXe, h}xpando Binder 





Holds one sheet or one thousand. 

No sections to add. 

Requires no key to unlock it. 

Lies close to the desk—opens flat. 

Takes standard sheets with 5,16 inch punching. 
A rapid, practical and satisfactory binder 

for current work. 

Ready soon. Write for particulars. 


Wilson-Jones Loose Leaf Company 


Chicago and New York 
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AVIDS’ 
INK-O-GRAMS 


Published by THADDEUS DAVIDS INK CO., INC. 
J.W. R. MERCKLE, President and Gen. Manager 














No. 3 of the First Series 
‘“*WHO’S WHO AND WHAT'S WHAT” 





SAYS 
JIMMY THE OFFICE BOY 
“Whatcha doing Sam?” 


dusty—While I's here I'll 


Sam—‘"Dat safe am 


yc 


trv dat numbah! 1-8-25 
Jimmy—“That’s not the combination, that’s the 


vear Davids’ was founded.” 


With quaint sayings like this, our own Jimmy the 
Office Boy,—ever since he came with us,—has 
steadily wormed his way into the hearts of the 


offices through the columns of the newspape 
He holds the attention of busy men and women. 
He is constantly forcing home the superiority of 
our inks and adhesives; he is demonstrating 

successfully—that our inks are waterproof, perma- 


nent and free from sediment 


If you do any local advertising at all “Jimmy” 


will give it the punch that goes with the human 


interest talks lke his. He's bound to _ bring 
customers to your store. We'll gladly let you 
have his services and we'll write appropriate copy 


around him for the benefit of vour store. 
Write either Jimmy or me. We'll both be de- 


lighted to hear from you 
g 


THE ADVERTISING MANAGER, 


THADDEUS DAVIDS INK CO., INC. 


NEW YORK - - - - - _ # 






























































have found the Royal typewriter suitable to their 
Three years ago he bought his Royal No. >. and since 
he has written all his stories on it He has used 
doors and outdoors, in the cities and in the wos 
always with the same satisfaction. 

Recently, Mr. Buck published his latest and bes 
“Destiny,” and in the back pages of each copy is 
a short sketch of his life, illustrated with the pict 
reproduce here, which shows him writing “Destiny 


his Royal typewriter 
Buck is the author of many interesting and 


Mr 


nove ls, 


among which will be recalled: “TI 








An Author Who Uses a Royal Typewriter. 
Charles Neville Buck, 
one of the many prominent and interesting people 


author, artist and adventurer, 


ie Call 





Charles Neville Buck, Author, Using His Royal 


Cumberlands,” “The 


day, 


Ch 


nounes 


i 


\ 


Stevens 


he Lighte d 


counting D 
that they 
Maloney & 


the exclusive sale o 


County, 


president 


_ 


tor man 


Maxwell Morris, 


the field depart 


aget 


Company, 1 
in Brooklyn, N. ¥ lt 
Morris 


ment 


yt 
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; 
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he omnie 


this 
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art 


[llinois 


arrangement 


ol the col 


\1 


7 1 
battle { 


ry, “The K 


and others 


Take Agency for Adco Products. 


widely attract his 


cy 


é es Company, Evansto 
ive completed arrangement 
Co. and W. G. Lloyd | 
\dco products in Chica 
s vV gratifying » W. Giff 
| 
is his previous pr 
this territory by thes 
ection contirms his of] 


Morris Leaves Typewriter Field. 


} 


stablished 


the business 


necessary for! 


nas resignes 


vho was for a number 


t 


Since thet 


has been so rapid thi 


of his work 


him to devote his ent 
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“In Addition to the Pens, | Guess I'll Take A 
Bottle of Ink, and A Dozen Large Blotters.” 


HIS customer came into the store to purchase pens. 

The transaction was a satisfactory one. The salesman placed before 

him one counter display case containing a complete assortment of pens, 
and aided him in making a selection that met his individual requirements. 
Result—a ‘‘pleased customer’’ who was in the psychological mood to make additional 
purchases. 
The salesman saw his opportunity 
away with him a whole bill of goods. 


A 90-cent sale had been expanded to a couple of dollars. 
The idea of creating one sale out of another is an old one, and is invariably based on service and satisfaction. 





suggested other articles—and the customer took 


With pens this means an adequate assortment invitingly displayed. 

The way to give service and satisfaction to pen customers—and to make your pen business more profit- 
able—is to concentrate on one line that has a national reputation, in preference to a number of lines 
that, between them, do not give as complete an assortment. 

There are five reasons why this is the logical way to sell pens : 

First— You tie up less money in stock. Third— You get maximum display. 


Second— You save counter space. Fourth—You offer the most complete assortment. 


Fifth—You make it easier for the customer to buy. 


Our Service Department will gladly offer suggestions for putting your pen department on a bigger and 
more profitable basis by means of an Esterbrook Counter Display Case. Ten different styles. Also 
numerous Dealer selling helps. Write us today. 


Esterbrook Pen Mfg. Co., 80-100 Delaware Ave., Camden, N. J. 


EsterDrook 


Penis “Easiest to sell!” 








~ 
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Look what these 


men did! 


Grimes-Scassforth Stationery Company, Los 
Angeles, Cal.—First prize 
Skinner & Kennedy Stationery Company, St. 
Louis, Mo.—Second prize 
F. B. Hawes, Everett, Washington — Third 
prize 
Stevens, Maloney & Co., Chicago, I|l.—Fourth 
prize ‘ 
F. W. Roberts Company, Cleveland, Ohio 
Fifth prize 
L. H. Endicott, Manhattan, Kans.—Sixth 
prize . . 
Isaac Upham Company, San Francisco, Cal. 
Seventh prize 
Commercial Stationery & Loose Leaf Com- 
pany, Chicago, IJ].—Eighth prize 
H. S. Crocker Company, San Francisco, Cal. 
Ninth prize eo 
Payot, Stratford & Kerr, San Francisco, Cal. 
Tenth prize 
Barnhart Book & Piano Store, Huntington, 
Ind.—Eleventh prize 
E. H. Barber, Oakland, California—Twelfth 
prize 
Skinner & Kennedy Stationery Company, St. 
Louis, Mo,—Thirteenth prize 
Vrooman, Smith Company, Kokomo, Ind. 
Fourteenth prize 
McCowat Mercer Company, Jackson, Tenn. 
Fifteenth prize 
Pound & Moore Company, Charlotte, N. C. 
Sixteenth prize 
James & Law, Clarksburg, W. Va.—Seven- 
teenth prize 
Gibson & Perin Company, Cincinnati, Ohio 
Eighteenth prize 
Geo. A. Mullin Company, Cedar Rapids, Ia. 
Nineteenth prize 
H. A. Farnell, Brooklyn, N. Y.—Twentieth 
prize 
H. E. Irish & Co., Santa Cruz, Cal.—Twenty- 
first prize 
Gleason Book Company, Schenectady, N. Y 
Twenty-second prize 


$150 


$75 
$30 
$25 
$25 
$25 
$25 
$15 
$15 
$15 
$15 
$15 
$10 
$10 
$10 
$10 
$10 
$10 
$10 
$10 
$10 


$10 











AFP FLIANCES 


Were you in this contest? 


One of the most 
successtul window 
contests ever given. 


There are two more 
this year---one end- 
ing September | st 
and another ending 


December 3 Ist. 


Same prizes---open 
to all stationers sell- 
ing |-P goods--enter 
as many |-P win- 
dows as you wish. 


ENTER NOW 


THE IRVING-PITT MANUFACTURING COMPANY 
KANSAS CITY, MO. 
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OFFICE FURNITURE 
SECTION 


In Which Several Prominent Dealers Who Have Made Office Furniture a 
Profitable Department of Their Business Present Their Experiences 
and Make Suggestions for the Benefit of Other Dealers 
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IDV ANCE IN COST OF FURNITURE—By Wash R. Venta, Oh 114 

1D] ANTAGES Ok OFFICE FURNITI Ri STOCK j f 4 é Van- 
ager, Office Furniture Department, Weber Showcase & Fixti Company, 
Los Angeles, Calif aa ape . 102 

CONCERNING THE OTHER SIDE OF THE PICTURI | w Sugges- 
tions Not Intended to Discourage But Designed to Inform Stati s Who 
Contemplate Handling Office Furniture—By Fred Lineol f Lincoln 
Business: Bureau, Philadelphia, Pa 

DEPARTMENT MANAGER TELLS OF PRICE FACTOR—From an I[nter- 
view with Ed. C. Gerow, Manager of the Furniture partment, Lowman 
& Hanford Compas Seattle, H 
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Stanage Company, Cincinnati, Ohio - 
HINTS FROM AN OFFICE FURNITURE MAN—Interesting and Timely 
Suggestions to Stationers by E. E. Baker, President of the Baker Office 
Furniture Company, Pittsburgh, Pa poten 
OFFICE FURNITURE—By R. H. Pogue, Manager, Off Furniture Depart- 
ment, Dewberry & Montgomery Stationery Company irmingham, Alabama $ 
OFFICE FURNITURE PROFITABLE TO STATIONERS—Some Observa- 
tions and Suggestions by John D. Hanson, Jr., of the Perry Buckley 
Company, New Orleans, 
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Being a Suggestion Concerning the Importance of Suitable Surroundings, and Thet? 


Relation to Workers and to Customers. 


HE human organism, sensitive to all impressions 
for its own protection and comfort, is a vast net 
work of actions and reactions. H. G. Wells in his 
weird story of “The War of the Worlds” conceived Mar- 


tian beings, all brain and nerves, actuating complicated 
metal mechanisms and destroying everything before them 
by means of a superheat ray which instantly reduced what 
Yet these 


were defeated, 


ever it touched to its original elements. super 


human and apparently invincible beings 
not by man, but by earth’s bacteria, against which the con- 
ditions of life on the planet Mars had not given them 
protection 

Through countless generations man has erected habits, 
physical and mental, which protect him from nearly all 
of the conditions of danger with which he is surrounded. 
His brain is so organized that he is capable of receiving 
a larger number of impressions than any other member of 


the animal kingdom. Alone among the animals, mankind 


manifests a sense of appreciation of the beauty of his 
surroundings. All other animals are satisfied to live as 
they always have lived, changing their habits or their 


physical structure only where necessary to survive changes 
The of today, for 


instance, is the same as his ancestors ten thousand years 


in climate or environment monkey 


ago. 


Man, however, is not in 


without his instincts—indeed, 
stincts seem to be related to a sort of mental protective 
covering, as the skin protects the body. Unpleasant im 
pressions on normal minds are shoved into the limbo of 
the 
sist, to be awakened by force of memory and association 


two 


subconsciousness as quickly as possible, yet they per 


Unfavorable impressions, therefore, have 


the 
action of the person impressed, and permanent influence 


of ideas. 


effects—immediate influence on present thought and 


on the future thought and action by means of memory and 
association 

Every business and professional man or woman earns 
his living by contact with the public. The impression that 
one makes upon those who enter one’s establishment to 


do business is therefore of the highest possible impor- 
tance, because that impression not only influences the 
immediate conduct of the caller, but his future conduct 


as well. If it is unfavorable, we have built up a powerful 
wall between ourselves and the prospect of profitable rela 
tions, not only on the day when the visitor calls, but on 
The 


sincerity, 


every other day as well so far as he is concerned 


advantages of courteous manners, of 
honesty, and all of the 
denied, but the influence of surroundings is sometimes not 


Those things which are arranged with 


obv ious 


essentials of conduct, are never 


so well understood 


a sense of appropriateness and good taste, in colors which 
What business man can tell the money val 
How far does it go in influencing the mind 
one tell, but the value is nevertheless as rea 


By Hobart W. Martin. 


harmonize, and in relations which give the impres 
comfort, quiet and elegance without permitting any one 
thing to become obtrusive are the best arrange: Sucl 
surroundings make r mental concentration on the part 
of workers and are a powerful aid to the salesr t 
office or professional man in dealing with thi stomers 
or clients who call upon him. Confusion, hurry, heat 
bustle, noise, all act as deterrents to business. The mat 
who steps into an office or business establishment ere 
all is quiet and harmonious, where he is met 
teous clerk or secretary, where immediate attent 1S 
given to his comfort, and where his require S are 
put through with as much dispatch as possible is always 
the pleased customer or client. He has obtained a mental 
impression, provided surroundings are suitable ‘ 
carries away with him as a strong positive influence in 
favor of the concern with which he has dealt. | n the 
other hand, he enters a place where half a dozen perspi1 
ing people are rushing about, where he finds a jumbl 
different odds and ends of office equipment and a t s 
phere of annoyance and confusion, he take Ss aw 
pression which is certainly an influence unfavorable to the 
establishment 

The influence of convenient, well selected and well 
placed office furniture, properly kept up, is of more ad 
vantage than most men understand. Well arranged offices 
are very often the result of an effort on the | the 
office man to surround himself with those comforts which 
he enjoys. He is ofttimes not conscious that gs 
which he selects are the very objects which other men 
would have and do have for their own comfort and con 
venience He builds better than he knows ar feels at 
the same time that he is committing perhaps an unwart 
ranted extravagance, vhereas his investment Ss 1 t only 
not extravagant but is highly profitable, altl gh th 
profits do not appear in the immediate returns 

In one of the recent popular magazines is an interview 
from a man now prt inent in the financial world, on the 
subject of dressing well in business. This interview en 
phasizes the importance of careful dress and care of the 
clothes and person in order that first impressions 
always be of the best This man, who has ( 
the most successful salesmen of life insurances tl 
entire country, says that appearances are tal | 
tant in all lines of business in which the salesman ot 
directing heads must meet other people. Clot whi 
is decent, clean and well preserved, indicating the reful 
man, is one of the surest guarantees that the s Ss! 
will receive an audience when he calls. The pres 
sion of him is favorabl The same thing holds true « 
the « uipment of our oftices and stores 

f perfectly ap nied office r sa na 
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el 
HE J. Dornette & 3 
Bro. Co. manu- = 
facture Desks of all a 
kinds and ship in K. | 
D. form to any part of 3 


Put our line of desks 
on your floors and you 
will make money and 
keep your customers 
always. 


Just write and geta 
line on this business. 
Large jobbers in office 
furniture will find it to 
their advantage to 
look into this proposi- 
tion. 


Write at once and 


get acquainted 


Standing Desks— 


Office Tables 








DORNETTE 


Roll-Top Desks 
Flat-Top Desks 


Cable Address. 
**DORNETTE,” 


Cincinnati, Ohio. 
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1 BC Fourth! 
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The J. 
Dornette & 
Bro. Co. 


CINCINNATI, 
OHIO 
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EASTERN CONCERN PROFITS BY FURNITURE 
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Being an Account of How Scrantom, Wetmore @& Co., Rochester, N. 
g . 


y Made a Suc- 


cess of an Office Furniture Department, by a Member of the 
Staff of the Company. 


UR experience of the last few years in the office 


furniture business in connection with our commer- 

cial stationery department has caused the writer to 
wonder why we did not go into this branch of the busi- 
ness before. It is so perfectly natural for our men who 
are outside and also for the inside men selling commercial 
stationery to sell practically everything that is needed in 
This, of includes desks, hline 
By 
on these items and by selling the supplies which are used 


believe that the commercial 


a modern office. course, 


cabinets, safe-cabinets, bookcases, etc. specializing 


in connection with them, we 


cases, or one who deals in office furni 


stationer in 
ture exclusively, is in a better position to give the 


many 
cus 


tomer expert service than those who sell these items only 


in connection with a miscellaneous stock of furniture 
The supply business and the furniture business undoubt 
edly help each other, because when salesmen are selling 


filing devices it is perfectly logical and legitimate to tak« 
the customer's order for 


We 


short line, 


vice versa 


selected 


for displaying this line 


supplies and 
are firm believers in a well high-grad: 


especially if one’s 
We believe that 


tioner can do just as much busine 


Space 


is limited. the average commercial sta 


ss and a more profitable 


business with a well selected short line than with a long 


miscellaneous line, a large proportion of whose number 


do not sell. We also believe in the first place in selecting 


a good, well known line made by a progressive well 


believe in sticking to 


known manufacturer, and then we 

that line exclusively or as nearly so as possible, and as 
local conditions will warrant. We do not think it good 
policy to mix up with other items which are practically 


voods 
line 


and pushing it hard, the dealer encourages the manufac- 


the same thing made by manufacturers in whose 


one does not specialize. By getting behind a single 
turer to tie up with him and stand by him. 

The proper display of the stock and its accessibility, es- 
pecially for customers who wish to take goods with them, 


are important points to keep in mind. The size of the 
The rough granite of the mountain ts softened 
while the ruggedest old ruin that ever called to 


moss and vines 


a spirtt—a complex of blending—a proportion 
i / 


appropriate 


and at one with time, 
intangible than either, for tt goes 


It 1s 


office ts more 


whence thought ts projected 


Who shall set a price mark upon 
place and persons 


translated into 


room which we are able to devote to our office furniture 


department, however, limits us so that we are at present 
unable to make a very elaborate display of office furniture 
We try, however, to make the best grades of furniture in 


our stock the most important display, in some cases keep 


ing the cheaper grades in the basement, where they are 
not seen unless called for. We also try to arrange desks 
filing cabinets and chairs in rotation according to pric: 

This gives the customer a good idea of the price rang 
and also the chance for easy comparison of lity ac 

cording to price. 

We make frequent window displays of all kinds ot 
office furniture and supplies, and if we have any odd o1 
damaged pieces we show these and mark them down and 
get rid of them as quickly as possible so as t eep ou 
stock clean. We do not cut prices, however, on such 
items unless it is al olutely necessary to clean thet out 

Whenever it is possible the salesmen in oft furnitur 
departments ought to go to some factory to see office 
furniture made, examining all the processes of manufac 
ture so that each step and the reason for it ar¢ yrough! 
understood \ great deal depends upon the care with 
which lines are selected We advise dealers who cor 
template installing office furniture lines to select go 
well made and well known office furniture a1 to go 
slowly in adding new numbers until one feels pretty su 

very easy indeed to eat up a lot 


that they will sell. It is 
furniture department by 


that do not sell at a 


ot profit in an office 


dispose of over stock or numbers 


sacrifice in order to get them out of the way. On tl 
other hand it is easy to be too conservative in this ri 
spect just as it is easy to be too ready to buy new things 
Indeed, it takes a lot of experience to know just what the 


happy medium ts. 


We do know that our experience in handling off fur 
niture has been profitable, and, as I intimated at the out 
set, if we had to do it over again we would get tl 
line of business much sooner than we did 

distance into almost transparent opal 
man for repair soon sleeps under a mantl 

unity and harmony Vot we! Beauty ts 

It is what ts suttable—what is pleasing—what 1 

The infuenc: f a perfect app / 

hey 1 th meant ww hat reali 4 no 
impr and ’ ets ! 
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Macey Corporation Counter Height Battery. Note the different 
sized drawers—letter, bill, document, card index. 


Macey Corporation Files 


Answer Your Customer’s Questions with File Facts: 


Utility 

Fit every record your customer has today 

or tomorrow. 

Macey Corporation Files have drawers 
for any size record from 3x5 cards to 12x18 
sheets. By means of insert drawers the 
files can be changed when necessary to 
suit the records. 

Made in 4-drawer 52" height, and in 3-drawer 
Counter height—39'2". (Also 4-drawer solid end 
cabinet for single units. 


Floor Space 


Office rent figured per square foot 
-here is a saving. 


The exclusive Macey feature, the single pil- 
aster or upright between any two files, enables 
you to place 11 Corporation files in less floor 
space than is required for 10 removable end files 
of any other make. The right end of each cabinet 
is recessed to receive the projecting left end of 
the adjoining one. One pair of end panels 
completes a single file or a battery. 


Easy Operation 


The drawers even when loaded operate lightly on stee 
progressive side-suspension, roller-bearing slides. 


Capacity 
Built to give every inch possible 
for filing space. 

Every drawer in the Macey Corporation 
line has 24” of space for filing papers. 
This affords economy in cost per filing 
inch and results in marked saving of 
floor space. 


Quality 
Pleasing appearance—quality 
under the finish too. 

The cabinet work and finish on Macey Cor- 
poration Files, in quartered oak and mahogany, 
is that of the best office furniture. The frame 
is rigid; locking into the adjoining file in a bat- 
tery gives added strength. Five-ply wood is used 
on all drawer fronts. Corporation Files combine 
the refinement of wood exteriors with the wearing 
quality of steel slides and drawer bodies. 


Price 


Price should be the last consideration in buying files. 
Yet though Macey Corporation Files contain all the above 


essentials, their price is remarkably low. 


Where not already represented will quote attractive 
discount to dealers. 





Write for Catalog 4116-A. 
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By Edwin I. Baer, of Baers’, Canton, Ohio 


HERE was a time, and that not so very long ago, 

when the commercial stationer or, as he might be 

called, the office supply dealer, doubted with all 
sincerity the advantage of carrying office furniture. That 
time is now surely past, for the question now is “How 
can it be done profitably?” The dealer asks himself these 
questions: Is my store large enough; is it in the right 
location; is the competition such that the size and char- 
acter of the stock I may be able to carry shall be of the 
right sort and of great enough variety’? If the commer- 
cial stationer can satisfy himself as to these points and 
has the room, he surely will be able to secure his share of 
With up-to-date 


fitting completely 


the furniture business of his community. 
methods, in time he will certainly be 
every office in the city 

One of the secrets of the success of the larger commer- 
cial stationery that the can secure 
under one roof and with the minimum of time and effort, 
One would certainly 


houses is customer 
everything he wants in a given line 
think it strange if he went into a 
store and found that they did not carry some ordinary 


modern department 


article. One of the reasons for the success of department 
stores generally is that the customers can almost alway, 
get anything they want. The stationery of 
today is the office man’s department store. 

It is not fair for any one to say to a particular dealer 
what per cent of stock he should invest in office furniture. 
He must judge this by his own ability to carry his stock, 
the size of his turn-over, the amount of space in his store 
room, and his ability to get the right kind of merchan- 
The office furniture stock 


commercial 


dise under the right conditions. 
of the present day commercial stationer should consis‘ 
of everything an office man is likely to buy. Nothing is 
so pleasing as the ability to show (and the customer to 
buy) just the kind of desk or chair the customer wants, 
and to complete the sale with a costumer, waste basket, 
tray, desk lamp, glass desk pad, ink wells, metal cabinet, 
etc. 

The best way to arrange an office furniture stock is to 
devote an entire floor to it if possible. If one hasn’t that 
much room, then a balcony or part of a floor spaced off 


The posture of back and limbs ts a matter of p» 


has cut many a thousand dollars from many a 


institution in the middle west has applied this principle scientifically to the 
the ultimate quantity of work from its employes. 
ered that a particular kind of chair back, adapted to the worker's bach 
mum of leaning exertion while working at his desk 
and the “100 per cent efficiency chatr” 


fuel, 


forthwith corded into 


can be employed, but by all means one should arrange 
the furniture as nearly in a “life like’ manner as possible. 
Wherever it be the 
the desk and, in tact, all the accessories should be 


arranged in suites. 


can done chairs and files which go 


with 


Window displays should be carried out along the sam 
pretty ¢ 


; 1 ne 


plan, if the dealer has enough window space, is to use on 


lines, the fewer pieces used the better. A 


particular window for his display of office furnituré 


tirely, or at least give it the proportion of display that it 
bears to the rest of his stock 

It is the experience of most stationers that the confin 
ing of purchases to as few lines as possible is th 
policy. It is then much easier to duplicate pieces which 
one’s customer has, and one can keep his stock in better 
shape. Promiscuous purchases mean that there will be 
odds and ends left over on which one nearly always ex- 


periences a loss. Commercial stationery and office furni 


ture work hand in hand. The customer who comes into 
the store to buy in one department nearly always makes 
purchases in another. 

Training the salesman in the office furniture department 
does not differ from what he should be taught in any 


commercial stationery store. If he knows his line he can 
This knowledge, of course, is best 
ad\v 


examine aretu 
that he can tell 


sell office equipment 
gained by a careful study of manufacturers’ 
The should 
every piece of furniture sells 
The visit to furniture fac 


salesman 
that he 
of its construction and merits. 

best kinds of education, too 


and catalogues. 


So 


tories is one of the very 


Commercial stationers could dispose of a far greater 
amount of office furniture if the manufacturers were to ad 
vertise just half as extensively as the makers of kindred 


This is 


larly true of the manufacturers of desks and chairs. Their 


lines sold in the other part of the store. particu 


advertising need not be confined to trade papers and gen 
eral publicity, but they should supply the dealer with in 


serts, folders, catalogues, and demonstrating outfits—in 
fact, formulate a general plan of advertising The de 
mand for good office furniture can be created and the 


manufacturer should help the dealer to do this. 


fit and loss,and a hard, straight-backed chair 
contract. A certain well-known manufacturing 
problem of getting 


By experiment and comparison tt discov- 
i 


necessitated the mini- 


The old-fashioned factory stool was 


substituted 
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Sounding 
the Keynote 
of the Times 


“Efficiency is a word one hears frequently 
these days, and in a variety of connections. 
Efficiency concerns itself with getting the 
greatest results at the smallest possible ex- 


penditure of effort, time and money. 


The combination of clerical desk and typewriter desk in the 


2 in 1 


JUJE MIGO 











Clemeo”’ 
AN. 


IEXSIES 





THE CLEMETSEN CO. 
CHICAGO, U.S.A. 





Trade-Mark. 


with the ‘“‘Clemeco” Ball- 
bearing All-Steel Mechanism 


ounds the keynote of the times 
efficiency. 

Some of the salient features of the 
‘2 in 1 Clemco”’ are that: 

It does the work of two desks—a 
typewriter desk and a clerical desk. 

When closed it has the appearance 
of a clerical desk. 


The typewriter always remains in 
a horizontal position, and is not fast- 
the typewriter platform. 

















The writing bed of the desk is un- 
broken and work on top of the desk 
need not be disturbed when one wishes 


to use the typewriter. 


Only a slight pull or push is neces- 
sary to bring the typewriter into posi- 
tion for use or to place it out of the 
Furthermore, the typewriter 
automatically locked 


way. 
platform is alway 
in position. 


The mechanism is designed to abso- 
ly injury to the type- 


lutel 
writer. 


- * \7t ‘ ‘ 
Y prevent any 


| very good idea of 
1 Clemco”’ and the other 
members of the ‘‘Clemco”’ line from 
our big new catalogue “‘G’’. Send for 


a copy and read pages 22 and 23. 


We make a full line of office desks. 


The Clemetsen Company 
2608 Flournoy Street, CHICAGO, ILL. 
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Scme Observations and Suggestions by John D. Hanson, Jr., of the Perry © 


Buck le 


Company, New Orleans, La. 


T IS WISE for stationers to install a suitable stock of 
office furniture, for such goods are profitable both in 
their sale and in the effect they have upon the busi 

With a little time and effort an office furniture de 
Successfully to con 


ncss. 
partment will pay handsome profits. 
duct this branch of the store a regularly organized furni 
ture department should be created, with a competent man- 
ager in charge. The must have a thorough 
knowledge of the goods handled and must be j 
somewhat in the manufacturing processes by which offic: 
He should know, for instance, a little 


salesman 
educate 


furniture is made. 
or a great deal, as the case may be, of the construction 
of the furniture which he is engaged in selling, and should 
understand differences in He should be able to 
explain what quartered oak is and why it is called quar 
tered oak, and how to distinguish it from plain oak. He 
should be able likewise to distinguish genuine mahogan: 
sizes and grades o! 


woods. 


from birch, and should understand 
office desks, files, etc. 

In order that all 
who are entitled to service and whose business 


able, it is best to concentrate one’s lines with a few 


one may serve classes of customers 
is profit 
well 


recognized manufacturers—those who have a varied and 
We have found this ex- 
clusive proposition to be the best for various reasons, 
among which I may mention the following: The dealer 
obtains the benefit of the manufacturer's advertising, bot! 


comprehensive line of goods. 


local and national, and receives full co-operation at all 
times in securing orders. Suppose two dealers in the 
same town handle the same desks, chairs or filing cabi 
nets; then inevitably one dealer’s furniture is marked at 
a higher price than that of the other. The prospective 
customer, of course, goes to the competitor who sells 


the lower price and buys his goods, thereby jeopardizing 


at 


the interest of the first dealer and probably losing a cus- 
tomer for the manufacturer. For this reason exclusiy 
agencies are best, both for the manufacturer and for the 
dealer. 

The office furniture floor can be made to look attractive 


by correct arrangement and systematic upkeep. It will 
be found profitable to employ a man regularly to see that 


the drawers in all desks and cabinets run smoothly and 


The 
fully furnished 


great 


harmony 
UNCONSCIOUSNESS 


tly 


ing customer that 


value « i 
office 


perhaps im 


that the locks work. This man should understand some 
thing of furniture finish and should frequently give th: 
display stock a rubbing. This work will, in the long run, 
pay for itself, for it will save much of the expense on 
“come-backs.” 

\ careful selection of the furniture stock is essential 
Chair and desk stock which is turned over once a year 


handle advantage 
and 


will increase one’s profits. Dealers can 
ously roll top, flat top, and typewriter desks, 


four grades, and wood and ste el 


1 


urs 


tables, in three or filing 


cabinets. Besides these goods, filing supplies and the 
business accessories which go with the lines handled, 
such as waste baskets, costumers, cuspidors, stationery 

are all profitable features of the lin Che 


cabinets, etc., 
size of the 
locality, population and character of the busines 


Of these things the dealer himself is the 


stock must, of course, be determined by tl 





to be de me, 


judge, but always the merchant who has the stock on 
hand is the one who will sell the goods. 

The question of costs and profits is the most rtant 
factor in the business, and this problem is especially acute 
in office furniture, where price competition is very keen 
The smallest office furniture department can hardly d 
business for less than 25 per cent profits based on thi 
selling price, and yet we find some dealers who discount 
their lists 20 per cent for selling prices. (In most cases 
the goods cost 50 per cent from the manufacturer's list 
Then they give an extra 10 per cent for quantity installa 
tion and still believe they are making money But in 
reality this is how it works out: An article liste $100 
selling 20 per cent from list would bring $80, t if one 
gives an additional 10 per cent it falls to $72. Then sup 
pose his percentage cost for doing business is 25 pet 
cent. This sum, or $18, subtracted from $72, leaves $54, 
but our merchandise has cost us $50 plus the freight \ 
this rate, instead of making money the dealer is SIN 
money. 

An accurate record of stock on hand is necess n 
there is no better way to keep it than by means of the per 
petual inventory. But the small dealer who is familia; 
with the items of his stock does not need this aid 


7 
j 


f the imncom- 


any influence 


from his surroundings can pos- 


sibly sway his de 
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Mr. Dealer, Here is Steel 
for the Price of Wood 


This four-drawer Security Steel file 
cabinet is being offered for a time at a 
price that will permit you to sell it in 
competition with any good wooden 


filing cabinet. 


And price is not it s main selling point 
either, although pri ce is a big item in 
these times of advancing costs in both 
wood and steel. 


Please note these items regarding this 
cabinet: 
It has standard baked-on enamel finish 


in olive green (oak graining and mahog- 
any slightly higher). 

Welded construction is used throughout. 
Low side drawers. 

Compressor of the best positive locking 
type. 

Improved extension suspension mem- 
ber. 


And finally please note that immedi- 


ate shipment will be made—immediate 


shipment. 


Mr. Dealer, you will anyhow want 
to get one on order for sample. Write 
at once. We have a considerable sup- 
ply on ee but they will go quickly. 
After thi uu must take chances on 


prices ¢ nd del iver 


FIRE-PROOF FURNITURE & CONSTRUCTION CO. 


Factories at Miamisburg, Ohio, and Syracuse, New York 
New York Office, 25 West 45th Street, New York City 
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vit 


Are yo r acquainted with our comprehensive line of Security Steel Furniture? 
We make office furniture that is distinctive in quality and appearance and at 
that will build business for you 


price 
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By C. A. H. Thom, Gregory, Mayer © Thom Company, Detr 


the 
in the stationery 


covered subject of the 


EF HAVE 


place of office furniture 


heretofore 


store, 


and fof us to say much more on the subject 
might seem like a repetition. The reason why the com- 
mercial stationer is the best person to handle office fur- 
niture is obvious from the fact that almost every cus- 


tomer who comes into the store of this company for sta- 
tionery is a possible buyer of office furniture and other 
that 
concern we usually get 
\bout 40 


furniture, therefore, it will bs 


equipment. Our experience has shown us when we 


sell 
their orders for stationery 
stock is 


the original furniture to a 


and printing. per 


cent of our othce 


understood that we regard the ofhce furniture department 


as among the most important in the business. We be- 
lieve that a well selected stock of office furniture should 
include desks, tables, chairs, wood filing cabinets, steel 


filing cabinets, and transfer cases. 
With regard to the space allotted to 
the 


much depends upon the 


the office furnitur 


department and display of office furniture therein, 


room available On 


but | 


amount ol 
differ, 


matters of display opinions would recom 


mend that for concerns who carry sufficient stock two 
floors be reserved for display, or one large floor be kept 
for the better grades of furniture, which should be a1 
ranged in suites showing all the different pieces of the 
suite in one location The oak should be kept separat 
from the mahogany, and the various grades of desk 


grouped by themselv« so that one can concentrate a cus 


tomer’s attention on the particular line one is trying to 
sell him 

We always 
showing oak one week, mahogany another, and filing cab 
third. 


should continge 


have a window display and rotate it by 


inets and bookcases the 
We believe that the 
to one or two good lines 


dealer his purchases 


If he attempts to pick out the 


best parts of several lines he will get an assortment of 
stock that will be hard to dispose of and will find hi: 
warehouse full of unsalable goods and short of staple ar- 
ticles. 

Undoubtedly the office furniture department in a sta- 


tionery store helps to sell other articles, for salesmen in 
the stationery department turn over their furniture pros 
pects to the furniture department, and vice versa, so that 
both departments work in harmony. 

The 
start him at the bottom, handling the indexes, guides and 
folders, and dusting the stock, until he the stock 


and the prices and is able to talk intelligently about them. 


way to train a salesman in office furniture is to 


learns 


I do not believe it is profitable or at all advisable for a 


commercial stationer to attempt to carry a line of office 


furniture unless he has sufficient room properly to display 


his wares and has competent people in charge of this de 


partment. There is a heavy overhead expense in the 


lf a business man would not thy f keeping a 

deal, why should he neglect the slightest detail 
: . : : 

to the confidence and assent of that custome? 


pounds and Pence 


’ , . 
the adjutants of 


Success 


Sympathy and understand » 


nt, Mich. 


average ageaier 1s 


the 
that if 


furniture which 


and to 


ndling of oftce 


likely to overlook, consider he makes a 


cent over the cost prices 


gross profit of from 25 to 30 per 

he is making money in the furniture business lf ow- 
ever, he takes into consideration the cost of handling the 
business, the repairs which must necessarily be made to 
goods damaged in transit and for which claims can not 


be made on the transportation companies, the damage to 


} 


goods in his own warehouse by his own employes in de- 
livering them, etc., he will find it is necessary t ea 
liberal percentage of profit in order to show a balance on 
the right side of the ledger at the end of the ye 

\ commercial stationer who contemplates putting in a 
line of ofhce furniture should carefully consider the 


amount of business it is possible to do in his territory, 


and while the business may show a satisfactory t on 
ndividual sales, the intervals between sales must be taken 
to consideration, and an office furniture stock whi is 
not moving will eat its head off in overhead expense 
while standing on his floors 
\ dealer should have exclusive sale in his ter 
the lines he represents \t the present condition of the 
trade it is almost impossible for a dealer to handle a line 
of furniture, carrying small stock and _ taking rders 


from catalogues, for the reason that manufactur 


slow in filling orders that the customer will not w 


roods ordered can be Sci 


Wi 


ured from the factory 


adopted the General Fireproofing Company's line oi 
] I | 


filing cases several VeaTs ago, and have done l I let 
fully good business right along. A point that would be 
good for the stationers to know is that the stock steel 
fling cabinets, as they are building them at present, 
fast taking the place of special, built-to-order steel furni 
ture for vaults. We have equipped a great many court 
houses and banks lately with stock steel sections, whic! 
otherwise would have gone into special contract work 
We have been able to give our customer just the arrange 
ment he wants out of stock files, and give him just what 
he needs for the present and the immediate futut with 
the possibility of adding to his equipment as req We 
consider this a better plan than having the entire vault 
htted up with special cases which can not very well be 
changed after once being installed, whereas t stocl 
files can be rearranged without any expensi 

We also find a growing demand for steel g cases 
on account of their fire resisting qualities 

We made an installation of 169 sections of steel rtica! 
files not long ago, and we did it by showing « 
that he could save 31 feet by 6 feet of valuable floor spas 
over the space required for the wooden cal s her 
had in use, together with those he contemplated buvir 
With the present high rents in office Idings S was 
the chief f tor in making the sal 

s r standu ‘ ee ] 

rt and ease tl ' t wii 
ly ’ f stra will breed ricl 
expr sed m ci fice furniture, are 
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‘‘B-M’’ Card Index & Vertical File Supplies Now Come in Dust and Soil- 
Proof SEALED PACKAGES; Service, Quality and Full Count Guaranteed 


Your S - 
Clean oo /yrtp & 
rege) WNP 
I Fibil = RY é \ " 
wa & C Pap? 
— ~~ 1s, ot 
é Cr oe - 
“Oy, ae 
The'*B-M”’ Seal, 
s Our Guaran- 
é ual1ty 
( le I é 
Sati Ict1o# 





The ““B-M” 
Guarantee 
Certificate 

ts Enclosed in 
Every Package 


or 


The Style and 
Character of 

the Cards and 
Guides ts Visible 
Without Opening 
the Package 


If You Haven't Yet Placed Your Stock Order 
for “B-M” Card Index & Vertical File Supplies— 


When the first announcement of this new Card Index 
and Vertical File Supply Line was written—-we expected 
to fill orders within two days’ time at the very limit. 

Our intentions were good—-but we failed to reckon upon 
the tremendous response that followed upon the 
heels of the first announcement. 


Our problem for the last two months has been to produce 
the goods — maintain the quality and deliver fast 
enough to keep all of our dealers happy. 

Assortments—sizes and styles are complete. Our pro- 
duction facilities are improving every day and will continue 
to improve. 

Progressive Dealers everywhere declare the new “‘B-M”’ 
Card Index and Vertical File Supply Line to be the great- 
est merchandising improvement since the original filing 
system was first perfected 

If you appreciate quick sales — clean stocks and 
full profits—you'll say the same thing. 





Act Today 


You need a Line of Supplies 
of this Character. Write for 
our Introductory Order Propo- 
sition NOW. 











If you have not yet placed your stock order for this 
new line--write at once for our Special Introductory 
Assortment offer 

No supply line made offers so many distinctive quick- 
selling advantages as this— none sells so easily or insures 


greater satisfaction to your customers. 

As the most progressive dealer in your community—we 
invite you to investigate these statements. 

Be prepared. If you want your share of the business 


that is resulting from the National Advertising of this 
line, now is the time for ACTION. 












BROWNE-MORSE COMPANY 


16 McKinney Avenue 


Muskegon, Michigan 








84 





DEPARTMENT MANAGER TELLS OF PRICE FACTOR 
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From an Interview with Ed. C. Gerow, Manager of the Furniture Department, 
Lowman & Hanford Company, Seattle, Wash. 


T OCCURS to that one of the handicaps to the 
progress of the furniture business in stationery stores 
especially in the desk and chair department, is non 

adherence by dealers to the price at which the differen: 

The flexibility of quantity prices is 


me 


articles are marked. 
a disturbing element in the local trade. Too frequently 


dealers do not adhere to marked prices when quoting on 
quantity orders. I that this happens in all 
cases or in all stores, but it happens too frequently in 


do not Say 
many stores for the good of the office furniture business 
as a whole and for that of the dealers in particular. This 
is so often done on quantity orders that a number of buy 


ers have received the impression that the figures marked 
The File 


upon the price tags are not the proper ones S 
and Office Furniture Committee of the National Associa 
tion of Stationers and Manufacturers at the last conven- 


tion reported this abuse 

We now have a discount of 33 
we should get 40 per cent, as 33! 
does not cover the cost of conducting the business. 


% per cent on files, and 


% per cent in many cases 


It is a curious coincidence that the same firms who ex- 
pect to buy desks and chairs at cost do not hesitate to 
pay full price for their filing cabinets. They know th 
price on filing cabinets is fixed; consequently, they do not 
quibble over the cost. This condition in the filing cabinet 
end of the office furniture business was accomplished by 


of the manufacturers to maintain such prices, which 
become standardized and universal. 

| believe the desk business could 
on a profitable basis with the aid of the trade papers and 


be improved and | 


the manufacturers, by showing the dealer that unless hi 
makes a profit of at least 334% per cent on every des! 
sold he has lost money in the transaction. It would 
most seem that many desk manufacturers care very littl 
about the price at which their goods are sold. Cases have 
been known where a dealer sold desks at 10 per cent 
above the net factory cost. To remedy these conditi 
is all a matter of education, and if the Desk Manut 
turers’ Association will go into this phase of the business 
1 am sure they can materially better conditions 

NOTE We believe that the Desk Manufacturers’ A 


sociation has already taken up the matters complained 
by Mr. Gerow, and this year is working in harmony 


the National Manufacturer 


with a view stronger condition in 


Association of Stationers and 


to bringing about 


office desk and chair business. Accomplishing a refort 
of the kind suggested is something which requires tin 
patience and energy. When all the manufacturers 
agreed that it is to their own advantage for dealers t 
make a normal profit they will insist that prices be upheld 


We prevent people from committing suicide; it ought to 


advancing prices, advertising them, and showing the deal- be possible to prevent them from doing that whi ! 
ers where it is to the latter’s advantage and the advantage invite failure and poverty 
Factors of Success in Office Furi ire 
In a letter to Office Appliances recently, Clarence E. Mosher, secretas he Waqe- 
maker Company, of Grand Rapids, Mich., says that one of the strongest points in favor 
of the handling of office furniture by the mmercial stationer ts t und in the 
reason why so many of them started to handle that class of goods .n add n to strictly 
stationery stock, vizc., taat while the regular furniture dealers may ha had ti yoods in 
stock and on display at their salesroom, the commerctal stationer had mes ‘ n ti 
streets, pertodically calling upon their trade, solicitin rders for all supp esed in the 
office So many opportunities were offered to them to take excellent ’ ft 
furmiture, and the sales were of such size that profits were good, that may stationers dé 
cided on this evidence alone that office furniture would be a profitable tte) ‘ j 
“From our expertence,” says Mr. Mosher in selling reaular fury “ ’ tri 
office furniture dealers and commercial stationers, % found that wer who ha 
men out on the street regularly getting after the bu s as the ne % thu t | 
greatest success tn selling office furniture regardles f ti lass hh } r Ie 
be a furniture man, office furniture man, or mmercta fattoner 
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enn Sf ct EC! 00000 HMA 
Filing Desks 


Are Made to Fit a-Business Instead 
of Forcing a Business to Fit a Desk 


This out-of-the-ordinary arrangement is accomplished by selecting from an assortment 
of ten kinds of drawers that are designed for filing different sizes of index cards, checks, 
vouchers, folded and flat letter and cap size papers---in fact any business papers that 
are to be filed and classified for quick finding. The left pedestal of this desk 


Can be 
furnishedin 
almost 
any desired 

finish 





has slide shelf, drawer for 4x6 record cards, small storage drawer and cap width 
drawer equipped with follow-block, for filing legal size papers. Right pedestal has 
slide shelf, six drawers suitable for filing electrotypes and other printing plates or 
legal blanks, etc., also drawer divided into three compartments, each division of dimen- 
sions for filing folded legal papers, insurance policies, ete. Desk also has back panel 
and drawer between pedestals. In our dealers catalog are illustrated and described 
numerous arrangements of desks---you should have one in your office to show to your 
prospective desk customers. If you haven’t a copy write for one---free. Also bear 
in mind we are willing to assist you in arranging a desk for any specific purposes. 


UOUUAOUUAOONUEOOAOOAUTOOANUOOAAOOAAAOAAOUEAUO AAU OAAOAAAUOAAOEAAOAAO AAU OEAOOOAOUNOOOOOOOUAOOOOONOOOOOOUOOOOOOOOOUNGOOOOOOOONGOOONOOUONNOOOOOOUNNOOONNNOOONNOONRLE: 


The Sf @t” Manufacturing Co. 
162 Union Street 
Monroe -:- Michigan 


New York Office—75 John Street Chicago Display —511-515 S. Wabash Avenue 


Also made in Canada by Knechtel Furniture Co., Ltd., Hanover Canada 
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When your customer talks Let- 


ter File, interest him in one of 
these “1220” Cabinets. There are 
features that make good talking and 
selling points to be considered. Made in 
Letter, Legal Cap and Invoice sizes— 
a range of widths that will care for most of the de- 
mands of business. The Letter and Legal Cap widths 
are made two, three and four drawers high, the Invoice 


“| 

= 

= . 

= size five drawers high. Drawers roll freely on double 
= ? eT ad fe roller bearing supports, and have extension slide, which 
= keeps drawer in horizontal position when withdrawn 





from cabinet. Self-Locking Follow Blocks on easily- 
removable rods. Drawer fronts and tops of cabinet are 
five-ply Quartered Oak veneer—warp and split proof. 
Sides and backs are handsome panelled Plain Oak. Also 
Elegance made in Birch Mahogany. The Dull or Velvet, Golden 
and Natural Oak and Birch Mahogany finishes make 
° ° these files very attractive in appearance and can be 
Combined With readily harmonized with any other office furnish- 
ings. These files as well as other #2 products are 
Moderate Cost nationally advertised at prices which yield the dealer a 
liberal profit. Inquiries from your city are referred back 
to you as one of the #2 dealers. This policy of strict 
co-operation works to the advantage of dealers selling 
Yfie \ines. If you are not a W& dealer we would be 
pleased to send our Catalogs and assist you in selecting 
a small opening order of #2 goods. 





Manufacturing Co. 


162 Union St. Monroe, Mich. 
New York Office—75 John St. Chicago Display 511-515 S. Wabash Ave 


Made in Canada by Knechtel Furniture Co., Ltd... Hanover, Ontario 
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Our steady increase in sales on cd 
this popular Letter File indicates CAA&Y’ 
the esteem in which it is held by the 

MONROE MICH US A 


buying public and our dealers. It is 


nationally advertised at prices which net a4 * 
the dealer a liberal profit. If you’re not A 2 1 


now a #72 dealer, why not investigate? Each of the 


thirty frame-joints of the #2 No. 421 Letter File e 

are interlocked, glued and held with two screws. This 

scientific construction makes cabinet practically wear- ? eT a ne 
proof—racking is impossible. Drawers are full height, 
dust-protected and equipped with self-locking follow- 
blocks to keep contents in vertical position. Indestruct- 
ible rollers under points of greatest bearing make draw- 
ers roll easily, even though loaded to capacity. These h M 

files answer all requirements where utility, service and Er e ost 
accessibility are considered in making price comparisons. For 

There are ten kinds of drawers that may be utilized in 

the makeup of one of these cabinets. Drawers designed The Money 
for filing index cards, bills of lading, invoices, ete., used 
in business and professional offices, which may be com- 
bined as needed in cabinets of any required capacity. 





Letter and Legal Cap sizes made in two, three and 
four drawer heights and Invoice width in two, three, 
four and five drawer heights. Golden, Natural and 
Weathered Oak and Birch Mahogany finishes. Ask 
for our new Dealers Catalog "M". 





Manufacturing Co. 


162 Union St. Monroe, Mich. 


New York Office — 75 John St. Chicago Display— 511-515 S. Wabash Ave 


Made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ontario 
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$f ¢-(ompact filing Sections 


The value of floor space in modern offices is often 
Advise your customers to buy 
files to which sections may be added without 


underestimated. 


Sections are 34 inches wide and 15 and 24 inches 
deep. Compact Sections shown below align with 
them and #2 Receding Door Sectional Bookcases 
stack up and intermesh with them, so you 
may provide a few book sections with the filing 
devices or a few necessary filing sections with a 
bookease outfit, always insuring uniformity of ar- 
rangement and appearance. #2 Sectional Book- 
cases are ideal for office and home libraries. The 
addition of filing sections greatly enhances their 
field of usefulness. 

Greatest capacity in smallest space, at lowest cost. 
Value judged by actual filing capacity is the supreme 
test of cabinet efficiency. We offer you greater 
capacity, larger variety, in smallest floor space, at 
reasonably low prices. This line has been wonder- 
fully developed, added to and made more salable 
from the dealer’s standpoint. Get our Dealers’ 
Catalog "M" if you haven’t a copy. 
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‘eeé-“Horizontal Line” Filing Sections 


Offer Better Value in point of Ca- 

pacity, Design, Construction and 

Finish than any other Line of Hor- 
izontal Files 


FOQUEQUUENUUGUUOGUUOGUUUGEOUOANDOGUUEOOUEGUOESUIOEAOUEEUU OOOO EOOUEAOU EOD UAOUOGOUOUUOAUEEOUEEOUUOEUOGOUALE 


ny 


re-arrangement 


These handsomely designed, substantially constructed and 
beautifully finished sections fit almost any space. The 18 
inch width provides ample space for all kinds of standard 
filing drawers without waste of space. Fifteen and twenty- 
four inch depth sections provide the required capacities 
for commonly used files. Built entirely of select, seasoned 
Quartered Oak, handsomely flaked or Birch Mahogany. 
Finished all four sides. Dull brass label holders and drawer 
pulls. These beautiful and efficient sections serve a multi- 
tude of purposes. You get greatest possible filing capacity 
in smallest floor and wall space with their use. 


The f/& Manufacturing Co. 
162 Union St., Monroe, Mich. 


New York Office—75 John Street Chicago Display —511-515 S. Wabash Avenue 
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, UNDERWRITERS’ LABORATORIES, INC 
INSPECTED LIGHTWEIGHT Sart 


mh. 
' 





Ten-Million-Dollar Fire at Augusta. Georgia, 
March 22, burned out this fire-proof skyscraper 
Valuable papers, files, etc., in offices on the 
fourth ent on the sixth floor escaped in_this 
furnace without being even discolored. They 


were locked in THE SAFE-CABINET. 


Your Papers SAFE WHERE 
Fire-proor Buitoines Fain! 


Here are a few of thousands of SAFE-CABI- 
NET users: Thos. A. Edison, Inc.. Orange, N.J.; 
Equitable Life Assurance Soc., New York: Penn 
Mutua! Life Ins. Co., Philadelphia: Continental 
& Commercial Bank. Chicago; Hearst Bidg., 
San Francisco; Busch Bidg., Dallas, Texas. 


A Year to Pay if You Want Yet size for size, THE SAFE-CABINET 


has twice the capacity of those, only a 
third the weight, and costs far less. 

Its remarkable performance has won this 
high rating from the Un- 


You officials of industrial enterprises, 
you merchants, office and professional 





you are responsible for 


derwriters’ Laboratories: 





“Inspected Lightweight 
Safe.” 
3ut please don’t confuse 


innumerable papers, 
files, records, maps, in- 


men and home owners— 


struments, valuables or s:-c (ENTE ST THE SAFE-CABINET 
keepsakes that money MO Oe t with a mere “insulated 
cabinet."’ No other con- 


can't replace! 

Yet science now leaves 
you no excuse if they are 
destroyed tonight. 

A small amount 
monthly brings vou THE SAFE-CABI- 
NE'l'—this new-day triumph that con- 
guers fire peril! Has repeatedly fallen 
red-hot amid thundering walls, laid 
buried for days in water-soaked ruins 
with contents unscathed! 

A container that baffles cracksmen far 
more successfully than many iron safes. 


48 Styles and Sizes Adapted to Every 
Business, Profession and Home. High- 
est Award at both California Exposi- 
tions. Construction Patented. Trade 
Name Protected. 


tainer possesses Zeni- 
therm walls. And Zeni- 
therm is the greatest and 
lightest heat resistant 
known 

WRITE TODAY! —or wire for our photo-cata- 
log and amazing evidence from men who escaped 
the crushing effects of fire and theft because 
THE SAFE-CABINET proved invincible. Delay 
has meant calamity to thousands. Send today! 


THE SAFE-CABINET CO. 
Dept. 000, Marietta, Ohio 


Originators and Sole Mfrs. of THE SAFE-CABINET 
Branches and Agencies Most Everywhere 
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IHUUIL HE ETS 


THIS 


appeared in 
The 
Saturday 
Evening 


Post, 
Collier's, 
Literary 

Digest 


and other 








L 








THE SAFE 


is recognized the world over as positive insurance for valt 
records against attacks by fir 

Our advertising has paved the way for the Salesmar u 
need no other introduction than to say, “I represent THE 
SAFE-CABINET COMPANY.” 

Our « payment plan makes every busin and ever 


and live dealers shou!d get in 


in on the ‘“‘ground floor.”’ 
required to carry the account 


mer has a 


our 91°61 


-CABINET 


THE SAFE-CABINET COMPANY 


Sole Manufacturers of 


THE SAFE-CABINET 
Marietta - - - - 


Ohio 


prominent 
magazines 
during May. 


Thousands 
of inquiries 
resulting from 
our National 
advertising 
have been 
referred to 
our dealers, 
who in tum 
have made 


SALES 
and 
PROFITS 
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HINTS FROM AN OFFICE FURNITURE MAN 








Interesting and Timely Suggestions to Stationers by E. E. 


ee 


- 


Baker, President of the 


Baker Office Furniture Company, Pittsburgh, Pa 


Editor's Note.—The following observations by Mr. Baker are 


timely and valuable because they come from a man whose 
business experience has been almost exclusively in office fur- 
niture lines The Baker Office Furniture Company specializes 
on office furniture and handles the smaller office appliances 


commercial stationery lines as a secondary consideration 


commercial stationery 


and 


In most stores the stationery items are 


the chief features of the stock, while office furniture is to a 
certain extent an accessory but nevertheless important item 
This accounts for the fact that the stock of the Baker Office 


Company is so large in proportion to the commer 


end of the business 


Furniture 
cial stationery 


HE commercial stationer is the logical person to 
handle office furniture provided he has the facili- 
ties and the capital with which to extend his busi- 

ness and is desirous of taking on additional lines, because 
the buyers of commercial stationery and office furniture 
are one and the same, and it is convenient for the cus- 
tomer, to say nothing of the advantages to the stationer 
to be able to buy stationery and office furniture in one 
store. 


Our has always 


investment in office furniture, which 
been our main business, is perhaps 90 per cent of our total 
investment. 

A complete line of 


roll top desks and single flat top desks, ranging in lengths 


office furniture should consist of 


from 36 to 72 inches; double flat top desks in three sizes, 
60x48 inches, 66x54 inches and 72x60 inches; 
desks to include both roll and flat tops with center drops 


typewriter 


or openings for typewriters 20, 25 and 30 inches wide, 


and in addition, roll tops and single flat tops 60 inches 
long with the typewriter attachment or table in one of the 
pedestals, preferably the left hand pedestal. In additio: 
to the above mentioned typewriter desks a number of 
desks 
from 36 to 96 inches, in the 
the doubles. Al 


these desks should be carried in at least three grades, and 


typewriter stands are necessary. Standing should 


be carried in all lengths 


singles, and 72 and 96-inch lengths in 
in many places, in order to satisfy customers, it is neces- 


sary to have five or six grades. The medium and better 
grades should be carried in both oak and birch or imita- 
oak 
In some localities it pays to carry a small as- 
oak Early English. The 


mentioned desks, of course, are supposed to be wood, and 


tion mahogany, and the higher grades in and ma- 


hogany. 


sortment in above 


fumed and 
at the present time it is becoming necessary to carry cer- 
tain sizes of desks in steel. 

The chair stock should consist of an assorted line, botu 
and companion or leg chairs to 


rotary or revolving, 


match in various grades, from the low priced to the high 
priced goods. The medium and better grades should be 
carried in both the oak and the imitation mahogany, and 
The 


highest priced chairs should be carried in oak and ma- 


certain numbers in fumed oak and Early English. 


hogany. In addition to chairs it is necessary to carry a 
line of settees in the 4-foot and 6-foot lengths, and an as- 
sortment of stools, from the lowest grade to the high- 
est; the better grades both with backs and without, and 


to carry the same finishes as the chairs, with the exception 


that there is very little call for stools in mahogany. 


Filing cabinets should be carried in both wood and 
steel, each line to consist of four classes; verti l r ] 
cabinets, long horizontal sections, short or half length 


horizontal sections and card index cabinets The wood 
hling cabinets should be carried in oak and birch and the 
higher grades in oak and mahogany. The steel cabinets 
should be carried in green as the leading color, and cer 
tain parts of the line in both oak and mahogany finishes 

It is necessary, of course, to carry a full line of tables, 
and a line of tables covers quite a wide field and consists 
of all sizes from the ve ry smallest to tables 8 feet and 10 
feet in length, and the medium and better grades of 
tables should be carried in both oak and imitation ma 
hogany finish, together with certain sizes in fumed oak 


and Early English, and the higher grade tables in oak and 
mahogany. 
\ line of 


furniture stock, and it is also necessary to carr 


sectional bookcases is necessary in an office 


} 


the various grades and in various sizes and in the sam 


grades and finishes as the other goods 


\ line of supply cases in wood and steel, single and 


double doors is very essential in an office furniture stock 
In the wood supply cases in most places it is sufficient to 
carry the stock in oak and imitation mahogany finishes. 
The steel supply cases, as a rule, can be confined to one 


color, green 


In addition to the supply line of wardrobes is 


Cases, a 


necessary, single and double doors, and in at least two 
grades; the medium grade in oak and imitation n any 
and the higher grade in oak and mahogany In some 
places there is quite all for steel wardrobes 

Ot course, no office turniture stock would be complete 
without a line of costumers or coat poles and umbrella 
stands in the various grades and in the finishes to corre;- 
pond with the other ofhce furniture 

\ line of light weight or light constructed steel safes 
is considered at the present time almost necessary in a 
complete line of office furniture It is sufficient in most 
cases to carry these steel safes in one finish, green; the 
ther finishes, as a rule, can be ordered from the factory 
as they are sold. 

\s to the best way t arrange a line of office furnitut 
for display purposes, much depends on the size and shape 
ot the building occupK d (Ot course, the ideal way would 
be to have the samples so arranged that each piece will 
stand out as an individual piece of furniture, but in most 
cases this plan takes up too much floor space and costs 

1 


too much in the way of rent to display a general line in 
this The 


and general convenience 


next best plan for economical purposes 


way. 


of both the office furniture dealer 


and the customer is to classify the goods and show all of 
any one kind of goods together as far as possible, as cus- 
tomers can be waited upon quicker and more time saved 


by having all of any one kind of stock shown in one cer- 
tain space, or as far as possible all on the same floor 
The should be 


will be provided for the 


furniture so placed that ample aisles 
moving of the goods off and on, 


and, generally speaking, I think a floor looks better when 
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this arrangement is followed, when the roll top desks are 
placed along the walls and the flat top desks along th 
center of the floor. 


In displaying suites and outfits of higher priced goods 
that are made up in this way, of course, sufficient space 


should be set apart for goods of this class to give plenty 


} 
D 


of room and the outfit or suite of furniture should 
shown together 

It is very desirable to have a certain space on some of 
the floors not permanently occupied where a_ general 
outfit of furniture that may be selected from the various 
floors can be assembled and grouped for the inspection 
and general convenience ota prospective buver. 

Where there is sufficient floor space at the disposal of 
an office furniture dealer, some even consider that it pay 
to divide a certain space by partitions into offices and 
fit them up as sample offices; this, however, is too expen- 
sive a proposition, and one in which the average offi 
furniture dealer cannot afford to indulgé 

Every office furniture dealer should have a floor ot: 
part of a floor somewhere in the building for the purpos: 
of displaying goods that are to be closed out, and this 
floor or space can be called the bargain floor, or any 
other name that may seem appropriate 

In our ¢ x perience a floor ora space ol this kind 1s very 
important or very essential and we are sure it will be th 
means of turning slow selling goods into money and 
clearing the regular floors from undesirable samples 
much more quickly than any other plan 


We think a window display should be changed one 
each week, and the display, of course, in most cases, 1s 
governed by the size of the window. Where it is possibl 
to do so, it is always desirable to show a group of goods 
as they are to be used; a private office, for example, a 
bookkeepe r’s office, a ste nographer’s office, a ge neral work- 
ing office, a library, a filing room, a directors’ room, etc. 
We think a window display should work hand in hand with 
any advertising that a concern may be doing; goods adver- 
tised in the papers or by circulars during any certain 


week should be displayed in the window during that 


week. 

As to whether or not it is profitable for the commercial 
stationer to handle all styles of office furniture depends 
entirely on whether or not the stationer desires to go into 
the office furniture business, and has the building, facili- 
ties and capital for handling it. The location of his build- 
ing, as to a back entrance, elevator facilities, etc., have 
much to do with it. If a stationer has a small building 
and a small capital, about as far as he had better go in 
office furniture would be a line of filing cabinets; these 
goods take up less room for the money invested in them 
and can be easier handled by the stationer than any other 
line of goods that are considered a part of an office fur 
niture dealet’s stock. In addition, all stationers carry a 
line of filing cabinet supplies, which, in many cases, help 
to sell the filing cabinets, and the supplies can very ofte 
be shown and displayed in the filing cabinet samples 

The stationery department and the office turniture de- 
partment go hand in hand; the customers tor each depa 
ment are the same, and if the salesmen in each depart 
ment work together and help each other they can in- 
fluence and lead a customer from one department to the 
other, and increase greatly the total sales for the year 
If the customer should go into the office furniture depart- 
ment first and buy his outfit, he can easily be influenced 
into the stationery department, assuming that he is a new 
customer, buying a new outfit, and be induced to buy his 
various supplies in the stationery department instead ot 


going to another store; or if he should first visit the sta- 


tionery department and buy such supplies as may be nec 
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By R. H. Pogue, Manager, Office Furniture Department, Dewberry © Montgomery 
Stationery Company, Birmingham, Alabama. 





HE QUESTION has long since been settled in my wood and steel, manufactured by the company one re} 
mind as to whether office furniture should be car sents. Now, of course, the dealer will have to carry mort 
ried by commercial stationers or not. than one section of many numbers, but that depends al 
The commercial stationer without a complete line ot! gether on the demand 
office furniture ceases to be an up to date stationer, and There are not many manufacturers of filing cabinets 
falls back into the ranks of a small town book stor who will refuse to consign a larger amount of their 
There is nothing more pleasing to the business man of nets to the dealer, of course, with ample security In 
today than a display of office furniture arranged in a_ this way one is able to carry one each of the sections as 
systematic way and bedecked with the necessary equip stated above 
ment to make his day shorter. Herein is where the sta One's supply line should be complete with every 
tionery department intermingles wonderfully with the date system one’s company manufactures 
office furniture; that is, the desk end of it Now, we are approaching the most important s ect 
In making displays of desks I have always tried to of them all—‘The Sales or the Salesmen.” 
place on them artistically as possible, a nice glass pad, \ good salesman never considers the name of a desk 
ink wells, letter trays, etc., which | think add to the ap chair, or filing cabinet, t he puts his confidence in his 
pearance wonderfully, and display one’s stationery at the manager, who has selected this line, and he immediately 
same time. starts to find out all there is to be known about whatev: 
There is no doubt that the opinion of different man line he is to sell. 
agers of office furniture departments will widely differ First, the constructior It differs from all thers 
as to what it is best to carry; and, something more con Why Next, the quality of wood or steel used ar 
plicated than that, is how many different qualities should down the line one will tind many things that diff 
be carried. My idea on this subject, perhaps, is different the other fellow’s lines hese are points of merit ust 
from that of most men. I have always believed that one the salesman has the manufacturer behind him, w is 
should carry at least three grades of roll top and flat spent time and money for mechanics, architects, 
desks in oak and mahogany, and chairs should run the perts of all kinds to patent, design and finish this | 
same, not over three grades, carrying, perhaps, six or When a salesman compromises with himself and agree 
nine styles. with his competitors that their line is better than his he 
The filing cabinets and systems have the edge somewhat ceases to be a salesman 
on the desk lines, as I believe you will agree with me \ll office furniture salesmen should be well traine 
They have been handled more universally by commercial approach, as the men with whom they will come in contact 
stationers. As to their place in the stock, they work hand are of the highest class of business men \s a rule the 
in hand with desks and chairs. Their display should be owner of an office, or the manager, will allow employés 
closely associated with the desks and chairs, for every to buy the small articles needed, but when it comes to a 
customer one has for either is a prospect for the other new desk, filing cabinet, or a change in system he mself 
In making furniture displays it has always been my plan is the man to select, ©. K. and buy. For this reason the 
to associate with it filing cabinets showing some system, salesmen must be up-to-date, clean, polite, honest, shrewd, 
whereby I have in my display desks with their necessary and self dependent, ready to figure in dollars, hundreds, 
ink wells, pads, etc., chairs, filing cabinets and systems, or thousands, or whatever may come before hit Fora 
wherein I show three lines displayed together These salesman to be ready for this emergency he must study 
displays should be changed at least once a week Then all the time and keep up with every new articl 
one has the chance to show different styles and systems. tured in his line, or by his competitors In other words, 
As to how many qualities of filing cabinets one should he must “burn the night oil.” 
carry is another good sized question and has to be an- Some salesmen are born, some are self mad 
swered by each manager of office furniture. What I think think they are salesmen and are called salesmet ey 
on this subject may widely differ from the views of others. are only order takers This kind of a salesman merely 
If one is agent for some line he can carry a complete rets what is floating on the surface 
stock, having on display a sample of each section, both It is an honor to be a real salesman 
Taste ts indefinablk hut no less real for that Recause business w al t lepartments. wn Lite 
last analysis, rests on Personality, the problem of ea merchant's office equipment must 
solved with specific reference to his own personality and that of his customers To assist him 
in that solution modern industry has taxed its heaviest resources and insptred its ablest artts 
ans. But the problem of choice is still his, and the rewards of a right selection are the greater 
for the years’ evolution in popular taste which have recreated the modern business office 
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Allsteel Dealers are able to 
offer the greatest Transfer 
Case value and profit accord- 
ingly at transfer season. 
Allsteel protection, conve- 
nience and durability cost 
little more than wood. Fil- 
ing supplies also in demand 
at transfer time are supplied 
in complete assortment. 


Personal Bond Boxes made in three 
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finish. 


Showing typical section from the Allsteel Upright Line 
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—The Line [hat Brings More Business 


The Allsteel Line with nearly a thousand items puts the answer to 
every office filing need, in the dealers’ grasp. 

Mr. Prospect for the personal desk-side stack of two or three sections, 
finds a range ample to supply his most individual whim; the office 
manager can fit his department throughout with Allsteel-Filing Cabi- 
nets, Desks and Tables, Record Safes, and down to such incidentals as 
Letter Trays and Waste Baskets, all of one high quality and appearance. 


Also, by constant additions to the 
Allsteel Line, the Dealer is being more 
thoroughly prepared to meet even the 
great demands of public institutions, 
insurance companies, etc. Such jobs 
are being more easily and quickly 
handled with standardized sections from 
the Dealer’s stock or from our immense 
reserve supply at the factory. 

GF Filing Supplies—a broad line of 
high grade standard folders, record 
cards, guides and filing systems, fit right 
in with Allsteel, making a team-work 


arrangement with distinct buying and 
selling advantages. 

The Allsteel Dealer finds that his 
stock ‘“‘turns over’’ more rapidly, thus 
insuring maximum profit. And the 
added prestige of being able to handle 
every office filing need has strong busi- 
ness-building power. 

Dealer service is personal rather 
than ‘‘cut-and-dried’’. We have found 
this to be the most result getting method 
when carried out in connection with 


Allsteel general publicity. 


Get Our New Catalog 


The New Allsteel Catalog covering every item in the line and containing 
helpful dealer suggestions will be mailed upon inquiry. If you do not 
handle a steel line or wish to broaden your sale of steel office equipment 
there may be opportunity for an Allsteel Dealer contract. Write for details. 


The General Fireproofing Company 


LOGAN AVENUE, 


Private Deposit Box 
Section for Banks, 
Hotels, etc. 





Letter Trays, Waste Baskets. Etc., 
are of the same high quality and 
appearance as larger Allsteel items 


YOUNGSTOWN, OHIO 


Wydesteel stack mounted 
on a bus-—-a great conve- 
nience in banks, etc. 
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FURNITURE IN THE STATIONERY STORE 











By W. B. Hall, of the W. H. Stanage Company, Cincinnati, Ohio. 


HE handling of office furniture in the present day 
is very necessary and a valuable adjunct to the 
up-to-date office equipment and commercial sta- 
tionery store for various reasons, a few of which are as 
follows 
There are a great many cases where a newly incor 
porated concern or set of individuals or their representa 
tives walk into your place and you probably sell them 
desks, chairs, tables, etc., for the fitting up of their new 
ofhces and then if you carry a complete line of commercial 
office supplies you can sell them everything else from a 
desk pad or set down to pins and pencils, and also secure 
their orders for printing such as letter heads, envelopes, 
etc., and in the majority of cases you will find that yout 
customer really prefers buying everything at once and at 
the same place to save running around and shopping 
Thus, he is really saving time and is only too glad to 
find a place where he can fit his office up from a desk 
down to a pin. A good way of finding these new pros 
pects for office furniture and stationery supplies is for the 
wide-awake salesman to follow up newly incorporated 
companies in his particular city and state, sell them their 
stock certificates, seal and corporation record book, and 
you are thereby on the ground floor to sell them offic 
furniture and stationery supplies 
It has been the writer's experience that many a good 
live stationery and supply account has been built up solely 
by the interest the salesman took in trying to please his 
customer on his first purchase of office furniture, giving 
him quality, service and personal attention to such order 
In order to successfully sell office furniture, it is first 
important to have an ample and attractive salesroom, have 
furniture such as desks, chairs, etc., properly grouped by 
matched lines and qualities from the best grade down to 
the cheapest, giving prominent and best location to all 
better grades, and lastly keeping the 
the samples well cleaned and polished 
and properly marked 
It is a wise policy to cultivate the 
habit of always showing your pros 
pe ctive customer the highest grade you 
have first, regardless of the fact as to 
whether he came into your store to 
purchase a $20.00 desk or a $100.00 
desk, because many a time a customer 
will get “sweet on” a high priced desk 
when he really had in mind an article 
at only half the price he paid; then 
again even if you cannot sell him high 
grade articles and are obliged to sell 
him a cheap line of furniture in order 
to get his sale at all, you will leave 
a pleasant taste or desire with him 
for better articles and the impression 
that you also have quality as well as 
price. The results are that he will re- 
member you and come back to your 
store again. 
Window displays of office furniture William 





when properly arranged so as to attract the pass 
ing public are a very important and valuable aid 
in the sale of same High grade desks and chairs, 
etc., should be shown in the window to _ represent 


a model office, as it were, and no price tags or 


other advertising matter should be on same, for the rea 
son that the price may be so high in figures that the 
onlooker considers that first before really considering the 


uality of the desk, and is therefore scared away and you 
have lost a possible prospect without even getting him in 
the store. 

The party looking at your window display from the 
outside observes a beautiful mahogany roll top desk in 
your window and admires it and while still admiring it 


he wonders what the price may be and finally musters up 


courage, walks in and makes inquiry as to the price on 
such and such a desk in your window. Now right here ts 
your chance for a prospect, go after him, show him and 
tell him all about this beautiful desk, its size, constru 
tion inside and outside, take him to your salesroom and 
show him that same desk so that he can more closely 
examine and admire it, tell him and explain to him pos 
sibly how the drawers are constructed, take one f them 
out, show him how they are made, thickness of the top 
and arms, and other little fine points; show him the 
vantage of buying strictly high grade furniture in prefer- 
ence to cheap “junk,” and you will find that this window 
inquirer may be either sold right then and there or made 
a prospect for future attention. Get his name and ad 
dress and keep in touch with him at intervals, not, how- 
ever, to the extent of possible annoyances 
In contrast to your window display of high gra fur 
niture, | would make the following suggestions as to the 
proper display in windows and the furthering of sales of 
heaper office furniturs 
Every big city and locality has a 
certain percentage of deve t 
cheape grade S o!f otfhice turniture, peo 
ple who either cannot afford to buy 
good furniture or want cheap stuff for 
temporary us This demand has to 
be taken care of or else one loses 
sale 
Make an attractive window display 
of cheap, plain oak single or double 
pedestal typewriter desks and rs 
or a window full of typewriter stands, 
put vour price, either a regular or a 
special sale price, in large but neat fig 
ures; place same on the various art 
cles In this case your window is 
practically your silent salesmatr no 
arguments being necesary unless you 
have the opportunity to persuade your 


customer to buy better grades 
niture 
In further reference to the blendi: 


together of the office furniture dey 


B. Hall. ment and commercial stationery sup 
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Constructed specially for Ex. Pres. Taft "ib 
Duplicete of this chair was made for Pres. Wilson. 


The Last Four Presidents of the United States selected specially constructed. M&S chaurs for their 


Yersonal Use 


Does the above statement mean anything to you? 
To us it means that we satisfy discriminating buyers. 


We accomplish this by building bodily comfort into our chairs. 


Our new and unique office chair catalog illustrates many new patterns that we 
have added to our line, and shows views of representative installations of 


Marble & Shattuck Chairs in Banks, Corporations and Public Buildings. 


We are fully equipped for turning out special order work and we have equipped 
many prominent Hotels and Public Buildings with Special M&S chairs. 


We show a complete line of Dining and Cafe Chairs in separate Catalog. 


Sold only through the dealer. 


Either catalog will be sent upon request. 


The Marble & Shattuck Chair Co., Cleveland, Ohio 


“Makers of Fine Chairs” 
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Every Dealer and Jobber 


who ed lines finds 


" “DAISY —— Goops 


iandles office equipment and kin 











Massillon, 


up; arti umbre 

$1 00 an 4 “$i. 50: « 

vanized-wire rubbish | 

hippie in fou 

from $100 ¢ 0 $3.00 
Write for our literat 


ure and 


THE MASSILLON WIRE BASKET co. 
Manufacturers 


Ohio, U. S. A. 
















[A TIP ON GUIDE CARDS 


Never crack, fray or curl, always 
fresh andclean 
and outlast six 
or more ordi- 
nary wunrein- 
forced guides. 
Saves cus- 
tomer expense 
and annoy- 
ance of replac- 
ing broken 
and worn out 
guides. 
Regular sizes car- 
ried in stock; spe- 
cial sizes to order. 
Write for Samples 
and Prices 


Standard Index Card Co. 


Dept. B. 707 Arch Street 
Philadelphia, Pa. 
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plies, the furniture department should be divided into two 
subheads or subdepartments, as follows: desks, chairs, 
tables, etc., under one division; filing cabinets, filing safes 
and filing supplies under another division. Each of thes« 
divisions of the office furniture department really requires 
specialty men, salesmen who take an interest and make 
a study of its particular divisions or else the office fur- 
niture man should be an all around business equipment 
and filing system salesman 

Today a great many stationers over the country and 
their salesmen are overlooking and neglecting one of the 
most important and most profitable divisions, that is the 
filing cabinet end of the business. 

I consider every man and woman whatever his vocation 
or business may be, who is sane, a prospect for some 
kind of filing system 

In order successfully to sell filing devices, wood or 
steel and filing systems it is altogether improper to call 
and see a Mr. Jones, for example, and say, “I would 
like to sell you an up-to-date four-drawer steel letter file 
(unless Jones has made inquiry for such file or you have 
reason to believe that he is directly in the market for 
same) because Jones may say to you, “What do I want 
with such a file?” or he may tell you that you are dream- 
ing, and nine times out of ten you may get the cold 
shoulder; but on the other hand, if you go and see Jones 
and tell him that you want the opportunity of doing him 
some kind of service in showing him how he can save 
time and labor, and improve his own efficiency and that of 
his office force by some simple and practical filing method 
of following up, prospects, quotations, inquiries, stock 
records, possibly an up-to-date mailing list, filing of cor- 
respondence in such a way as to really improve and be 
efficiency in itself; you thereby get him interested and 
if this particular business is lax on account of antiquated 
filing methods, or probably no filing methods at all (as 
many concerns are), you have now a prospect right off 
the bat for efficient filing systems. 

You will probably sell him a lot of record cards, guides, 
folders, ete., at a substantial profit. 

Now, after you have really done your customer a serv- 


ice in devising systems that save time and labor. making 


Art Metal Gotham Branch Takes Three Prizes. 

It is a strong testimonial to the new manager of the 
Art Metal Construction Company's New York branch, E. 
A. Weborg, formerly located at Birminzham, Ala., branch, 











L. G. Wilson. 





W. E. Zontlein. 
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his work more eiticient, and you have proved 
yeyond the question of a doubt, you will then 


trouble in selling him some kind of filing cabinet, « e1 


wood or steel, to contain these particular filing systems 
and if he is a good business man he is not going t 

yn price or make that the issue after he ts satishi 

you have really performed a valuable service for him, 
entitles you to taking his money away trom hin Ches 


are the sales that count and make you feel good becauss 
you get your party interested, give the impression 
you know your business and the chances are that 
majority Of cases competition will not enter into 
matter and he will not go to the trouble of finding 
what the other fellow has to offer, as he feels oblig 
purchase his filing cabinets and systems from y 

what you have done. 

The office furniture department and its two divisions 
as outlined in the foregoing is one that requires a zr 
deal of capital, taking up a lot of floor space, entail 
heavy drayages, freights, deliveries, etc., that it is 
essential that you be sure that you figure a su 
profit on all articles. The rent you pay and all overhead 
charges should be considered and added to the 
voice prices on such lines in order to arrive at your ri 
cost and then put your profit on top of this. 

The office furniture and filing cabinet or filing syste 
salesman should have a thorough knowledge of their r¢ 
spective lines, learn how desks and chairs are made, how 
filing cabinets are constructed, inside and outside, be su 
ficiently posted and versatile to bring out these various 
points and be able to meet and combat any compectiti 
on the part of his prospective customer so that he instills 
confidence in his prospect and impresses him wit! 
fact that he knows what he is talking about. 

The salesman, in addition to his knowledge of the goods 
he sells, must be thoroughly honest and truthful, have 
confidence in the house he represents, in his respective 
lines, plenty of “ginger” and “pep” and confidence in 
himself and his ability to sell these goods. 

In the office furniture game quality and service should 


always be made paramount to price. 


that the first, second and third prizes in the recent Better 
Business Show contest, run for Art Metal salesmen, were 
won by three members of the New York sales organiza 


tion, Messrs. L. G. Wilson, W. E. Zontlein and J. W. Tru 








J. W. True. 
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~ “Don’t Buck Progress 
~go with it’ 


Said one of the greatest Hardware 
Manufacturers in the United States 


ty years ago a new invention was 

brought out in this manufacturer’s 

line His concern had on hand 
$40,000 worth of stock of the old kind. 
The manager of that department came 
running in all out of breath, to see what 
could be done to gel rid of this $40,000 
worth of stuff before the newer goods 
caught them 

With the expression quoted above, 
the old man ordered the stuff ‘“‘junked”’, 
and bought the new invention. 

This is good old Ben Franklin advice 
and holds good for everybody, manufac- 
turers and dealers, in any line. 

When you find you're trying to ride 
a dead horse, pull the saddle off and 
straddle a fresh one. 

When a new line of steel filing equip- 
ment like the Shaw-Walker ‘‘Built-Like- 
a-Skyscraper’’ Line comes into the mar- 
ket, the thing to do is to get out from 
under ancient stuff and in under the new 
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Shaw-Walker goods 

It’s the line that’s selling—competi- 
tion can’t stand up against it. And it’s 
winning trade and pleased customers 
every day—everywhere. 

For it’s built of the same channel steel 
that goes into a skyscraper. And it’s 
built entirely without nuts, bolts, rivets, 
rods, screws, seams or joints 

This is why it stands up better, works 
easier, gives more filing space and rep- 
resents the highest value in filing equip- 
ment ever shown any office man. 

Write us today about it. Use this 
handy coupon 

L. C. WALKER, Pres. 

The SHAW-WALKER CO. 
New York Chicago London Warhington Detoit St. Louis 

Factory and Home Office: Muskegon, Mich. 

———— COUPON -———— 

| aaW-WALKER co 
1206-18 Western Ave., Muskegon, Mich. | 
ea et 
sm y 






**Built Like a 
Skyscraper’’ 
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ADVANTAGES OF OFFICE FURNITURE STOCK 








By T. F. 


Peirce, Manager, Office Furniture Department, Weber Showcase © 


Fixture 


Company, Los Angeles, Caltf. 


Editor's Note-—The Weber Showcase & Fixture Company is 
not a commercial stationery house but it is a manufacturing 
and retail establishment devoted primarily to the sale of show- 
cases, soda fountains and bank and office fixtures. Mr. Peirce 
states that the entrance of his firm into the office furniture 
business was purely a matter of experiment. The department 
at the start was located on the second floor, but in the face of 
very trying conditions it grew to a point where the first of the 
present year it was necessary to move it into the company’s 
own building, occupying a floor space of 50x140 feet. Readers 
will note that while the Weber Showcase & Fixture Company 
is not a commercial stationer, vet it took on office furniture 
under conditions approximately similar to those under which a 
commercial stationer would undertake the sale of office furni- 
ture, and that while these conditions indeed are similar, yet the 


‘ 


prospects for the success of the department would appear to 
have been less encouraging than in the case of the commercial 
stationer. Notwithstanding this fact the department has been 
so successful that it has had to increase its space and it is 
compelling the company to handle many of the articles stocked 


by commercial stationer 


E WOULD not attempt to state why the commer- 

cial stationer is the logical person to handle 

office furniture, but our experience has shown us 
that we will not reach the flood tide of success without 
handling to a great extent many of the articles stocked by 
the commercial stationer. In the first place, we find it 
difficult to keep in constant touch with our patrons and 
prospects through the medium of commercial furniture. 
It is our intent to call on every office in this city at least 
once in thirty days, and when the salesmen who make the 
calls are restricted solely and exclusively to desks, chairs 
and tables, etc., they in time lack the necessary new sub- 
jects with which to preface their talks. But if the sales- 
man has an inexhaustible supply of merchandise which 
he can, an item at a time, bring to the attention of the 
prospect, he is not only sure of a cordial welcome, but is 
on the job when this prospect is in need of further 
articles of commercial furniture. To be more explicit, a 
man grows stale on continual follow-ups when he is con- 
fined to one branch of commercial activity. He may call 
on Bill Brown in January and take up the matter of re- 
furnishing; in February his subject may be a new chair 
to replace one that should be discarded; in March he may 
broach the subject of refurnishing again, but by Novem- 
ber Bill Brown, who may have no intention of refurnish- 
ing any part of his office, is rather tired of these con- 
tinual calls and pays scant attention to anything he may 
have to say, whereas if this salesman handles commodities 
that Bill Brown uses right along Bill will be looking for- 
ward to his call each month—the chair which needs re- 
placing will do until the end of the month and Blank & 
Co.’s man will be along and they always treat us right, ete. 
Possibly an extra clerk comes into the office and another 
desk is needed; Blank & Co.’s man is always on the job 
and Blank & Co. get the business, whereas the exclusive 
dealer has long ago antagonized Bill Brown to the point 
where he would not reward his honest endeavor by giving 
him the business. 


As to the proportion of our investment in ofthe 


ture, you might say that while we carry one of the largest 


Pacific Coast stocks, owing to the magnitude of our bust 
ness, this department is necessarily, from the point 
vestment, one of the smallest As to the selection of oftice 
furniture stock, we do not believe that there is any flex 
ible rule. In Los Angeles we are obliged to carry an ¢ ial 
stock both of oak and mahogany, whereas in San Fran- 
cisco we find that the stock will run possibly 20 per cent 
mahogany and &0 per cent oak. In San Diego we believe 
that the conservative estimate would be &0 pet 
mahogany and 20 per cent oak. 

\s to window display, we are firm believers that win- 
dow display is the very cheapest in point of cost, and 


the most highly effective mode of advertising, regardless 


times 


of cost. We strive to keep our windows at all 
attractive in the matter of matched suites and new 
wrinkles; and we furthermore make our window display 
reach from the plate glass to the rear wall of the building 
that is, we do not shut off by our window display the 
balance of the floor, but try to have our floor so that it 
is in full view from the windows, therefore getting a 
display space of 7,500 feet. We frequently notice people 
looking in the windows, and who then come in and go 
directly to some desk that is possibly some thirty or 
seventy-five feet from the window which attracted thet 
attention. 

We do not believe that it would be wise to handle a 
selected few numbers of office furniture, as we believe it 
is always the article which we do not carry that the cus- 
tomer desires. We all know how disgusted we are with 
the grocer who is just out of the article we want and 
there are very few of us who will wait for him to secure 
it We also think it better to confine our purchasing to as 
few factories as possible, for we all know the merchant 
who tries to skim the cream of all the lines that are pre 
sented to him, but we know of no one who has succeeded 
for any length of time. We believe in representing on¢ 


factory, giving them all our business, assisting them in all 
hen 


possible ways, criticizing them and praising them wh 
praise is due. And in our entire experience in merchan 
dising office furniture we have found the desk manufac 
turers to appreciate greatly this co-operation and by this 
co-operation to be able to give the dealers exactly what 
they want. We believe that it is possible to take any lin¢ 
of desks that is manufactured in this country and for 
a dealer to handle them exclusively and make more money 
and do a larger business than the dealer who buys here 
and there as his fancy dictates. 

\s for the training of a young man to be an office fur 
niture salesman: To our mind it requires nothing different 
than to train him to any other line of business endeavor 
He should have ample time and opportunity to master the 
technical side of the business. If the concern is large 
enough to have its own repair and finishing rooms, he 
should be put to work there, after, of course, the pre- 
liminary experience of stock boy. The method of con 
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You don’t want to 
think about the 
chair you sit in 


Chairs of the Masters’ Line do a 
great deal more than “take a load off 
your feet.’’ They give perfect chair 
comfort 

Several reasons for that perfect 
comfort are found in the Taylor 
Rotary Chair Iron. All squeaking, 
wabbling and jerking have been elim- 
inated. You tilt back in the chair 
with no conscious effort, or sit up 
straight to your work with equal 
facility 

Then, too, the design materially 
effects the comfort of the chair. The 
men who evolved the models of the 
Masters’ Line know how to shape the 
back and seat, where to set the arms, 
how high to build the base, etc. There 
are so many little things in the design 

vet every one has its effect on the 
degree of comfort produced 





No. 20863 





The final result—perfect comfort 
is that the chair is effaced. You don't 
think about the chair you sit in; you 
simply know that you are ready for 
work. 





Under these conditions, it is natural 
that 


Office Furniture Dealers 


want to sell the Masters’ Line of 
Office Chairs. It gives the reputation 
lor satisfactory service and it relieves 

of competition. All orders are 


receiving prompt attention—our fac- 
] 


tory is working normally and ever 
ign foretells a record output 

u i. word in closing, about the 
comprehensive feature: Every office 
chair need can be filled from the 


Masters’ Line. In this advertisement 
we illustrate two numbers. Our cata- 

g, picturing over a hundred more 
will be sent on request. Write today 
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The Taylor Chair Company 
Bedford Ohio 


The Masters Line of Office Chairs 
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struction, and the matter of finishing and the materials 
used in construction, in fact, all that pertains to the tech- 
nical side of the business should be brought to his atten- 
tion and thoroughly understood. If within a 
reasonable distance of any of our factories we would con- 
sider it advisable to have him spend at least one week at 
that factory. After to a certain degree the 
technical end of the business we would send him out as a 
to do straight canvassing work; 


we were 


mastering 


junior salesman, that is, 
from that we would promote him to the position of floor 
salesman, and from that to a full fledged outside salesman 





rrLIANCES 


There are many men selling office furniture in thi 





who have not the slightest knowledge as to the techni 


side of the business, but we know of none who can 


called really successful men, who have not obtained this 


knowledge some time in their career. 


SRE I GE PRT EMTS EN: 


In conclusion we wish to state that in our opini the 
office furniture business is one of the cleanest, most 
desirable and most profitable lines, when properly con- 


ducted, that a dealer could engage in; and we look forward 





Instailation of Weis Wall-Cases and Other 


Weis Sectional Fixtures in Horder Store. 
Weis sectional display cases have been installed in the 
South Dearborn street (Monadnock building) store of the 
Horder company, Chicago. 
The illustrations 
the latest of the Horder stores to be “Weis equipped.” 
The top picture is a general view through the entire length 


accompanying show three views in 


(paralleling Dearborn street) and shows most of the wall 
cases, made up of storage cupboard, glass and wood front 
fitted 


toot 


display cases and card index sections. These ari 
into corners, around piers and into every availabl 


of floor and wall space. 


The lower left illustration shows the display cases 
against the south wall. The floor cases have been re- 
moved to show the files for letter and cap guides and 
folders, drawers for 3x5, 4x6 and 5x8 index cards, ete. 


The reducing rails form a handy ledge for reference to 
of Adjustable in the 
and 


contents stock boxes, etc. shelves 


glass-door sections make contents easily accessibl 


economize all available space. 











to the day when through national co-operation it will be 
even more attractive 
Fixtures in the Horder Stores, Inc., Chicago. 

The illustration in the lower right corner shows 
north end of the stor Unfortunately the display and 
counter cases for loose k lines, blotters, ruled 1S, 
etc., are not plainly visible The Horders are delighted 
with the efficiency of this arrangement and the handsome 
appearance of the natural finish quartered « s fre 
quently commented up 

Annual Business Show Opens Chicago Offices. 

lor the convenience of the western manuta 
Annual Business Show Company has open 
Chicago at 929 Y. M. ¢ \. building, 19 S« le 
Street Die telephon: number is Central 5375 
office 1s charge of Natl W. Tupper, vi 
the Annual Business Show Company, whi vill L 
show at the Coliseum in Chicago September Z 
good percentage of tl space for this she S 
been sold, and the plans of the management guarantee an 
unusually good business efficiency expositi 
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Merchants want to ktnow— 
“Is Steel Furniture and 


Equipment hard to Selle” 


OME old fashioned people undoubtedly 

think of “‘expense’’ when steel furniture is 
mentioned, and then stop thinking. But you 
as a merchant, know that the modern business 
man today sees the advantages of paying more 
at first 1f it means a saving at last. 


SIMPLICITY 
IN STEEL 


furniture and equipment (with 
certain exceptions) does cost more 
than wood at first—BUT it does 
sell mighty easily and profitably. 
‘‘Tust why,’’ it is natural you should ask,— 


The Answer: 

Every Van Dorn piece is built everlastingly 
well and shows it on its face. The appeal to 
the eye is immediate. ‘The resistance against 
wear, fire, germs and dirt is obvious at sight and 
brings conviction with little argument. 

The atmosphere and impression of success 
that is created by Van Dorn Steel is desired 
and valued by business men. Your samples will 
instantly suggest this point and the prospect will 
want Van Dorn Equipment. 

You will then press home the logical, 
honest point of Economy through indefinitely 
long wear. 

Above all, if a Van Dorn merchant, you 
will always have the article asked for because 
the Van Dorn line is the one complete line. 
These points show how the line itself helps your 
sales. 


On the next page see how we 
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We Don’t Stop When 
Your Order is Filled 


HEN your order leaves our shiping depart- 
ment, we do not feel that our obligation to National 
you is finished. Instead we get behind you and 
help you move your goods into the hands of 











satished customers. 

Not only do our representatives give you 
valuable advise and suggestions out of their per- 
sonal experience but our home ofhce aids you Ff 
by a vigorous magazine and mail advertising cam- . 
paign and furnishes also the material which will 
enable you to hook this campaign to your own 
store. We have a special folder on this subject, 
**You Can Sell More Van Dorn’”’ 
which we will be glad to send 
you on request. 

When you stop to consider 
seriously the steel furniture ques- 
tion, remember this-—-one Van 
Dorn sale leads to another. Whether a customer 
starts with a safe or a waste basket, he immedi- 
ately becomes a prospect for a desk and a chair, 
a letter file, a unit section, a desk tray, an om- 
nibus, a locker or even an equipment of Sim- 
plex Steel shelving. 

In other words, the original sale is merely 
a sturdy foundation for a long series to follow— oe 
because Van Dorn ‘‘makes good.’’ = 
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Merely as a matter of good bus- 
iness, why not get all the facts 
about this line? Just ask for the 
Birds Eye Folder, addressing 


THE VAN DORN COMPANY 


METALLIC FURNITURE DEPARTMENT 
CLEVELAND, OHIO 





The Catalog 
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‘‘Acme’’ Wire Letter Trays 
(Patented) 





Waste Paper Basket 
Single Wire 


Acme Wire Goods 


In planning your office furniture department, 
don't neglect to put in a good, representative 
stock of wire goods. Commercial offices, rail- 
roads and telegraph companies, all sorts of insti- 
tutions are in the market, and they are good 
customers for the stationer or office equipment 
dealer. It is possible to develop a large volume 
of sales and there is excellent profit in the line. 
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cerrnis No. B-793 
No. B693} The Acme Build-U Tra Railroad and Commercial 
Waste Paper Basket ; P y Waste Paper Baskets 
Solid Tin Plate Bottom is a specialty that makes a mighty fine leader. (Patented) 
Single Wire Can be used as single desk tray or “built-up” ‘ 


to any desired number of tiers—illustration 

shows it built-up to three baskets high. It is 

easily put together and can be used as a per- 

manent or temporary stack. The supporting 9 

posts can be slipped into place in a moment. A 

window display demonstrating the method of 

assembling makes a big sales booster. ! 
‘ 
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Wire correspondence trays are the neatest, most 
durable letter baskets made. All Acme baskets 
are equipped with rubber feet which make them 








excellent for use on highly polished desks or tables. i ( 
FOR THE DEALER IN FOREIGN LANDS the Acme WILAILY. 
Line is an attractive proposition. The baskets can be yy MANX; y 
nested for shipment, reducing transportation charges. They fi ATARAAAL 
COPYRIGHT -91 conform to the accepted United States standards as to sizes, 
No. B694 and we can, if desired, manufacture baskets for similar pur- 
Waste Paper Basket poses to conform to the standard sizes that are handled by 
Double Wire foreign dealers. No. B-794 
' Railroad and Commercial 
Arrange for a stock of Acme Wire Goods. It will Waste Paper Baskets 
bring big returns. Write today for particulars. Sarcee Sieeiin Oiene, 
, y ’ om Extra Fine Meshes 
BARBEE WIRE & IRON WORKS 
180 N. DEARBORN ST. CHICAGO 
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No. B6944 
Waste Paper Basket ‘“‘Acme’”’ Railroad and Commercial 
Solid Tin Plate Bottom No. B70 Letter Tray 

Double Wire) **Climax’’ Letter Tray Patented) 
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aa ask me,” said Mr. Wulpi, “what our manu- 
facturers are doing to promote the interests of 
retail dealers in office desks, chairs, etc. I can 
answer that only by telling you something about the work 
which the desk manufacturers have done to solidify their 
own organization and to adopt the practice which pro- 
tects the retail dealer carrying stock as far as it is possible 
for the manufacturer of a staple article to protect it. Mani- 
festly we cannot dictate resale prices. Our product is 
neither patented nor copyrighted, so under the law, as 
recently enunciated by court decisions, we have no juris- 
diction over our goods after they are sold. We have, how- 
ever, the right to say to whom we shall sell our goods, 
and we have formed an organization of all of the principal 
desk manufacturers of the country which is so harmonious 
that we are practically eliminating all orders which do not 
come from regularly accredited dealers carrying stock; 
that is to say, we do not sell to “curbstone brokers” nor 
to consumers. I have in my files a list of over four hun- 
dred letters which have been turned down by our mem- 
bers, not because the concerns ordering the goods 
were irresponsible, but because they were not regularly 
accredited dealers. In each and every case the concern 
ordering the goods and expecting to get them direct from 
the manufacturer has been referred to the nearest dealer 
and requested to place his order through him. 
“IT submit in all fairmindedness that the 
Desk Manufacturers can do little more than this 
strengthen the dealers’ position. The dealers themselves 


Associated 


to 


should be prepared to do their part. They should sustain 
the work of the National Association of Stationers and 
Manufacturers; they should take its principles to heart; 
should organize local associations and start an immediate 
educational campaign to show each legitimate office fur- 
niture dealer the importance of obtaining a profitable price 
upon every piece of furniture he sells. If it is decided 
that a margin of 6624 per cent is necessary, then let it be 
6624 per cent, and let the dealers themselves through their 
organizations keep their membership in line, remembering 
that the Associated Desk Manufacturers will do their part 
toward giving dealers exclusive control of their products.” 

Mr. Wulpi’s address at the San Francisco convention 
outlines the position of the office furniture manufacturers 
We quote: 

“It has been intimated that there was a sentiment abroad 
that this new organization of desk manufacturers proposes 
to operate selfishly and against the interests of the mem- 
bers of your organization, or, more broadly speaking, the 
retailers. I am sure that your committee of gentlemen 
who met with our committee in our office, during July, 
will bear me out in saying that is not founded upon fact. 
Your speaker has had some twenty years’ experience in 
association work, and we believe that we fully appreciate 
the importance of the fact that for the success of a manu- 
facturers’ organization it must give due consideration and 
conservation to the retail element, co-operating with it, 
and not striving against it 

“Of course we realize that there are those among both 


From an Interview with M. Wulpi, Commissioner of the Associated Desk Manu- 
facturers and Allied Organizations. 





manufacturers and retailers whose selfish inclinations 
times do not run along these lines. Many men will 
business associations only for the good that it wili do 
them. 

“This is the element that needs education, and, if I un 
derstand today’s principle behind our trade organizations, 
it is educational, and a drawing away from self, a broad 
ening out to competition and the entire industry. Therein 
is really the great value of trade organizations like yours 
and ours. Assuming, therefore, that the purpose of the 
Associated Office Desk Manufacturers is to co-operat 
among themselves in the production of that commodity, 
and then with you, the dispensers of it, for the promotion 
of the said commodity, the efforts before us will be to 
diagnose matters on broad lines for solution to the best 
interests of all concerned. 

“At our meeting of March 1 the following resolution 
was unanimously adopted 

“*Moved that it is the sense of this association that 1 
member sell any product of his factory to anyone not a 
legitimate dealer, and under no consideration to co 
sumers.’ 

“To the credit of our allied manufacturers, | am very 
glad to be able to state that since that March 1 resolu- 
tion | have not known of one single instance where our 
people have not lived up strictly to it. So that we might 
drive this matter through as effectively and as speedily as 
possible, it was understood that every member was to 
overture or order received and 


turned down from an irregular course. To enable all to 


report to the office every 


know just what was being turned down and to encourage 
others to do the same, on irregular demands, the office 
immediately published such reported turn-downs 

“Some have intimated that stationery and office fixture 
houses are the only legitimate sources through which 
desks should go. A pretty broad statement’ which hardly 
holds good. You will have to admit that that line is 1 
always represented properly, and in small towns part 
larly it is questionable, since the stationer’s stock is not 
infrequently a rather insignificant factor 

“Therefore the office desk manufacturers, in a way, ar 
compelled to recognize, if you please, the household 
niture stock, which then may be more in line with the 
office desk line, though not carrying great stock 

“In a way the question possibly hinges on ‘Where wi 
the public expect to find an ofhce desk?’ 
“In many cities we find stationers office outfitters, as 
well as some legitimate household furniture dealers car- 
rying desk stock and doing a considerable business in the 
line. Shall we say either of these shall not be considere¢ 
by desk manufacturers when representing invested capital 
and legitimately pushing the line? 

“Then in small towns do we not often more likely find 
the line in household furniture stocks? 

“IT notice in one of your committee's last recommen 
tions that it recommends to manufacturers discrimina- 


tion against dealers having no furniture department. This 


may be right and proper as against a competing nearby 
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@ies File Desks 








estapusnea 3% CUTLER DESK CO., Butfalo, N. Y., U.S. A. eanest catatog 








Keep your letters, cards, contracts, 
catalogs, order forms, documents, 
etc., in scientific order-—indexed, 
ready at hand and up to date. 





Use file cabinets in the place of ordi- 
nary drawers, because drawers are 
good only for useless flat storage. 






















Office Buildings Mean Office Furniture, 


and when the interior trim of a building is American Black Walnut, 
as it is ina good many instances nowadays, the natural and logical 
thing is to furnish the rooms with office equipment made of the same 
material. It is not only appropriate, but it happens also to be the best 
of cabinet woods, which makes office equipment that is a credit to 


the trade. That is why 


AMERICAN BLACK WALNUT 


deserves the support of those engaged in the distribution of office 
furniture. It is a beautiful wood, it is plentiful, and manufacturers 
like to handle it, because it works easily and finishes beautifully. 


If you want to put it in stock, you can get it without difficulty at prices 
about the same as those quoted on mahogany. It will be a winner for you. 


Write for free booklet 


American Walnut Association 
Starks Building Louisville, Ky. 
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dealer who has such a department, and is a matter for 


further development. 

“The second-hand dealer also is a species of degrading 
tendency that possibly can be discriminated against, as 
the and legitimate retailer 


detrimental to manufacturer 


alike. 


ers can do much in that direction the regular dealer will 


However, we fear, gentlemen, before manufactur 


have to give earnest consideration to his not infrequent 


practice of effecting sales and granting a certain credit for 


the old second-hand fixtures on hand. In other words, not 


do a second-hand business themselves. 


“Your committee also calls attention to the unneces- 


sarily large number of manufacturer's styles and sizes of 
product. This naturally is the outgrowth of non-co-opera- 


tive competition in any industry, and the desk industry is 


not free from it. I can assure you, gentlemen, that your 
hint will not be lost. As our manufacturers study jointly 
their own interests this question will readily be solved. 
Standardization is a present-day question in all organized 
efforts, and the conservation of their own interests will 
doubtless prompt early steps along this line; especially 


when emphasized by you dealers in this way. 


“TI take it that the less we, as manufacturers, say to you 
retailers the better. You have your own troubles in that 
direction, as do the manufacturers. Your program has 


already treated this subject in a direct manner. The main 
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ANCES 


bills to the manufacturers the pr 


you pay your 

surely takes that much of your cash. It costs y 

20 per cent to 50 per cent to market it. So, foolish a1 
criminal, to self and your fellows, if you do not hold yo 
sales to at least a basis of 66 per cent margin. At that 
can hardly see where any of you can get very rich if 


should confine all of your sales to it 


“Manufacturers cannot dictate to you a sales price. The 
can and will agitate a profitable sales price, on the part 
of the retailer. 

‘In this connection allow me to suggest that what y 
are endeavoring to do ina large w ay, through this national 
organization, you push forward in a smaller way locally 
Let your dealers in local sections get their feet unit 





Honestly and openly dls 
little 


other 


same table regularly 
thrash out the 


under the 


matters, sanely troubles to the 


he st 


cuss 
interests of all. In words, cultivate 


direct local 


ultimate 
competitors and work 


You 


more close ly your 


a greater local co-operation need not agret 


Discuss the need and then declare what each of 


prices, 
purposes to do. That creates a wonderful lot of cures 

Mr. Wulpi points out that if a retailer sells goods below 
the cost of doing business, thereby injuring competitors 


the latter may complain to the Federal Trade Commissi 


and bring about an investigation 


Mr. Wulpi relates that not long ago the chairmar 








tenance of a proper resale price in the retail trade is most ot the committees of the National Association of St 
important, but like many other similar subjects it is a tioners and Manufacturers reported that a Chicago des! 
matter that education and co-operation only can effect, as manufacturer was selling goods to a consumer in his te 
all coercion is a failure. There are those in every trade ritory. The Desk Manufacturers’ Association through its 
who never learn until the sheriff points it out. Selling Chicago office took this matter up immediately with t . 
goods is a human function and natures differ as to meth manufacturer, and found that no such order was evet 
ods. Some of these methods are indeed conundrums to filled. The consumer had attempted to buy of the mar 
those who understand the need of the margins necessary facturer and his order had been declined. After some 
tor success respondence it developed that the stationer who mad thie 
“Many are eventually solved through their ultimate fail- complaint had been misled by someone who desir¢ 
ure. It is dead sure that price-cutting and a failure to let obtain goods at less than a proper figure, saying that S 
sale rather than a profitable turn of product be the pra and So had bought goods of the Chicago manufacturer 
tice, will and must eventually result in failure and loss such and such a price. In other words, it was a scheme 
“You have read the story of the farmer's boy asking his — on the part of the consumer to deceive the dealer and thus 
father at night what that noise was, and the wise old obtain a competitive price lower than the dealer's pric: 
granger’s reply w: ‘That, my son, is the mortgage on It is suggested that if all embers of the National Ass 
the farm; it works day and night.” So work constantly ciation of Stationers and Manufacturers will co-oper 
the detrimental effects of profitless or price-cutting pra more closely with the desk manufacturers, the liabilit 
tices, until at last the end is reached the occurrence of errors of this kind will be reduced 
“The only regrettable feature about it is that while it} = minimum. The Associated Desk Manufacturers are stick 
kills off those who cause it, it at the same time seriously ing closely to their agreement not to sell to others t 
affects and hinders those who operate conservatively and dealers, and they desire that dealers should co-opet 
intelligently, as well as has a detrimental effect on the them in their efforts to promote the sale of desks, « , 
wares concerned a margin of profit, which will strengthen the hands 
“The only panacea is education and if I study your dealer instead of weakening them. It is not the desire 
efforts correctly you are doing your share of it well, and) any manufacturer that a dealer should obtain dist: i 
I bid you God's speed at less than a just retail pric lo do so 1s to weak 
“It is not for me to point out what you should do. If industry as a whole and destroy the legitimate 
Today, in every well-equipped office, the choice of furniture ts as wetghty a matter as air or 
light, or space to stretch one’s wits in There are offices in which every 3 imd corner ts 
fitted out with a view to charm the eye and placate the imcoming che lesks mus 
shine. Cabinets must hint order and method, in design and shape and col Rugs and walls 
are parts of a color scheme. There is sales-quality in the very pose of the easy chair for 
the expected customer The pictures are not merely boug/ ut selected tf is tl visitor 
who must struggle with environment r smilingly succumb to wt—not the / f t 
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BAY STATE TRANSFER CASES 


FOUR WEEKS 


to 
Prepare 
for 


The Transfer Rush 


MR. DEALER 


Are you ready? Your ordet 
r Transfer Case Gu ‘ 
Fold ind Cabine will 
fa uring | 
Se 1 your orde rar 
Supp NOW, i 
ies t vee part 
Boston Index Card Co. 


113 Purchase Street 
Boston, Mass. 











ANYONE WHO SEES OUR 
Bay State Transfer Cases 


Wants Them Because: 
THEY ARE 


STRONG, HANDSOME 
and Easily Assembled to Any 
Height and Breadth. 


DEALERS ORDER 








| 
Nam 
| 
| 


NOW |} au 
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BAY STATE TRANSFER CASES 














TEAR OFF AND MAIL TODAY 


ird C fo eres: 


ton, Mass. 


once, hot off the press, 


Catalogue No. 3 on 6i({0) Products and Supplies 























A complete line 


of office desks 
and tables. 


Write for new 
catalog. 


The 
J. F. Dietz Co. 


Cincinnati, Ohio 
U. S. A. 
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CONCERNING THE OTHER SIDE OF THE PICTURE 


s== 





¢ 





A Few Suggestions Not Intended to Discourage But Designed to Inform Stationers Who 


Contemplate Handling Office Furniture. By Fred S. Lincoln, of the 
Lincoln Business Bureau, Philadelphia, Pa. 


Editor's Note.—Mr. Lincoln speaks, of course, from the ety of both wood and steel cabinets consisting of vertical 
irniture dealer We can 


viewpoint of the exclusive office 
readily understand that it will not pay a man dealing exclu- 
sively in office furniture to handle stationery in a small way 


the letter size and the 3x5 


hle and card index drawers 


size, as these are staple sellers and all other devices move 


But with the commercial stationer conditions are different slowly unless pushed occasionally. In arranging a stocl 
His business is made up of a multitude of sales, each one, or of office furniture it is advisable to bring up the sk 
‘ s ; : aratively sm: ‘ nt, but e . . : 
the most of them, of comparativel mall wearers ise th sellers to the front ol the store and thus keep all lit es 
aggregate coming to a considerable sun Where his facilities ' . ‘aes 
and individual pieces moving along uniformly. I hav 


permit, the addition of office furniture to his stock supplies 


opportunity for another profitable department where returns covered this subject in pi vious articles publisl ed 1 
on individual sales are greater In his business the commer Office Appliance 5. Briefly. offic: equipme nt devices 

‘lal sti rr ¢ ‘s * Scot yrroverb, * i a mic ake . : 
clal stationer applies the cotch proverb, “Many a mickle make complete in themselves and are ready as they stand to 


a muckle.”” His is the business man's department store, and : e 
each department serves as a feeder for every other department use in making proper displays. If constantly moved a 
For the commercial stationer office furniture is assuredly a and rearranged they will take on new and attractive in: 
most logical line to handle viduality for the visitors to the store In other words 
the same article in new surroundings often gives tl] 

CANNOT fully agree with the idea that the commer pression of being a different article entirely. 


cial stationer is necessarily the logical person to : 
In the matter of window displays we change our 


] 


handle office furniture. [| am not of the opinion that : : 
windows once or twice a week. We always endeavor to 


stationers on the average are equipped for this’ busi- 
exhibit pieces in proper relation to one another. as they 


ness, which bulks bie. Stationers as a rule are housed 


compactly, and by habit and because of training and would —— = actual use, thus SIveng each pocce 
habits that result from demands they experience are individuality that it would not otherwise obtain. 
inclined to small and quick sales, whereas the installation With regard to training young men to be salesmen 
of office furniture, filing furniture and systems requires — office furniture departments, the writer has his own pe 
many conferences and much patience on the part of the liar ideas on this subject, and they would certainly fill 
dealer. book. Some day I intend to prepare a thousand to 
Our entire business is purveying office furniture. We teen hundred words on this subject for your publication 
have made several ventures into the field of stationery Just now I will content mvself to Say briefly that vou 
but always with unprofitable results because our sales = must catch him young, pile on him all the responsibility 
force do not regard transactions involving less than five he can handle, advise and counsel with him on every 
dollars as being worth while thing that comes up in the day’s work, whether good or 
For the stationer who carries a small assortment of | bad, and surround him with an atmosphere of friendlines 

office furniture. I would recommend a well selected vari- and the “big brother” spirit. 

An experienced office furniture man advised that the card cata ne be used f eeping trac 

stock. He has described a practical method in the following words: “The cards that the sto 

record is kept on should be made up one-fifth cut and in two colors, using one color r mahog 

any and mahogany finish and the other for oak. This card should be ruled vertically, with the 

lines about five-cighths of an iach apart, which would give twelve columns in all Then, 

starting at the left hand side of the card, there should be printed at the top of each column, 

‘Date Received, ‘Quantity Received, ‘In Stock,’ ‘Sold, taking up the first four columns, and 

then this same heading twice again in the next eight columns, making the card complete. The 

tab or one-fifth cut at the top of this card is for the number of the article, which can bi 

written on by the sto man with a pen, and also the finish and size under this below the ta 

In entering stock on a card of this kind you put down the date the goods were » ived in th 

first column, quantity recetved in the second and how many that makes in stock in the third 

Then when any of this number is sold and is being entered off, just write in the fourth column 

how many sold, subtract this from the number in stock and put down the remainder in the 

stock column. This is an extremely simple way keeping sto mt it is absolu accurate 


and docs not require an expert to handle 1 
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The Minister may not know what a mighty convenient thing a Sengbusch Automatic Self-Closing 
Inkstand is. He certainly feels the annoyance of a dried-up inkwell, thick, stringy ink, or ink pale 
and colorless through attempts to thin it with water. He knows 
the annoyance of a fountain pen run dry. 






That ” Why not call to his attention the fact that a ““Sengbusch” will 
remove all those irritations? It requires filling but once in six 
months or a year, and keeps the ink always clean, fresh, free- 
flowing. It prevents overloaded pens and consequent blots. 
It can be moved about without danger of spilling. The children 
can safely use it, and it’s an education in 


cleanliness and efficiency for them. 





THE §%§ MUCILAGE APPLIER 


Minister 1 


i 


snes dieaiean: daiete It’s an economy right from the start, and 
st used tools. Here’s a with the price of ink advancing as it is, this 





dy way for him to use 


mucilage. It’s the only safe, efficient, clean point will have especial weight with the 
and convenient method ever devised. Minister, to whom waste is sin. 


v4? 9.4.9 ae “ . 
| a refillable receptacle, so made tha 


1 a l, dry », or get thick 
it’s always tender, cleape teed abenge dean No man who has once used a Sengbusch 
ret lan J used for a year it's just asreadythen wf] be satisfied with anything else. 

Made of hard black rubber nicely finished 
Retails at 50 cents, with one tube of mucilage 
Collapsible tubes, for refilling, sell at 5 and © 
10 cents. Get our free circulars, with your Sengbusch Self-Closing Inkstand Co. 
imprint. Mail them toall the ministers, 


otherwise never get. «= «400 Stroh Bldg. Milwaukee, Wis. 


otherwise never get. 





2 HE Minister is a man whose tendencies are to rise above details and yet those same details s 

have great influence upon the ease with which he prepares his sermons, writes his letters, etc. 
: 

& * 








The C/A Typewriter Cabinet 
offers a great opportunity to 
the live wire dealer 





It is a combination of a steel base, and a wooden Cabinet. The 
Cabinet is made of high grade wood only, beautifully finished. 
The rolling curtain is also of wood, carefully backed with 
ely woven canvas, making it absolutely dust proof 
A special compartment for writing paper, stationery and 
yplies is 13 inches high and 9 inches deep. It is most con- 
veniently arranged, where each item is always in plain view 


and within the easy reach of the operator. 


The all steel base is of extra strong steel tubing, handsomely 
nished in oxidized copper, equipped with a moving device : 
the Cabinet can be moved into any desired place at a mo- 


menticr 1 > 
Trier LIOUICe, 


Floor space of table is 18x26 inches. 


Inside measurement of Cabinet is 164 inches. 


For more information write to 


The Celina Specialty Co. Selling price to consumer is low— 


Celina, Ohio Profit to dealer is large. 
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It will cost you absolutely nothing | 


to get this helpful, novel and 
interesting Album, about which 
DAVIS & SHERER CO. 


of Dayton, Ohio, write: 
“__we cannot help but 
feel that it will bring big 
results for both of us.”’ 


HIS is but one of many expressions from 

several of the livest and largest stationery 

and office equipment stores in the country 
selling 


Art Y\etal 


STEEL OFFICE FURNITURE AND FILES 


We have compiled a valuable to any retailer 
little 6-page {folder en- carrying, or contemplat- 
titled ‘‘Bouquets’’, which ing putting in a stock of 


office furniture either 
wood or steel. 

If you want facts—the 
kind of information that 


will help you increase 


contains comments from 
retailers who have re- 
ceived our Album, re- 
ferred to above by Davis 
& Sherer Co. 


Both the Album and your business—you will 
the folder will be sent, fill out and mail the 
free, upon request (use Coupon below at once. 
the Coupon below, at- And doing so will not 


taching it to your busi- obligate you in the least, 


ness letter head). regardless of whose line 

This Album is a big, of office furniture you 
powerful Book which may now be handling. 
strikes a NEW note in This offer — absolutely 
sales cooperation with free-——-is open to ANY 


office equipment dealers, Sstationer or office equip- 
and will prove especially 


Act NOW !—In YOUR Interest! 


ART METAL CONSTRUCTION CO., Inc. 
26 Gifford Avenue, Jamestown, N. Y. 


ment dealer. 


Dealer’s Opportunity Coupon 


ART METAL CONSTRUCTION CO 
26 Gifford Av Jamestown, New York 


Gentlemen 





With the distinct understanding that t! re no f “a 
may send the folder “B juets’’ and ALBUM w " " 
facts and informationa Staty ff 1ipment dea ‘ lapy 
Firm Name 
Individual 
Address__ -_ 
(We would appreciate an answe 
Do you carry steel office furniture ‘ 


If so, whose line? 
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ADVANCE IN COST OF 
FURNITURE 











Xenia, Ohio. 


By Wash Ree 


HOUGH the United States is not at war, and is 
all intents and purposes a country which is abs 
lutely neutral, it has been necessary to inaugurate 


a stamp act to raise sufficient revenue to run the 


Though the war in Europe has made this country the 


richest nation in the world, through its various resour 


it has compelled an increase in the value of all foodstuffs 
and the necessaries of life his increase necessarily e1 
braces all the manufacturers of furniture of every 
whether for the office of for the household \t first 
manufacturers resorted to every known expense-saving 
device to avoid the raising prices, but finally it daw: 
upon them that it would be necessary. At the beginning 
of the year the National Furniture Association met 

the question of advancing prices was thoroughly s 
cussed, and even while they were in session the prices 
all articles continued to advance, and the associati 

self was compelled to countenance an extension of 
prices \fter the adjournment of the associat! 
commissioner of the association called meetings 


several branches of the manufacture of furniture 





various phases in different parts of the country, the 
ufacturers of desks and ofh« furniture being calle 
meet at Chicago to discuss the question of the adva 
its various forms Here almost every manufacture 
desks and oftice furniture assembled The case g 
manutacturers were also called together and the 
caretully discussed. 
\ meeting of the southern manutacturers fturni 
was held at High Point, S. ¢ fter a thorough dis s 
of all points that related the production of fur re i 
whether pertaining to the office or the household, it was 
decided to raise the prices furniture of all | s 
per cent as a minimum at once, with the pr : 
should the occasion warrant, a further advance woul 
made It was considered by the manufacturers ot 
ture that furniture of all kinds was made on a s! 


margin of profit than any other commodity manuta 


and was sold at lower price than was warranted by 
cost of manufacture, principally on account of the 
tion engendered by the present mode of procedure 
factories It is alleged that price-cutting has beet 
dulged in until the profits in some instances, ar 


neghigibl 
Desks and omece 


suseh 


furniture employing the same 


old furniture, thoug!] 


as he fice desks and 


niture are made as a specialty, will be treated as 


order to bring the advance more prominently befor: 


\pphances 


readers of Office 


The hardwood lumber principally employed in the 
ing of desks and furniture is well selected and of 
better qualities, and has advanced wonderfully in pr 
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Honesty : | 
Built-In : 





No. 323 


Nappanee Tables 
are made for hard usage. Their construction is stout, the finish 
good. Every one sold—whether it is for use in a bank, shipping 
room or a business office—is built to last, to stay in servic 
Nappanee Tables fill the requirements of the consumer who Dealers —Handle the 


: ; line that satis- 
demands a table of strength and character, at a moderate co ny! 
; your trade. Write to 


Mutschler Brothers Co., Nappanee, Indiana St 


alers’ terms 


uo 


Salt 


4-4-4-4-44-44-4-444444-4644444-44464444464.4.556 0 
\ ms FINE FITTINGS 
\ 




















sae FINE FURNITURE 


Inkstand Bases 
Plate Glass 
Quartered Oak 


and Imitation 





$444444444444444 


yod bases match the da vailing office furniture. 


We carry a complete line of very attractive styles The w 
The plate glass bases are hand cut and highly pclist 


The Sam! C. Tatum Co. 





Writ Main Office and Factory New York Office a Yous 
CINCINNATI, OHIO 54-60 LAFAYETTE ST. of 
Catalogu U. S.A. Knowing 
No. 33 How 
Maker “The Line of True Merit 


FH44444444444 


$444444446444444444464444444444444644444 
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Auto Sliding Tray Sets 


year ago when 


t many dealers 


If you want a good seller try one at our risk. Si 
Auto Sliding Tray Sets first 1 on tl 
placed sample orders and then stock orders because they found them 
to be excellent sellers. One dealer has had more than 300 sets and 
hundreds of other dealers have kept us constantly flooded with orders 
compell.ng us to largely increase our production to enable us to sup- 


ply the demand. 
Auto Sliding Tray Sets 


are substar 





ippearec 


tially built of selected 





Quartered Oak and Mahogany. Trays 
slide out or suspend from either end. 
Easily accessible from front or rear. 
Label holders on tray Economizes 
pace and tin promotes neatness 
and lisy atk I é papers. a ids 
Two Sizes 
Letter size nside trays 10x124x2) ins. 
Cap size imside trays 10x154x24 ins. 


REVISED PRICE LIST. 3 Trays. 4 Trays. 5 Trays. 6 Trays. 
— ay) Or. Oak $4.75 $6.00 $ 7.25 $ 8.50 
LETTER SIZE } Xan. — 725 875 10.25 
— ) Or. Oak 5.50 7.00 8.50 10.00 
CAP SIZE 1 Mah. - 6.50 8.25 10.00 11.75 


Discount to Dealers in 
Office Supplies or sent t 
consumers direct anywhe 
in the United 
press prepaid with priv 
of returning at 
if not satisfact 

This is only one of the 
many items showr 1 
regular catal gas we m ike 

1 


State ex 


our expense 





a complete line { Pili 4 
Appliances of all kinds. Ii 
interested you should writ« 


us at once. 


The Automatic File and Index Co. 


143-159 Pearl St., Green Bay, Wis. 





The 


various 


together. 


the 


hitted 
tered, where 
filled with a 
the furniture 








You'll Find It Pays 


to be able to furnish your trade with a fire-proof receptacle 
which not only protects against fire, dust and theft, but 
is also convenient for storing things of value: Important 
papers, office and factory supplies, stationery, etc. 


Terrell’s Steel Cupboards 


have a practi- 
cal system of 
shelf supports 
at one-inch in- 
tervals permit- 
ting adjust- 
ment of the 
shelves to any 
distances be- 
tween shelves 
without the 
use of bolts. 


The large 
field offered for 
the sale of 
these cup- 
boards in of- 
fices, institutions, 
etc., and the rea- 
sonable prices at 
which they are 
offered to the 
trade make the 
line a most profit- 
able one for the 
dealer. 


For details write 
Terrell’s Equipment Co. 
Hilton Street GRAND RAPIDS, MICH. 





days. The furniture is next advanced to the vart 
department, where it receives that lustrous finish 
its particular attraction in the wareroom. From tl 
nishing department all furniture must be taker 
uphtting department, wher is put together, thi 
ware added, and the finishing touches put to it bef 
ready for inspection and storage in the wareroon 
ture and desks are now ready for the packer 
carefully wrapped in paper d the corners pr 
vegetable wood called excelsior It is the ( 
rolled in burlaps and s« d her, making a s 
and taken to the shippi1 m, where the props 
are put on the article and s sent to the dealer 
Everything in the mater line connected w 
and office furniture, as well as household furnitur 
advanced in price Lum] received an ad 
nishes, on account of the gums and oils contained, 
been compelled to advan greatly. Hardware 
used extensively on desks and furniture in t 
finishing departments has en increased in price Si 
paper that is greatly used about the modern desk a1 


niture factory; 
ink have increased in pric¢ 
veral manufacturer 
thinkine of 
last 


until s¢ 


been gettin 


ness. As a 


turers’ Association 


; 
composed of all classes 


best to refer the matter to 


makers, through 


resort the 


was ap] 


‘, 1 
illin 


ompound made 


burlaps and 


APPLIANCES June, 
, 
| 
ten and fifteen per cent eing added and often 
Space will not permit ar tensive mention of the 
woods employed, which are very numerous, 4 
it to say that the principal woods used are oak ar 
hogany, though all kinds of hardwoods are used 
struction of office desks and furniture 
The lumber is bought in its rough state, and dric 
in a kiln for several days; it is then taken to the 
| room, where the planks are put in the planer, from w 
| it is taken to the saws and cut up and distributed t 
rious shaping machines \ manufacturer of desks 
office furniture once said Chere are too many 
a desk for them to be made at a pro Oe \s 
quence, he quit making desks at once, and c 
seli to making ofiice furniture for filing purposes 
\fter furniture has gone through the cutting out pr 
it is sent to the cabinet room, where the many 


department is then e1 


parts of the wo 


porous 


for this special purpos 


is then left to dry, in most cases, for s 


string and even the mar 
Overhead cost has inert 
s of desks and furniturs 
of the manufactur 


their con 


National Furnitur: 


1 
vealed to, 


+ 


and as 
manutacturers, it was tl 
the several classes of 


missioner, and that 


pursued \ meeting, in fa arious meetings of 
manufacturers, were held in Chicago; a n ting 
enzaged in the manufa re of household 


Point, N. ¢ 


held in Hi 


whose factories are in the 
plemented \ others. were 
ough discussion of the 


cluded to advance pri 


times ten pe ent, aS a mi 
of Mar Those whe 
tin n their own v 
consensus pinion tl 
essary 

In s ning p it see s 
similar to that of the pres 


recollection 
facturers 
in connection with the n 


j vanced at once, 


especially those mat 


meetnnes 


sed t] Pp wes 
vere indorsed 
I dvances il 
, 
ne ssary to ade 
. o } | 
nt has never een ki 


Never / 


generation of turnitur 


eTore 


asion when ever! 


of turniture has be 


IO 
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Englewood 


TYPEWRITER DESKS 





made with quartered oak and genuin 
uhogany tops. Length, 37 and 50 inch 
k and imitation mahogany. 

We also make a line of flat-top desks and 


ur-drawer vertical files. 
We are the largest manufacturs nd d 
buters of high-grade, low-priced ev ( 


Englewood Desk Company, Inc. 


59th and Lowe Avenue CHICAGO, ILL. 



































“There is Money 
in Specialties” 


— Practical Salesmanship. 
When one considers 


tanaoihlewale 7 
e tangible value of 






ROSCO spec ialties 


ind the saving of 
me and temper ef- 
fected by their use 


and the testimony 





f dealers who are 

already handling 
the line, he finds that this pr ort apps 
wit h particular force t to th 


_ The Rosco Glass Desk Pad 


onvenience whose value cannot be overestima ‘or 
memoranda it provides a place which cannot b« voce oe 
t 1s right in the line of vision of the man at the desk 


ROSCO INADRAWR 


& Steel Stationery File 





l i re il Te- 
qui! in th 
hous 
stenog 
i It con 
. 
lil as 
( i Ot Sta 
revents dust ant dirt from ne ts ntent it as- 
the nece rv ft rial in one small b thus increasing tl 
grapher's output “DE ALERS: These a al tic ave prover 
1eir merit and their salableness. F disp! ay of them will prove a 
ead urce of profit to you. Write tor information and d 
scrit atter 


Ravenswood Office Specialties Co. 
West Ravenswood and Newport Aves., CHICAGO 








No Apologies Necessary 


to Your Customers if You Have 
the Agency for 


OMECO Steel 
Office Furniture 


Distinctive in appearance and strong in con- 
struction, 1t attracts customers. 


The line is complete, including Horizontal 
Sections, wide and small, Upright Sections, 
Transfer Boxes, Desks and Tables. 

There is a filing cabinet to take any standard 
r paper, so that any want of your 





OMECO Filing Sections 


have many excellent exclusive features. Let us 

tell you about them. ( Comoe giving com- 

plete descriptions of the line and its many 

advantages toget] vith agency proposition 
1 De on 


HURRY—Som od dealer in your town 


THE 0. M. EDWARDS COMPANY, INC. 


Plum and Solar Streets 


Syracuse, N. Y. 























Sa a 
Unusual Values 
Super Quality 
Practical and Lasting Economy 
for user 
Visible Strength in construction 


that assures service 


Complete line of standard stock 
items 


—Five distinguishing 


MEL, 


features that make sales 
easy and profitable 


THE MEILINK MFG. CO. 


Toledo, Ohio 


Filing Safes for the Files 
Files for the Filing Safes 
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DESK MANUFACTURERS 
MEET IN CHICAGO 











ixth General Ce Held. Matters 
Importance to Men the Office Furni 
Tra j 
FYE A ri er 
] 1 \1 ( ( lea 11s 
pre he report of | ner Wi the 
work ‘ last meet owed 
lh ‘ u ly aintaini 
te it \ ird ! alc 
; eport iT s | 
11 \ Alhed IT 
I , ed fu 
I a ré 
h I ad a 
V\ as reat ile d 
ro : e of wr Ho 
rt the n til 
factut ing all t 
mote | pric Op] 
sell a 5 el il 
Phe n y Tabl tl r! 
Company a Tell ¢ { 
i Nie bers 
Phe po i d 
is il d il 
1] r mn rte< 
with ree re unit ifica 1! 
tio1 mr ade d at 1] 
the 1 ommitt ypte 
that | ! re | 
mont rm leal 
factut 
= 4 ip p! 
nd t cle 
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Sell the Whole Line 


Our Steel Typewriter Table-Cabinet 1s < seller but you 
can make cid r profits and quicker turnovers if you hz ae 
the entire line. You get five chances at the custom 


15 
Days 
Free 















in Stead 1 « tT one 
“The Quality Is STEEL Everlasting Office 
Higher than the Price” and Factory Furniture 
v1 a FS le Dan » ids, ¢ Stands, 
Tv] ‘pers’ aad 3 te too! Ha i venient 
i Y. 1 ae eae 2 erage oaiamnecr nd on 1 pm wo By We 
j B ready to suppl 1 reap the profit. Carry as! 






it will me 


Write for Details 
The Toledo Meta! 
Furniture Co. 
2661 Dorr St., Toledo, O, 












OPEN 






CLOSED 






The Most Serviceable 
Office Desks 


We have studied the every want of the 
man that uses a desk and have built 
ours to suit his conveniences. Design, 
Finish, Price make the IMPERIAL 
DESKS sell so readily. 

Our new catalogue illustrates the en- 
tire line yours for the asking. 


IMPERIAL DESK COMPANY 


EVANSVILLE, INDIANA 








A St. Johns Stack 


Shows a Table Better and Sells 
Them Faster. 


A man wants t what hi ng. The fact that you 





e conveys very little to 
30x48" size on your 
lisplay is modern busi- 
oO your own store. 

n floor space océ upied 
an adequate idea of 
ale of a larger size 

tack 1s sold, it takes 
yrner and deliver it, 


_ St. Johns Table Company 
ck of tables, w Cadillac, Michigan 
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RN. BUSINESS |} 


Berger “1300” 
Steel Units 








Cannot Warp, Stick 
or Split 


YUMMER, with its hot, sticky and 
\7 muggy weather, is here, and this 
talking point will appeal to prospects 
who have been troubled with the 
sticking of drawers in wooden cases. 


This feature—together with the 
double wall construction, durability, 
large filing capacity, extensiveness, 
attractiveness, and reasonable cost 
of Berger units—will mean good 
sales and profits for you. 

tails 


ol 


Send coupon or write for de 
and ‘‘The Armor Plate 
Modern Busine 


The Berger Mfg. Company 
Canton, Ohio 


New York Philadelphia Chicago 
Mint i 


eapolis San Franci 


B yton 
BRANCHES St. Louis 


COUPON 
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C. S. Bather, traffic manager of the Furniture Fe 
tion, made an exhaustive report on the work 
department in general and on desks in partigyla 
report demonstrated hat the office desk is a des 
freight commodity but is not receiving its just s 
he railroads. Under the energetic efforts of this d 
ment it 1s hoped to reme the present trouble 


difference in cost 


| he 


the production 


desks over oak desks was discussed, and it Ss ( 
that it is well to maintain a price of 33 ver « 
mahogany over oak, a! ntain this perce ¢ 
all mahogat \ 
The question, “What is legitimate dealer 
dk sks?” cam up tor discussior and it was erec 
term cannot be applied solely to stati rs, as S 
furniture dealers ar f is energetic in this 1 
as are the stationers 
The next meeting was fre erred to the exe 
mittee which will select the date nd pla < 
Experiences in Office Furniture. 
M.S. Thomas, manager the stationery dey] ( 
the W. K. Stewart ¢ vy, Indianapolis, rel 
followit experiences wl will be of interest 
be of advar ge to o r dealers M1 Phe is § 
\fter our fire in January, 1914, we did not 
stock of office furniture because our previous exp: 
did not justify the addit al investment We 
ing some filing supplies | few filing cabinets 
business was very small since we had no o1 
we uuld throw the responsibility selling 
On January 1, 1915 eve we were 
being ible to secure the ser ces of R. ( Boy 
ent manager of our office furniture department \' 
ina small stock of filing « ment and added a A 
and chairs as the demand A At the beginning 
we had one outside sales we vow have i! 
\ir. Boyd. We have just closed our fiscal year 
( ercial stationery depat ent showed a1 
26 per cent over the pre s year, and witl 
Stationery nd rnit ¢ i ments er¢ abl 
increase ol 54.4 per cent r the pre 1 s 
ness Frot the gradual, st \ east é 
t heli that this is Ithy yUSINEeSS 
i s ‘ oT »rwth 
\ltl our furt irtme! is 
1 ( not have 1 ble in ting 
ers. \ p Wi il k ep ( ( ‘ 
n the floor, whicl S ention to 
upstairs 
We have the follow es for this 
ory Shaw-Walker ( ing cabinets 
steel, the Safe-Cabinet, Cutl desks and Tayl 


Oklahoma Concern Shows Remarkable Growth. 


In 1907 Congress passed a bill admitting the O} 
and Indian Territories e Union as a state 
as Oklahoma The Sta Oklahoma now 5 
70,057 square miles, tl rger part of which is 

ericultural land It is rich in l al, 

nd the 1 nerals. It ‘ a census r the Sta 
only three vears old, sl i ula 1.64 ( 
ple {) l ma ( ty 7 1 Op 1] 

é I 1910, a po 65,000 people; 1 
population 80.000 Oklahoma Cit S 
rapidly, notwithstanding a set-ba durit t 
910-12-13, d ng wl 1 ‘ ilues 

were If sted to n dit s 

In 1909 the Weste Supply Compa £ 
ness Ok ma Cit small way and by its 

ve and aggressive Pp ] s ke ¢ tn 
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When You Hear “At the Price of Wood” Do You Compare the Profits? 


Wabash Junior De Luxe in Letter Size complete retails for $27.65, and 
there is a liberal discount to you 


Trimmed with brass hardware, finished the standard light color, and 
having all the latest improvements, it compares favorably with the high- 
est priced vertical files 
You cannot afford to sell Filing Cabinets on a small margin—you must 
make a good profit. 

If you are now paying more for Filing Cabinets— Wood or 


Metal—write us. We want to tell you what some of the 
largest dealers are doing. It’s worth an inquiry—now. 





Ex ed ler M4 Also mz facturer: 
aval athaas &©&nhe Wabash Cabinet Co. 4{%,ziniecucr 
forels untrie Main Salesrooms, Executive Offices and Factories Filing Cabinets,Sys- 
where we are not at : : tems and Supplies 

t1 Established 1883 WABASH, IND. for Filing Cabinets 
Ask for Colored Picture 











an AMET SMR REO Sa ils ar tet 








Common Sense 
Typewriter Desks 


Built on principles of recognized 
merit. No freakish experiments 





7 





| Also Roll Tops, Flat Tops and 
: Standing Desks 


AU ORAS IT 


Manufactured by 


Bentley & Gerwig 


Furniture Company 
PARKERSBURG W. VA. 


Lm: SOT NOT EP RO UTR ST 4 SRE Sm nore 


Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
sary. 





















If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigid typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery. 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 







a Burroughs 
and you have a rigid stand. Adding” 
Machine 
Write for circular with prices and discounts. On Our 
Stand 






Fowler-Mlanson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 


No. 3 Combination 
Typewriter Stand 
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Adds the Finishing Touch 
to the Well Ordered Desk 


U-NEED-ME 





Plate Glass Desk Pads 


Handsome in appearance and durable in construction. 
Provides a smooth working surface with a flexible felt 


pad beneath. Convenient for memoranda, etc. 
LIST PRICES 

No. 22 Plate Glass Desk Pad (19x24). . $4.00 

No. 222 Glass Desk Pad (18x24 3.00 


Liberal Discounts to the Trade. 


U-NEED-ME Felt Chair Pads 


(Prevent the Shine) 


and maroon. 
>. 


brown, 


Retails 


thick felt in three colors 


Made of 
size Office chair 


Easily attached to any 


U-NEED-ME Specialties appe al to y 


for information on the complete line 


Geo. E. Fox Company, (not inc.) 
54 West Kinzie Street, - - - CHICAGO 


green 
for $1.2 
Write today 


and our dealers’ proposition. 


ur best track 

















a 


InIERIE IS 
Tale NEW 


SWEEL 
WAST 
BASIE T 


A basket made entirely of steel, but as 
attractive as wood in design and beauty 
of finish. 





A basket practically indestructible, and 
which insures real protection from fire. 


A basket handsome enough for any 
office, selling at a price low enough for 
every office. 


Sold Only Through Recognized Dealers 


Descriptive Literature and Dealers’ 
Price List Gladly Mailed on Request. 


METAL OFFICE FURNITURE CO. 
Grand Rapids, Michigan 


Makers of Complete Stock Line of Steel Desks and Tables. 
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ment and growth of Oklahoma City, and now 

ness throughout the State of Oklahoma 
With the growth of Tulsa, a city made pros 
location in the center of the oi 


its 


account of 














does 1) Ss] 


perous I 


1 industr 





of the state, the Western Bank Supply Company, nearly 
two years ago, also opened a store in that city and 
business at that point has grown steadily until, at : 
D. W. Collins, President, 
Western Bank Supply Company, 
Oklahoma City. 

time, they have here one f the best retail sta y 
stores in the west 

In order to take care of the continuous growth t 
business in Oklahoma City, the home of the company 
fire-proof building 50x150 feet, four floors, has been leased 
for a period of ten years 

In addition to cafrying i mplete stock I I r Ss 
tionery, furniture, filing equipment, etc., they hav 
ern manufacturing plant roducing high grad 
graphing, printing, book work, et This company s] 
cializes in the manufactur bank and county worl 
turns out annually a number of college annuals, bea 
fully illustrated, printed and bound High grade | 
tone and color printing of the very finest quality is cl 
icteristic of its product With its reputation for « 
cellent work the Western Bank Supply Company is « 
abled to be particular in t lass of work whi 
handles 

In Oklahoma City thet ire twenty-s printi 
manututacturl In ( 
lines and t 

S. R. Coleman, Secretary and Treasurer, 
Western Bank Supply Company. 

Supply ¢ { vy in the face ese condit s 1s 
not only t ts progressi\ Icy t to the ta 1 
has created the eputation I g and pre 

oods of ality 
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UNIVERSALLY 
USED 





In vielen Geschaftskontoren in 
grossen Stadten benutzt man 


“Cook’s” Stenographenstuhle 


zu allgemeiner Befried:gu'ng. 

So ziemlich jederman hat schon 
in seiner eigenen Stadt mehr oder 
weniger von “Cook’s” Stenographen- 
stuhlzn im Gebrauch gesehen. 

Suchen Sie nach unsere Fabrik- 
marke, “Quality”. Sie ist das Kenn- 
zeichen von Qualitat. 

Wir erteilen gern alle Auskunft 
auf Verlangen. 





Dans les bureaux de tous les pays 
principaux on trouve employées les 


Chaises pour Dactylographes 
“Cook” 


avec des résultats excellents. 

Vous avez vu probablement en 
votre ville bien des chaises “‘Cook”’ 
pour dactylographes. 

Cherchez notre marque de fabrique, 


“Quality”. Cela est l'indication de 
la qualité. 
Nous solicitons vos enquetes, si 


vous etes intéressé. 











En las oficinas de negocios de las 
principales ciudades se emplean las 


Sillas de Taquigrafos “Cook” 


con resultados excelentes. 

Casi cada uno ha visto las sillas de 
taquigrafos ‘“Cook’’ en su propia 
ciudad. 

Busque nuestra marca de fabrica, 
“Quality”. Es la sefia de cualidad. 

Invitamos la correspondencia de 
todos los que estén interesados. 





Which means that Cook's “Quality” 
Spring-Back Typewriter Chairs are 
used in the principal cities of the 


world. Are you familiar with all the 
advantages which the Cook line 
offers? Get in touch with us. Our 


trade mark on every chair guarantees 
service. 








C. A. Cook Company 


Manufacturers 
16-28 Osborn Street 
Cambridge, Mass., U.S. A. 














THE POLAR 
Glass Desk Pad 








No. 0—Size 15x18 $3.00 
No. |—Size 18x24 4.00 
No. 2—Size 20x34 7.50 
Made in Three Popular Sizes 
A thir flexible ‘ undatior ft ad ur ler 
thick ” plate gla 
F " gr ire toy 
ul at f g br 
S r igair 
edg rt giass 
I gr 1 always s re n 
‘ shandsome and attrac appeara 
Gla an | uised with one fing I 
g pr maps alk " t 
pia it ic i I quick a | j 


TO WEAR OUT 


A Liberal Discount to Dealers 


NOTHING 


A few 
which all 
Polar te - Calendar 
Pocket Index Card Cases 
Sut Glass Paper Weights and Trays 
¢ ‘enter Desk Drawer Trays 
Side Desk Drawer Tray 
Paper Weight and Memo. Pad 
Penknife and Ink Eraser Blade 
Signature Blotter Book 
Valuable Paper Wallet 
Furniture Top Protectors 
rypewriter Shock Absorber Pad 


of our other practical office 
dealers should know about 


articles 


Dealers write for complete information 


Polar Manufacturing Co. 
101 - 103 - 105-107 No. Marshall Street 
Philadelphia, Pa. 








West New Brighton, S. I., 


Getting Started 


on the day’s work is an important 
matter. In some offices the distribu- 
tion of the mail occupies half of 


the morning, enforcing idleness on 
correspondents and _ stenographers, 
sometimes delaying important 


matters for a whole day. 


The esiicsent _ Distributor 


11 


I tates handling of incoming cor 
rest le er nel getting at ar 
getting out your work. It has« 


shelves as desired, whi 


to different spa 


Six or tour 


: 
ljusted 


ind as it is supported by a sin 

e and stands up clear off t 
wr be # OX ipies pra ically 1 
desk space. 

The “EFFICIENT” is made of 
olive green bal 1 enameled eel 
| a i up OT inCTl wn al 
can be attached to an lesk or tal 


Dealers and Specialty Men 


4 


Write us for further information and terms 


Efficient Distributor Co. 
New York 
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This 
Is Wh 

Ou 
Should Sell 
VUL-COTS’ 


\V 7 UL-COTS are the only guaran- 
teed-to-wear waste baskets. 


There are a number of big advan- 
tages in adding them to your other 
profit ible lines. 


First, they offer very liberal dealer profits 

liberal that they have been a large 

factor in deciding over 700 other dealers 
© Vul-Cots. 


Second, all kinds of dealer helps are at your 
free disposal —circulars imprinted with 
your me, poster stamps, window dis- 
play These are backed up by the 
larg itional advertising campaign ever 
run on a waste basket 


Vw. La COT Baskets 


GUARANTEED YEARS 


Third, there is the big guarantee feature. 
Every Vul-Cot is guaranteed to wear for 
fiv eat When you sell a man such 
et service as that, he appreci- 

i solid foundation for develop- 


factory trade in all your other 


lines, can be made the basis for a 

permanent trade with customers who are 

n v acquainted with your store. 

Writ r the facts, discounts, etc. No 
tior Then you will be in position 


proposition careful consider- 


VAT eit + 
vy ILC LO 


American Vulcanized Fibre Co. 
Largest Manufacturers of Vulcanized Fibre in the World. 
520-525 Equitable Building 


Delaware 


Wilmington - 

















soe 
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Small size Security Box—Note the Grained Finish 





Quick action with the small Card Index 





EFFICIENCY—Right on your Desk Top 


These and many other items of Shelf 
Goods in Steel enable the Dealer to 
give the Service desired by his cus- 
tomers and pave the way to Sales 
of the Larger EFFICIENCY Units 
and even Built-to-Order Work. 


We shall be glad to explain to you our Dealer 
Proposition that carries an Agency Discount. 


WATSON MFG. COMPANY 


Jamestown, New York 


Detach this Coupon 


Please send me the EFFICIENCY Dealer Proposition 


that carries an Agency Discount. 

















[he personnel of the company consists of D. W. | 
lins, president; J. F. Ausbury, vice-president; S. R. | 
man, secretary-treasurer The authorized capital up to 
this time has been $50,000.00, but with a good siz 


plus. We are informed that the company expects 
crease its capital stock at the beginning of its fiscal 
September 1, to $100,000 to enable it better to care for its 


prosperous business. 














= 


Western Bank Supply Company’s Tulsa (Okla.) Store. 


Referring to its furniture department, the com} 
says: “We are enjoying a very fine business and having 
considerable difficulty in getting enough furnitur: 
the factory to fill our orders. At this time we have s 
cars ordered which are long over due. 

he Standard Furniture Company, whos: 
handle very largely, inform us that they are sor 
desks behind filling their orders 

‘The furniture business is one that varies greatly 
the conditions and at times it is much better 


others. When business is zood we have found a success 


ful plan in handling large orders is to make a floor 
showing the offices and the location of all of the furnit 
and then paste up folders, showing the illustration 
various pieces in the different rooms. We also go so 
as to group the furniture on our furniture floor into 
rious rooms to show just how they will look whet 


pieces are together. This plan of selling office furnit 








\ 





Retail Store, Western Bank Supply Co., Oklahoma City, Okla 


we believe is good, for the reason that a great many 
tomers have stated that it was the first time in their 
ness experience that they had a complete layout 
sented to them in this manner and appreciated our it 
sufficiently to place their order with us without 
tition 

“One feature in connection with this plan whi 


: 
believe is noteworthy is that frequently we do not gi 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, are 
Indestructible 














Desk Pads 


We are manufacturers 
for over a quarter of 
a century and we 


Know how to make Desk Pads 


SIXTY STYLES ALL SIZES — PRICES RIGHT 
Tell us what kind of Desk Pads you are interested in 
and we will gladly quote prices and send samples if 
you wish—Or—Order a small quantity to try us out. 

L. Sainberg, 65-7 W. Houston St., New York City 


Also Mfrs. of Elsane Card Index Cabinets. Ask for circulars and discounts 


























None genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 


R. A. SIMONSON & CO. 
122 8. Michigan Ave., 




















SRE BUR ORT 3 


T “Just the Place” | |The Chicago 
| DAN-DEE =a Gina: Desk Pad 


nt 








: 
3 
_ RS = =@=©6©—=—6—6hllUlll RS Absolutely Dust-proof 
g 
F : The 
Satellite” | 
Typewriter | 
3 Stand | 
. 


HE Chicago Glass Desk Pad 
yx provides a smooth, hard writ- 
ing surface, protects the desk, 
is strictly sanitary and improves 


_ Fire Proof Waste Baskets 


Can be supplied with or without 





Z openings as desired. the appearance of the office. 
3 Two Sizes - Twelve Finishes # 
THE DAN- DEE STRONG BOX j ; ” high pred pcb ens Son on 
° WHY IS THIS “JUST THE PLACE edge of the pad and leaves neither 
Is More Popular Than Ever FOR TYPEWRITERS? pockets nor cracks to collect dust, 
Order sample one-half dozen and be convinced 7 t ‘ f the type oy —— h adly hon is made of plain and beveled glass, 
: : he top occup Be pete and rests on a leatherette base. 
rte risthencumbered. The type The glass can be raised easily with- 
riter has no pla e. For all office duties out being pushed over top of desk 
i pace ae iat toe Gee seat or table. 


ear pay a PI 
The “SATELLITE” Typewriter Stand Provides 


Just the Place”’ 
Think of any place where a type- 
Dealers writer is used—and you are also 


thinking of an office where this stand is needed CHICAGO MIRROR AND 


Size 12x8x6"—Weight 10 Ibs. each. and where it will save typewriting time 


Send for Catalog and Prices ¥ Write us for proposition ART GLASS COMPANY 
| ERIE ART METAL CO. | | Adjustable Table Co. Retabilshed 1800 


: Mt. Vernon Avenu . 
| ERIE, PENNSYLVANIA au. a 216-220 N. Clinten St, CHICAGO, ILL. 


Aaa ssl 


Price $3.00 to $7.00 Attractive 
terms to dealers. 



























THIS SPACE CONTAINS Te 
a little reminder of the . 
No. 386. Oak exclusive 
fact that Byron Type- evolvin fice 
writer Cabinets are ec ° — Agency. 
vit \ ee No. 386). Oak Dealers Only 
’ Stationary Office 
— We have been 





resent 


making chairs 
for 50 years. We 
ought to know 
how. 


No. 387. Oak 
ci te Stenographer 
Dealers: Hay oulooked Chair 
into the Byt l 
Catalogue and terme sent 
gladly on request. 


Byron Typewriter Cabinet Co. ‘ 
33 Washington Avenue MT. CLEMENS, MICH., U.S.A. The Buehner Chair Co., Evansville, Ind. 
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Portable 
Adding and 
Listing 
Machine 





Model ‘*C’’ 
Price $175 


Increasing Efficiency 


The costs of doing busine art rising, and ever\ 
business man is alert for wavs for meeting these 
rising cost for methods of increasing efficiency 
The Sundstrand Adding and Listing Machine 
will cut the guess-work, snarls and leaks out of 
figure work, stop unnecessary expense and show 
what it costs to do busines 


Model “C” Sundstrand 


A marvel in the way it handles figures of everv 
kind. It adds, multiplies, subtracts divides and 
handles fractions as easily as whole numbers. It 
is the simplest, easiest operated and fastest add- 
ing and listing machine on the market, and costs 


Only $1752 


Model “C”’ lists and totals 9,999,999.99 or nine colur 
has a practical and simple touch met | keyboard of 

10 kevs; weighs less than 25 pe ] e printing ‘ 
color ribbon; print ub-totals automatically; especia 
adapted for multiplication; equipped vw 5-in mmiage 
digit indicator, non-print, non-a é 

clear keys; non-added items and totals indicate 

bol; can be used on desk or table, and handsome!lv fini 

in black enamel and nickel; guaranteed for tw 


The Sundstrand Adding Machine Co. 


ROCKFORD, ILLINOIS 





The Sundstrand Adding Machine Co., 

Rockford, Illinois 
Please send information of Sundstrand Adding and Listing Machine 
address on attached letter heac 


Name 
Street 


Town and State 
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Group Picture of Salesmen of the Staff of Clarke & Courts at 


Annuai Meeting, Galveston, Texas, April 14 and 15, 191€ 
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THE NEW IMPROVED 1916 
MULTIPLEX - HAMMOND 


THE WORLD'S GREATEST TYPEWRITER FOR SERVICE 


Speed: Unlimited. 


Writes all languages Alignment: Perfect. 


in all styles of type ad 
more than fifty language's 


on the same typewriter. 


Impression: Auto- 
matically uniform. 

Manifolding Power: 
Greatest. 

Quality of Work: un- 
equalled by any 
other typewriter. 


Writing always in 
stght. 





Business and Prdfesmonal Men, Mercharts, Barkers, Editors, Lawyers, Physicians, Literary 
len, Scientific Men—and even the Presijiert o0 the Umted Mates, use the MultipleeHammond. 
Why? Because this machine is always adapted to the individual needs fo the user. Yucanda 
broader class @ work ona MultiplexHammondthanonany ther typewriter ever constructed 
Go to any Hammond dealer, sit down beforea Multiplex, select any style type that suits your 
fancy, or any language youwish, —Oriertal or European—and youcan produce the finest, 


cleanest and mos legible work that ever came from a typewriter. 


tet us show you WHY and HOW the New 1916 
MULTIPLEX stands Unique in the Typewriter World 


First . Every Multiplex always carries two styles of type at the sam tim. (The type is cast on aocurved 
™* plate, called a "Shuttle" of ninety characters.) To change instantly from one to the other you 


"Just Turn the Knob" 


Any language or other styles of type may be inserted in five seconds in any Hammoni Machine. 


Powerful manifolding and stencil cutting hird: Greater peed is given by the new type 


— 


Second: 


together withthe clearest, sharpest carbon mechanismwhich has only three parte ---the 
copies are given by the new printing mechanism of shuttle, the shuttle arm and the anvil --—thus practically 
Multiplex. eliminating friction, and giving quick, silent action amd 


9 : , Sreat ease in operation. 
Fourth: Letters and characters are cast in a hard reat ea: perat io 
* durable composition that lasts indefinitely. Fifth: fmmond construction is superior amd recog- 


Somplete sets of new type for any style or language nized as nearly one hundred per cent quality as 


my be secured at a smll cost, thus practicallygivin possible inbothworknmanshipani material. The Multiplex 
you a new mchire. is as nearly perfectas mechanism can be made, is 


noted for its attractiveness and elegance of appearance. 
Request our Multiplex tooklet of TYPEWRITER FACTS whichwill show you how the 
Multiplex will serve you for the widest range of work and give you ungaltfied satisfaction 
Dealers should investigate our wonderfully profitable arrangement. Hammond dealers everywhere are 


successful because they have the strongest, mst inviting selling points to place before the buyers. Send for 
our Special Proposition today. 


The New HAMMOND - MULTIPLEX is Made, Sold am Guranteed by the 


HAMMOND TYPEWRITER COMPANY 
609th Street and East River New York City 


Branches and Dealers in all Large Cities 
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Economy is the Key 


to modern business suc- 
cess. Those who are em- 
inently successful have 
learned to judge an article 
on the basis of service 
rendered in proportion to 
money invested. 


In your community there 
are many users and pros- 
pective users of type- 
writers. To such there is 
an exceptional appeal in 


RAMER 
REMANUFACTURED 
TYPEWRITERS 


In quality they are the 
closest possible approach 
to new machines and there 
is a substantial saving in 
the price. 


No machine leaves our 
factory until it has gone 
thru an actual remanu- 
facturing process. It is 
taken apart to the last 
piece and then remanu- 
factured with the substi- 
tution of new material for 
any that is even slightly 
worn. The appearance is 
such that it is impossible 
to distinguish ,RAMER 
machines from new ones. 


If you are not ina position 
to supply the demand for 
good typewriters at mod- 
erate cost, drop us a line 
and we will point you to 
a source of profit. 


WHOLESALE TYPEWRITER Co. 


314-316 Broadway 
New York, N. Y. 


151A-153A Euston Road 
London, W. C., England 
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| NEW MACHINES AND 


DEVICES 


Descriptive Notes of Some New 
Inventions and Improvements in 
the Field, with Illustrations. 











Development in the Card Record Desk. 


The card record or card ledger desk originally se 
mainly one purpose—to hold a maximum number o 
within easy reach of the bookkeeper or stock clerk 


new Macey Card Record Desk No. 38-34, in adding many 


new features marks a step in the development of tl 


ot desk that greatly broadens its sales possibiliti s 


The new desk is also intended for the smaller gener 
office, being but 371% inches wide and 34 inches deep 
a writing bed of standard height. A dustproof w 
top curtain closes over the top, and locks lwo 


venient drawers provide an ple storage space. 
Professional men are easily interested in this desk 


cause of its distinctive appearance, and because as 
they are fast becoming dependent on their record 
systems for which this desk is designed. 

Cards of any size, even letters or catalogs can be 


in the different trays which are supplied, an adjusta 


bottom making it possible to accommodate the larger 


papers. One of the advantages of the new Macey Car 





Macey Card Record Desk No. 38-34. 


Record Desk is that the wr ices the ards, s 
he can lift them out and repla em with the leas 
sible effort. 

Although mode stly priced, the attractive design of tl 
desk in quartered oak or mahogany makes it a real ad 
tion to the most carefully appointed office Detail 
scription of the No. 38-34 Card Record Desk can be 
by writing The Macey Company of Grand Rapids, Micl 


gan 
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WE DO IT QUICKLY 
WE 00 IT BETTER 





it, then ualiesie it. The mimeograph 
system for doing, office printin3, is simplic- 
ity itself. There is no delayin} type to set or 


distribute. It is the quickest means of doin? 
200d printin>. And it has the further advantages that it 


will reproduce drawings, charts, maps, etc., by simply tracin3, 
them on the stencil. Equipment for large office or small, costs 


little to obtain and little to maintain. Send for interesting, book- 


let “T” to the A. B. Dick Company, a and New York. 
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Let Us Increase 
Your Income 


“HE demand for modern writing machines 
is greater to-day than ever before. Mod- 
ern business has thrown into discard 

obsolete methods and practices. As a result 
a new profession has sprung into being and 
thousands of ambitious young men throughout 
the United States, Canada and in Foreign 
Countries have established themselves in a 
lucrative and flourishing business. 

You don’t have to be an expert typewriter 
salesman to sell a VICTOR. Ambition and energy 
plus average intelligence are the only essentials 
for success. 

Use the coupon below and let us tell you how 
you too can engage in this pleasant profitable business 
of selling VICTOR STANDARD TYPEWRITERS. 
Doing so places you under absolutely no obligation to 
us. But it gives us an opportunity to show you how 
you can furn your spare time into dollars, change to a 
more congenial occupation if you are not satisfied with 
your present work, or take on an attractive side line that 
will increase your profits without in any way interfering 
with the work in which you are at present engaged. 


LIVE WIRE AGENTS 


We want a live wire agent 
thriving com- 


Recent Earnings of a 
few Victor Agents 


in every 
munity in the United s+ar $234.52 
States 

Foreign agents will find “R’ 113.89 
our proposition an attra 

tive one. Ty 95.49 
The VICTOR ells on 

sight a 60.50 


Get an option on 


your territory to- You Can Do As Well 
day by sending in 


the coupon at once. Let Us Show You How 


APPLIANCES 











Victor Typewriter Sales Co. as 
434 Wyoming Ave., SCRANTON, PA. 6-6 


1 explain your 


Give me an option on my town an 
sales plan to me. 
NAME 
OCCUPATION 
STREET AND N 


TOWN STATE 


em Oonsanan ananeomma mad 








June, 


Adjusto Tray Binder. 

The LeFebure Ledger Company, manufacturers 
X-ray ledgers and X-ray index systems, Cedar Rapi 
lowa, are putting on the market an interesting line of tr 
binders called the “Adjusto,” concerning which they hay 
recently issued an interesting descriptive catalogu: 
\djusto device is made so as to fit readily on the top 
a tubular stand having a shelf beneath for a steel 
case The \djusto tray binder itself is said to be 
terned in a unique manner unlike anything else for t 
same purpose The company believes that it has 1 
duced a practical and wholly satisfactory device for 
with ledger posting machines [The device is 
throughout of high grade, cold rolled steel. with all 
working parts scientifically correct. The Adjusto tr 
binder will stand up under the severest tests both as 
strength and practical features of utility. 

The illustrations on this page show the Adjusto 

Adjusto Tray Binder on Stand, 
as in Use 
binder as it appears in actual us The reader is 
to notice the position of t guide rods tl 
the sheets 1 ilignt icnt, ilsc S¢ e the oftset l 
is partially shown at the right nd side of the t1 

The sheets i e ledger illus in the accon 

ts re t ‘ or use \ the left | d 
index The ace nts are . | with the left 
nd the ( nt s otfset to the 1 
covers 1 the lance o1 S t behind ie 
on the ottset é nly s CX d [he 
rods engag ‘ \ two o tl slotted holes in 
sheets i . & S¢ ré set ft It 1 t sl t 
oftset the sheets uu posting ecessary mn ely 
them fall into position over t uide rods The off 
rail at the right prevents tl sheets trom getting ot 
alignment i ssists mater the ndling 

One of the features of this e is the angle at w 
the sheets re hi ld bv the e1 supports The wide 
space betwee! the two grot s ot sheets shows the 
markable expansion of the Adjusto tray binder \\ 
2,000 account sheets in use tl is still plenty 
for manipulation The spe | ited base 
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BRASS 
CUSPIDORS 





Eclipse 


Pneumatic Inkwells 





INAV TINAANNT 


Eclipse Ink Tablets 
ARE ALL WRITE 


SEND FOR SAMPLE BOX MAKING FULL QUART 


75c for Blue-Black, Green or Violet (32 tablets 
$1.00 for Red (32 tablets) 








——— 


You can make a leader of 


Ireland & Matthews 





INK TABLETS pring 8 
SELLING AGENTS 
H. E. HOOKER, 619 No. LaSalle St., Chicago, Ul 
BERT M. MORRIS CO San Francisco, Cal 
P. F. WEBSTER CO San Antonio, Tex 
DEFIANCE MFG. CO 
96 Church St., New York City 


FOQQUUUOOUUUUONONOQUETEUOOUGUULEGGNOOOOOUUUUUOANUUAEUUUUUUANAAUOETUUUU AAA AAAOUEUOOUU AAA AOEETUUUUEOOOUEEUUUUUAOAAAEUUU ALUN: 


General Eclipse Co., Dept. A, Danielson, Conn. 
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Kohlihaas Cheek Sorter The Dealer who has the 


A BANK NECESSITY least explaining to do gets 





proportionately the most 
business “@ Se 














The average buyer of stationery at retail 
does not appreciate the difficulties at present 
confronting both dealers and manufacturers. 
He expects previous quality at previous prices. 
It is a difficult task to explain conditions. 

With BUSHNELL’S “Paperoid” Filing 
Containers there is nothing you need explain. 
Quality, range of styles, retail price are all 
standard. 

In the face of increasing prices, Bushnell’s 
‘“Paperoid” Filing Containers bought now can- 
not but prove to have been bought to great 
advantage. Bushnell discounts to dealers re- 
Why scatter checks all over counters, desks, tables or main the same. 
use pigeon-holes, or drawers to sort checks when BUSHNELL’S “PAPEROID” IS BEST. 
this handy device, 4x6x8 inches, will accomodate 
with ease, from | xP ay _— If — Sagaeny about that order you could secure if you had 
is desired, simply add a sectional post or two. the right samples. These are yours for the 


Portable — Price $5.00 — Sectional. asking. 


Dealers Write for Discount. Alvah Bushnell Com 
pany 
THE KOHLHAAS COMPANY 925-927-929 Filbert St. PHILADELPHIA 


31 W. Lake Street Chicago “FL Wot: Cnane Woke? 








It would be a good idea to write us today 
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‘VENUS 
10¢ PENCIL 


Longer life, wonderfully 
smooth writing quality, 
strength and non-breaking 
character of the lead, splen- 
did materials, workmanship and 
finish these are distinguishing 
features of the Venus Perfect 
Pencils. 












Made in 17 degrees from 6B softest to 9H 
hardest, and hard and medium copying 


vel PENCIL 


is used everywhere, where a 
splendid writing pencil for general 
purposes ts desired. With or with- 


out eraser tip, round or hexagonal. 









Samples and tull information on request 





American Lead Pencil Co. 
220 Fifth Ave., New York 
and Clapton, London, England 












SNOW WHITE STICKS TIGHT 


For mounting photographs, filing clippings, preparing dummies 
for booklets or advertisements, GLEICH'S VELVET PASTE is 


an adhesive of highest efficien« 





The paste is of snow white color 
tency. lt spreads smoothly and does r 





paper 
It is put up in non-corrosive, neatly lithographed cans 


We have an interesting proposition to make to dealers and we 
shall be glad to send complete details on request. 


THE COMMERCIAL PASTE CO. 
533 South High Street, COLUMBUS, OHIO 


hown in 


creeping and the sheets always stand up as s 


illustrations. 


The operating mechanism of the Adjusto tray bind 
controlled by a strong, quickly-acting center shaft ext 
ing from end to end in the base of the fixture. 





Adjusto Closed, Showing Align- 
ment Automatically Achieved 
by Closing. 


shaft is threaded right and left, to operate both jaws 
unison and to insure even tension. The weight is cet 
tered on two traveling nuts that provide over two in 
of threaded bearing. There are but few parts and thes 
are essential, while every part is scientifically built ar 
the entire construction is guaranteed. 

The jaws or end supports tor the sheets are set on « 
centrics and are automatically controlled by the operati: 
mechanism. In expanding the tray the jaws cpen 
stantly and the sheets automatically assume the prope: 
position for easy handling. In closing the tray the jav 
again control the position of the sheets, and these au 
matically regain the upright position and perfect ali 
ment, as shown in one of the illustrations. 

The guide rods on which the sheets rest are mova 
and adjustable to any position to fit any size sheet or 
punching. These rods travel in slots in the steel et 
by thumb nuts, which, when 


plates and are controlled 
tightened, hold the guide rods in position. The oftset 1 


is also movable and can be placed on either right or le! 
side of the tray as de sired 

The Adjusto tray binder is furnished either with 
without steel stand shown in one of the illustratior 
The base of the tray is flat and is provided with rubl 


that it rests firmly on table or stand when in 


A Change in Dietz Desks. 
The new catalogue of J I Dietz & Co., manut 
turers of oflice desks and tables, Cincinnati, Ohio, is 


ready for distribution On this page is shown a new 





A New Dietz Typewriter Desk. 


Dietz typewriter desk. TI grades AA and A and B 
have been entirely changed to flat front construction. The 
new Dietz catalogue No. 16 will show this improved li 
of desks, which have been t the market only 
months, but have been received with considerable fay 

both the dealer and consume: Che Dietz line is « 
plete, comprising practically « rything desirable in the 


lesk line 
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Information when you want it 





You can have, at a moment’s notice, an . tate, up-to-the-minute 
statement of the important items of your business if you use 


A Complete 1916 Model 
National Office Register 


This machine makes printed records of office transactions and adds 
and classifies what it prints. 


It compels a correct entry, furnishes information and protection on 
moneys handled and records kept. At the same time it provides an 
immediate check on any or all departments of the business. 
















It saves time, work and expense, and simplifies office systems. 


Can be built to meet your particular requirements—no The 
matter what your office needs. National 
Cash Register 


Co., Dayton, O. 


I have read your 
advertisement, “In- 
formation when you 
want it” and want to 
know how you can help 
me realize the ideal that 
it describes. This request 
‘n no way obligates me to 
buy a new Office Register. 


We now have a National Office 
R egister that cost us............ 


The National Cash Register Co. 


Dayton, Ohio 


| in One 5 4 


Service 





Trademark a 
applied for. 
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Save Every Pound 


Of Waste Paper 


Enormous Prices Now 
Being Paid for Baled Waste 


Paper mills every where are begging for waste paper—the U.S 
Jepartment of Commerce is urging everybody to save every 
pound of waste. Never before in the history of the U.S. has there 
been such a shortage of paper-making materials. Never before 
have such high prices been paid ‘ou can’t afford to waste a single 
pound when it is worth $13.50 to $48.00 a ton 




















Best way to save and bale waste paper is to use the 


> eka) BALING 
PRESS 


PREVENTS FIRE RISK 
All steel—simply built—strong and durable—easy to operate—sold 
on free trial— backed by a money-back guarantee. Made 
in 4 sizes. Good for baling paper, rags, cloth, leather, 
tin or any kind of scrap. Write for free booklet ‘‘Money 
in Waste Paper.”’ ‘ 


Salesmen and J obbers Wanted 
Davenport Mig. Co. 
Dept. A. DAVENPORT, IOWA 





Used in U.S. 
Post Offices 








Present Prices For Waste 


Per Ton 





No. 1 Flat Book and Magazines .. $39.00 
Light Book, free of woody paper $7.00 
Ledger and Writing 39.00 
Ungraded Book and Magazines 28.00 
No. | Soft White Book Shavings. . 48.00 
Manila eee oes 16.00 
Clean N@WSPApers....... 6... ccccees 14.00 


Clean Dry Mixed Paper = href 13.50 





nsure Perfect Service 


BANK PINS 
CUSHION PINS 
PYRAMID PINS 





Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 


Some New Allsteel Office Equipment. 


In a recent issue of Office Appliances the General 


proofing Company, Youngstown, Ohio, manufacturers 


“Allsteel” filing equipment and office furniture, announce 
a new line of Allsteel desks and tables. This line, tozet 
with the hundreds cf other items made in Allsteel, « e! 
the needs of the modern business office so completely t 
practically any business in equip itself from this star 
ardized and harmonious line 

Very often the matter of fhee shelving for 
vaults, surplus stock, et: is, of necessity, handled s 
cially lo offset this expensive and time-consu 
method the General Fireproofing Company has devel 
styles of easily adjustable shelving, one known as Allst« 
adjustable shelving, the other as Allsteel economy she 
ing 

The simple adjustment of this first type of shelvit 


together with its trim, 


ss-like appearance, mak« 
very appropriate equipment for office and store us¢ 


steel adjustable shelving consisting of standard uprig 





Some ‘‘Allsteel’’ Adjustable Shelving. 


slotted to irry bar supports, upon which the shel 
rest The uprights are slotte n 2-inch centers, pet 
tinge wide adjustment suitable for varving conditions 
many different products ‘ tools are needed—sh« 
can be put up, rearranged sassembled and erect 
another place, quickly, conveniently, quietly and wit 
the least depreciation in its appearance or servic: 

Chere ire the isual 1 . Ss suci iS partit 
backs in strips, etc., givir ce of equipment é 
ceptional range No modert e should be consi 
complete until the shelving 11 fice, vault, display 
or supply room is as modern, unburnable, convenient 
anitary as its filing equipment and desks \llsteel 
justable shelving in standard sizes which are expans 
to any height and length, offer a means of economical 
supplying this shelving need 

For vault use or for the general office stock room Al 
steel economy shelving will be found satisfactory. It ¢ 
sists of upright channels punched on 3-inch centers « 
both faces, to which flanged s ves are attached by 
and nuts fastenings. Partitions and backs are iurnis! 
when required and have special formed extensions wl 
engage the shelf-flange, making the compartments tight 

Both styles of Allsteel shelving are amply strong—30 
inch shelves carrying 200 to 300 pounds per square tox 














} 


36-inch shelves easily support is much as 100 pout 
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LEAD Us 





A greater success than ever 
before is now assured for the 


1916 New York and Chicago 
Business Shows 


Dealers should plan their fall trips to 
New York and Chicago to include 
these Expositions of Business Effi- 
ciency. Manufacturers of up-to-date 
office appliances and equipment al- 
ready have engaged a large part of 
the exhibition space. Manufacturers 
who have not secured space should 
write at once for particulars and 
floor-plans. 
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Coliseum, Septem- 


Chicago Show fee 
New York Show #2." 


yale) uae at 


ANNUAL BUSINESS SHOW CO. 


Frank E. Tupper, President Nathan W. Tupper, Vice-President 


150 Nassau Street New York, N. Y. 
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$3,000 to $10,000 


for a district sales manager 


; 


Our plan is new and a 
tractive. The right man 
can make three toten 
thousand dollar a year 
profit. One man earned a 
thousand dollar last 


month. 


The proposition provide $ 
for continually increasing 
income, which is the kind 
that will appeal to 
the man looking for a 
good, permanent position. 


The more you make the bet 


ter we like it. 
Write for particula: 
H. M. BALLARD, Gen. Mer. 


REX TYPEWRITER CO. 


28 E. Jackson Blvd., CHICAGO 


APPLIANCES June, 191¢ 


appearance, convenience and protection of the note ca 
HN 9 


and bond box recommend these items strongly. Togeth 








Typewriter Supply Men 
and Repairmen 


There are several reasons why you are logically the 
man to handle and make a large margin of profit on 


AZORA AIR CUSHIONS 


In the many offices 
that you visit daily every 
typewriter that is not 
already equipped with 
Azora Air Cushions 
represents a prospective 
sale. 

You can attach Azoras 
in a few seconds, while 
asking the customer 
whether he has ever used 
them. The beneficial effect is so immediately evident 
that the rest is simple. 

Azora Air Cushions are built on the same successful 
principle as the automobile tire, a combination of air 
chamber and rubber—of the greatest resiliency. 

Azora Air Cushions would work in with your business 
excellently. We'll be glad to tell you more about their 
sales possibilities—their nerve-saving, typewriter-saving, 
sanitary features. 


Let us hear from you today. 


AZORA RUBBER COMPANY 


Manufacturers 


1945 South 54th Ave., 


Sole Agents for India: 
PADAM GODREZ & CO., 291 Hornby Road, Bombay. 





Patented Dec. 21, 1915 


CICERO, ILL. 
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Bradford's Carbon Copy Erasing-Shieild. 


of the law firm of Mitchell & Allyn, 41 Park Row, Ne 


and that it has been suggested that perhaps some man 


‘ radnect 


of a royalty basis 

In her specification of letters patent Miss Bradfor 
states that her invention has as its principal object 
construction of an inexpensive, easily handled and dural 


tl 


Another object is to make it impossib 


typewritten carbon copy when making erasures in 


prece ding « opies 





accidentally to leave any of the members of the protect 








eraser shield or protector to prevent smudging of th 


per square foot. A newly published shelving booklet co1 


ering both types thoroughly will be mailed to any one 
interested. 

Among other Allsteel items particularly interesting as 
office furniture are Allsteel personal note cases, and bon 
boxes, also letter trays and waste baskets. The stability, 


with the other small furnishings, letter trays and waste 


baskets, they are furnished in any of the three Allsteel 
standard finishes to harmonize both in quality and appear 
ance with the larger items of Allsteel filing equipment 
desks, tables and office safes 

Complete descriptive literature is published concerning 
all of the items and supplies by The General Fireproofing 
Company of Youngstown, Ohio, without charge or li 
gation. 

New Typewriter Carbon Copy Shield. 

Miss Ethel Bradford of New York City has invented 
a device which she calls a typewriter carbon copy shield 
for the use of stenographers and typists. Miss Bradfor 


. ; } A Dud t , liwt 
for several vears has been secretary to Robert Start Ally > 


York. rhe drawing presented herewith gtves one at 
idea of the appearance of this device and the manner ot 
its employment \ number of these shields have been 
in use for considerably over a year by different typists, 
who state that it is by far the best eraser shield they 
have yet found and useful for purposes for which there 
is no other device on the market. Mr. Allyn states that 
the inventor is desirous of realizit upon her invention 


facturer already equipped with the necessary facilities may 


be able to make and distribute this product on some sort 


e 
1¢ 


le 
i€ 


for the operator after making erasures in manifold work 
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The Dalton keyboard is the index of Dalton 
simplicity. Every key in an adding machine must have its 
full complement of connecting parts down in the machine. There are but 
ten figure keys on the Dalton, as against eighty or a hundred on other 
machines, and a corresponding simplicity extends throughout the machine, 
making the Dalton by far the simplest adding and listing machine ever 
manufactured. 






The mechanical simplicity of the Dalton 1s 


surpassed only by its ease and simplicity of operation To 
introduce a number into the machine, it is necessary only to strike in their 
natural order keys corresponding to the figures composing the number. 
No attention whatever is paid to decimal order, the Dalton taking care of 
this automatically and always placing the figures in their proper 
columns—units under units, tens under tens, etc.—without the operator 
giving it the least concern. 





The Dalton machine has just been awarded the 
gold medal for both simplicity and speed at the 
Panama-Pacific Exposition at San Francisco. 











From the small capacity Dalton at $125 up to 
the fully equipped models of larger capacity costing several 
times the amount named, each and every machine with a Dalton name 
plate is covered by the same unconditional guaranty. Let us bring a 
machine to your office and show you just what it can do on your own 
work. Write NOW and say the word. 


The Dalton Adding Machine Company 


Beech Street, Norwood 
CINCINNATI, OHIO, U. S. A. 
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The Genuine 


EDISON 


Dictating Machine 









Specity 
“MADE BY 
EDISON ” 


Press the button, dictate 
any time, any speed, 
any correction, while 
typing costs half. 
















Thomas A. Edison, Inc.,°s3'; Orange, N. J. 







You can help us! Send fora 
file of our complete literature and 
advice on how you can assist the 
Edison Salesand Service Organiza- 
tion in your locality and elsewhere. 












ELLIOTT ADDRESSING MACHINES 


—superior from every angle 


Si licit Few parts accessibly arranged and easily 
Implicity ; ee 
un 


lerstoo 
Operation ‘T he only A l ire iny Mac hing 
in sight. 
_ - ino f4 the On : ‘ nil 
Compactness Requir¢ $; ome iit fl I pa and 
wall space. 
Fiber addre cards with round cornet 
and clean to h: 
Address cards furm 
colors and can b 
Every card a tab car 


Weight A trav filled with 250 Elliott Addr 
Cards weighs only two pounds. 
Noiseless 
Durability 
Flexibility 


Cleanliness 


Card Index 


The only noiseless addressing machine 
Any Elliott Address Card 
50,000 address« 


will print over 


Stencils can be cut on a 
your own office. Will print 
address from typewriting up to 
Will print any conceivable form 
any conceivable special work. 
four different model Elliott mac 
ried in stock 


typ writer In 
any style of 
printing. 
and do 
Thirty- 
hines car- 


.Therefore— The Elliott Addressing System is being bought every day 
business men who have previously owned other addressing system 


Proof—Try an Elliott Addressing Machine and see for 
advantages. It's the fastest addressing machine, and its cost of maintenance 
is lowest. 

Catalog and full details from 


The Elliott Addressing Machine Co. 


145 Albany Street Cambridge, Mass., U.S. A. 
IEE Sa 8 3 
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between the various sheets It 1s designed 


a shield or protector which can be inserted 


side and which will reach the entire width of the 


accurate ly to | l; 


to con 


enabling the operator quickly and 

member or members in any position desired or 
them all at once when desired \ further object 
onstruct an eraser shield which will prevent the 
itself from being removed unduly from the carbon 


when pressed upon by the eraser 
made 


| his 
} 


celluloid and contains three leaves bound together 


typewriter carbon copy shield is 


eyelet in the handle, as sh 


turned upon a secure 
figure 2. Figure 3 is a longitudinal sectional view 
device, while figure 1 shows the device in position b 


carbon sheets ready for the operation of 


Should 


which ts of 


erasure 


any manufacturer be interested in this 


extreme simplicity and much utility, 





elw 


t 


subject of term 


ventor will be happy to go into the S 
manufacture and distribution. Her address is given al 
A Useful Waste Basket. 

The Barbee Wire & Iron Works, 180 South Dearl 
street, Chicago. is making a great success with its | 
of wire goods and reports that a considerable part 
this success is due to its Climax waste paper basket 

COPYRIGHT -9! 
Wire Waste - Basket of 
the Barbee Wire & 
lron Works. 
of which recepta le appears n tl page Lhese SK ¢ 
| are well made and claimed by the company to be inferi 
to none except its own Act Quality baskets Phe 


are of the same size and shape as the Acme 


kets which the company turns out, but are 


The fine crimps in the new Acme baskets give 


more elegant appearance 


New Dixon Plotter. 


( limax 
a little hi 
th 


Stationers who are desirous of having attractive ad 
tising matter bearing their sp imprint, to be dis 
uted with their mati, in boxes writing pape! | 


r 


| 
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ON’S : 
CABINET. 

















A quatity pencil at medium price’ 4 
“72S Made m Jepeey City, New deren U.S.Alie eee ) 

JOSEPH DIXON CRUCIBLE COMPANY J 

Biotter Advertising Dixon's ‘‘Cabinet"’ Pencil 


small packages generally, will be terested in a lI 


standard envelope size, gotten out by the Joseph Dixor 
Crucible Company to advertise Dixon's “Cabinet.” whi 

{ is styled “A quality pencil at medium price.” Stationers 
will no doubt be interested to know ot the offer of the 
Dixon company to furnish them witl quantity of these 


I 


blotters 


| 


piott 
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Binder 


is a counter- 
part of our 
Current 
Binder 
in size and 
appearance. 





It is a key- 
less binder 
made with 


| i= metas 
hinges. 


Note its beautiful finish—encased in the top steel tube is an individual 
and positive locking mechanism, quickly and easily released, and locks 


automatically. 
We protect our Patents June 28, 1910. Jan. 25, 1916. May 23, 1916 


Accounting Devices Co. *'*am. 























PLAYING CARDS 


Bicycle | Congress 
No.606 


Gold Edges. 
Air-Cushion Finish. 


Be\FOR SOCIAL PLAY 











Ivory or Air-Cushion 
Finish. 

















PLAYING CARDS , FORGENERAL PLAY \& hs RE Aiways Something New 
B in CONGRESS. Congress’ on every box. 





Front of Box 


Bicycle quality made Bicycle reputation. We With new picture designs in colors constantly 
coming, other popular designs revised, dealers 


Spare no expense to maintain this quality and , 
give players the best popular priced card in can always supply their cnstomers with patterns 
suitable for any occasion 


the world. 
Keep your stock of Congress up to date. 
The Official Rules of Card Games—Hoyle Up-to-Date-a 
complete book of rules for all Card Games revised each year 


Aliso makers of 89 Treasury, 1 Bijou, 54 Initial, 202 Sportsman's, 88 Jumbo Bridge, 500 Five Hundred, TOT Cabi- 
net, 39 Trophy Whist, and many other grades of Playing Cards. Also Poker Chips—al! kinds end quatities— 
Card Dominoes and Educational Games. Write us for Catalogue Price List 


THE UNITED STATES PLAYING CARD COMPANY 


CINCINNATI, VU. S. A. 
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Coin Bags are the most efficient method 
of handling money, either wrapped or in bulk. 
Get the best — specify BEMIS Coin 
Bags. The United States Government DOES. 


Bemis Coin Bags are standard the 
Country over, and have been for many years. 

Your dealer will show you samples. 
If he cannot, write to us for full information, 
mentioning your dealer’s name. 

We manufacture bags and cloth pro- 
ducts of every description, 


BEMIS BRO. BAG CO. 
SAINT LOUIS. 


Established 1858 
D al There is money in coin bags for you. You should 
e ers know about our special dealers’ plan. No carrying 
of stock necessary. BEMIS COIN BAGS are fur- 
nished with your imprint, insuring repeat orders. 

Don’t Delay— Write Today. 




















Have You Had Our 
Club Booklets ? 


HEY are a complete 
exposition of the 
Loose Leaf idea. 


Proudfit binders are a 
revolution in book-binding. 


Write us today and at 
least investigate our claim 
to be able to absolutely 
deliver a fuller measure 
of loose leaf economies 


than you have ever known. 


EJEAF 2 





Grand Rapids, Michigan 











PURELY PERSONAL 














The Guest Book. 


CORBETT, M. M., sales instructor to the selling ot 
ganization of the Safe Cabinet Company, Marietta, O 
visited Office Appliances on May 22. Mr. Corbett is 
enthusiast on the Safe-Cabinet, and like all good S.-( 
men, believes that it is destined to hold and protect 
valuable records of the world. Business keeps the 


tory taxed beyond capacity 


EARLS, C. F., of C. F. & E. J. Earls, of Toronto, Caz 


ada, visited Office Apphances last month Mr. Earls 
firm are manufacturers’ agents, handling the lines of the 
American Clip Company and other specialties. Busi 
ness conditions in Canada he says have been greatly 


affected by high prices and the difficulty of getting sup 
] 


plies, but people are looking rward to a time wher 
these conditions will improve Business is active 
conditions would be more than satisfactory were tl 


upplies situation normal. 
* > 


HILLES, SAMUEL E., of the Sam'l C. Tatum Cor 


pany, Cincinnati, was in Chicago during the early part 


June attending the Republican national convention, 


visited Office Appliances. 


* * * 
LEES, J. J.. a prominent office appliances man of 
Montreal, Canada, called at this oftice last month 
7 * ’ 
LINES, 1 DD., of the Art Metal Construction Com 
pany of Jamest rwn, N . isited Chicago on mp 


tant company business May 29 


* 


MARSH, J. W sales manager of the Ideal St 


Machine Com nv ot selleville, [1] Says that the cor 
ditions in his tield are excellent Business was never 
in better shap« Mr. Mars! isited the office of this 
1 gazine on M 

* 


NIT] ] | R. NX es the Ameri 1 member ot the 


porting house of Miller, Drake & Co., New York & | 
don, paid a visit to Offce Appliances on May 10 W hile 
export onditions re dithecul mand Ss pres 
and awaits l bette co ‘ 1 
its fulfillment 

a 2 


MILNOR, NATHAN F., general sales manger 


Dictaphone, \\ Iworth building. New York, subs 
his name in our Guest Bo ntl He re 
to ed tl | C1 oas 1 s it | i ess 18 ri 
ill t ntry ()n t t has 1 ease 100 
per ce st t ( ; we 

* 2 . 


WATTS, WILLIAM P.,'1 ger of the coll 
department of the Underw: lypewriter Cor 


New York, favored Office Appliances with a brief call 


on May 26 
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PROFIT FOR YOU IN THIS 


INTRODUCTORY OFFER 
OF 
Fabrikoid Ring Books 


$49 29 for $24 60 


We want every dealer to know what good 
goods the Fabrikoid Ring Books are. Once 
you get acquainted they'll do their own 
talking. The assortment here offered is listed 
at $49.20. For introductory purposes we'll 








HRT i A 





Price Complete (} in. Rings) 100 Leaves and Linen Index send it for a limited time for $24.60 net. It 
= © QUANTITY = LEAF SIZE PRICE is a profitable proposition for YOU. If you 
= é a 56 xs 2 33 a 
= 5 203 6] x 3] 155 feel the books are not all we claim for them 
a= 205 7) x 4} 1.80 
= 207 1x5 iss send them back at our expense. 
= 209 84 x 53 2.15 


313 nae sa The Heinn Co. Milwaukee, Wis. 


Price Complete (1 in. Rings) 200 Leaves and Linen Index 
2 214 11 x 84 3.9 





Sole Manufacturers of Badger Loose-Leaf Devices 


Carried in all Standard Sizes and Centers 


rere, ger ney . . wenecr 
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The Trap and the Trapper 
SOME WEBSTERIAN DEFINITIONS 


Cheap: purchasable for a low price; common; of 
small value. 


Shrewd: sharp-witted; sly. 
The first indicates the bait. The second the trapper— 
after the pelt. 

Value: that which renders anything useful or 

estimable; excellence; importance. 

Fair: of good reputation; just; equitable; openly 
“The Service you will ultimately adopt” honest. 


LIVE AND LEARN 


Our sales for the first nine months of 1915 exceeded those for any twelve months in our history. 


THANKS 


Our appreciation of this result will be shown in constantly bettered products and service. 
COMPETITION 
We never compete with the retailer, we are the only strictly wholesale rebuilding manufacturers 
in the world. The Best Always in Quality, Price, and Co-operation. 


UNDERWOODS of Quality in all grades. 


GENERAL TYPEWRITER EXCHANGE, Inc. 


70 Washington Street, BROOKLYN, NEW YORE 


European Disteibuters-—T mew & Martin Typewriter Co., 79 Queen St., London, E. C., England. 
Mr. P. BR. Chown, Baimes 12, Barcelona, Spain. Messrs. Liebert & Meyerhof, Hamburg, Germany 
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The Surf 


Have you ever watched the irresistible surf, its buoyancy, 
ite power, its beauty? A tremendous wind-driven sea, 
ling mountainous rollers landward, which, after having 
broken and spent their force ashore, toss backward, eddy- 
ing, swelling, swirling, churning, on their return to the 
limitiess deep; only to be forced back by the oncoming 
irresistible swell and surge of the surf, which, gaining 
force, finally wins mastery and overtops the returning 
current, driving it landward again This irresistibie 
power, this power of getting there, of getting landward, 
of landing something, finds its analogy in the order-com- 
pelling power of “k. b.”’ blanks the steel-engraved 
flanks. The blanks that look like money! The blanks 
that are prepared like United States bank notes The 
blanks that have that crisp currency feel about them. The 
blanks that dealers and investors in securities accordingly 
give preference. They are made by kihn brothers at 
ninety-nine beekman street in new york. If you are not 
familiar with the line they will send you samples and 
prices. The printer who uses these blanks for the prep- 
aration of bonds, stock certificates and papers of value 
is insured increased business and increased profits. He 
is on the high sea of success 





RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


cea ee 


REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, - NEW YORK 
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: 
| enn —_ 
| Amsterdam, Holland. 
| Wessel \Ibach, ¢ arbon and Ribbon ( ompany a 
Prinsengracht, Amsterdam, writes that he is opet 
tal rs) ‘ encyv for a fifty ollar typewriter 
Calcutta, India. 

The Modern Typewriter Company, 4 Missi R 
Calcutta, de SI Ss to comm ate \met! in ma 
turers of carbon papers, typewriter ribbons, duplica : 
ink, paste, copy books, flat files (made of thick inil 
aca and Omece veltic s | \ wot ld like to | 
from rebuilt typewriter concerns and are desirous 
securing an agency for a typewriter manufacturer > 
ples, where possible, net prices ( [. F. Calcutta and l 
necessary intormation should be sent with first lette: 


Walter H. Furlong 


street, Chicago. desi 
specialties to be sold 
company is well kne 


and IS In a position 


facturers in this field 
* * * 

Ed. A. Wheeler, 440 Grand Pacitic Hotel desire 
secure agencies for small office appliances to sell 
price not to exceed five dollars He wishes to und 
the sale of devices which can b disposed of by ager 
something whose sale he can s rvise, taking orders 
the goods to be led through retail stationers 

Havana, Cuba. 

William S« t \partado 1063, H: ana, a pro 
importer, now representing several large manufactur 
in the United States, is desirous of ta ing on a tew 
tional lines nd desires cat S t Si les 
American 1 nut turers, parti lar] from thos 
othce supplies lin 

Le Mans, France. 

Phe rm ot Godtroy-Buron, 6, PI le la Pr 
Le Mans idicates that they re interest 
ofie lies « Il kinds, ar lesire te | 
touch wit! \mer manut turers 

Morris, III. 

Collins & Ci e recently ght out a stat 
and tv] \ ter siness at 4]8& t, street . 
pen tor suit l es to re 1 ( stri 

ollins, the le cor energeti 
trious \y t I nd is 1 e ampl 
wit vii his propos 

po Repeee Mass. 

| 1). Mit ell inces t! ra new | 
to-date stati é | ot | nt store ndli 
most complete | f stationery r office d pers 
us¢ [he latest evices in Tt equipment f 
featured M Mitchell was ! en vears wit! ] 


Chicago, IIl. 


I) 


re to secure sales agencies for 
to booksellers and stationers 
wwn throughout the stationery 
to do excellent work for the 


& Son ( mpanv 209 Se uth St 
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TENSION 


Mail Containers 


are used in every line of business and they cover 
the mailing needs of any and all of your customers. 


The Tension line includes open-end tension en- 
velopes, double metal-clasp envelopes, single metal- 
clasp envelopes, metal-flap clasp envelopes, docu- 
ment envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, ‘perhaps, i in the 
Open-End Tension Envelope you've seen every- 
where and the Metal-Clasp Envelopes, one type of 
which is illustrated. 


Our book, ‘Envelope Specialties,”’ is in itself an 
education in mailing containers. Send for the 
book. It’s yours for the asking. 


The Tension Envelope Co. 


INCORPORATED 
296 Broadway, . NEW YORK, N. Y. 


PIONEERS AND ORIGINATORS 





Factory: as Selling 
Bush Agents in 
Terminal Principal 

Cities 


PEOPLE EGO TE 
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Rapid Sales 





USE THE COUPON 





today for special introductory assort- 
ment of this staple office necessity, used by 
bank clerks, postal clerks, cashiers, paymas- 
ters, reference clerks, printers, press feeders, 


1 
' 


ookkee pers, etc. 


MARSH 


russer FINGER PAD 
Grips the Paper—One Sheet at a Time 


gienic methods of 


accountants, 





old-fashioned, mussy, unhy- 
handling money, paper or 


record OI I kind 


One Gross Display Assortment 


LLUSTRATED 

size of carton 84x74 inches. Con- 

tains one gross assorted sizes. Price $5. 50 

Display Card — Printed in Colors 
FREE 


with every order 













Your bu _ , 
MARSH FINGER PADS 


nut 


MARSH tINGIR PADS 
Retail for 10c Each. 


3 for 25c 
75c per dozen. 





b 
5} 
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CARBON PAPER 


DEALERS AND AGENTS 
ATTENTION 








Are you the leader in your territory? 
Can you meet all fair competition? 
Can you depend upon repeat orders? 
These questions are of vital im- 
portance to dealers, but especially 
to progressive CARBON DEAL- 
ERS. We have a proposition that 
will interest up-to-date progressive 
AGENTS or DEALERS to handle 
our line. Exclusive territory given. 
If interested write for particulars, 
and descriptive booklet A-1. 


THE MERCURY MFG. CO. 


ROCHESTER, N. Y. 
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LOOSE LEAF MEMOS 


are built on new and correct lines, permittin 
the test compactness, beauty, strength an 
simplicity. 

Made in several bindings; low, medium and the 
- ay rades, including our patented one-piece 
“KUT FLUSH” binding. 

The metal of which the rings are made is oval 
and solid. 


Pictures of metal parts shown are actual size. 
Note the compactness and beauty. 


Gauss Vf 





10N. Cherry St., Poughkeepsie, N. Y.— Branch, 106-108 Fulton St., N.Y. C. 


















son’s Bookstore and for five years with the Thacker- 
Craig Company. 
Tampa, Fla. 

The Florida Office Supply Company recently opened a 
place of business at 402 Zack street, where it has one of 
the finest and largest stocks of standard office equipment 
and general supplies for office work to be found in the 
south. The firm is composed of W. H. Carroll, president 
and secretary, and Leo F. Johnson, manager. Both are 
well posted in the office equipment business. The new 
firm has the exclusive agency for a number of standard 
lines of office supplies including the Allsteel line of filing 
cabinets, desks and safes, the “Y and E” line, and the 
Ideal ventilators designed for office ventilation It is 
stated that this firm is the only one in Tampa which 
devotes itself exclusively to office supplies. 

The Hague, Holland. 

Ch. L. Boucher, Papestraat 11, The Hague, desires cir- 
cular matter, price information, catalogues, etc., from 
concerns manufacturing loose leaf pocket memorandum 


books and similar devices. 


Trade Opportunities. 

Reserved addresses in connection with “Trade Oppor- 
tunities” may be obtained from the Bureau of Foreign 
and Domestic Commerce, Washington, D. C., or from 
the nearest office by application in letter form. Appli 
cants should mention file numbers. The list of offices 
follows: New York, Room 409 United States Custom- 
house; Boston, eighteenth floor United States Custom- 
house; Chicago, 504 Federal building; St. Louis, 402 Third 
National Bank building; Atlanta, 521 Post Office building; 
New Orleans, 1020 Hibernia Bank building; San Francis- 
co, 306 United States Customhouse; Seattle, 922 Alaska 
building. Co-operative district offices: Cleveland, Cham- 
ber of Commerce; Cincinnati, Chamber of Commerce; 
Los Angeles, Chamber of Commerce; Detroit, Board of 
Commerce; Philadelphia, Chamber of Commerce; South 
American agent, Southern Railway Company, Chatta- 
nooga, Tenn. 

Cask registers, etc., No. 20196.—The Bureau is in receipt 
of a letter stating that a man in the United States, to 
gether with relatives from Greece, desires to establish 
commercial relations with American manufacturers and 
exporters of cash registers, and similar apparatus, with a 
view to placing these commodities on the markets of 
Greece. It is stated that security up to $250,000 will be 
placed in a New York bank. Catalogues, quotations c. i. 
f. Athens, and full information should be sent. 

Pencils, No. 20218 —An American consular officer in an 
island possession reports a possible market for American 


lead pencils. Samples, marked “samples, of no commer 
cial value,” together with catalogues, prices, and full in- 
formation, should be sent to the consulate. 


Envelopes and writing pads, No. 20306—An American 
consular officer in England reports that a firm in his dis 
trict desires to be placed in touch with American manu- 
facturers of envelopes and writing pads of all kinds, with 
a view to purchasing large quantities of this material. 

Typewriters, etc., No. 20391—An American consular 
officer in Switzerland reports that a man in his district 
desires to establish commercial relations with America‘ 
manufacturers of cash registers, typewriters, fountain 
pens, office supplies, and advertising articles Corre- 
spondence may be in English. References are given 

Typewriters, etc., No. 20392.—An American consular of 
ficer in Russia reports that a man in his district desires 
to represent American manufacturers and exporters of 
typewriters and supplies, duplicators and supplies, and 


scales of all sizes. References are given 
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Your Business Needs 
a Rotospeed Duplicator 


Print your own form letters, office forms, 
postals, bulletins, etc., on a Rotospeed. 

to get out work without delay and at 
you are now paying. 


factory forms, price lists, 
[t saves time—enables you 
a cost of abcut 10% the price 


Perfect Form Letters 














$30.00 Rotospeed printed letters look exactly like type- 
Complete written original They fill in perfectly. And this 
. : same machine also prints ruled forms, illustrations 
"ieeneaiae” s and handwriting 
_Neo ae No Trouble 
Phi tospeed e simplified duplicator. No 
p A cl in om ite it. It has a semi- 
it feed, self-adjusting impression roll, un- 
imit icing  iepeovel eau and 
+ other exclusive features. One forward turn of the 
handle | int a pe t copy. 


Our Free Trial Offer 


is $30 complete. This includes all 

if stencil paper, a pound of ink 
Rotospeed stencil paper. 

We offer to send the Rotospeed for 

Free Trial in your own office. Let 

tenographer or office boy run 

See for yourself how many uses 

ll find for it—how much it will 


Send Mer lor 


eq DI at Sup] 





ave you. 
Write at once for Samples of work 
i opy of the Rotospeed book- 


nd now. 


The Rotos 


704 W. FIFTH 


eed Company 


DAYTON, OHIO 
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Climax Line Dater 


Other patents pending. 


Climax Numbering Machine 


Patent applied for Patented 


These are ALL METAL MACHINES with metal 
type and figures, self inking, dust and rust proof. 


{O00 COE 


The Numbering Machine operates consecutively, 
duplicates and repeats from | to 999,999. 


Exceptional in appearance, durable, compact, neat 
clear-cut impressions and nickel plated, with rose- 
wood handles. 





We also manufacture the 
Climax Name Plate Datz 


constructed along the same lines as the machines 
shown. 


DCU EEE CEL 


I " ; non 
tio 


These machines do identically the same work and in 
just as satisfactory a manner as the highest priced. 
Their simplicity and absolute accuracy is most pos- 
itive. Our guarantee is given with every machine. 





Send today for catalog of our full 
line of Metal Stationery Supplies. 
You will be interested. 


The Traut & Hine Manufacturing Co. 
New Britain Connecticut 
Sales Office, 1 Union Square, New York 





JAN 15°15 


123456 


Showing full size imprint 


Actual size : of machine and imprint 
Sl 
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The Army Must Be Well Equipped 


if an extensive campaign is to be conducted 
Just as the military officer must se » it 
that cartridge belts are filled and the com o 
missary in good working order, so the sales 
officer must see that proper sales help are 
provided—printed argument—tested san 
ples—photographic proof [here is a par 
ticular style of the 


Handy Porttolio 


that will cont: ret ot 





The equipment will give your ilest 
confidence and entl usm, for tl ‘ 
nition will be instantly obtainab We 
carry an excellent line of these portfol 
and give you good service with your ord 








THE CLEVELAND LEATHER GOODS CO. 


24-28 Noble Court, Corner West S« 1St., CLEVELAND, OHIO 











Every Office Should Use 
A BUMP PAPER FASTENER 


An Indispensable Office Necessity 





Net Weight—6 Ounces. 


The B P Fast i 
Economical—Saving space and time, and is moderate in price. 
Efficient— Attaching neatly and permanently two to eight sheets 

of ordinary letterhead paper with one pressure of the hand, 
and without the aid of staples, clips or pins. 
Practical—Simple in construction; no attachments to get out 
of order. 
Foreign business handled promptly and carefully. 
This specialty offers good profits to dealers 


FULL DETAILS OF OUR LIBER 
DEALER'S PROPOSITION WILL 
GLADLY GIVEN UPON REQUE 


BUMP PAPER FASTENER CO. 


La Crosse, Wisconsin, U. S. A. 


L 
E 


ST. 

















A Binder with a Feature 


The non-pro- 
truding - post 





feature of our 
sectional post 
binder st vile 


q N. P. is not 
only a strong 





valuable feature as well 


talking point—it is a 
has half-inch sections 


The binder is end-locking; 
and aluminum caps, or rubber ends as may be 
preferred. 

Comes in four grades of binding. Carried in all 

standard sizes. Made to fit any size sheet prompt- 

ly. Send for our catalogue of the “Perfect” line. 


» CHICAGO BINDER & FILE CO., 118 S. Clinton St., CHICAGO 














|STATIONERY 














Stetson, Fisk., Inc., have organized a business fe 
sale of stationery, office suppli printing, lithographi 
et Che company has been i rporated with a capital 
of $25,000, by H. E. Parkhar B. M. Gallien, and F. H 
Fisk 

Birmingham, Ala. 

Roberts & Son of this city | purchased Nelson & 

Co.’s entire stock of stationery, engineers’ and archi 


tects’ supplies, surveyors’ instruments, drawing materials, 


artists’ colors, ete.: in fact the entire stock of general 
stationery and ofhce supplies carried at their store, 221 
North Twentieth street. 

}. Nelson, formerly president and general manaver 


of Nelson & Co., has become connected with Roberts & 
de partment The absorption o! 
the Nelson business by Roberts & Son marks a still fur 
growth of Roberts & Son, which is 
State ol 
1872, the 


t 


Son in their stationery 
ther advance in the 
said to be the largest business of the kind in the 
Alabama Roberts & Son were « 


year in which the city was incorpo 


tablished in 
rated, and its growth 
has coincided with the city itself 

Robert W. Ewing 


pre sident: Jas (a 


The officers of Roberts & So 
Richard W. Massey Vice 
Smith, secretary and treasurer; G. | 


plant, and R. T 


pre sident: 
Chum, superintend 
(Anderson, city sales managet 
The foregoing her with Major | M 
Tutwiler, W. B. Dickerson, Judge Richard V. 


Hill Ferguson, constitute the board of directors 


Eau Claire, Wis. 


1 TY 


Lawrence Compa 


ent of the 
gentlemen, toget 


Evans, and 


recently opened 


The W. Tate 


store here to deal in oftice supplies and commercial 


Stationery 


Lafayette, 


tionery Company 


Ind. . 


expects to opel to 


The Lafavette Sta 
15 ©’ Ferrall block, 


business about June 15 in a store in the 
406 Main street, where it is fitting an up-to-date bo 
and stationery Phe ompany is headed by 
Wim. J. Murphey, a prominent 
Wilham C. Parr, 
ette, will be the other member oft 


will be for $10,000 


Little Rock, Ark. 
James A. Buchan is now connected 
Pugh Printing Company, nd dealer 


4 
uipment, at 321-323 West Second street 


company : 


isiness man ol Latay¢ tte 


also prominently connected in Lafay 


firm. The company 


in orpora ed 


H. G 


S in stationery 


with the 
print 
and othce ¢ 


New York, N. Y. 


Constant |. Ninger, for many) ears a member of t 
firm of Meyer & Ninger, stationers, printers and offi 
equipment dealers, has sold out his interests in the con 
pany, and is now engaged in business for himself at 689 
Sixth avenue Mr. Ninger will do a commercial stationery) 


He plans to spend 


business, and operate a printing pl 


e building nd buying equipment 


We are advise 


outstanding 


$3,000 in imiproving t 


rate the business 


and, later on, to incorp 
that John fF 


accounts and pay any bills of t 


Mever is authorized to collect 


mer partnership. 
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Success 


cannot be sustained unless it 
is backed up by merit. 





Corona sales are greater than 
ever before—due to honesty in manufacture and in 


sales policy. 


HANMAY WA i 


nt 


hi 


A 


We take pride in manufacturing the best portable 
writing machine on the market. 


Corona Typewriter Company, Inc. 
GROTON, NEW YORK 
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\\ Fe me AMFIL” 


PLATENS -PARTS- TOOLS -SUPPLIES 
“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 
IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF unequatep 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE AMES & vionsidheapos COMPANY 


CHICAGO: 60 Denevern { Street SAN FRAN( Is O: 507 Missi , 


NEW YO RK 82 Dua et DE phe Ja Ly Shampa Street ee 
STON "AC SE Ny "Y: 141 Fr Street 
(24 rs 
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THE STRONGEST ARGUMENT 


you can present to your customers for a device is that it is both sanitary 
and efficient. And these are the arguments which advance themselves 


' nS when you present IDEAL for con- 
* IDEAL + 


ANITARY 


The IDEAL Is made of glazed white 









reelain and polished nickel-plated 

ass. So it may be cleaned with hot water 
as often as necessary, and will not wear 
out ina lifetime.—No rubber, sponge, or 
felt to cause unsanitary conditions and 
wear out or fall apart periodically 

The revolving cylinder makes for 
greater speed in moilstening stamps, 
envelope flaps, labels, etc. 

T IDEAL Sanitary Molistener is 
carried by jobbers and dealers through- 
out the United States 

The IDEAL would be a good propo- 
sition for you. 


THE IDEAL MOISTENER COMPANY 
Manufacturers 
PINDLAY, - OHIO 


Advertising matter in Spanish 
furnished if desired 







| 


>} ____aB 


‘MOISTENER. 








“Why cushions are needed” 


—by a typewriter man of eighteen 
years’ experience in all its branches 
A typewriter running at full capacity every business day 
of the year 1s slammed and banged unmercifully. The 


constant rapping of the type, the jolt of the carriage 
and the jerk of the shift lever wear out the ope rator’s en 


durance and 

hurry the 

lure $2.50 
Retail yn 












machine to 
an untimely 
end. Justa 
casual survey 


demonstrates that anything 
that will absorb the shocks, 
lighten the load, and reduce 
the noise, is as necessary as 
the springs of an automo- 


bile. Our ° 
Noiseless Automatics 
do this. It is the only shock absorber that has the ad- 
justable spr ing and the automatic attaching device. 
DEALERS: 
Handle our Noiseless Automati Shock Ab- 
sorbers, our latest model Cushion Cylinders 
and Error-Proof Speed Keys, and you have a 
dupl ate order proposition. 


The Speed Key Selling Agency 


82 W. Broadway New York 








One Piece Cut Out 


THUMB TACKS 


rawing Pins 





MADE IN U. S. A. 


FOR EXPORT 


HAMPDEN HOGE 106 Fulton Street, 


NEW YORK 


No connection with any other concern 

















San Francisco, Cal. 
The Ingrim Stationery Company, the latest 


y field, is now fairly well 


acquisition 


to the local commercial stationer 


settled in its handsome store at 415 Montgomery street 
Che establishment is 25 by 75 feet with a modern front 


and excellent interior display facilities. The arrangement 


is up-to-date in every respect, as Mr. Ingrim made a tri 


east in search of new ideas before fitting up his plac: 
The new house is specializing on commercial stationery 
printing, engraving, lithographing and bookbinding, and 


feature of loose-leaf goods. All con 
are experienced men. E. A. In 
Carlisle & Company, and 
Wood was for many years with the H. S. Crocker 
the principal stockholders, but the 


Wot 


& Company, have each 


will make a strong 


nected with the new firm 
grim was for some time with A 
SB. A. 
Company. They are 
Bruce, Raymond Lucas and J. B 


with A. 


taken an interest in the busine 


salesmen, Jas. \ 
den, all formerly Carlisk 


Ss also. 


J. L. Hursh, for time on the sales force of Payot, 


Stratford & Kerr, has gone to Salt Lake City, Utah, to 


SOTI« 


take a position with the Pembroke Stationery Company 
He has been succeeded by Mr. Meiere, recently fron 
New York 


lredway of Tredway 


local 


of membership in the 


When in this city recently D. ¢ 


Bros., Stockton, took up with th trade on beha 


of the Stockton dealers the matter 


California Stationers’ Association He stated all the sta 
tioners of his city were in favor of the movement 

Lee Bros have succeeded the ¢ lifford stationery ( om 
pany in Turlock, Cal. 

Harvey L. Stevens has come to this city with the i 
tention of making his home here He was formerly wit 


the Kilham Stationery Company in Portland, Ore 
Springfield, Mass. 


announces the opening of a new and 


F. D. Mitchell 


up-to-date stationery and office store handling 


equipment 


a most complete line of stationery for office and pet 
sonal use. The latest devices in office equipment are also 
featured. Mr. Mitchell was for fifteen years with John 
son's bookstore and for five years with the Thacker 


Craig Company 

Sunbury, Pa. 
has purchased the P. P. Smith Con 
M. Smith, the owner: 
1877 


Woods Ml Nicely 
pany’'s stationery store from George 


manager The store was founded in October, 


Smith, by whom it 
C,eore: \l 


and 
by the late P. P. 
the time of his death. 


was managed until 


Smith, who was ass 


ciated with his father in business, has been in sole charg: 
father's death 


Tampa, Fla. 


of the store since his 


The Florida Office Supply Company recently open 
place of business at 402 Zack street, where it has one 
the finest and largest stocks of standard office equipmet 
and general supplies for ofh« work to be found in 
south. The firm is composed of W. H. Carroll, president 
and se retary, at d Leo F Jol 1 manager Bot] 
well posted in the ofhce equipment business Phe 
firm has the exclusive agency for a number of stat 
lines of office supplies, including the Allsteel” Tir 

ling cabinets, desks and safes, the Y and E” line ar 
the Ideal ventilators designed thee ventilation It is 
stated that this firm is the only one in Tampa 
devotes itself ex lusively to office s ipplie s 

Troy, N. Y. 

r. L. Griffin & Co., Ine., hav en incorporated 
business in stationery, office supplies, etc., witl capit 
of $20,000. J. E. Dwyer, R. F. Gri 1M. G. Hut 


are the incorporators 

















sim ple st 


Fifteen 





$60 


Wellington 
Visible 
Typewriter 
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and strongest machine made 
parts of other machines 
excellent ( 
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United States Dealers Wanted to Sell 


Wellington Visible Typewriters 


on is without doubt the 

Has only one-third the 
Best Stencil Cutter and Manifolder. 
‘arbon Copies at one writing. Permanent 
lon the Wellington because each type is securely 
ind bottom and both sides the moment it prints. 


ie We llingt 


2,000 of these machines. 


St. Louis pentane Bashentnl St. Louis, Mo. 


United States Selling Agents 


HUNAN 


WANN 


HRUHVUENOANU GATED HA 


Had 
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When You 


Think “Eyelets” 
Think “Barrett” an 





turn- 
+ n 
We carry constantly this easy 
in stock millions of all nt i pat 
: z = wheel —_,- 
kinds of Eyelets, the stand is 
Escutcheons, Washers, adjustable 
to any de- 


etc., and can make 
immediate shipment. 


sired height 


No matter what your 
wants in Eyelets, Bar- 
rett can supply you. 
Too many sizes and 
shapes to catalog. 
Send samples and let 
us quote our lowest 
prices. 


The Barrett Bindery Co. 


726 Federal Street, Chicago, IL. 























Makes Your Work Easier 













ADJUSTABLE TABLE CO. ; 


GRAND RAPIDS, MICH. 
Also from Adding Machine Agents & Salesmen 


That First 


Impression 





TOTEEL COMPANY 


SrtTeeuren en 





So Much 
Depends On It 


our prospect a Wiggins 
a first 


moving 
the Addiag 
Machine on its 
perfect rollers to Hat 
any desired 
ind you produce 
ion that commands re- 


ttention. 


WIGGINS 


Peerless Patent 
Book-Form Cards 


i with such skill and care 
card carries with it the 








f supreme quality 
of specimens, detach 
e and observe their 
and the protection 
their being encased in 


book-form style. Samples 


The John B. Wiggins Company 
tablished 1857 

Engravers, Plate Makers, Die Embossers 
1104 So. Wabash Ave. Chicago 


























Sleepless Nights 
lose their terrors 


if you own one of these 
night and day watches! 
Radiur 

Good timek« 








Hand' 

hot 1 

Car 

* ~ $2.50 

H. D. PHELPS 
ANSONIA, CONN. 











| Let us tell you about 
| TENACITY QUALITY 


| | TENACITY SERVICE 
TENACITY PRICE 


The Tenacity Manufacturing Co. 
INCORPORATED 
READING, CINCINNATI, OHIO 


Manufacturers of Loose Leaf Devices 
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FILLS AN EVERYDAY NEED 
IN PROGRESSIVE HOUSES 


Where the importance of efficiency methods 
is appreciated. No other duplicating device 
produces so great a variety of work so 
Quickly, Accurately Economically. 








No type Copies 
to set. direct 
from 
No original 
stencils matter 
to cut. made 
with 
Easily pencil, 
handled ink or 
by girl type- 
or boy. writer. 
THE 
is a machine vou want to know about, and which 


COMMERCIAL 
ations, accounting 
bulletins, special 


hange sheets, and 


you can afford to recommend. The 
makes up to 100 copies of specific 
forms, bills of material, sketches, 
reports, orders, inventories, price « 
similar forms 


Catalogue sent upon request 


Duplicator Manufacturing Co. 
148 Commercial Duplicator Bldg. CHICAGO 
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PEEREESS rey: 


'!!A Startling Fact!! 


satisfied when they 


sheet of carbon paper, 











obtain 50 
and a 


Most consumers are 
or 60 copies from one 


few others, after a severe test, — 70 and 75 
copi Now we come along wit! carbon that 
you can use MORE THAN 100 T IME S, and each 
copy is perfect. Further, these sam carbon rec- 


ords are ABSOLUTELY PERMANENT. 
IS THAT NOT STARTLING? 


We would say 
ing points for Dealer 
Of course we refer to 


BLESS 


**‘Mastergause’”’ 


The Dominant Carbon Paper 


that these facts make excellent talk- 


1 Cvs busin 


; when looking 





] 


Seeing is belt 1 


ving, and we will furnish the 


Only one live dealer in every city. 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES 
113 West Broadway, New York 
EUROPE CANADA, TORONTO 
39-40 Shoe Lane 176 Richmond St., W. 
London, England 

















EBREESS 


PEBREESS 





| 





TYPEWRITERS 











\W. 


ing te 


W. Hall, who left Bloomington several years agé 
and located in the southwest, has moved back to Bloon 
yn and opened an office in t room with the Monrose 

ity Loan Association o1 Sixth street Mr. Hall 


Cour 


selling 


pert 


Ih 


porated 


= | 
Brooks ( 


William H. Bi 


& St 
build 


Bloomington, Ind. 


typewriters and supplies and is 


typewriting machines 
Boston, Mass. 


repatre r ot 


e De Nevers 
with a capital of $100,000, by 
Emil L. Loeb and A 

Fitchburg, Mass. 


irnett, tive of the 


rosby. David Epstein. 
represent; 
ationery 


Fitchl 


Company, 


ing, uurg, for the sale of typewriters and offi 


supplies. 


It 


city 


ing made for 


Al the 


trad m 


Finland, 


land, 


Grand Rapids, Mich. 


Typewriter Company has been incor 


Simon B. Blunt, H 


) 


known as an ex 


t 


is stated that the Fox Typewriter factory of 
is running to capacity and that arrangements 
a considerable increase in the working fore: 


ugh the ithe war interferes with the foreign 
orders have recently been received from Norway 
Greece, Spain and England. and from New Zea 


Porto Ri Cuba and Canada 


Norfolk, Va. 


i ru, Braz il, 


( 


\ special meeting of the st olders of the Relias 
Typewriter Corporation of Virs was called by t 
president, J. D. O'Neil, at Norfolk on May 24 The o 
ject of the meeting was to vot for or against autl 
ing J. D. O'Neil, the president company, to 
ll the s cs the capital stock at any meeting held 
it in favor of inet sine its bonded indebtedness 
$100,000 to $200,000. and to de | ion the issuancs 
first mortgage to s e an iss bonds to tl 
Oo $200,000, the terms to be s form as apy roved 
the board of directors and stox Iders Phe ie 
issuing these bonds is to refund t resent issue of $100 
OOO now outstanding nd from ti to time to sell 
maining $100,000 worth, the pr s to be used 
ing capital 

Pittsburgh, Pa. 

W, I Smit who has b ger of the I 
othice otf the | ( Smith & | ewriter C<« 
issumed the ma hiy | s Y oO 
compa on Mav 1 

Port- of-Spain, Trinidad. 

\t a recent ex tion held Spain, one 
most notable features was an attractive display of Roy 
typewriters by |T. Geddes Grant, Re l representatiy 
the West Indies, exclusive of |] 

San Francisco, Calif. 

\ new rebuilt typewriter establishment is being ope 
at 412 Market str t by a new rl known as Rol s 
& Halladay. whicl Is composed ti Wm Robinsor 
Bert Halladay both of whom |} been connected wit! 
the local trade tor some time, nderstand the us 
ness thoroughly Mr. Robinson was in business for hi 
self here at one time and more recently has been 
nected with the Typewritoriur vhile Mr. Halladay 
been with R. E. Revalk & Co. for about six years. 


Frost Stamp 


has opened an office in the Park 
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Erases Ink Quick! Perhaps This Is 


Like a Magic Wand 


Ihe RUSH-FRASER J ust the Machine 


De Luxe 
Is the first Ideal Ink and 











r purpose. It is the machine 
has been the solution of calcu- 





Typewriter Eraser lating difficulties for many a man. 
SELLS AT SIGHT . 
Price 50c 
Indispensable t Stenog 
raphers. Bookkeepers 
Banke TS, ar i all Users 
Pen and Ink 


Made in Solid Gold, 
Sterling Silver, 
Solid Gold Plate 





The Millionaire 





ER Qwson | 











SSeEe Calculator 

This Flexible Diamond eliminat the mental calculations 
Sear tee nee ee Se ar er ry which are necessarry with other calcu- 
SS “That's The Reason.” Blades. lating machines to supplement me- 
Used by U. S. Government, Navy and cnal ul operations. I hus, | the Mil- 
State Departments 101 only saves time but 

Elegant Display Sign in Gold and Silver eliminates liability to error. 
the trade — With the Millionaire one simply sets 


As ar imprint! gh grade advertising 


V ’ ; ‘ elt that will appeal to the recipient and the given numbers into the machine, 
AD ER ISE g advertising value, the RUSH indicates Dy moving a lever the oper- 








ERASE Rh ki ation 1 e performed—and there is 
Y O U R 4 E L F antecd ‘thee specialty. Sample, W om dn’ you like to see the Million- 
gO01 1a i, n } l , , | 
in stamps and the naine of a dealer aire demonstrated on your problems 
Your trade uses type- Ranaions enh epeekany aiett ym oe or read our booklet on the Millionaire? 
- . par ulars 
writer ribbons and carbon 
RUSH-ERASER CO. W. A. Morschhauser 
paper. You want to sell 8255. A.&K.Bldg. SYRACUSE, N. Y. 1 Madison Avenue NEW YORK 





good ribbons and carbons. 
This combination can be 
worked out to result in Mucilage 
more business and greater 
profits for you if you sell Troubles ? 
ribbons and carbons un- Aimost every omce } 

der your own name and _ | roubles. “They can 
brand. Then your cus- | " 


















ist “ ‘ 
tomers will come back aoe . 2 
: s) 

because they know where astic 2. 
to go Spreader — ) 

5 VU. Tubes ~ pare / Protected 

: atented Feb. 4, 1902 
Send for samples of our You have noticed how 


The Improved 
University 
Book Ring 


The Ring with the Deep I ocking Joints 


typewriter ribbons and 
carbon paper. Try them 
out thoroughly. Put them | | betucor'oiner conts 
to the most difficult tests. | ¥ou, st ‘just me ria 
You'll decide they are the an <r nai ELAS 
kind you'd be glad to have ge there is none 
associated with your | !« 


SEIEF. 


fe 


bar oo 
fs. 


49V1ION| 


r’s note books, and various 


beget a erate -A Deep, Steel-Jawed Feature which 

name. in ten and fftees adds longer life to the Binder 
Write today for samples. PH TO ~ OFFICE It meet every requirement for the 
PAST! tu temporary binding of student’s and 






“dein strong and neat. 







r Made in four sizes. No. 1, 14 inches 
liameter, light weight; No. 1, heavy 





weight, 1} inches; No. 2, 14 inches 
| light weight; No. 2, ly, 





ewriter 
ibbon m + diameter, light weight; N 
dae Sage os on _— ints) ag, Pett Rew 350 
hoe & 8th Sts. Patented Hiss, 25, 1956 inches diameter. W ‘rile for particulars. 





Philadelphia. Pa. 


CABLE ADDRESS —MUSTR 


The Robert Keller Ink Co. OTTO KELLNER, Jr. 


DETROIT, MICHIGAN 4028 State St. CHICAGO 
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A Mighty Successful 


Tab— 
and w hy it has succeeded. 





INDEX TABS don’t slip off, work loose, catch 
Graffee ' on other sheets or slip out of place. These 
unique and practical advantages have made ei the fast 
and firm friends of every one who ame a loose-leat or 
bound book or ledger. if you ie » these books write tor 
catalogue and prices. Graffeo INDEX TABS are made of 
nickelled steel, with celluloid face so they can always be 
kept clean and sanitary. Made both plain and printed. 
Handsome and durable. 

GEORGE B. GRAFF COMPANY 
294 Washington St. Boston, Mass. 


Manufacturers of Vise Signals and Vise Clips. 








Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 


New Orleans, Los Angeles 


New York, 

















SIDE AL 


STENCIL MACHINE marks 
shipments with neat, plain ad- 
dresses—saves time, dollars and 
trouble in the shipping room. 


This new if book, SAFEGUARD- 
ING YOUR SHIP fone NTS, tells how 
to mark shipmen easier, quicker, 
cheaper, yet neater and more accurate 
It tells why shippers are losing $10,000, 
000 annually due to poor markings. It 
explains a simple shipping system that 
is Saving time and money for countless 
business firms— and tells how YOU can save 
time and money in your own shipping room 





A copy is free to any shipper who writes 
for the book on his letterhead 


DEAL S TENCIL MACHINE CO., 151 Ideal Block, BELLEVILLE, ILL., U.S.A. 








Business 

A, Buy direct fro ers. 

Samp si prices gladly furnished. State kind 

of samples desired. The American Embossing Co., Buffalo, N.Y. 








Your Manufacturing * 
*: Problems Simplified 








{ We will take your article, develop an‘ improve it, de- 
sign and make the tools and special machinery for its 
manufacture. We will produce it for you in our fac- 
tory, or design and make a complete equipment of 
jigs, fixtures, dies, etc., for its production in your own 
factory. 

{ Our tool department is peopled by 300 expert de- 
signers and tool makers. 

¥ Consult us regarding your proposition. 
will be valu able to you. 


The Taft-Peirce Mfg. Company 


»  Mainjomee Woonsocket, Rhode Island 


and Works: 
NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bldg. 


Our advice 




















[ADDING MACHINES 














and Herman Bergman are it 








Chicago, Ill. 
Sales & Manufacturing 


incorporated with a capi 


The Adding Machine Company 
1401 Lytton building, has beet 
talization of $7,500, to manufacture mechanical 


Luther A. 


corporators. 


account 


Vincent L. Hughes, Brow 


ing oftthce devices. 


The Counter Computing Machine C 1213 West 


Washington street, has been incorporated with a capital 


mpany, 


of $25,000, to manufacture computing machines and I: 


George R. Meyercord, A. O. Johnson and 


saving devices 

C. F. Keene are the incorpor 
Philadelphia, Pa. 

The Wales Visible Adding & Listing 

pany, 833 Chestnut street, has taken new q 

Widener Memorial building, Juniper & Chestnut street 


where the local 1 about June 1 


‘ 
or 


Machine (¢ 


uarters in the 


branch was moved 


San Francisco, California. 


t advertising is closely 


In recognition of the fact th: 
tf sales and that the two phases 


+ 


led with the promotion 


best be carried on together, The But 


of business can 
roughs Adding Machine Company has established Wm 
advertising manager 


226-228 


\. Hart of Detroit here as westert 
His headquarters are at the < mpany s othces, 


Bankers’ Investment building Mr. Hart has been asso 


| rtment of the home office 


ciated with the advertising dey 
, 


of the company for a number of years, and is thoroughly 


trained in all branches of thi irk. For the past two 
in charge of the national advertisi1 


local office Hart 


this territory, and how 


years he has bee 


division of the pean From the 


business conditions t 


they can best be met by advert 


will study 


Adding Machine Used by aetna Parties. 


The precise leveling parties 11 arge of J. H. Peters 
and G. D. Cowie of the United States Coast and Geodeti 
Survey, operating in Indiana and Florida, respectively, at 
recording the readings of the level rods on adding ma 
chines as the work progresses Che machine is strapped 


mn which the party goes 


+ 


to the top of a motor velocipede « 


vorking zround The leveling 1s done 


to and from the 
| . railr ’ ) the #ar i tne . ith tl 
along railroads, and the car 1s 1 ved forward with the 
server as the work progresses 


The adding machines are now being used in the fiel 


the first time in such work and the reports received at 


the survey's office at Washington show that recording 
can be done more quickly and with less likelihe 
errors than when the recorder used the old met 
entering the observations in a record book he 


ights and fore sights are recorded separately by the 
chine in parallel lumns. The sums of these columns 
by simply pulling a lever. The difference 


difference in 


may be obtained 


between these two sums is the elevation be 


tween the starting and ending bench marks of the linge 


The machine is of the listing type, so that it gives a per 
manent record of the observations on the reel of paper 
The saving of time and money in a single season will 
much more than pay for the cost of the machine 
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THE cERERA BLOTTER BATH and THE EUREKA SANITARY COPYING CTH 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
Zien ee . all sizes from correspondence to waybill. 

4 : The patent chemical surface cloth which we; 

: furnish with non-raveling edge, insures clean ‘ 
cut copies. 


There are more Eureka baths in use than 





gs = all others combined. 
a ye Sold Exclusively Through Dealers 
frei s atten Se estivs oR orto Write for the Eureka Booklet 

| aR FO 3 2. seminal aici ad 





THE EUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL. U. S.A. 























The Man Whose GETTING ACQUAINTED 
Records Are HELPS US BOTH 


Worth Something “ Buy the International 
way. 


: man to whom the lecided Superior Carbons— 
aieiiian High Grade Ribbons— 


Underwood’s tell the story. 


‘“EVERLASTING’”’ * We would like ‘to know 
Bank Ink you better. 

Pe So. id We treat you as we 
(aaah Ghamame ts “Kaela denn a want to be treated, then 
the paper.” we are both satisfied. 
handsome, convenient bottles with out CONFIDENCE — the 
a ee foundation of business 
| - is the bond estab- 
lished between us. 





Write us on your Letter 


John Underwood & Co. Head. 


62 Park Place, NEW YORK, N. ¥. International Carbon Paper Co. 
BRANCH OFFICES: 206 Broadway 440 So. Dearborn St. 
BOSTON TORONTO LONDON PARIS VIENNA New York City Chicago, Illinois 
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PTT OU 
AWARDED GOLD MEDAL 


Van DyKe Erasers ~ No. 6000 


FOUUCEDOGUOROUDEROOEAENNONOOOOEEER 


LiGHT Pink Ce ND PLIABLE. 

Made in 10 sizes, viz 7 s “12 ‘16. 20, 24, 30, 40, 
60, 72 pieces to the box. 

Eberhard Faber, New York 
Awarded Grand Prize and Two Gold Medals 
for Lead Pencil Penhold Rubber Bands and 
Rubber Erasers at the Panama-Pacific Exposition. 


Oldest Pencil Factory in America. 


STEASEREREROREGEEGUUOUECEOUAREGOUEEOONOROROEOEOROGNENE 
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The Accepted Standard Among 
Change-Making Devices 


In nearly every line of manufacture, one maker's 
product stands out head and shoulders above its com- 
petitors as the accepted standard—the leader. 


Among change-making devices, this position is unde- 
niably held by the “Lightning Change Maker.” 


This is evidenced in its wide adoption by the world's 
largest department stores, elevated, subway and steam 
railroad systems, public service corporations, factories, 
restaurants, theaters and merchants in practically 
every line. 


Details are given in our free book—‘'Making Change 







by the Modern Method.”’ It shows our changer, 

payer and theater models. 

Get a copy. Live Repre- 

. sentatives 

The Barrett Changer Co. Se copageiet 
~ o the les pos 

618S. Michigan Boulevard sibilitie 

Chicago Illinois this device 
































Meilicke 
Active Phone List 


ERE’S the device that will double the 
efficiency of your telephone Makes 
it unnecessary to flounder through a huge 
directory —to worry about scratch paper. 


Solves the Phone List Problem 


number right before you 
99°), of your calls « 


Phone Li 


Sav ct 1. 


Puts every name—every 
has a full alphabetical index. 

be listed in a Meilicke Active 
the telephoning time that can be 


Note These Features: : 


an 
Think of 










Snaps 
on Hinged cards so that ref 
phone can be made by merely tipping car “" 
Index cards automatically fly closed when 
reterence ts fir +o ae 
is are loose leaf and w 1440 ume 
exchanges and phone number 
labs plainly in sight. Scratch pad 
is a necessit 
The frame is made of pressed steel 
black rubber finished same as 
phone 
This attra 1 sd 
able and hy finished; it w 


Sold by most dealers or sent 
direct on receipt of $1.00 


© ealers—Get Our Proposition 


MEILICKE CALCULATOR Co. 


Mfrs. Meilicke Interest Cal 


Room 452 Thompson Building, ‘CHICAGO, ILL. 
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Hartford, Conn. 


Wm. H. Wiley & Son Company, manufacturers of 
typewriter covers, military equipment, auto supplies, and 
a large line of similar specialties, has been succeeded by 
the Wiley, Bickford, Sweet Company. The ori; ginal firm 
was established in 1875, incorporated in 1900, and has 
done a thriving business throughout its entire caree1 

New Haven, Conn. 

B. A. Day, New Haven manager for the Dictaphone. 
recently took on « new side partner, A. E. Roache. With 
the efforts of this new aide New Haven was able to re- 
port the second largest month in the history of the of 
fice. It is said that results were probably sufficient in 
May to make that the largest sales month ever known 
in the New Haven office. 

Portland, Oregon. 

C. W. Frank the C. W. Frank Sales Agency states 
that a trifling error occurred in the winaitalh concerning 
him on page 164 of the May iss of Office Appliance: 
It seems that it is the C. W. Frank Sales Agency whicl 
represents the Boston Pencil Sharpener Company, not 
C. W. Frank personally The company covers the terri 
tory west ot Denver, Colo.. and El Paso, Tex. Mi 
Frank recently tinished a most s esstul trip covering 
the Pacitic Coast States for the Roaring Spring Blank 
Book Company 

Rochester, N. Y. 

Seven salesmet the Buffalo representatives of the 1 
Protectograph Company, visited the ye office of the 
company recently 

San Francisco, Calif. 

Richard P. Harvey, western repres itive of the O. kK 
Manufacturing Company, expects to place a large nu 
ber of the company’s electric letter openers in this vicit 
ity now that the price has been reduce 

( | | S| iW, who has beet ing Tt the Ad 
dressograph business of the H. S. Crocker ( ompany 
several years, has gone to New York to take up the sat 
line of worl n the larger field He s been succeeded 
here by Geo. Dow, formerly with John W. Graham i 
Spokane, Wash., who is making a ¢ initial showing in 
the San Francisco Bay District 

Frank Wilber, head of the oftice specialty department 
of the H. S. Crocker Company, plans trip to Portland, 
Ore., next month, where he formerly made his home an 
got his early training with the J. K. Gill Company 
s * 

Thomas Pinkney, special representative of the A. B 
Dick Company, made a brief visit recently to the H. S 
Crocker Company, agents for the line in the San Frat 
cisco district, en route to the home office, after a ten 
months’ tour in the course of which he visited the prin 
cipal points of commercial interest in New Zealand, Aus 
tralia, The Philippine Islands, China, Japan and Hawaii. 
It is understood Mr. Pinkney’s next tour will be to South 


\merica 
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REMARKABLE 


STEP FORWARD IN CHECK PROTECTIUN 


The National Check Writer 


WELTER PATENTS 


Inks Both Sides of the Check 


Saturating every fibre of paper with acid | ink and writing amount to a 
penny Phis absolute and double protectio n is an ext lusive feature protect ; I 
broad tents. Vis ible writing — controllable spacing peed lurability. 
Unqualifiedly guaran 

District nde ing an and Live Salesmen 
Exclusive features and price insure quick sales A few valuable territories ar 





sp agents. Quick action alone will get contract. 


HALL-WELTER CO., Ine. 183 St. Paul Street Rochester, N. Y. 


SS 

















TO DEALERS IN 


Typewriter Ribbons S a" Ss K | N EF. 


Carbon Papers THE STICKTITE LIQUID PASTE. 
Desk Bottles with Patent 
Wipe Off—Quick Sellers. 





The following grounds are those upon which | 
we base our claim for the superior quality of | 
: : : 
Crown t' pewriter ribbons and carbon pa 1pers: | 






Put up in Quarts, 
Pints, Desk Bottles 


G@Our manufactur- g Our equipment 
. and Tubes. 





Desk Bottle 
No. 435} 
54 oz. Size. 


with us | 


Seis Ribbon & Carbon Mfg. Co. 


Factory and Home Office: Rochester, N.Y., U.S. A. 


: BRANCH OFFICES 
81 Nassau St., New York Cry 542 S. Dearborn St., CHIcaco, IL! | 
Cent ) . 


iry Bidg., 8ST. Lovurs, Mo 327-28 Williamson Bidg., CLEVELAND, ¢ 


TO FOREIGN INQUIRERS: —Pleas address Export Department Milwaukee Wisconsin, U.S. A. 
our Rochester Office Catalogue in Englis rene or Spanish, export 
discount sheet, together with samples and full information will be sent 



































A PERFECT WORKING DEVICE ‘| 


The McM. Push Button Binder 


‘Tt works like an electric switch’ | 


Solid or Sectional Posts—Interchangeable 








Any Binding Style—Any Size 


Ask vour dealer or write to 


McMillan Book Co., Syracuse, N.Y, 
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THE ADAMS IDEAL 
BOOK AND KEY RING 


The ring of un- 
limited uses, the 
simplest, quick- 
est operated and 
most satisfactory 
ring ever invent- 
ed for perforated 
sheets and binders of 
all sorts. Allows the 
sheets or binder to lie per- 
fectly flat, when opened at 
any point This ring is also 
one of the very best key rings on 
the market. It will allow one to take off a key in a jiffy and this fea- 
ture is something which has been overlooked in all the other key rings 
now made. Beware of imitations. Our goods are handled by leading 
stationers. If you do not carry them, write us at once. Order through 
your jobber. Manufactured by 


HENRY T. ADAMS, 6823 South Chicago Ave., Chicago, U.S.A. 














Ribbons and Carbon Paper 


Our aim is to get new accounts, not with the object of getting all we 
can during the European struggle, but with the aim of keeping these 
accounts for years tocome. Therefore our prices are the same. 

You will find our product as good as the best. Write us your 
requirements and we will mail samples and prices. 


APTER BROTHERS MFG. CO. 


412 So. Sth Avenue CHICAGO, ILL. 








RUBBER-TIPPED COPYING CLOTHS (Patd.) 





Made of best white twill, especially finished for us without the use of 
lime. Ends tipped with permanent, flexible rubber. Adapted to any 


copying bath or wringer, 10 standard sizes. Trial dozen 9x12,—7Sc. 
10x12—8Sc post paid. Quantities cheaper. Ask sample. 


SPURGIN MFG. CO., Inc., 304 West 69th St., CHICAGO 








“ARGUS” PEN AND PENCIL CLIP 


Try our new model pen and pencil clip. Cheapest clip with ball point. 
Made in two sizes, from 
rust - proof spring brass, 
nickel plated and highly 
finished. Will fit any size 
fountain pen and pencil. 
Write for prices 


ARGUS MFG. CO., 128 S. Honore St., Chicago, Illi. 


XACT SIZE 

















Wear a 
Eureka 
Eyeshade 


Wh 


Are Worth 
Saving 


Eyestrain is one of the greatest barricrs t ar thinking 
your head is buzzing and aching apparent 
may be sure that glaring cross ligh 
ble The Eureka Eyeshade protects 
sidelights. It is made of celluloid. 
back that does not catch the hair. 


1 1 
by all first class jobbers 


CHICAGO EYE SHIELD CO., 2300 Warren Ave., CHICAGO 





are at ti 








PENS AND PENCILS 














Baltimore, Md. 


The Joseph Dixon Crucible Company’s Philadelphia 
office recently put a display of Dixon products in one of 
the show rooms of the Hotel Rennert at Baltimore. This 
display was arranged by the Philadelphia branch of the 


company for the convenience of Baltimore station- 


ers and others interested in viewing the Dixon line. On 


another page we present a cut showing the different feat 
ures of this interesting display 
Camden, N. J. 

The Lippincott Pencil Company has moved from Ches 
ter, Pa., to a new factory on Second street and Atlant 
avenue, this city, where the company has much bette1 
facilities for handling the big increase in its business 

San Francisco, Cal. 

C. H. Jenkins, the local office specialty man, announces 
that the Alaska Graphite Company, 
tary-treasurer, has secured additional backing and is pre- 


of which he is secr 


paring to start development in its mine in Alaska this 
summer, getting out a considerable tonnage of raw grap! 
ite. Ray D. Clarke of Nala, Cal., 
is to be established, left for Nome the latter part ot 


where a refining 
M 


to supervise the work 


Angy Thomas, western manager for Eberhard Faber 


plans to go east in June on a month's trip. Wallace 1 
Wetherby of the f 


organization, is calling on the trade in Southern Califor- 


educational department of the sar 


nia after a trip through the Northwest. 


+ 


ty) 


The activity of the pencil business is causing an a¢ 
demand for stock at present. and word comes from Sis- 
son, Cal., that a contract has been placed for cutting 
1,500,000 feet of cedar logs from the land of the McCloud 
which other timber has 


River Lumber Company, from 


already been removed 


i € Jowles, manager of the local branch 


Joseph Dixon Crucible Company. made a southert tr 





the past month. 
Toledo, O. 
Each year dealers feature the Conklin pen as a gradu 
ation gift about this time of the year and during the past 
few years the Conklin Pen Manufacturing Company ha 








furnished to all who applied a definite plan of advertising 
in various forms such as newspaper, moving pictures 
general circulars, etc. Those dealers who have used 
1916 plan report that it is producing in a most satista 
manner. The plan is just as elaborate as it has been i 
past years. In some communities graduation time is 
yet at hand and to dealers in su communities the Cor 
lin Pen Manufacturing Company is furnishing materi 
| 


for use on the plan free of charge 


Some very clever cut-outs | just been produced 


the Conklin Pen Manufacturine Company and are being 


distributed among dealers for their window displays 
They are in the small cut-out glass Each one of thet 
holds the dummy” fountain pens furnished for wind 


display s 
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“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
them. Write today for catalog. 








Mail and Express. . 16 Ibs. National. 





Commercial.......1216 PELOUZE MANUFACTURING CO. $3225,;°---44ib 
Victor ..Iplbs. 232-242 E. Ohio Street, Chicago, Ill. ee se ney + 














B_DIXON'S ANGLO-SAXON NO2-NO1802 FB 


' 66 99 
DIXON’S ANGLO-SAXON The B&P PLS SINE 


Pencils have three fine max- Punch Press 


imums: 





There are three Standard 
Gauges of 3/16” Post Bind- 


The maximum of 
ers and ree Standard 





PROFIT Gauges of Prong Binders. 
The maximum of iS ye It Punches 
SATISFACTION CWE olgs 
The Universal Punch Them All 
The maximum of ~~ 
and strong punch for 
REPEAT ORDERS ies “ak and ete 
that the office boy 
Firm leads in four degrees of hardness. can operate quickly 
a gee eh a at and without fear of 
ire al utely uniform. Round and breaking. 
hexagon shape. Yellow and green finish 


Rubber tipped 1 0 


ogue 98-]. 





Notice the icity 
This Shows Method of Adjustment 


. . BOORUM & PEASE LOOSE LEAF BOOK CO. 
Joseph Dixon Crucible Co. asiatnacdal 
Established 1827 . “STANDARD” LOOSE LEAF DEVICES 
MAIN OFFICE: 109-111 Leonard Street, New York 
FACTORIES: Brooklyn, N. Y.—St. Louis, Mo. 


Made in Jersey City, N. J. 






































The O. K. Manufacturing Co. 
Syracuse, N. Y. 


Stationery Specialties Sole Licensors and Makers of 


The WASHBURNE “O. K.” Paper Fasteners 
The SANITARY “O. K.” Erasers 
The RIES “O. K.” Letter Openers 
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FILE 


Bind your correspondence and 
loose-leaf accounting forms in 
the Tengwaill File. 


Its advantage is that a leaf may be inserted or 
removed instantly without disturbing the 
other leaves. 


Ww of LOOSE LEAF LEDGER BINDERS — SEC- 
TIONAL Po post bl P BINDERS— Solid Post iy SPRING HOLDERS, 
Bills ler Systems, Bill and Charge Blanks, Purchase Order 
8 Eee Billing Systems, Combined Cash and Journals, Pay Roll, 
a, nventor Lent Le ay Records, Manifold Books, Bank State- 

seenes, Acco on Indexes, Etc., Etc. Ask for Catalog. 
SAMPLES FREE IN REGUES ° 


THE TENGWALL COMPANY 


OF ILLINOIS 
2962 Sheffield Ave., 109 Broadway, 
Chicago New York 














GOLD PENS--<-All Shapes and Styles 


Imprint Prompt 
Worka Repair 
Specialty Service 





All makes Gold, Fountain, Stylographic Pens. Penz‘l Cases perfectly 
repaired and returned day received. Satisfaction guaranteed. 


GEORGE P. GAYDOUL, 50-56 John St, New York 











“FAULTLESS” 
Pen and Pencil Clips 


GQUARANTFED 


in three sizes—Penci!, Medium and Large 
pen aise Mounted three dozen on a card in any 
assort 


ent-desired. 
“Finished in Ebony black, which is new and ex- 
y durable. eavy bright nickel. Electro 
gold mn ~A 4 nea 


tness and practicability this 
clip has no eq 


L. D. VAN eestianeune, Manufacturer 
HOLYOKE, MASS. U. S. A. 














Ve $10 to $20 a Day Profits 
LOOKS GOOD TO YoU 

Let Us Send You a Free Booklet of Our 
Automatic Card Printing Press 


It Prints 100 per Minute, 6,000 per Hour. It is 
Ever-lasting-ly Big Money Making Anywhere 


S. B. FEVERSTEIN & CO., Patentees and Manufacturers 
642 W. Jackson Bivd., Chicago, U.S.A. 


















a 





CARBONS AND RIBBONS 
OF CHARACTER 


=~ The increasing demand for our 
Bucks Buckeye Ribbons and Carbon 
— Papers, has made it necessary 
(CAR Zeyicr to enlarge our present quarters 





With additional facilities we 


are in excellent position § to 


serve old and new customers. 


Dengan by oa is 6Write:) «6Glus, stating your re- 
Secor Grow’ ¢ janet quirements 


Caprese Orn, ELA, 


BNccsenec VE | 


Heme 


The Buckeye Ribbon & Carbon Co. 
Manufacturers 


1265-67 West 2nd St., Cleveland, Ohio 





























Benton Harbor, Mich. 


goods and steel filing equipment. Mr. Kneibler was re 
cently manager of the commercial loose leaf servic: 
partment of the Baker-Vawter Company, having risen t 
that position through an experience of many years wit} 
the company during the course of which he was salesmat 
district manager and western sales manager. Mr. Kneib 
ler controls nearly 150 men in his selling organizatior 
covering all parts of the United States. 
Boston, Mass. 

John C. Hastie, general sales agent of the 
Springs Blank Book Company, spent some days in Bos 
ton early in May. 

Newark, N. J. 

The Webster Loose Leaf Filing 
exhibit at the Newark Industrial Expositio 
which opened May 13 in the First Regiment Armory 


Company put on ar 


interesting 


ney were in charge of the exhibit 
New York, N. Y. 
\lbert C. Stillwell, for many years connected with tl 
Boorum & Pease Company, has recently resigned. Mz: 
Stillwell is a well-known loose leaf man 
The New York office of thi Stationers’ Loose Le 
Company in order to meet the increased demands 
its products has added another large room to its 
ises at 203 Broadway, for us s stock department 
San Read Califesuda, 
Payot, Stratford & Kerr ha installed a large glass 
showcase with an easel top for the special display 


| P loose leaf goods. 


Wm. Pitt of the Irvine-Pitt Ma 


accompanied by his wite and daughter 


nufacturing Comp 
has been spect 
several weeks in California At Los Angeles they w 
met by the company's representative, George H. Wolcott 


who took them for a tour of various points of inte1 





Later they all made the complete coast trip in w 
Mr. Wolcott calls his “Ashima,” the “Yellow Peril” « 
the Pacific Coast They mot d to in Diego, tl 
Yosemite Valley and to other places This was M 
Pitt's first visit to the trade on the Pacitie Coast. H 
plans by fall to cover the entire United States. As presi 
dent of the Loose Leaf Manufacturers’ Association he 
desires to get at rst hand the views of stationers as 
marketing loose leat devices He earnestly urges st 


tioners to ascertain their costs, not only by departments 


but by lines. While on the « st. he visited Los Angeles, 


Fresno, San Francisco, Oakland, Sacramento, Stocktor 
Portland, Tacoma, Seattle and Spokane. He then visite 


Butte, Salt Lake and Denver 
E. J. Scollard, Pacific coast epresentative of the Wil 
son-Jones Loose Leaf Company, returned to headquarters 


in May after a long trip over’ his territory. 


Roaring 


\. R. Kneibler has been appointed sales manager of 


the Baker-Vawter Company, manufacturers of loose leat 


in that city. This exhibit consisted of loose leaf books, 
unit shelves for holding books and also punches for 
punching sheets. Lawrence S. Hobbie and Joseph ( 




















MET BY WESTON’S 
FEVER business demands | 


ur pa 
ver) 


ihe position you ve atta 


We are till with Vou i al ati 
ETNA INSURANC 





RECORD PAPER 


vermanent 
er of the | 


per has alw i\ 


1ed in the 

ure you the 
rand re 
fied patron.” 


Hartford, C 


edge 
‘i 


E CO., 


AGS." ’ r klet nN paner-n 
\ . i Kile pat 


BYRON WESTON CO. 


DALTON 


MASSACHUSETTS 


‘* The Paper Valley of the Berkshires ’’ 














Crane Ladies 


Stationery 


Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 


most select trade Thei 
the world over 
the dealer. Once 


comes a regular cu 


tried 


tome 


rmerits are known 


and they yield a profit to 


the purchaser be- 
. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. 
containing } of Note] 
boxes ? thousand Envelope 


ream pat 


EXTRA SUPERFINE QUALITY. 
taining 4 ream of Extra Fine 


Boxe ,», con 


Colored ntaining 
in like Boxes are 


Paper each 


ipplied 


Our papers 
Bordered Goods and 
cialties by EATON, 
& PIKE CoO., Pittsfiel 
and 225 Fifth Ave., New 
whose box 
“CRANE'’S”’ 
goods, 


are 
, otk 


CRA 
} 
containing ¢ 


ALL THI: 
AS REPRESENTED. 


Z. & W. M. C 


M 


r spe- 


; bear the wo 


In Light Blue Boxes, 


er each, and in separate 


corresponding. 
In Lavender 


» Envelopes to match. 


in 


NE 





This Trade Mark 
every box 


STATIONERY CAN BE RELIED ON 


ANUFACTURED BY 


RANE 


DALTON, 
MASS. 
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THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here’s a simple device that enables the office boy 
to bind into book form “‘in a jiffy” any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913. 


is adjustable to any distances between punch holes 
and to any size of paper. 


_ The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


- Sole Agents — 
Dept. ‘‘F-B’’ 22 Cliff St. New York City 
Branch: 180 N. Market Street, Chicago 

















Goes 


Lithographed 


BLANKS 


——__ Of Quality ==: 
FOR THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 
Bonds - Diplomas: Checks: Charters.- 
Goes Corporation Record 





Lithographed Calendar Pads 


GOES CHICAGO 


‘ - SAMPLES ON REQUEST: 
OW cost poe 





LITHOGRAPHING CO. 


42-48 WEST 61° STREET 














re age YE 














—— 
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LAVETTE’S 


Patent Photo-Mailing | | 
8 — Envelopes 


For carrying safely in the mails 
photographs, cards and other flat 





FURNITURE 

















articles in danger of crushing. 
Patented Sept. 29, 1891 b b 
Trade Mark . . 
Copyrighted Jan. 28,1895 For samples, prices, etc., write to 


H. C. LAVETTE | 
224 S. Jefferson St. CHICAGO 











The “Anco” Pen and Pencil Clip 





High quality—iow price. Made in one piece of spring steel, ball point, heavily 
elec and highly polished. Write for prices. 


The Ansonia Novelty Co., Ansonia, Conn. 








Golding Cutters 


Balanced Handle 


Think what aconven- 
tence this handy de 





It :s useful, durable, re 


liable for cutting cardboard paper 


ce 





cloth. leather with equal facility—quickly 
neatly, economically 
Draw Cut—No Clamp Required 
The Framework is accurately fitted tron 

The Table seasoned polished hardwood: the knives best tempered cast 
steel. Made in sizes 8, 12, 16, 24 and 36 inches, and two styles. With table 
and without $4 to $70 
We also make Hand Lever and Power Cutters 
Presses and accessories 


DEALERS WANTED 


GOLDING MANUFACTURING CO., Franklin, Mass. 


Printing and Imprinting 








aerate 


EASY FASTENER AL Lg ee 





and system. 


EASY FASTENER CO., Candler Bidg., Atlanta, Ga. = 

















Why Is the 
PEERLESS the 






Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others and they will tell you that 
we have the BEST article of its kind 
on the market to-day. 


Patented Nov. 22, 1904 ° 4 
Patented Nov. 22. 1204 — Simple, Useful and Economical 
Used for moistening stamps, envelop labels and fingers in handling 
currency. Foreign business given careful attention. Adv 

sent in Spanish if desired 


ertising matt 


ed 
Sarre ton appr 
eamp n ap] 


Write for particulars 


PEERLESS MOISTENER COMPANY 


838 S. Claremont Avenue Chicago, Ill. hi 


We have been compelled to raise the retall price to 8)c on account of the eight 
gi 


rise in the cost of metals 








ESTABLISHED 1891 OOO. 


pids will presently erect a factory addition 


this occasion 


others 


at Lyon, Fran: 


In 


there 


les 
desks 


CUTE Pd 


sug 


Lal 


for fastening letters, orders, = 
=e, Sn: slips and 1 m 
ot papers tis eary to 

Samples and prices free use and holds papers firmly compete wi 

upon request. without possibility of slip-= . . 

ping Used constantly by = treight rat 
concerns who capitalize the = 
importance of simplicity = 


he re. 


ganized 


BEST moistener? | | 


( 


time 


construct 


Chicago, III. 


nt, M. R. Diggs and G. A. Skauby of Chi 


incorporated the Lynch-Skauby Company, 
of Delaware with a capital stock of $30 
any will manvfacture office furniture 


Grand Rapids, Mich. 


s current that the Steel Furniture Company 


1d 


$13,600, 


fice Furniture Company, Division avenue 
street, S.. will move into a new addition to 


early date The addition will increase the 


concern about 100 per cent 


Hartford, Conn. 


formal opening of the office furniture annex of the 


Company, 40-42 Ann street, was an in 
\ number of Rotarians from New York 


othcers of the Rotary club, were present 


\mong tho who attended wert J W 


f 


president of the Thaddeus Davids Company 


Tower of Towet1 Bros., stationery, and 


Lyon, France. 
the Sample Fair which was held recently 


United States Consul J. E. Jones writes 


Reports” 


the realm of office furnitut supplies, and fixtures 
fair display, all showing an unmistakable 
\meric: stvles; in fact, many of the 
cabinets were almost exact replicas of 
rns Solidits simplicity in lines, and 
iderations were tl chief outstanding fea 
l s showt In this class ot merchat lis 
difficult for American manufacturers to 

e domestic product because of the high 
istoms duties However, it has been 

the cost could be reduced if the Ameri 
shipped k1 k | d wn, ai d asst mbled 


New York, N. Y. 
Manutacturing Company, Inc., have or- 
pital of $10,000, to manufacture office 
xtures, typewriter supplies, etc. W. 7 


S. and C. R. Barndollar of Brooklyn are 


mcorporators 


Philadelphia, Pa. 


Metal Construction Company, manufacturers 
furniture, has d to its staff Robert 
\W. H. Brooks, e-president of the Wn 
ns Company MM Brooks has for some 
ted with his business 
San Francisco, California. 
who handles the Meilink safe line here 


order from the Union Iron Works for 
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= Ages : 
se ds . 3 . 








"asber Bands 


average at least 1000 pounds of 
getting the 
not only uses bands, but 
Do they know you are 





Every 500 customers you have 
rubber bands per year. Are you 
Every office of any size throughout the 
also one or more Goodrich rubber office 
with Goodrich quality and prompt deliveries? 


GOODRICH 


business? 
country 
appliances. 


read) 


busi- 


goods are known by the majority. Quality and service have built our tremendous 

ness Cash inon the name—handle the goods that sell Get those orders that now come 
to the factory direct for Bands of Pure Gum Rubber. 

Factories: Branches in All 


the B. F. Goodrich Company 


Pn 


Akron, Ohio Principal Cities 





A Team That Pulls 
For Profit 


demand for 
Sharpener 


There is a universal 
The Chicago Pencil 


Models shown are 

Twin Values. 
Retail prices are within the reach 
of everybody. 
Wholesale prices make it 
your while to vigorously exploit. 


Advertising matter—cuts and other 
selling helps sent for the asking. 


worth 


CHICAGO Pencil Sharpener 
Standard Model Sharpens 
standard pencils 


$1.00 










Makers of 


Platens for type- 
writers and adding 

















machines é ; 
Rubber feet ; 
Feed rolls 
Rubber bands 
Telephone cushion : 
receivers ? 


Cuspidor mats 








Perforated mats 


CHICAGO Pencil Sharpener 
Giant Model 


Sharpens every 
pencil and crayon made 


$1.50 


AUTOMATIC PENCIL SHARPENER CO., 1405 Garland Building, Chicago, Ills. 








VISIBLE WRITING 


TYPE 


Monet NO.®R 








Equipped With Decimal Tabulator 
for Which no Charge Is Made. 
SEND FOR CATALOG THIRTY-TWO 


Lisaiicrace 





INTERCHANGEABLE 








BLICKENSDERFER 
TYPEWRITERS 


LIGHT ACTION 
BACK SPACER 








The Blickensderfer Mfg. Co. 


Stamford, Conn. 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alierations to Map of Europe 


HOUHUUUUUOOUOOEEEEEEHENEOAOOUOOOOUOaUoOeNeeCONeOnCENouNeoaooasoooRE 


ir 








Mr. 
Typewriter 
Dealer 


There are Three Reasons why 
our customers are still with us 
1—Prompt Service 
2—Low Prices 
3—Good Goods 


We are wholesale dealers in Rough and Rebuilt 





Machines, and with our connections we are prepared to 
take care of you. Our quotations are worth getting 


We want you on our Mailing I 
Special Price List Now Out—GET IT 
National Typewriter Exchange Co., Equitable Bidg., Boston, Mass. 

















Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing In 


Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilage 


Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancip ate yourse lves from the use of 
corrosive and Ill-smelling ir and adhesives and 
adopt the Higgins’ Inks and ‘Adinadiees. They will 
be a revelation to you 





We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., Rofneg ia a aetarens 
Main Office and Factory, Brooklyn, N.Y.,U.S.A. New York-Chicago-Lendos 











Established 1875 1900 t 1916 


We Make C overs 


For Typewriting, 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 





faces. 
OFFICE FURNITURE and 

evervihin ‘ h right 

surr ‘ Met be so 

protected We are 

large turers of 

these gx 1 beheve 

we make the greatest 

quantity and variety 

Send us Sample or diagram of your article and we will quote you 


prices and send sample of the material 
N article loo large or too small for ake 


THE WILEY, BICKFORD, SWEET Co. 
The Wm. H. Wiley & Son Co. Division, 
HARTFORD - - + CONNECTICUT 
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RIBBONS AND CARBONS 














Clevcland, Ohio. 


The Buckeve Ribbon aq 4 Company, Clevelar 
Ohio, recently purchased the property located at tl 
corner of Kast Fifty-fifth and Spencer avenues, in tl 
city. The company intends to improve the propert 
within a short time by erecting a building to be used 


clusively for the making of “Bucki” products, consisti1 

of carbon paper and typewriter ribbons. The compa: 

d at 1265-67 West Second street 
Rochester, N. Y. 


The Crown Ribbon & Carbon Manufacturing Com] 


is now locate 


of this city, has just issued new editions of their Fret 
and Spanish catalogues, descriptive of the various brat 
of typewriter ribbons and carbon papers manufactur‘ 
by this company These catalogues indicate that t 
Crown people are no less interested in export trade 

in the expansion of their dor tic business. These t 
logues ontain 16 pag Phe ( mpany s 
brands of ribbons and « ar lly descr 

these catalogues under the d 1¢ Tt ( 
Gloh« sa Fone ere et 1] tal guecs include 1 
criptions of spe 1 l carbon ? ppbons pvyving 

ad ! | cial | T < Ou Ost 

San Francisco, Calif. 

The Stone Typewriter Sery Company, 104 Bu 
street, has sold out its © branch, know S 
Ribbon & Carbon Shop, in National Bar 
ing, to Miss Foulkes. who | een connected y 
business for ‘ time 

Jo \. Gottlr naver;r ¢ I { st vpcwriter Ss 
ply Company < o1 eas 1 triy | 
vhich he will visit le tur @ distri 
make new cont tions for his mpany Until 
Mr. Gottlieb handled the Kee Lox line of typewrit 
bons an ’ that « i 
ritr¢ here 

The Ink Ribbon Manutacturing Company, 61 F1 
treet is now ] ne NT] | rr al ri 

l rious « kinds of 1 tion to the 
bor d other lines whi n maki rs 
tin 


The Nat R on & ¢ Co1 iny mat 
t ers oOo nke¢ ril ons ane papers Cle 
Ohio, has recently sent outa ti lder n the olor eit 
as affecting the typewriter ril 1 ind cat pape 
dustry. The statement opens t ess re ) 
| ndon relating ta keg vlene bl ttere 
a sale lost y at t d Ra i re 
$1,550 The keg ghed 150 1 nd | e f{ 
was worth S6l ethylene : ( the mos 
portant colors used by mat s tvpewrite i 


bons and carbon 
Daily Trade Record and _ the New York Tribuns 
articles reflecting the condition of the color market, whi 


so seriously affects the ribbon and carbon paper 


r industry 
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Nine times out of ten 


A merchant has to exert positive salesmanship of a 
high order to induce a customer to take unadvertised 


goods. 






Carter Inx 


QUALITY PRODUCTS 







ro. 
WRITING. 


eae 








have been made so familiar by national advertising 
that they are called for naturally. 


THE CARTER’S INK COMPANY 


Boston New York Chicago Montreal 











PECL LR 




















We Print Gummed Tapes 
for the Trade 


We will print your own paper or furnish 
same at prevailing mill prices. 







One or Two Colors 
at Very Low Cost 


We also manufacture sanitary, up-to-date 
sealing and tape moistening machines. 


WRITE TO-DAY FOR QUOTATIONS 


Gummed Products Printing Co., Inc. 
Bush Terminal Bldg. No. 19 BROOKLYN, N. Y. 














MADE IN THE FOX FACTORY 


The Fox is the Lightest Running, Fastest Run- 
ning, Most *‘Peaceful Running’’ Typewriter ever 
built in the United States— or in any other country. 


The Fox has kept running 


In quality the Fox Typewriter has never been 
equalled, and the operator who buys one makes a 
lifetime investment. 

T he I so} ur | A + , * +} } 
Red j y } 
We are | 4 wor r of a wonderf ‘ Be optimistic enough 
to want ‘the Best. 

Wr te for our New Free t ‘ t it t nd our Big New Offer t 
D n the Famous, Light Running, ‘‘Pea Pox 

Be sure and Mention the Office Appliances for June. 


3106-3116 Front Avenue, Grand Rapids, Michigan 
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HIGHEST EFFICIENCY 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE 
AN BE OBTAINED 
BY USING 


The Bristow Radial Distributor 





MODEL 8 PRICE $5.00 
Clears the Desk of Baskets and Trays 
The above cut illustrates our Model 8 Distributor when fully 
ot FT Any number of compartments less than eight are ob- 
by leaving out some of the partitions, all of which are 
removable or insertable at will, Sise of base, 12in. x 6} in. x 
3¢in. All metal construction—finely finished. 


An Indispensable Feature of Every Well Equipped Office 


If the sise shown above is not suited to your needs send for our 
circular illustrating the other sizes. 
Liberal proposition to dealers and office outfitters. 
FREDERICK BRISTOW 


64 Lawrence St., Newark, N. J. 








BigProfit 





The only brush that will clean all parts of machines. Smal! end cleans type, 
arge end cleans in between keys, under carriage, the type rods and all hard-to- 
get-at places. For a ee pt billing and adding machines it cannot be beat. 
otal length 14 inches. All bristies 
Adopted by Business and Public Schools, Public Institutions, 
Hospitals, U. S. Government and City Departments and the 
Largest Concerns in the Country. 


If you use any quantity of wire twisted brushes, send samples and our prices will be interesting 
CLEANALL TYPEWRITER BRUSH CO.. Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 

















Thee) Ce} Gea C 

| jem] fed} LK 
by [May Liz euls 44 original size 
Gummed 


Turspay| CLOTH INDEX TABS 
Made in A to Z (3 sizes) Jan. to Dec., Days of W eek , Days Num- 
bered 1 to 31, Numbers | to 209, and States. Blank tabsin } in., 
lin., 1} in. and 2 in. lengths. Popular price. Good margin to 
stationers. Write for our sample card and discount 


= THE PRUDON SPEC. MFG. CO.. 921 Demott St, Norh Bergen, WN. J. 








CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpensive- 
ness and great adaptability. 

Try a few-prepaid at these prices? 1,000, 35c; 
5,000, $1.50; 70,000, $2.75; F. O. B. Buffalo, 
bulk, 100,000 clips; $8.75; 500,000 clips, $42.50; 
1,000,000 clips, $82.50. 


Life Si 
Ne oue THE BLACKHALL Co., 


Buffalo, N. VY. 














Just to remind you 


of the fact that profit for you and permanent 
satisfaction for your customers lie in 


Summit, Apex, and Cyclo 
BRANDS OF 
Typewriter Ribbons 
and Carbon Paper 


and that we shall be glad to prove our contentions if you will but 
make the request. 

No live dealer ever fails to investigate a proposition which promises 
permanent profits. There is no reason, is there, why you should not 
write us immediately? 


UNION RIBBON & CARBON COMPANY 
Maia Office and Factory: Front and Laurel Sts., PHILADELPHIA 




















| 
| CATALOGUES 














The Smead Manufacturing Company of Hastings, Mint 
Ba 


has issued a handsome forty-eight-page catalogue of 


| less document filing envelopes. It is illustrated with dia 





| 
grams of the different Bandless filing envelopes, with 
pictured demonstrations of the operation of the ingenious 
clasps with which these envelopes are equipped. Dia 
grams of forms printed on the outside of envelopes for 
different purposes are given, complete sets of forms being 
provided for the use of all classes of business, including 
court work, bank work, insurance work, etc. Samples of 
the stock out of which the envelopes are made are show: 
The last page contains the announcement that the Smead 
Manufacturing Company is a member of the National As 
sociation of Stationers and Manufacturers of the U. S. A 
The foreword states that the Smead product is made of 
the toughest, heaviest and best quality of manila, in 
large range of sizes and colors. These envelopes provide 
features of unique and highly practical utility. They ars 
adjustable and expansive. The closing device is in out of 
the way so that the envelope is perfectly smooth on all 
ides. 

The Irving-Pitt Manufacturing Company of Kansas 
Citv. Mo.. has issued Catalogue No. 52 listing and describ 
ing a useful and practical line of sectional post binders 
in both stock and special sizes These binders include 
end-lox king binders in what are termed ( lasses I: and in 
top-locking binders of several different classes and styles 
Sectional and solid post transfer binders and a line of 
screw transfer binders are also listed. All these lines 
possess features of merit and appearance which commend 
them to critical purchasers. The Irving-Pitt Manutac 
turing Company has also issued a descriptive folder of a 
new invention—a loose leaf price book having several 
original features To unlock for removal or insertion 
of sheets one presses the end of a small lever in the back 
with a pencil point. The leaves are held by pressure and 
a leaf may be removed at any point without disturbing 
those remaining 

e * 4 

The Invincible Metal Furniture Company of Mani 
towoc, Wis., has sent out re cently its latest booklet of 
advance sketches, announcing the new Invincible line of 
filing devices. These devices, as the name of the com 

| pany implies, are of steel. The advance catalogue gives 
| clear de scriptions of the differs nt products, with illustra 
| tions showing special features of strength, rigidity, ete 
\n interesting line is described, information concerning 
| which should be in the hands of all dealers in metal fut 
| niture and filing devices 
The Samuel C. Tatum Company, Cincinnati, Ohio, has 
| torwarded to Office \ppliance sa omplete« and condensed 
| edition of a miscellaneous stationers’ specialties catalogue 
known as catalogue No. 33 This catalogue is provided 
| with a marginal index, which is convenient for the user 
| enabling him to turn instantly to any subject. It lists an 
imimense number of specialties of Tatum manufacture in 
which dealers are almost daily interested. This catalogue 


should be in the hands of every stationer 
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A Loose-Leaft File 


that makes a book of your correspondence. 


“CADO” CLIP FILE 


Holds sheets firmly and permits of their 
instant removal or insertion. 


Will fit your vertical files. Any single 
sheet may be removed without disturbing 
the rest. The ‘““Cado’’ Clip File holds one 
or a quantity of sheets with equal security. 


leather, size 
All Station- 


Resembling seal grain 
9x11’, 15c each, postpaid 
ers or 

CUSHMAN & DENISON MFG. CO. 


NEW YORK 





Just what the 
busy man needs 


15¢ Each 


240-242 West 23rd St., 
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P STILL ANOTHER DEPARTURE in machine 


posting equipment. 

“Class L’’—Sectional Post Binder, with 
four rigid posts and center ‘‘Snapper 
Post”’ ige round punching. 

















POFLI FLD FD FID OF AD 


to eng: 


“Class M’’—Sectional Post Binder 


Same as above but with hinged 
posts. 30th styles have self-con- 


tained, collapsible steel racks. 





One sheet to ten thousand. 


CHICAGO, U. S. A. 


Capacity 





THE PLEW & MOTTER CO. 
CEE RT RL EL RN LE LE LL ZL EEL EEE: SRE IEE 
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IM DAN 


PERFECT POINTED PENCIL PRODUCES PROFIT 





Now is the time put in a line of these splendid pencils. The war is causing a shortage in 
material for making pe neils. Ordinary wooden indelible pencils are practically off the market 
and the price of black lead pencils is steadily advancing. We have an immense supply of leads, 
both black and indelible for the EVERSHARP, making it certain that you can take care of 
your trade on extra leads. For this reason the EVERSHAKP 1 having a remarkable sale 


which will continue to increase. We have a special case offer for dealer Let us hear from you. 





EVERSHARP PENCIL CO. 





CARDINELL VINCENT CO., San Francisco, Cal., 


Peoples Gas Bldg., CHICAGO 


Sole Pacific Coast Agents 
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TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899 
Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
(Todd Patents) 

Peerless Check Writer 
PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 
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MORTON’S ODORLESS 
TYPEWRITER OIL 


In use 
everywhere 


The world’s best lubricant for 
Typewriters, Adding Machines 
and all delicate machinery. Chemi- 
cally pure, gumless and colorless. 


Write today for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky. 

U.S.A. 

Export orders 


given careful 
attention. 














THE THREE “RIVAL” FOUNTAIN PENS 


OPEN 
a bod mpyat. SELFP-FILLER Pen is filled by simply turning the collar 
fn cen f barrel to opening. Press hard rubber bar, release and pen is 


filled os A parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be fouad io aay of our peas, plus the special advantage 
just mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight Joints form a per- 
fect, absolutely non-leakiag writing iastrument. Caan be carried in any posi- 
tion without leaking. 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold Oiled filigree mountings. 
Very appropriate for Holiday trade. 


SPECIAL FACILITIES FOR REPAIR WORK. 


Wmy iNustrating our full line oad giving Prices and Discounts will be 
to dealers on request. WE FULLY GUARANTEE EVERY PEN, 


menmest 1884. 
D. W. BEAUMEL & CoO., Inc. 
Office and Factory 35 Ann Street, New York 


APPLIAN 





PORBIGN TRADE SOLICITED. 











ES Jun 








shame 


HOUSE ORGANS 





MTRIGNEM, 











umber of Standard, the organ of the Booru1 


The May 


& Pease Loose Leaf Company, presents an articl 
the subject of ‘Service.’ This is the leading arti 
and is one of several good features After noting se\ 


ral things which are now being done by business mer 


and large industrial institutions for the convenienc« 

the public, and detining the modern meaning of “servic: 
the article concludes as follows: “All this is service 
due to the fact that we are thinking more generously 
each other and trying more and more to pull together 


] 


get results Manufacturer, retailer and consumer, clet 


and boss, can accomplish much by developing this 
ture toward each other. Make yours a store where tl 
atmosphere of good feeling and helpfulness abounds 


you'll increase your customers and profits.” 


The front cover design on the April-May number 
the “Y and E” 
entitled “Her Desk.” The office boy 1s just in the 


° | . 4 _ Ts 
Idea is a clever piece of work 


of bashfully and surreptitiously placing a bouquet 
flowers upon the stenographer’s desk before her arri 
He evidently is undergoing sentimental experienc: 


uncommon to boys, whose earliest affections are 


quently presented to young women som years thet 


senior. The leading article by Harry C. Slemin ably d 


scribes “The Proper Basis for Selling Efficiency Desks 


The Goodrich for May, 1916, is an interesting hou 
organ which worthily represents the B. F. Goodrich Cor 
pany of Akron, O Among its special features are tl 


‘Telephones at Wayside Aid Stranded Mot: 


follow ing 


ists’; “Checking Purchases and Discounting Bills Sav: 


Money” “Auto League and \d Clubs Fight Fraud 
Tire World” 


cartoon, “A Glimpse into the Dealer's Life’: and n 


Cretting Aboard the Prosperity special 
other features lhe number ts freely illustrated with 
tures and articles featuring Goodrich products 


(thee Appliances is in receipt oft “The Hi-Lo!” 


rt 


hous organ ot Barker Bros., household and otmce turt 


ture dealers at Los Ang eles. Cal ‘The Hi Lo!” contatt 
twelve pages including cover, and describes the lines 
dled by Barker Bros. in office furniture and statior 


specialtie s Phe litth magazine is well edited and wortl 


ota place the dealer's 


Recent numbers of the P1 itectograph Weekly Bulleti 


the organ of the Todd Protectograph Company of R 
chester, N. Y., have sustained the reputation of that | 
lication for bright and helpful material. The last number 
is particularly replete with information of the doings 


Protectograph men in the selli Several exce 


halftone pictures complete a most attractive number 


The Merchants’ Edition, Prosperity Number of 
N. C. R., the weekly hous: rgan of the National Cas 


Register Company, presents some inspiring material or 


business conditions, pointing out that now is the time f 


merchants to make money. On the back page is an im 


pressive series of drawings, showing 296 kinds of 1s 


ness which use National Cash Registers 
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es a DEALERS 
(WP ) MAKE NIFORMITY of 
| MONEY inking is one of the 
By handlin . 
gnccin most important factors of 
Over 144,000,000 Sold : ib 
Place Your ausenyese.crate te tan args | |} & typewriter ribbon, and 
We furnish ee "3 ir impel ce lara upon this we have 
_— Order trade. "Write for ou Liberal Trade’ Ducounts, | |! reached the point —par 
for rebuilt or rough wre DETRONT COIN WRAPPER CO. excellence. 
70 Bond St., T , c e 
| TYPEWRITERS VU. 8. Agent nec ntti a Pens Our ribbons are made 
| with us and we'll take in the following wniting 
Pte AS, Hotel strengths : 
p leal- Charlevoix Extra Light—No. 31 
ie Detroit, Mich. Light—No. 34 


Young Typewriter Co. 
62 West Madison Street 
CHICAGO, ILL. 


























POCKET NOTARY 





STEEL STAMPS 


7 


RUBBER STAMPS 








a 


SEALS, 
STENCILS, 
BADGES, 


Rubber a Steel 
“@ STAMPS, 


METAL CHECKS 
- POCKET COINS 
BRASS SIGNS 








KEY CHECKS 


? 


Kum © 
MEYER & WENTHE 
STORE: 108 K. DEARBORN ST. PHI APD) 


FACTORY: 2419 30S. JEFFERSOM ST. 








BADGES 


STENCILS 


(F OR SALE | 
(MEYER & WENTHE 


100 Saannees' = 























A 200 room hotel, 
completely furnished 
and equipped. 150 
rooms wit privat: 
bath. An Idea} Loca- 
_ _, Absolutely Fire 


Rates, $1 and $1.50 
without bath, $1.50 
up with bath. 
GRINNELL BROS., 

Props. 
Herten M. Kellogg, Mgr. 











*“‘The Inn Beautiful’’ 


Thr Flizpah 


SYRACUSE, NEW YORK 


Montgomery and Jefferson Streets 


Modern in every detail—Centrally 

located — Fireproof construction. 

Room with hot and cold water, $1.00-$1.25 

Room with bath of .. $2.00 
NO TIPS ALLOWED 














() “<CLIMAX* 


Square Top 
Pat. Appl'd For Paper Clips 
The Clip That Grips 


Made by 


BUFFALO AUTOMATIC MFG. COMPANY 
457 Washington Street, BUFFALO. N. Y. 
























» Index Cards 
Guide Cards 
Manifold Paper 
F olders 


TYPEWRITER 
PAPERS 


100 Different 
Lines 








Let's get ac 
quainied-Wriie 


29 Beekman Street 
WEW YORK CITY - 


it PAPER CO., 











Light Medium NNo. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 
conducted. 





HOLMES & DIXON 


Proprietors 


DIXON, 


HEAD OFFICE and FACTORY 


69-71 Wooster St. 
New York City 
Also 

1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., London, E. C. 
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rPArtEeENTI S 


Paragraphic Record of Recent Inven- 
tions in the Office Appliance Field. 











,Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances 




















1,140,476. Cash Register. William H. Muzzy, Dayton, 
Ohio, assignor to The National Cash Register Company, 
Dayton, Ohio, a corporation of Ohio (incorporated in 
1906). 

1,140,480. Guide for Index Systems. James H. Rand, 
Jr., North Tonawanda, N. Y 

1,140,493. Attachment for Type-Writers, Adding-Ma- 
chines, and the Like. England J. Barker, Chicago, III 

1,140, 505. Perforating Machine. Alfred L. Day, Chi- 
cago, III. 

1,140,534. Loose-Leaf Binder. John Schade, Jr., 
Brooklyn, N. Y., assignor to National Blank Book Com- 
pany, a voluntary trust association of co-partnership, hav- 
ing as trustees J. W. Towne, F. B. Towne, E. S. Towne, 
J. M. Towne and F. W. Wilson, Holyoke, Mass. 

1,140,589. Filing Cabinet. Victor G. Gilbreath an 
Samuel T. Williamson, Seattle, Wash. 

1,140,595. Safety Envelope. Thomas ©. Huston, Ge- 
neva, Neb. 

1,140,684. Computing Machine Harry Walter Jones, 


San Frarcisco, Cal. 
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No. 1,178,113—Index and follow-up device for use in collecting 
accounts; patented April 4, 1916, by Charles M. Turton and 
Chester M. Minier of Los Angeles, Cal. 

No. 1,183,066—Typewriter half-spacing key; patented May 16, 
1916, by Edward M. Wiley, Adams, Ind. 

No. 1,182,204—Carriage lock for typewriting machines; pat- 
ented May 9, 1916, by Otto Petermann of Groton, N. Y.:; assignor 
to Corona Typewriter Company, Inc., Groton, N. Y. 

No. 1,181,832—This invention relates to improvements in type- 
writers and has for its object the provision of means whereby 
the usual standard type-faces may be employed to produce an 
impression on the paper broader and slightly larger than the 
usual impression; patented May 2, 1916, by Alfred Brunn of 
Berlin, Germany. 

No. 1,182,648—Erasing shield for typewriting machines: pat- 
ented May 9, 1916, by Benjamin P. Fortin of Hartford, Conn.; 
qangner to Underwood Typewriter Company of New York, N. 


‘No. 1.182,327—Penc'!l sharpener; patented May 9%, 1916, by 
Joseph Soty of New York, N. Y. 


No. 1,181,503—I’aper-gauge for typewriters; patented May 2 
1916, by Walter P. Butler of Aberdeen, S. D 

No. 1,183,547—Self-inking hand stamp; patented May 16, 1916, 
vy Harry S. Folger and Casper L. Redfield of Chicago, IIL: saic 
Redfield assignor to said Folger 

No. 1,181,744—Fountain pen filler control; patented May 2, 1916, 
by John W. Crouser of New York, N. Y 

No. 1,176,141-—Erasing pencil patented March 21, 1916 
by Charies L. Heisler of Schenectady, N. Y 

No. 1,173,865—Fountain pen; patented February 29, 1916, 
Frederick C. Ries of Macon, Ga 

No. 1,172,342—Writing implement: patented February 22, 1916, 
by Andrew O. Burgess of Newark, N. J 

No. 1,176,909—Eraser and pencil holder; patented March 28, 
1916, by William E. Lane of Kansas City, Mo 

No. 1,183,436—Button pencil or pen holder; patented May 
1916, by Edward D. Cenklin of Madison, N. J.; assignor to the 
Whitehead & Hoag Company of Newark, N. J. 

No. 1,173,607—Attachment for the promotion of ease and speed 
in writing; patented February 29, 1916, by Matthew A. Rafferty 
and Oscar Frey of New York, N. Y 
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The Reward of Merit 


THE U. S. GOVERNMENT 


has selected the TRINER “ALLSTEEL” 13u- 
Ibs. Beam Platform Parcel Post or Shi 
Room Scales for the equipment of the 

post service. 


tad 


tstrretcetseseng =< 
me 





43,300 
TRINER “ALLSTEEL” SCALES 


t offices 







installed in the different 
the country Itn eans that unpre- 
ympetent judges made a selection 
i be a gui fe to anyone who uses 
or shippi ing : ym scales and who 
st. The * LLSTEE L” is con- 
h the beam "i's »w the platform 
ts the accurate weighing of any 






stru 
which perr 


shape or size of pac kage—whether a letter or 
an automobile wheel The “~ computing 
chart is so arranged that it can be changed by 


any one 


ORDER THROUGH YOUR JOBBER 
Price $20.00 Each 


Write us fer descriptive matter 


Triner Scale & Mfg. Co. 


2714 W. 2ist Street Chicago, Ml. 


= 
OOOO SSSSOSSSESSESSEESEES 


FEATHERWEIGHT EYESHADE 


The shade that takes your eye 

and keeps it in good health. 
Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 
bind the head. Opaque 
. ae tight. 
nt for natu- 
fail ral light Lies flat when 
mn use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 


opaque for those wear- 
ing glasses. 


The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 














Se 


¢ Typewriter Ribbons 


The clean-cut writing of distinc- 
tive appearance and the long wear 
obtained from our Typewriter 
Ribbons give the user extra ribbon 
satisfaction. 


Write for Agency Propositior 


Canode & ‘Hunt Mig.Co. 


ers of 
wuneuntaes Ribbons 
@ 536-538 So. Clark St. CHICAGO 




















With one motion of Turn E-Za 


piaten 


wore & Marry, 


TYPEWRITE RCo 





Boston, Mass., 


Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
new and second hand office furniture and safes. 
Weenjoy facilities which enable us to make 
low prices. The goods are cheap in price only. 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
73 and 75 W. Lake St., Chicago 
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Here’s How 
To Cut 
Costs in 


YOUR 


Mailing 
Department 


ERE'S a book that 
tells how to do away 
with that last hour rush 


in mailing department 
—that hour when more 
help is needed—when 
more speed is wanted 


Describes in detail 

methods of handling 

mailings in actual use by businesses big and little 
—methods that will make your maili more efi- 
client. The book is FREE if you te for iton 
your business letterhead. 


ACORN THEXTON ENVELOPE SEALER 


—the machine that makes it possible for one oper- 
ator to do the work of several—seals your envelo; 

neatly, carefully, accurately, and gets your maning 
out—on the dot. Motor driven- oe gg ey 
operate—and always ready for work ade in four 
modeis—a size for 
every business— $380 
















FREE book—and 
the facts on this 
money-saving ma 
chine NOW 







DFALERS 
— Write for 
our special 
Dp. oposition 


Motor 
Driven 


$65 


ACORN BRASS MFG. COMPANY 
426 Seuth Clintes St., Chicago, I. 























Trademarks and Copyrights 


Difficult and rejected cases specially soli 


ited. No mislead ng inducements made 
secure business. Over 30 years’ active pra 
tice. Experienced, personal, conscientious 


service. Write for terms. Book free. Addr $s 


Specialty: —Ty pewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33 N. U. Bidg., Washington, D. C. 











Bind Your Loose 
Papers in Book Form 





re r ~ 








ling at little expense. 
Prong Shield Washer holds prongs flat. 

















Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


<a 


Gold Pens for F aS 
Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended t 


EXPORT TRADE SOLICITED 


35 Ann Street, New York 


Specialty. 


























FASTENER 


THE ACCO 
ny amount or kind of 
Perfect Filing Device. 
room in the files. 
for free sample. 


MADE BY 


American Clip Co. 
Long Island City, N. Y. 
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The [mperial Steel Transfer Case 


STUDY THIS STEEL CASE WITH OTHER MAKES FOR BEAUTY, 






POPULAR WORKMANSBHIP, STRENGTH AND CONSTRUCTION 
a Electrically Spot Welded Throughout 
— No Rivets, Bolts or Screws. Finished in Olive Green 


Each Drawer is an ideal filing case with reinforced steel bar ar 
low sides, for easy handling.  H: 1 rect in the botton 
allows for the foot of the guide car l Ids the ¢ 
This bending of the drawer makes i ry rigid and strong 

Each case en ely a file in ( utside is on \ ( 
piece making it dust proof. The Channel Steel Frame weld 
the ends makes it the trongest cast MM be icked at 
to form a solid Cabinet 


Imperial [Tethods Co 


per section Manufacturers of FILING CABINETS and FILING SUPPLIES 


Follower Block and No. 12-S -06- . 
Guide Rod .. 75¢ Olive Green Finish 204-06-08 West Monroe Street CHICAGO, ILL. 









AGENTS WANTED 








H OHASHI & COMPANY, 54 Leonard st., New York, leading 


manufacturers, wish to secure good representation ever 


where throughout the world for their typewriter ribbons, car 
bon paper and Japanese copyin ooks, etc. best and standard 


in these lines 








NOTE—“Want" Advertisements are received for this mT YPEWRITER salesmen and repairmen, increase vour inco) 

+ + by takine orders for our cushion peed keys at $2.50 per set 
department at 4 cents a word. Minimum charge one Me caettal reeuved. . Masy men Tar aaatieinns addsead 
dollar, payable in advance. Only legitimate advertise- Imperial Mfg Co., 291 Washington St., Newark, N. J 
ments received, and those relating to trade necessities. K ALLAJIAN telephone holder; phone with both hands 

$3.00, with bracket $5.00 Several patterns Send for 


ticulars 979 Harrison Ave., Bostor \lass 





FOR SALI 





M GLTIGRAPHS (all models), Printographs, Writerpresses 


Mimeographs All at one-fourth to one-third original cost 
Slightly used, but perfect Guaranteed Hundreds of largest 
commercial concerns, collezes, even the government, have 
bought from me Rare bargains now Russell A. Baum, Phila 


delphia Bourse, Philade!phia, | 





BUSINESS OPPORTUNITIES 

















()X& OF THE MOST PROGRESSIVE southern cities off 


eT 
HELP WANTED great opportunity for first-class stationery and office supply 





business Big field for some man who thoroughly understands 
‘ F the business and has reasonable amount of capital No city of 
TYPEWRITER repairman wanted, competent to rebuild an the size in the United States where conditions are so pre 
make machine. St. Paul Typewriter Exchange, 127 E. Fifth pitious for success. Complete data will be furnished to inter 
St. St. Paul, Minn ested parties Address 1-13, care Office Appliances. Chicag 








SALESMEN WANTED \GENCIES WANTED 








W Kc recuire the services of several high-class salesmen with 


; . rt the . srrience j sup s } ) \ with 
experience in the sale of office supplies, printing and gen- | WO MEN experienced in office pplies and stationer ~ 


tei ; : be ) .C S he Cana i ‘ age S ling 
‘ral stationery Good proposition to right man Applications a be Abe wt : - _ — zen - cal 
; ‘ -) é - 3 Ss j¥ ee Is cle \ jf 4 ‘eS as Oo nna 
regarded as strictly confidential. James Buckley & Company, on the trade or consumer . : POrOrenct t ! 
cial standing can be furnished \nswer -6, care Office Appli 


Ltd., 329 Carondelet St., New Orleans La - 
‘nees, Chicaro 








W ANTED—Specialty office device salesmen calling on station 


ers, office equipment and large users, to represent manu W \NTicl - New specialties = l re by _~ aes 
. A : 2s ‘OAS > sen ’ oods 0 ! res wokse I il 
facturer High tension, up-to-the-minute on efficiency, your : to os as Bs. t oes ae Ite , H. Furl =e & S re : 
time will be well paid fer: communicate with references, P-*, stationers wate on veistanate = wom shi cates 


care Office Appliances, Chicago 209 S. State St, Chicago, 1 





W ANTEI—Reliable salesmen calling on office furniture and 
supply houses, to handle on commission a short but com 


e 
plete hne of office tables, moderetely priced. State territory you Mo r P h p 
are covering Mutechler Bros. Co., Nappanee, Indiana oO e us = Ins 





* OOD POSITION open in Chicego for a class A salesman (Glass Heads, Steel Points) 


Moore Push-less Hangers 
(The Hanger with the Twist) 


Moore Push Thumbtacks 
Moore Push Maptacks 


7 in steel furniture Address H-15, care Office Appliances, 
Chicago 





SITUATIONS WANTED 





IGH power sales organizer and manager is open to connec- 
tion with a first-class office specialty Capable of building 
new organization or placing sales on sound and profitable basis 
through training and reorganizing where necessary Familiar ° 
with all American territories, also export field Clean success All in 10c Packets 
ful record. Address R-10, care Office Appliances, Chicago 








Our Continuous Advertising in high 
Ww ELL-KNOWN, experienced salesman who has covered west class Magazines means 
and central west for many years with a stationery specialty : c 


desires to connect with well established house having A! Quick Sales, Big Profits 


product. Extensive acquaintence and record of big business 





Address Q-14, care Office Appliances, Chicago Send for Samples and Prices today @- ><» 
ea 
W ANTED—Pesition by young man 27 years of age, experi Moore Push- Pin Co. as 
enced in stationery and job printing Can estimate Ten ‘ 
years’ experience. Good references Address V-16, care Office 113 Berkley Street Phila., Pa. 





Appliances, Chicago 





~~ 


ee ealenaNe 


A Four-Way Combination That Makes All Figure Work Easy 

















TS hree qualities ab- AVING S| PPOSE F' )R example, take a 
olutely essential to first t] WY a car of pig iron weigh- 
efficiency and econot in of an acc Comptome le Te ing 97,532 lbs., which you 
dd achine are: the debit hows 7864 dozen (786.50 wish to reduce to long 
Speed, Ease and Accuray Comptomet » be bill OF tons, as the first step in 
Comptometer Sj the keeper n. Without cancel- billing. Just a few strokes 
n. It cal n r be a de _ CXUel = the Compt ometer 
ee tand Reig epressit how the result to be 
cciieiasal e ] +3.541 long tons. The ma- 
simply pre 09875 order from left chine shows you how 
Lenarn= thee Quicker than many times the divisor is 
bliin could write down tl contained in each quotient 
calculation place and you have only to 
atl er, $77.67 press the keys accordingly. 
etter Methods of A ou m Sent on request. 
Felt & Tarrant 1719 N. Paulina St. 
Mfg. Co. Chicago 
K under excels all « rs in that it is the only 
d hes of sheets without 
<ible leather back that 
lopen up quick as a 
; 3 =e a firm and level writing 
a a «ok combined with the 
THE KALAMAZOO 
CURRENT BINDER 
Banl manufacturers, wholesale at ill 
ive inct ed the efficien de 
Stole “COC” cvcten ft tiot 
onev from 15 to 25! 1. Boo 
pe can be used The St 
System is the highest attainment reac] ( 
destined rHE KALAMAZOO STYLE 


SALES OFFICES EVERYWHERE 


KALAMAZOO™™ 
LOOSE LEAF ™ 
BINDER CQO. 


ACCREDITED PRODUCERS OF THE HIGHEST GRADE 


RULED AND PRINTED FORMS IN THE WORLD 


*“C’? SYSTEM 


EXECUTIVE OFFICES 


~__ KALAMAZOO 
MICHIGAN 

















A New Model Typewriter! 


Yes, the crowning typewriter triumph #s here/ 


It is just out—and it comes years before experts expected it 
And Oliver has won again. as we scored when we gave the world its first visible writing 


this ideal machine 


For makers have striven a life-time to attain 


BUY IT Now! 


CAUTION 


The new-day advances that come 
alone on this machine are all con- 
trolled by Oliver. Even our own 
previous models—famous in their 
day—never had the Optional Du- 
plex Shift. 


It puts the whole contro of 84 
letters and characters in the little 
fingers of the right and left hands. 
And it lets you write them all with 
only 28 keys, the least to operate 
of any standard typewriter made 


Thus writers of all other machines 
can immediately run the Oliver 
Number 9 with more speed and 
greater ease. 


17CENTS A DAY! 








50,000 Local Agents 
Wanted 


Write at once for “Opportunity Book" 
FREE that shows how you can win 
both profit and prestige —full time or 
spare hours — as the agent for this new 
Oliver No. 9. How you can secure 
exclusive control and sale in your home 
community. Learn how we give you a 
sample Oliver “9"’ on the same attract- 
ive basis as 15,000 who are now earn 
ing incomes as Oliver agents 

No experience is necessary. So do 
not delay and let someone else get your 
territory. 

Write for “Opportunity Book" at 
once 








Yet we have decided to sell it to everyone everywhere on our famous payment plan 


Remember, 


WARNING 


This brilliant new Oliver comes 
at the old-time price. It costs no 
more than lesser makes—now out- 
of-date when compared with this 
discovery. 

For while the Oliver's splendid 
new features are costly—we have 
equalized the added expense to us 
by simplifying construction 

Resolve right now to see this 
great achievement before you spend 
a dollar for any typewriter. 


If you are now using some other 
make you will want to see how 
much more this one does. If you 
are using an Oliver, it naturally 
follows that you want the finest 
model. 


this brand new Oliver “9” is 
the greatest value ever given in a typewriter. 
7 cents a day! 


Now every user can 


easily afford to have the world’s crack visible writer with Selective Color Attachment, and with the famous PRINTYPE 
that writes like print, included FREE if desired 


W : f Full De il and be among the first to know about this marvel of writing machines. 
rite or tal S See why typists, employers and individuals everywhere are flocking t« 
No obligation whatever 


TODAY 


the Oliver 


The Oliver 
Typewriter 


Company 











Just mail a postal at once 
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93 Oliver 
Typewriter 
Building, 
Chicago 











